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3 Millionth Car Rolls 


; 


| 1 v Seon As Output Total Dips 
To Last Year’s Level 


Milestone Auto Only Day Ahead of Its °50 Counterpart; 
Truck Output 128,000 Above Year Ago; 
W eek’s Total Up to 150,751 Units 


By Bernie Thomas 


Associate Editor 


TEPPED-UP operations at Gen- 


“ol. XXVI, No. 3295 


Up 

DePpaRTMENT Stores—Sales figures 
for latest available week show a 
gain of 3 percent over last year. | 

Exports —In April, they totaled | 
$1,372,300,000, up $91,100,000 from 
March. 

CARLOADINGS 
June 9, an increase of 68,682 cars, 
or 9.2 percent ahead of the pre- | 
ceding week, put the total at 
813,326. The boost was 2.2 percent - ee 


For week ended 


| vehicles, according to AUTOMOTIVE 
News’ estimates. 


| = * * 
beets effort represented an ap- 
eral Motors and Studebaker last | preciable increase over the 113,- 
| week helped pave the way for the | 955 cars and 31,867 trucks built for 
|three-millionth passenger car Of|q total of 145,822 vehicles in the 
| 1951 to roll from a U. S, assembly | previous week, but this week likely 
jline today (June 25), only about 4| will be the last to see production 
|day ahead of last year’s counter-| yolume hold at such levels, 
part. | From there on, weekly production 
This year’s three-millionth car | performances are more likely than 
only served to point up how rap- |not to show a progressive down- 
idly car-building operations have | ward trend. 
been sagging since April. On May Meanwhile, the 1,200,000 figure 
1, this year’s car output was run- established by the National Pro- 
ning more than 200,000 units | duction Authority as a quota for 
ahead of last year. | cars in the third-quarter is more 


Further substantial cutbacks are| oF less hypothetical. — : 
in the cards after July 1, when U.| The 1,200,000 limitation is merely 


S. plants will start a three-month - 
| 275,000 Trucks OK'd 


production period supposed to yield | 
For Third Quarter 


only 1,200,000 cars and an unde-| 

termined volume of trucks. WASHINGTON. — NPA will 
Such a third-quarter car quota) allot materials for 275,000 civilian 

means that most makers will have trucks—150,000 lights, 90,000 me- 

to cut schedules sharply from those | diums and 35,000 heavies—for 

in effect last week, when all U. S.| tne third quarter, i¢ was learned 

at press time last week. 


plants turned out 118,364 cars and | 
32,387 trucks for a total of 150,751 | Allotments, it is understood 
~~ | will be made to makers on the 


above the same 1950 week. 

Evectric OutputT—Kilowatt hours 
in the seven days ended June 9 
were 6,733,662,000, compared with 
5,920,827 in the same week a year 
ago, or an increase of 13.7 percent. 

Great Lakes SuHippinc—It was the 
third highest May in history for 
coal, ore and grain, totaling 21,450,- 
928 tons. 





* 


Down 
Business INpEx—The New York 
Times’ barometer declined in 
week ended June 9 to 175.5 from 
177.9 a week earlier. In the like 
week last year, it stood at 160.8. 
The slide in the latest available 
week was attributed to less lum- 
ber and paperboard output. 
Money IN CircuLATION — Was off 
$21,000,000 in week of June 13 to 
$27,499,000,000. 
* 


* * 


Look What Got 98.6 Miles to a Gallon— 


Just to prove that gasoline economy is a relative thing, the Shell Oi! Co. puts on a mara- | 
thon each year in which the idea is to get the miles, the hell with comfort. This 1924 roadster 
| won the 195! mileage marathon at Wood River, Iil., averaging 12 miles an hour. Tire pressure 
was extra high. The record was established in 1949 with 149.9 miles a gallon. Most drivers seem 
to prefer higher speeds, quicker starts and softer tires, however.—(Acme photo) 


Easing of Reg. W Is Due 
To Come from Congress 


General | \Y/ ASHINGTON. — Relaxation of | 
It was anticipated that late last Regulation W to permit auto- : 
week the nation’s steel mills would |™0bile installment payments over) present one-third to one-fourth. 
have poured 50,000,000 tons of raw|# Period of 18 months, instead of The Senate committee made no 
steel for the year te date. | the present limit of 15 months, ap-|effort to change the down payment | 
; If, by the end of June, that figure peared certain here last week. | requirements. The House recom- 2 hesis of their reentages of 
is raised to about 52,500,000 tons| _Both the Senate and House ne = ee was Hudson Workers 1947, 1948 and 1949 production. 
(which is said to be in the cards),| Banking committees voted early | rhe « to wae oe seed . Some makers were heatedly op- 
then it will be the largest six-| last week to stretch the time pay- | The action of the a committees, |" Threaten Strike posed to this base. 
months’ production in history. The| ment restrictions of Regulation W kr ae a vee axation a, | In addition, manufacturers may 
previous record was the last half| to 18 months, In addition, the as gd oe “On Out ut Rate 
of 1950. House committee also approved a ee See ae Sort P 
HE first strike against an auto! 
* * «* producer since last summer | 


use current inventories to boost 
after two days of wrangling and| 
Discount Verdict at Hand in the week (June 18),| threatens Hudson this week. The | 


quotas. Military truck produc- 
: tion, under DO rating, is ex- 
confusion. pected to be in addition to the 
| HARLY 275,000 authorized. This may 
the Senate Banking committee | major 1950 strikes were the bitter poy F SS oe ue 
ye . . voted against putting easier credit | Chrysler clash of 104 days and last y ult in the 
Truck Dealers Wait OPS Action as Harvester leoutecis’ take tae edlendion of tha|eubuman’s Gennes Gf fmernatiensl| <2 0) 
Cuts Prices, Ford and Dodge Raise |Defense Production Act on which! Harvester and Packard. 
it was working. Members of the UAW-CIO’s 
By Mac Gordon |Ford had joined Dodge in across-| At that time, a request by Sen.| Hudson Local 154 were scheduled 
Associate Editor the-board increases in wholesale|Capehart (R., Ind.) that there be! to cast ballots today (June 25) in 
A TURNING point in the dealer 
discount conflict drew nearer 
Thursday on the heels of the sur- 


* * 


reduction in the down payment 
required on used cars from the 


|a permit for makers to build that 

many cars if they can find the ma- 

|terials after the needs of defense 

| and so-called defense-supporting in- 

|dustries have been taken care of 

| first under CMP. 
* 





* * 


truck prices, written into the law a provision) g secret strike vote. “Overwhelm- 
All three truck producers an- | that no more than a one-third down) ing” approval of strike action was 
tu) h nounced reductions in parts and |Payment and time payments of no! forecast by Delwin Craig, Local 
prising reduction in the wholesale; accessories prices to parts whole- 
prices of International Harvester’s| salers and dealers. Harvester’s 

lighter truck models. equipment fell 2% percent; Ford’s, 

1 percent, and Dodge’s, by an un- 
revealed amount. 


The Harvester price slash came | 
unexpectedly. Only one day earlier, 


154 president. 


N EFFECT, the government has 


Canadian credit curbs and stiff 
taxes are causing plant shut- 
downs. See story on Page 3. 


z ; I given auto makers a license to 
the UAW constitution, a local must hunt for materials in the third- 
obtain approval of the union's inter- | quarter but without any guarantee 
national executive board. Waiting) 4+ ali whether there will be any 


For a strike to be bonafide under 


The actions, taken under Ceiling | less than 18 months be required by |for the board’s action might defer | «yame” 


Top Cars 
New-car registrations for four ||from 3.4 to 6.4 percent; elevated 
months, plus seven states for ||Ford trucks an average of 3.8 per- 
May: | cent, and hiked Dodge models from 
1951 Pos. Make 1950 Pos. || 172 to 6 percent. 
1—424,390 Chev. 439,074— 1 GMC had no plans Thursday for | 
2—334,065 Ford 373,746— | early price announcements, they} 
8—196,492 Plym. 91,137— 8 || Sid. ‘ 6 | 
1—! i 
51ST a58 Pontiac isrsine 2 || E[ARVESTER'S move, which left 
6—106,927 Dodge 56,916— prices of its heavier models un- 
7—106,678 Olds. 116,261— |changed, dumped a_ complicated | 
8— 87,604 Mercury 98,670— dealer discount problem in the laps | 
9— 73,930 Stude. 97,012— of the Office of Price Stabilization. | 
10— 58,021 Chrysler 28,651—12 || The OPS still had not decided at| 
ll— 45,491 Nash 51,869—10 || press time Thursday how it would 
12— 42,323 Hudson 46,538—11 ||treat new-truck dealer 
13— 39,131 DeSoto 20,491—15 || or markups on wholesale parts. The | 
14— 36,283 Cadillac 22,692—14 || decision was complicated by Har- 
15— 26,661 Packard 24,107—13 || vester’s reductions, on top of the 
16— 23,035 Kaiser 11,768—16 || Ford and Dodge boosts. 
17— 21,830 Henry J | In the OPS mill was a Supple- | 
18— 9,868 Lincoln 10,468—17 || mentary Regulation to Ceiling | 
| 


* 


19— 9,458 Willys 8,558—18 || Price Regulation 30, under which 
20— 2,173 Crosley 2,243-—20 || the manufacturers’ truck and 
21— 1,271 Austin 2,016—21 || parts prices were adjusted last 
22— 941 Ang.-Pref. 341—22 || week. The Supplementary Regula- 
23— Frazer 3,480—19 tion will set retail ceilings for 
Total All Makes trucks and parts. 
1,941,475 1,807,581 | One problem facing OPS is 
For further details see page ||whether to continue its policy of 
34, today’s issue. denying dealers a higher discount 
(Continued on Page 42, Col, 2) 


b 


Price Regulation 30, pared prices on|the FRB, was voted down. Instead, | # formal strike at the Hudson plant 
|I-H ‘«-ton through 142-ton models|the committee decided to leave the 
|matter to the FRB, although the 
| committee 
| FRB that it hopes for some adjust- 
Chevrolet and| ment in auto credit restrictions. 


said it would tell the 


Then on Tuesday (June 19), the 


(Continued on Page 43, Col. 1) 


Steel, copper and aluminum, in 
tight supply for the past several 
months, are expected to get even 
tighter for auto makers under 
CMP. Steel, itself, may be in 
more plentiful supply as the year 
progresses, but it is in the special 

(Continued on Page 46, Col. 1) 


for a week or more. 
~ * 
| \JUB of the Hudson dispute is the | 
production rate on the final as- | 
sembly line. 
The company has charged a group 
(See PRICES, Page 42, Col. 2) 
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Saratoga V-8 Due in Aug.; °6’ to Stay 


By Pete Wemhoff 
Editor, Automotive News 
NEW Saratoga model, 
the 
division 
but 


ler 
August 


cylinder 
General 
Manager Joseph 
A. O'Malley told 
this writer last 

week. 

The Saratoga, 
, which has been 
J. A. O'Malley absent from the 
1951 Chrysler line, will be avail- 
able on a 125%-inch wheelbase 


using 
new 180-horsepower V-8 


discounts | engine, will be introduced by Chrys- 
“— F 7 “in| line, Chrysler will have four lines 


the | powered by the new FirePower V-8 
division “positive-| engine. The others—Crown Impe- 
ly” has no plans| rial, Imperial and New Yorker 
to drop its six-| were introduced in the 1951 line. 


models, 
Sales | 


|sor 6-cylinder line. The Windsor 
|has a definite market of consider- 
able size, he said. 

He reported, however, that the 
division’s schedules call for a sub- 
stantial increase in production of 
V-8 models starting in July. “We 
expect,” he said, “to be turning 
out about two V-8 jobs for every 
one of the six models in July.” 

Since introduction of the V-8 in 
the 1951 line, the Eights have been 
comprising from 25 to 46 percent of 
|total output. In July the rate will 
go up to 66% percent of the total, 
he declared, 

O’Malley said that, barring un- 
| usual material shortages, Chrysler 
|division expects to build more 
Eights this year than in the past 
4) 


chassis in five body styles (six 
and eight-passenger sedans, lim- 
ousine, club coupe and Town & 
Country wagon). 
With addition of 


the Saratoga 


Ba * 


[eer rte rumors to the contrary, 
O’Malley declared that Chrys- 
ler has set up a substantial pro- 
duction schedule for the 1952 Wind- 
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Topsy-Turvy Year Ends for Autos 


By Mac Gordon 
Associate Editor 
A GUNS-AND-BUTTER year, 
filled with frustration and con- 
fusion, has drawn to a close for 
automotive manufacturers, dealers 
and suppliers. 

North Korean Communists 
started the whole thing when they 
surged over the 38th parallel one 
year ago today (June 25). “Thirty- 
eight” was but the first of an un- 
ended series of numbers and let- 
ters that have brought night- 
mares to the automotive world. 

Nearly every one of the signifi- 
cant post-Korean developments, 
whether numbered or lettered, has 
made some one angry. Quick-flar- 
ing tempers have often turned 
Washington and Detroit conference 
rooms into heated debating sessions. 

J s s 

IRST off, after the North Korean 

drive had been checked at the 
Pusan perimeter, there was born 
the Defense Production Act. This 
gave President Truman wage and 
price controls he hadn’t even re- 
quested in his first emergency mes- 
sage to Congress. 

Ironically, the President called 
for more stringent controls in his 
recent appeal for extension of the 
Defense Production Act. His mind 
changed in a year’s time from pref- 


to insistence on an administrative 
maximum. 

The strongest control asked by 
Truman last summer was power 
to re-impose Regulation W. Short- 
ly after Congress finally approved 
the Defense Production Act in 
September, the Federal Reserve 
Board exercised its newly-re- 
stored authority with minimum 
terms of one-third down and 21 
months to pay on automobiles. 

In October, the FRB precipitated 
a still-raging battle when it sliced 
the 21-month requirement to 15 
months. Strenuous objections by 
NADA and NUCDA to the 15-month 
restriction have caught the recep- 
tive ears of Congressmen, who are 
now considering relaxation of the 
Regulation to 18 months. 

Government action to implement 
the Defense Production Act bogged 
down during November as Allied 
troops advanced deeper into North 
Korea. Then on Nov. 27, the entire 
picture was revamped by the en- 
trance of Communist China into the 
fray. 

+ = + 

HIS led in December to the sin- 

gling out of the auto industry 
for the government’s first price 
control move. Ceiling Price Regu- 
lation 1, announced in mid-Decem- 
ber, wiped out 1951-model price 
boosts posted by the Big Three and 





erence for a minimum of controls 





By George Deery 
Associate Editor 

DETRGOIT.—The essentiality of 
autos was proved conclusively dur- 
ing Detroit’s 59-day public trans- 
portation strike which ended last 
week. The strike set a record for 
municipal tieups. 

Auto and truck drivers’ share- 
the-ride arrangements were re- 
sponsible for the transportation 
of about a million riders on work- 
ing days—and the smoothness of 
“Operation Cooperation” for two 
months came as a surprise to 
strike leaders who had anticipat- 
ed a quickie. Absenteeism in 
plants, stores and offices was nil 
after the first day or two. 

The helping hand of the truck 
pilots was common and so im- 
pressed the city’s largest depart- 
ment store that a newspaper ad on 
the day following the settlement 
said one of its women employes 
“started to work in a bakery truck, 
transferred to a milk truck and 
wound up in a laundry truck” on 
its way to the store. 

Auto dealers with service facili- 
ties at night realized that traffic 
volume was up 38 percent on lead- 
ing streets over pre-strike days. 
This was especially so in the body 
repair departments. 

Arlington Motors, a west side 
Dodge-Plymouth dealership, in- 
creased its night staff, according 
to Charles Bauervic, president. 

Now that private vehicles have 


















First Entry— 

Marshall Teague (left) is the first stock car 
race driver to sign up for Detroit's 250 mile 
anniversary stock car race. W. E. Landis, 
sports committee coordinator, stands beside 
Teague's Hudson Hornet as he places the first 
entry on the records. The race will be Aug. 12. 


Autos in Emergency Role 


Share-Ride Plan Kept Detroit Going 
During 59-Day Bus Strike 


Nash. It left untouched pre-Decem- 






played their role in keeping the 
city from being paralyzed, dealers 
with daytime service facilities only 
are looking for a 10-25 percent boost 
in bedy dinging, tuneups and other 
service jobs that were delayed “for 
the duration.” They declare, how- 
ever, that a part of this work could 
be classed as usual pre-vacation 
preparation. Jerry McCarthy Chev- 
rolet Co.’s midtown unit reported 
turning away service customers the 
day after the strike ended. 


The increased traffic load 





ber price hikes by independent car 
producers. 

General Motors greeted the roll- 
back with a precedent-setting freeze 
on new-car sales. GM gave in to 
CPR 1 after four days, but with 
|a sharp protest against the inequity 
of the regulation. CPR 1, it was 
learned later, was promulgated by 
Alan Valentine, then chief economic 
stabilizer. He has now been suc- 
ceeded by Eric Johnston. 


As required by the Defense Pro- 
duction Act, auto workers’ wage 
scales were “stabilized” late in 
December. Counting the Dec. 1 
raise, this “stabilization” policy 
has brought auto workers 15 
cents in hourly pay advances. 


production and sales records in| 
1950. A wave of “scare buying” more | 
than offset the usual winter market | 
sag, and consumer fears of a car 
production suspension were com-| 
pounded by the threat of chrome! 
cutbacks. 
Labor relations were strengthened | 
with the adoption throughout the | 
industry of the five-year escalator 
contract pioneered by General Mo-| 
tors. 
* * * 

N4>D4 rang in 1951 intent on 
: achieving results in two major 
drives—for modification of Regu- 
lation W and establishment of the 
auto as an essential item. The UAW 
had joined NADA in an attack on 
the 15-month Regulation W at a 
December hearing before the Sen- 
ate Banking committee. | 
* * * 


AUTO plants were performing a 

sterling job on defense con- 
tracts in the face of their record- 
smashing civilian production boom. 
Orders for tanks, guns, jet air en- 
gines and components were pouring 
into the Detroit area in ever-in- 
creasing volume at the turn of the 
year. 

At least six auto companies an- 
nounced plans to build new plants 
as a result of the defense “crush.” 
They are Buick, Chrysler Corp., 
Ford, Lincoln-Mercury, Oldsmobile 
and Packard. Ail other major pro- 
ducers are now in full swing on big 
military orders. 

Sacrificed by most dealers to | 
the war effort were arrangements 





Three Banks Lend K-F 


$25 Million More 

WILLOW RUN.—Kaiser-Fra- 
zer last Thursday announced 
completion of a $25,000,000 re- 
volving line of credit from three 
banks, the Bank of America, 
Mellon National Bank & Trust 
of Pittsburgh and Bankers Trust 
Co., New York. K-F said the 
money would be used for defense 
contracts. 

Edgar F. Kaiser, president, 
said the loan constituted “the 
first step forward in K-F plans 
for future financing through pri- 
vate sources.” 





throughout the city was estimated | 
at 25 percent. The 38-percent gain | 
meant that the total was twice the | 
figure at the end of World War II. 
Concern over what John Q. Driver 
will do now prompted the Traffic 
Safety Assn. to launch a drive 
screaming the theme, “Now, Take 
It Easy.” This method to teach} 
motorists to adjust driving habits | 
quickly will be broadcast in news- 
papers, signs, radio and TV. 


Chrysler Speeds Work 


On Indianapolis Plant 
INDIANAPOLIS.—Chrysler Corp. 
hopes to have the construction work 
on its new Indianapolis parts man- 
ufacturing plant completed by late 


summer, W. G. Tunis, operating 
manager of the plant, said last 
week. 


Packard Council Meets 


DETROIT. — Future merchandis- 
ing programs were outlined at a 
meeting last week of the Packard 
Dealer Advisory Council with Pack- 
ard administrative, sales, manufac- 
turing, engineering and advertising 
executives. The council’s 19 mem- 
bers represent Packard dealers 
throughout the U. S. and Canada 
and are elected by direct balloting 
in the company’s sales-zones. 





for 1951 auto shows. The Chicago, 
Indianapolis and Miami shows 
went ahead as scheduled, how- 
ever. The war has also resulted 
in cancellation of the NADA 1951 
National Dealer Week. 

The auto dealer’s role in the de- 
fense economy was the keynote of 
the NADA convention at Miami in 
January. The national association 
also stressed its drive to gain wider 





| Dealer Foster Gives Award to 





N. H. Student— 


Ted Foster, New Hampshire Automobile Dealers Assn. director and owner of Hanover Hill 


Rev. Fr. J. F. Morin, pastor of St. George's par 


WASHINGTON. — The Federal | 
Trade Commission last week gave | 
tentative approval to an agreed set- 
tlement of its case against the) 
American Iron and Steel Institute 
and 90 steel producers in which the | 
complaint challenged prieing prac- 
tices used in the sale of steel prod- 
ucts ranging from ingots to nails. 

The FTC entered its tentative 

findings of fact and conclusions, 
together with a tentative order 
which would prohibit the institute 
and the steel producers from en- 
tering into, cooperating in, carry- 
ing out or continuing “any plan- 
ned common course of action, un- 
derstanding or agreement” to 
adopt, establish, fix or maintain 
prices, or any element thereof, at 
which steel products shall be 
quoted or sold. 

The “price elements” covered by 
this prohibition include base prices; 
the extras to be added to or the 
deductions to be made from any 
base price for any specified char- 
acteristic; loading charges or deliv- 
ery changes; and terms of discount, 
credit or other conditions of sale. 

In announcing tentative accept- 
ance of the settlement, the commis- 
sion said: 

“Counsel for the steel producers 
and counsel for the commission, 
through negotiations conducted in 
a cooperative spirit, have arrived at 
a solution of the complex issues in- 
volved in this case, and thus have 
made unnecessary further extended 
litigation. 

“The negotiations have been fruit- 
ful and it is expected that the or- 
der to which the steel producers 





(Continued on Page 44, Col. 1) 


have consented will promote free 


Used-Car Bulletin from Detroit ... 
Latest Auction Prices 


ale every Wednesday. ) 


(Aptco Auto Auction. S 


JUNE 20 


(News of 18-month credit terms did 
not help the sale. Sold 53 units out 
of 97 offerings.) 

BUICK—’50 Special 4-dr., $1,425*, '49 
RM 4-dr., $1,270*. ‘'48 RM _ conv., 
$1,090. ‘47 RM 4-dr., $775, $795. 

CHEVROLET — '50 FL Deluxe 2-dr., 
$1,240, $1,075; SL Deluxe 4-dr., $1,- 
360*. ‘49 FL Special 2-dr., $970; SL 
Deluxe 4-dr., $1,140; SL Special club 
coupe, $1,000. ‘48 FL 4-dr., 770; 
FL aerosedan, $935. ‘47 FM club 
coupe, $760, $810; FL aerosedan, 
$810. °46 FM club coupe, $585, $685; 
SM 4-dr., $650, $675; 2-dr., $605. 

CHRYSLER—’46 NY club coupe, $850. 

DODGE—’49 (commercial) 4-dr., $570. 

FORD —'51 conv., $1,925; Crestliner, 
$1,870*; Deluxe (6) business coupe, 
$1,370. °49 Custom (8) 2-dr., $1,030. 
’47 Deluxe (8) 2-dr., $690, $725. ‘46 
SD (8) club coupe, $705; 2-dr., $660. 
"35 Deluxe 2-dr., $170. 

HUDSON — ‘51 Hornet 4-dr., 
(od), 2 at $2,050. 

KAISER—’51 Henry J (6) 2-dr., $1,075. 
"49 4-dr., $775. 

MERCURY—’46 
2-dr., $310. 

NASH—’47 Super (600) 4-dr., $465*. 

OLDSMOBILE — ‘47 (66) club coupe, 
$750; (78) club coupe, $685. 

PACKARD—’51 (200) 2-dr., $1,840*. 

PLYMOUTH—'51 Cranbrook club coupe, 
$1,565. ‘50 SD 4-dr., $1,230. ‘49 SD 
4-dr., $975; conv., $1,155. 

PONTIAC—’'49 (8) conv., $1,420*. °48 
(8) conv., $1,090. °'46 SL (8) 2-dr., 
$590. 

STUDEBAKER — '47 Champion 4-dr., 
$690; club coupe, $625. 

WILLYS—’46 station wagon, $570. 


Other Auction reports are 





$2,150 


$560. °42 


$655, 


2-dr., 





JUNE 138 


(Prices up somewhat despite rainy 
day. Market showing strength. Sold 
70 units out of 80 offerings.) 
BUICK—’50 Super 2-dr., $1,725*; club 

coupe, $1,750*. °49 Super conv., $1,- 
500*; RM 4-dr., $1,200. ‘41 2-dr., 
$175. 

CADILLAC—’50 (61) club coupe, 
060; 4-dr., $2,960. 

CHEVROLET — '50 SL Deluxe conv., 
$1,420, $1,400; Deluxe 2-dr., $1,325; 
FL Deluxe 4-dr., $1,235. ‘49 SL De- 
luxe club coupe, $1,085, $1,035; 4-dr., 
$1,135; 2-dr., $1,135; station wagon, 
$1,115. ‘48 FL aerosedan, $865; FM 
4-dr., $760. °47 FM 2-dr., $810, $550. 
'42 business coupe, $270. ‘41 2-dr., 
$295, $285; %-ton panel, $150. 

CHRYSLER—’'49 Royal club coupe, $1,- 
365. °46 T. & C. conv., $725. 

DODGE — '51 Wayfarer 2-dr., $1,465. 
'48 Deluxe 4-dr., $820. ‘47 Deluxe 
2-dr., $650. 

FORD—’50 %-ton pickup, $695; Cus- 
tom (6) 2-dr., $1,075; Custom (8) 
2-dr., $1,190; club coupe, $1,130. '49 
Custom (8) 4-dr., $960; 2-dr., $960; 
Deluxe (8) 2-dr., $855, $850. 

HUDSON—’50 Pacemaker 4-dr., $1,075. 

MERCURY — '50 4-dr., $1,405; club 
coupe, $1,400. °49 club coupe, $1,180. 

OLDSMOBILE—’50 (98) 4-dr., $1,700*; 
(76) 4-dr., $1,475*. ‘48 (78) 2-dr., 
$1,020. '47 (78) 4-dr., $820. '46 (78) 
4-dr., $675, $710; (66) club coupe, 


$780. 

PLYMOUTH—’50 Deluxe 4-dr., $1,080. 
'49 SD 4-dr., $935. ‘47 SD 4-dr., 
$680; station wagon, $500. 

PONTIAC—’50 Chieftain (8) 2-dr., $1,- 
485°. °49 SL (8) 4-dr., $1,205°, $1,- 
195°. °47 2-dr., $785, $750, $870. '46 
2-dr., $695. 


on pages 38, 39 and 40. 


$3,- 


FTC, Steel Industry Agree 
To Settle Price Case 


| Garage in Manchester, N. H., presents a check for $25 to Lorraine Morin, St. George high 
| school freshman in Manchester, at a school assembly program honoring her for winning 
| second place in the NHADA “highway cleanup week'' slogan contest. Left to right: Seniors 
The auto industry smashed all| Carmen Hebert and Jeannette Vaccarest, graduating class officers; Foster, Miss Morin, and 


ish. 


and fair competition in a basic in- 
dustry vital to the national welfare 
in peace and in war. 

“If the settlement had not been 
reached, it is entirely possible 
that the steel case would have 
been before the commission and 
the courts for another five or six 
years of prolonged hearings and 
court reviews.” 


Big 3 in Wheels 
Face Trust Suit; 


Kelsey Baffled 


WASHINGTON.—The government 
last week named three leading 
wheel makers in Federal District 
Court antitrust action, charging 
them with monopoly of business 
and patents through the organiza- 
tion, National Wheel and Rim Assn., 
Inc. 

Kelsey-Hayes Wheel Co., Budd 
Co. and Motor Wheel Corp., said to 
manufacture 95 percent of the auto- 
mobile wheels in the U. S., were 
given 20 days to answer the com- 
plaints. The case was assigned to 
U. S. Judge Theodore Levin here. 

Lester R. Downie, vice-president 
and treasurer of Kelsey-Hayes, 
commented that “the company has 
not been served with any com- 
plaints and is not advised of any 
charges of violation of the anti- 
trust law made by the government. 
We cannot understand any reason 
for the government’s action.” 

The Department of Justice an- 
nounced that the objective of the 
anti-trust suit was “to open up to 
prospective competitors a field 
which the defendants, up until now, 
have been able . . . to appropriate 
to themselves.” 

The government charges that 
since the date of winning a litiga- 
tion in 1929, leaving the three com- 
panies heir to the old Michelin 
Corp.’s basic patent for stamped 
metal disc wheels, they have com- 
bined to exclude all others from the 
manufacture of such wheels. 


Rubber Price Cut; 


Tires to Follow 


AKRON.—Tire company officials 
Thursday predicted substantial price 
reductions not long after the cost 
of natural rubber drops on July 1 
from 66 to 52 cents a pound. 


The reduction in price was an- 
nounced Thursday by General 
Services Administration. Tire pur- 
chasers were cautioned against ex- 
pecting any “immediate” price cuts. 





Oldsmobile Produces 
3% Millionth Car 


LANSING. — Oldsmobile pro- 
duced car No, 3,500,000 only 16 
months after the three-millionth 
Oldsmobile was assembled in 
February, 1950.. The 3,500,000th 
Oldsmobile came off the final 
assembly line at Lansing last 
week, Oldsmobile, which was 
founded in 1897, did not com- 
plete its millionth car until 1935. 
The two-millionth Oldsmobile 
was assembled 5% years later, 
in 1941, 
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ye is no better advice to give 
column readers this morning 
than the observations made at the 
recent North Carolina dealers con- 
vention by T. A, Williams, retiring 
president of that association. 

His address on overhead absorp- 
tion at NADA’s Miami convention 
was well received. He speaks with 
authority because in his own opera- 
tion as a Chevrolet dealer in 
Greensboro, N. C. He increased his 
gross profit in the service depart- 
ment in 1950 over 1949 by 28 per- 
cent, with a net profit increase of 
328 percent during the same period. 
The increase in service absorption 
in 1950 over 1949 was 35 percent. 

William has had varying ex- 
periences as a dealer, but he has 
been a Chevrolet man continuous- 
ly since 1928. That year he be- 
came bookkeeper for a dealer- 
ship in Liberty, N. C. In 1930 he 
bought the Chevrolet organization 
in Mebane, in the same state, 
which he sold in 1933 to become 
the Chevrolet dealer in Winston- 
Salem. One year later Williams 
sold the Winston-Salem business 
and joined Jack Miller in a deal- 
ership in Greensboro, where he 
has been president of the North 
State Chevrolet Co, since 1946. 

Williams is a past president of 
the Greensboro Automobile Dealers 
Assn. and, as stated before, his 


Con Man Bilks 
Indiana Dealer 


INDIANAPOLIS. — The Automo- 
bile Dealers Assn. of Indiana has 
alerted its members against a con- 
fidence man who represented him- 
self as a prominent dairy farmer to 
victimize Ed Tobey, owner of 
Tobey Motor Sales here. 

Described as dark complexioned 
and between 30 and 35 years of age, 
the con man presented “excellent” 
credentials to show that he was 
Joseph Kelsey, a prominent Indiana 
dairy farmer. 

He then paid $800 down on a 1950 
Oldsmobile. Ensuing incidents re- 
vealed that it wasn’t the real Kel- 
sey at all who bought the car. 
Needless to say, Tobey has been 
unable to contact the false Kelsey 
as yet. 








Spotless Roads 


Fifth-Grade Pupil Wins 
N. H. Slogan Contest 

CONCORD, N. H.—“Don’t be 
Thoughtless—Keep Our Roads 
Spotless.” 

This slogan, submitted by Alan 
Petraski, a fifth-grade pupil at 
Nashua, N. H., won a $50 first prize 
in a slogan contest sponsored by 
the New Hampshire Automobile 
Dealers’ Assn. and the state depart- 
ment of public works in connection 
with the annual “highway clean-up 
week.” 

The announcement of the winner 
was made by John D. Orr, execu- 
tive secretary of the dealer associa- 
tion, Philip Dunlap, president of 
the auto dealer group, was included 
among the judges. 
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Dealers tell me 


By John O. Munn 








term as state president has just | 


expired 
* 


Stop ‘Lip Service’ 


Tr HIS annual report, he makes | 
observations, | 


some significant 
but was careful to remind dealers 
that he wasn’t offering advice, but 
|rather thought-starters. Here 
what Williams asks: 

“Do you think it would be wise 
for: 

“Every dealer to stop saying ‘I’m 
going to stay out of politics. Too 
crooked—and it would hurt my 
| business.’ Shouldn’t he reflect that 
this attitude is the cause of the 
‘mess’ we are in now, and if it isn’t 





any business to hurt? 

“Every dealer, if he isn’t doing 
it already, to establish a plan to 
insure that the ones who help 
him make his money get a fair 
share of it. Since he can’t keep 
it from Uncle Sam, and ‘can’t take 
it with him’ in the end anyhow, 
shouldn’t he _ start wondering 


whether he’ll need his employes 'permit financing on an 18-month|well as by most of Canada’s auto! 


to help him keep his money even 
though he didn’t need them too 
much to help him make it? Since 
it is estimated that the average 
person working without an incen- 
tive is only 60 percent efficient, 
wouldn’t it be worth considering 
to, as nearly as possible, put every 
employe ‘in business for himself’ 
by giving him something to work 
for at the beginning of the year 
instead of a ‘dole’ on Dec. 31? 

“In a word, wouldn’t it be wise 
for all of us to stop just paying ‘lip 
service’ to our way of life—to our 
system of private enterprise—recog- 
nize that a revolution is going on, 
and share the benefits of our sys- 
tem with those who have little but 
crumbs from its table before they 
force a system harmful to everyone 


on us? 
* * 


Discard Leftover? 
66,,VERY dealer throw away the 


* 


‘crutches’ of the postwar pe-| 


riod and stand on his own feet 
again. Since competition has pulled 
part of them away anyhow, 
shouldn’t we discard any that are 
left, such as: 

“Excessive 
finance companies. 


reserves from 


sales argument of a fair rate, plus 

good service, rather than a kick- 

back, and thus return the ‘re- 

serve’ to its original status of a 

‘reserve’ against repossessions.’ 

“Forced selling in any form. 
“Wholesaling of used cars. 

“Finally, would it be wise for our 
state association to consider setting 
up a ‘business engineering’ depart- 
ment to assist and encourage bet- 
ter merchandising and better pub- 
lic relations practices among our 
dealers? Would it be sound business 
to use such a department for an 
exchange of ideas and practices by 
means of simple reports in an ef- 
fort to raise the general level of 
our members’ business knowledge? 
Isn’t it better to compete against a 
dealer who is making money than 
one who isn’t? 

“Could franchised dealers, in this 
way, be encouraged and taught to 
more nearly ‘break even’ on their 
parts and service departments, thus 
making cut-throat competition in 
selling cars and trucks less likely? 
Could NCADA offer recognition, 
prizes, etc., in connection with an- 
nual conventions for outstanding 
performances or suggestions in line 
with above objectives? To attain 
this, would it justify a raise in 


Ask your | 
finance connection to use _ the 


is | 


|Gardner said. “If he has bonds or 


| price ceiling on both new and used | 





‘Used Car’ Is Defined 
In New Michigan Law 


LANSING.—Among bills signed 
into law by Michigan’s Gov. Wil- 
liams last week was one which 
redefined a used car. The defini- 
tion was one agreed upon by 
members of a committee com- 
posed of members of the Michi- 

| gan Automobile Dealers Assn., 
| the Michigan Used Car Dealers 
Assn. and the Detroit Automo- 
bile Dealers Assn. 

Under the new law: “A used 
or second-hand motor vehicle 
means any motor vehicle to 
which a certificate of title has 
been issued and which motor | 
vehicle has been registered for 
use on the highways by a con- 
sumer or by a dealer.” 


| 





Rochester Outing 
Told Reg. W Fails | 
To Halt Inflation 


ROCHESTER, N. Y.—The presi- | 


mobile Dealers Assn., here to join | 
|the Rochester Automobile Dealers | 
| Assn. at their 32nd annual spring | 
|outing, predicted that credit re-| 
|strictions on new-car purchases 
| would be lifted “any day.” 

George D. Gardner, Binghamton, 
| said advices from Washington indi- 


'cated a relaxing of credit curbs to| 





| basis. 

“The way it stands, the working | 
|man who needs transportation is 
forced to rely on prewar cars,” | 


savings, he’s using these because he 
can’t afford to finance on a 15- | 
month basis. And since there is a 


cars, we're not preventing inflation 
by forcing him into this situation.” 

About 150 dealers, salesmen and 
their guests attended the outing, 
climaxed by a banquet. 

The dealers’ committee, headed 
by Arthur Bartlett, raised 137 per- 
cent of its quota to qualify for the 
cup given by Harry Holmlund, 
Richard P. Miller, manager of the 
Chest, made the presentation. 

John Dorschel was chairman of 





|the committee for the outing and 
| Jonathan Heinrich, president of the 











dues? 
“T am asking you only—not tell- 
ing you.” 


PATA Safety Exhibit 


To Open Thursday 


PHILADELPHIA.—This year’s 
plans for the Philadelphia Auto- 
motive Trade Assn. safety ex- 
hibit at Reyburn Plaza here, 
June 28-30, will emphasize a 
positive approach to the problem 
of highway safety, the associa- 
tion has announced. 








RADA, was toastmaster at the 
dinner. 


Junk Reg. W 
Dealers’ Ad Points Out 
That Will Save Lives 

INDIANAPOLIS. — Fifty auto 
dealers in Indianapolis combined to 
make use of a full-page appeal in 
the Indianapolis Sunday Star to the 


public to bring pressure upon their 
congressmen to vote for the elimi- 


| nation of Regulation W on automo- 


biles. 

The accident-illustrated appeal 
was captioned, “Junk Regulation W 
and You Will Junk a Million Poten- | 
tial Highway Killers! !” | 


Ford Shutdown Laid 
To Taxes, Credit Lids 


By Bob Gordon 


Associate Editor 


YY INDSOR, Ont.—Severe credit re- 
strictions, coupled with greatly 
increased sales levies and excise 
taxes, have dealt a staggering blow 
to Canada’s automobile industry 
and have already started the un- 
employment ball rolling. 

Ford Motor Co. of Canada, Ltd., 
announced early last week that 
its plants would be shut until 
July 3, and that production after 


| that date will be cut back with a 


consequent decrease in the num- 
ber of employes. 


| Canadian UAW offici | 
changed pretty soon he won't have|dent of the New York State Auto-| the Fort chutdvn nals said that 


Ford shutdown had produced 
an immediate reaction in supplier 
plants in the Windsor area. The 
suppliers are also curtailing output, 
they said, and further layoffs have 
already taken place or soon will. 

+ * * 


HE entire situation is regarded 
as “very serious” by union offi- 
cials and automobile dealers, as 


makers. 

Ford originally announced that it 
was closing its Windsor factory 
early Friday (June 15). The com- 
pany rescinded the shutdown order 
at the request of the government 
that same afternoon. 

At that time, Rhys M. Sale, 
Ford of Canada president, said: 
“It is certainly no secret that the 
entire motor car industry in 
Canada has been affected by a 
falling market for passenger au- 
tomobiles, particularly since the 
stiffening of credit restrictions 
and the increase in excise and 
sales taxes.” 


Last Monday (June 18), the com- | 
pany announced that “there were | 


no developments over the weekend 
which altered our company’s posi- 
tion.” 
* * * 

T WAS then decided that the 

company would “suspend produc- 
tion of domestic vehicles in the 
Windsor plant Monday and Tues- 
day (June 25-26). Production of 
completely knocked-down vehicles 
(for export) will continue, as will 
operations on service parts and in 
the tool room, 

“From June 26 to June 29 the 
entire plant will be shut down, 
as had been planned some time 
ago, for the taking of the annual 
inventory. The plant will resume 
operations on July 3, after the 
Dominion Day holiday (July 2), 
with a curtailed manufacturing 
program, but a final decision has 
not yet been made as to the 
extent of the reduction in sched- 
ules and employment.” 

It is common knowledge in 

(Continued on Page 45, Col. 2) 





Dealers Encourage Students— 


Honor students of Cincinnati's Central Vocational high school pose with school officials and 


@ representative of the Cincinnati Automobile 


Dealers Assn. after receiving their awards 





Slump in Car Sales 
Divides Canada 


* * 

Optimists in Capital 

Cite ‘Overproduction’ 
By M. L. Schwartz 


Staff Correspondent 


TTAWA.—Despite the pileup of 
news Cars across Canada due to 
|a@ slump in sales, exclusive inquiries 
| by this correspondent of AvuTomo- 
TIVE News indicate that officials here 
|believe this is only a “temporary 
|condition in a period of adjust- 
| ment.” 
| An undertone of optimism pre- 
vails in official circles here that 
the condition will right itself 
before long. This is in sharp con- 
trast to protests against restric- 
tions in dealer circles throughout 
the nation. 
| “I think we might as well face 
|the fact that any difficulties ex- 
| perienced by the automobile indus- 
try are due to the fact that it 
| produced far more cars in the first 
three or four months of this year 
|than it ever produced in its his- 
tory,” said a spokesman for the 
Canadian government. 
| * > . 
NTICIPATION of possible short- 
ages, higher taxes and credit 
|controls brought a rush for new 
|cars in Canada which caused the 
| present slump in sales to a large 
|extent, it is believed here, with one 
| government spokesman dropping a 
|hint when he remarked “most peo- 
| ple have new cars” now. He added 
that “people who have not got new 
cars do not intend to buy them 
this year. Perhaps they will do so 
next year,” he declared. 
Apparently, credit controls and 
taxes are not considered by many 
federal officials to be the under- 
lying difficulty behind the present 
slump in new-car sales, though no 
one disputes that these two fac- 
tors are affecting sales of cars 
as well as numerous other prod- 


| (Continued on Page 44, Col. 4) 
| 





Akron Dealers 
Cite Contest as 


Tops in Goodwill 


AKRON.—Christine Cummins, an 
18-year-old Central high school 
senior here, won the scholarship 
safe driving contest carried on by 
the Akron Automobile Dealers 
Assn. and received a $1,600 schol- 
arship to the University of Akron, 
the association has announced. 


The contest was ranked by John 
Lehman, secretary-manager of the 
association, as one of the best pub- 
lic relations projects ever spon- 
sored by dealer organizations, 

“This program is a ‘natural’ in 
public acceptance and human inter- 
est,” he said. He added that he 
thought that the event will eventu- 
ally be developed on a _ national 
scale. 

Students took a written examina- 
jtion on driving laws and regula- 
tions, behind-the-wheel road tests 
on city streets and an obstacle 
course test run at the Akron air- 
port. 

More than 500 pupils signed up 
for the event, with over 300 actu- 
ally competing in the event, the 
dealers said. A boy and girl final- 
ist were selected from each school 
to compete in the later tests. 

Savings bond prizes were given 
to the second, third and fourth- 
place winners, it was announced. 
The dealers association furnished 
all the prizes, as well as promoting 
and directing the event. 





Dealers Must Post Bond 


In Washington State 


OLYMPIA, Wash. — Automobile 
dealers must furnish the Washing- 
ton state department of licenses 
with a $2,000 surety bond under a 
[ee which became effective last 
week. 


donated by the dealer group. Left to right: Roy Cahall, principal, of the high school; Howard The department, in notifying deal- 


Hively, chairman, CADA manpower committee, 


who made the presentations; Art Provenzano, 


co-op at the Covington Buick Co., winner of first prize, a $206 set of tools; Adrian Siereveld, 
co-op at Al Beer's Service Shop, winner of second prize, a $69 set of tools; George Winter, 


coordinator, 


Automotive division. William Cheek, 


co-op at Metropolitan Motor Co. and 


winner of third prize, was not present when the photograph was taken. 


ers of the requirement, said that 
they must have the bond on file 
prior to Nov. 15, 1951. Penalty for 
the non-compliance is revocation of 
the dealer’s license. 
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Fair and equitable contracts Letween manufacturers 


OUR PLATFORM: |. 


— and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
° ™ the dealer on every used vehicle accepted in partial payment for a new 
& A car or truck. § 3. Every dollar of gasoline tax collected by state or federal | 
a governments applied to the building and maintenance of highways. § 4. The 
L elimination of governmental and bureaucratic controls over this industry. 
© « 15. A return to the precepts of independence and the rewards of applied 
R R energy and ability, which made America and gave more of her citizens 
News more of the better things of life than anywhere else in the world. 





Government Fails to Prove 
Case on Controls 


_ generally opposed to government controls on pro- 

duction, prices, materials and credit, the auto industry | 
appears willing to go along during an emergency on those 
curbs that appear absolutely necessary. 


However, there is serious doubt in the industry as to the 
ability of those imposing the controls to gauge the need 


accurately. 
One of the reasons for this is that the auto business 
changes rapidly. 


Take the market, for instance. Within a few months buy- | 
ing pressure has turned cartwheels. Not long ago sales were 
ahead of production. Then sales slowed. It looked like the 
doldrums for a while. Now there is a little pickup. 


And the change will go on. There are a lot of rumors 
now. There’s talk of plant shutdowns, more drastic curtail- | 
ment. The pressure for price boosts is increasing. A 3 per- | 
cent increase in federal excise taxes seems likely for fall. 


Such factors should increase buying pressure for a short 
time. But after excise and price boosts, if they come, would 
also come a slackening in sales. 








Some government officials point to new-car stocks and 
say that the auto makers have overproduced anyway. But 
is this actual overproduction? Or is it overproduction for 
the limited people who are allowed to buy cars by govern- 
ment edict—Regulation W. 


Isn’t the Federal Reserve Board being hardheaded in re- 
jecting all the information dealers, labor unions, finance 
companies and others have presented to show that credit 
restrictions are too harsh? 

And how necessary are the material cutbacks at this 
time? Figures from steel companies indicate that the steel, 
which is being taken away from auto makers, is not going 
into necessary defense materials. 


The steel is going into the so-called “defense-supporting” 
industries, it is said. 


Can you think of any industry that can’t crawl under a 
tent with a label as broad as that one? 


We don’t think the bureaucrats have proved their case. 


Auto 
Forum 


Eprror’s Note: Following is one 
of a series of articles written 
especially for Automotive News 
| by managers of the various state 
auto dealers associations: 


By William Randolph 


Exec. Secy., New Mexico Dealers Assn. 


—— is no need, except in a 
few cases of extenuating cir- 
cumstances, for any automobile 
dealer in America to close his 
doors, despite the alarmist crying 
of some of our 
so-called industri- 
al prophets. I can 
envision no great 
dealer mortality- 


hard times may 
become— provided 
this great motor 
vehicle retailing 
industry recog- 





nizes that “The 
Laborer Is 
Wm. Randolph Worthy of His 


Hire.” 


Mr. Dealer, 


regardless of how | 


whatever his fran- | 
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chise, daily labors in the sales vine- | 


yard. In most instances, he is a 
leader in his local community. He 


prides himself upon being a mer-| 


chant. Applying the Webster's dic- 
tionary definition of the word 
“merchant,” our dealer is certainly 
that: ie, “a trafficker; a trader; 
one who traffics on a large scale; 


one who carries On a retail busi- 


ness.” 

Mr. Dealer does a large volume 
business—often greater than the 
largest department store in his 
community. Yet, his net profit 
seldom measures up to that of 
the other establishment. 


Certainly the 47-odd 
dealers in America are not, as Ed 
Payton once remarked “just plain 
damn fools; 
ception, they are rotten managers.” 
|Indeed not. The virus that stunts 
the dealers’ profit potential has a 
patrimonial aspect. The “virus” to 
which reference is made is the so- 
called traditional discount. 

OW before you 


« * * 
N Mr. Reader, 

+‘ jump down my throat, consider 
the following statement made be- 
fore the sub-committee of the 
House Small Business committee 
by O. C. McCallister (Studebaker 
dealer in Albuquerque) at the hear- 
ing held in Dallas on May 2. De- 
clared McCallister: “The nature of 
the retail automobile business com- 
pels a dealer to handle money upon 
which he makes no profit, but 
which is actually an operating ex- 
pense and an additional operating 
capital requirement. Examples of 
this type of money are state and 
federal taxes, transportation 
charges, license and title fees, etc. 
To the above add the partial freez- 
ing of the dealer's operating capital 


| 





as reflected in his used-car inven-| 


tory.” 

Continued the New Mexico 
dealer spokesman: “Along with 
other retail merchants, the auto- 
mobile dealers are experiencing 
greatly increased costs of doing 


| business. In the light of this it is 


disconcerting to me, and to the 
dealers to whom I have talked, 
that the sales for the year 1951 
will be less but the percentage of 
expense to sales will be more.” 


A short while ago a financial 
journal, as the opening sentence in 
an article on the status of the 
automotive industry, stated: “The 
auto industry is still looking for 
spring.” The article referred to, as 
have others in various publications 
since, bemoaned the lack of sales 
and the softening of prices, Dealers 


in all parts of America, of late, are|better for themselves and for the 
(Continued on Page 41, Col. 2) 









10 Years Ago... 


shapes and brands” of goods. 


thousand | 


or that without ex-| 














The Big Story 


Ford Motor Co. signed a contract on June 20, 1941, with UAW-CIO 
granting a union shop to the UAW throughout the entire Ford 
domain. The contract was not only the broadest in the automotive 
industry, but also one of the broadest in the history of unionism. 

Manufacturers were asked by Donald M. Nelson, purchases director 
of OPM, to reduce the number of “fashions, styles, models, colors, 


IN AUTO 


DRIVING 


RGSONABLE 


AUTO DEALERS. 


atRONATIONS ——— 


vi 


A PRIME EXAMPLE 
IN ARITHMETIC; 


— Letterbox 


‘Ads that Boo 


This is an open forum for the discus 


readers, and your letters are welcomed. 


/ONAL 
ECORD 


LOCAL HIGH SCHOOL 
DRIVING LESSONS 








merang .. . 


sion of any subje.. vi interest to our 
No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Discount Selling 
We think that it is a timely sug- 
gestion in the interest of all auto- 
mobile merchants to note these 
two items cut out of the Denver 
Post as run by two of the large 
dealers in the city of Denver. 

Epiror’s Note: The ads offered 
discounts, in one case on used | 
models only and in the other on 
“all models and body styles,” 
although new cars were not men- 
tioned specifically. 

This is the type of advertising 
that never creates sales and it 
builds resistance among the buyers. 
It is much better for them to try | 
to sell their merchandise rather | 
than to stir interest by cutting 
prices. All it does is scare a cus-| 
tomer away because he thinks if 
it is lower today, it will be lower 
next week. 

If all dealers would try to sell 
on the merits of their merchandise 
rather than on discount or forced 
sale activity it would make a much 
sounder and better market for all 
dealers concerned. This type of ad- 
vertisement creates only a buyer’s 
resistance. 

These dealers would do much 





industry if they would sell the 


Address Editor, Automotive News. Detroit 26, Mich. 





people the idea that people were 
buying these cars rather than the 
idea that they were being forced 
to liquidate. 

We sell a million dollars worth 
of business in a town of 5,000 
people by selling merchandise of 
quality and quantity, but not on 
discount and forced sale activity. 


We think it is high time that all 
dealers give their advertising de- 
partments serious consideration on 
a promotive basis for their own 
well being, as well as their fellow 
competitors.—NesBrasKA DEALER. 

¢ + * 


Cadillac Output 

Our copy of Automotive News is 
circulated among the department 
heads and they tear out articles 
which are of particular interest to 
their department. The result is that 
we do not have a complete file of 
your excellent trade journal. 


I notice in the Apr. 2, 1951, issue 
that Cadillac’s estimated total pro- 
duction for March, 1951, was 10,070 
Will you kindly furnish me with the 
estimated total individual month 
production of October, November, 
December, 1950, and January and 
February, 1951? 


—New JerRseY DEALER 

Epiror’s Note: Following is 

| Cadillac’s estimated production 
for the months you requested: 


October, 11,667; November, 10,061; 

December, 7,067; January, 10,247; 

February, 9,311. 
* 


* ® 


|We’re Sorry 

On Page 20 of the June 4 issue o: 
AUTOMOTIVE News, there appeared : 
picture of Colonial Motor Sales 
Inc., Malden, Mass., with the in 
correct name of Columbus Moto) 
|Sales beneath it.— G. M. Picker 





From the files of Automotive News. 






| Colonial Motor Sales, Inc. (DeSoto), 
Malden, Mass. 
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Here's the heart of that 
sensational new Studebaker 


valve-in-head V-§ engine 
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Its an engine with a terrific wallop! 
Lts a penny -pincher with gas! 


NEW STUDEBAKER 
COMMANDER VS 
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700 Suppliers 
To Aid K-F 
C-119 Program 


WILLOW RUN. — Kaiser - Frazer 
announces that firm commitments 
have been secured with more than | 
700 companies to supply parts and | 
raw materials for manufacture of | 
Fairchild C-119 planes at Willow 
Run. 

Although as prime contractor K-F | 
will manufacture approximately 60 
percent of the C-119 components, 
the company said completed planes 
will also include raw materials or 
manufactured items from 257 cities 
located in 26 states. 

Aircraft suppliers range from 
large corporations to “one-man” | 
operations, K-F said. Of the 712) 
current suppliers, only 448 employ 


employ fewer than 100 workers. 


Additional defense purchases are 
being made for manufacture of 
Wright R-1300 aircraft engines at 
the K-F Detroit engine division and 
for manufacture of Lockheed com- 


ponents at the K-F Oakland (Calif.) | rial may also become suppliers for| Run following completion of the | 
| C-119 contract. 





plant, it was announced. Many 
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Wolfram of Olds Greets Vogeler— 
Robert A. Vogeler, (right), American businessman who was imprisoned by the Communists 
as many as 100 or more, while 264 | in Hungary for 17 months, is congratulated on his safe return to the U. S. by J. F. Wolfram, 


general manager of Oldsmobile. Vogeler visited Lansing to take delivery on a Series 98 
convertible coupe. His previous car was confiscated by the Communists when he was arrested 


in Hungary in November, 1949. Vogeler plans 
sons in Colorado before resuming his position 





firms now supplying aircraft mate- 


the Chase C-123 assault planes 


a long vacation and rest with his wife and two 
with International Telephone & Telegraph Co. 


|which are to be built at Willow 


1951 


Guidebook 


DETROIT.—At a special meeting 
here last week, directors of the 
National Used Car Dealers Assn. 
endorsed one-level guidebook ceil- 
ings for used cars and urged easier 
terms on a graduated system under 
| Regulation W. 


| confidence to both President Walter 
Wilson, of Dallas, and Margaret 
Corell, executive secretary. 


Some of the directors said that 
the meeting cleared the air of 
misunderstandings as to the asso- 
ciation’s stand on a number of 
problems. 


There was some feeling, accord- 
ing to one director, that the asso- 
ciation was putting on a one-man 
show. Addition of another member 
to the steering committee was de- 
| signed to meet that problem and 
help smooth out the administration. 


The additional member is Martin 
|McCollum, Flint, a former presi- 












Today’s heavy demands on motor trucks call for 
modern equipment—designed and built to stand 
the rugged pace of present-day conditions. 
And the biggest and most important differ- 
ence between truly modern trucks and ordinary 
trucks is Timken-Detroit Axles with proved 


Hypoid Gearing! 


Engineered to improve performance and reduce 
maintenance, Hypoid Gearing incorporates fun- 
damental advancements in modern axle gearing. 
The offset Hypoid pinion is bigger and stronger. 








SEND FOR THIS INFORMATIVE, ILLUSTRATED 
BOOKLET ON HYPOID GEARING TODAY! 


IT’S FREE! 


PROVED BY BILLIONS 


UNDER ALL 


reducing loading per unit 


OF MILES OF ON-THE-JOB 
- QPERATION— 


LOAD 


AND ROAD CONDITIONS! 


Bearings are bigger. More teeth are in contact, 


of contact area. 


Torque-transmitting capacity is increased. 
Slower gear ratios are practical without loss of 
strength. What’s more, this dependable heavy- 
duty axle gearing—developed and produced by 


Timken-Detroit—has been proved by billions of 


miles of actual operation! 


Hypoid Gearing! 


TIM 


A 


Make sure your new trucks are equipped with 
advanced-design Timken-Detroit Axles with 


A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 
DETROIT 32, MICHIGAN 





TRADE MARK (UJ REGISTERED 


PLANTS AT: DETROIT AND JACKSON, MICH. OSHKOSH, WIS.© UTICA, N.Y.¢ ASHTABULA, KENTON AND NEWARK, OHIO ¢ NEW CASTLE, PA. 


The board also gave a vote of | 


! 
Irons Out Differences .. . 


NUCDA Board Backs 





Ceili 
|dent. The other four members are 
| Wilson; James Downing, Atlanta 
| first vice-president; Ray Hayward, 
| Omaha, secretary, and Louis Baker 
| treasurer. 

Reports that OPS intends to 
establish “as-is” and warranty 
types of ceilings on used cars 
have caused a good deal of con- 
cern among used-car dealers. 


Such a plan was singled out in 
the resolution which said: “Under 
no consideration shall an ‘as-is’ and 
warranty ceiling price, or any two- 
level system on used cars, be estab- 
lished.” 

This, it was said, would penalize 
the individual vehicle owner in that 
|it immediately establishes a lower 
legal selling price for the car re- 
|gardless of its condition, effecting 
|a loss to the public of millions of 
dollars, and would be “an uncon- 
|trolable factor to the violation of 
|the purported regulation.” 

On Regulation W, the resolu- 
tion said that the Federal Reserve 
| Board had failed to introduce 
| flexibility into the administration 
of the regulation. This, it was 
charged, is in direct violation of 
the stated objectives and provi- 
sions of the Defense Production 
| Act. 
| The board urged that these limi- 
|tations be made part of the 1951 
| Defense Production Act: 


1. Commodities with a selling 
| price of $1,000 or less shall require 
|down payments of no more than 
'% and the length of repayment 
shall be set at no less than 18 
| months. 
| 2. Commodities with a _ selling 
| Price of between $1,000 and $1,800 
| Shall require down payments of no 
/more than % and the length of 
|repayment shall be set at no less 
|than 21 months. 

3. Commodities with a selling 
price of more than $1,800 shall 
require down payments of no 

| more than % and the length of 
repayment shall be no less than 
24 months. 

| 4. On all commodities covered by 
|Regulation W, tradeins shall be 
considered a part of the down pay- 
|ment requirement. 

Directors attending, in addition 
to those mentioned above, were Al- 
lan Bergman, Hillside, N. J.; L. M. 
Hargrove, Tampa; Jack Geller, De- 
troit; David Finnegan, Denver; 
| William Fitzpatrick, Waterbury, 
|Conn.; William Thornton, Atlanta; 
| Arthur Waterman, Portland, Me.; 
Yale Simons, Detroit; Harry Gott- 
lieb, Brooklyn; Louis Geller, Akron; 
Sheldon Stiegel, Providence, R. I.; 
Cliff Pettit, Knoxville, Tenn.; Tom 
Blundell, Dallas, and Ray Miles, 
Norfolk, Va. 

Twelve directors were represented 
| by proxy. 


| 





June 30 Parley 
Slated by Auction 


Protective Assn. 


INDIANAPOLIS. — A meeting of 
the National Auto Auction Protec- 
|tive Assn. will be held June 30 at 
|the Hotel William Penn in Pitts- 
| burgh. 
| The one-day session will air prob- 
|lems of auto auctions, according to 
|Eleanor M. Schaefer, secretary 
treasurer. The meeting will open 
| with a luncheon. 
| Purpose of the four-year-old or- 
|ganization is to protect member: 
against those who prey on _ the 
|wholesale markets through bad 
| checks, fraudulent titles and stolen 
cars. 

Other officers of NAAPA are Den 
zil V. Webster, president; H. C 
Maney, first vice-president, and Tim 
Anspach, second vice-president. 


Buick Jet Plant Given 


Zoning OK at Chicago 


| CHICAGO.—Barriers against con- 
|struction of a $35,000,000 plant ir 
|which Buick will build aircraft jet 
engines at suburban Willow Spring: 
were removed last week througt 
issuance of an order whereby part 
of the tract of land was rezoned 
to permit heavy industry. 
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Power Packed,” 
— PORCELAINIZ 


TRADE MARK REG. U. S. PAT. OFF. 


_A NEW CAR DEALER Exclusive 








Powerful in its proven benefits to automobile finish... 
Powerful in lasting customer satisfaction. . 

Powerful in creating the third largest source of Service Profits... 
Powerful in a nation-wide Field Force serving New Car Dealers... 
Powerful in national advertising to bring customers to Dealers... 


Yes, indeed, in “power-packed” Porcelainize there’s power galore to produce 
profits and customer satisfaction unequalled in appearance maintenance history. 


The multi-thousands of New Car Dealers on the Porcelainize Program are 
numerical proof of this power! 


PORCELAINIZE® 


UNCHALLENGED IN MERIT 
UNMATCHED IN POLICY 
UNEQUALLED IN PROGRAM 


FREEMAN AND FREEMAN, INC. © DENVER, COLORADO 
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It! S Commencement This 





2 Auto Officials Honored by University of Detroit— 


Merritt D. Hill, vice-president of Dearborn Motors, and John J. Cronin, General Motors 


vice-president, were awarded honorary doctorate of laws degrees by the University of Detroit. | 
Left to right: Rev. Hugh F. Smith, S.J., assistant to the U. of D. president, Hill, Cronin and | 


Brother Peter Bernard May, FSC, of the Christian Brothers school, who also received the 
degree. 





Honorary Degree to Chrysler Head— 

David A. Wallace, president of Chrysler division, receives an honorary degree of doctor of 
engineering from Michigan State College of Mining and Technology, Houghton, Mich. 
Dr. Grover C. Dillman, college president, stands at the microphone. Other school officials 
stand by. 


o— 


Long Island Museum 
Shows 75 Antique Cars 
NEW YORK. 
unusual collection of antique auto- 
mobiles will be on view at the Long 
Island Automotive Museum at 
Southampton, L. I., every day this 


season, June through September, it 
has been announced. 





Dealer Conventions 


June 28-July | — Michigan Automobile 
| Dealers Assn., Machinac Island, Mich. 


~~ 8-10—Summer meeting of Automotive 





Trade Assn. Managers, Hotel Book- 

Cadillac, Detroit. 
Akron U. Cites Firestome— =| soot. 13-16 — Federation of Automobile 
Harvey S. Firestone jr. (right) chairman of | Dealers’ Assns. of Canada, Banff, Alta. 
Firestone Tire & Rubber, receives an honor- Sept. 16-18—28th Annual Convention, New 


York State Auto Dealers Assn., Saga 
Landing, Lake 





ary degree of doctor of laws from Dr. H. E. | more hotel, Bolton 
Simmons, president of the University of Akron, | George, New York. 
at the 79th annual commencement. Sept. 16-18—Annual convention of Ken 
tucky Automobile Dealers Assn., Ken 
‘i cs tucky Lake, Gilbertsville, Ky. 
M Sept. 24-25— New Mexico Automobile 
aterials Pinch | Dealers Assn. annual convention, Murray 
° hotel, Silver City, N. M. 
Stull to Come, Sept. 27-28—Convention of Kansas pester 
Car Dealers.Assn., Town House, Kansas 
° City, Kans. 
Gen. Davis Warns Sept. 27-28—33rd Annual Convention, New 
. Jersey Automotive Trade Assn., Hotel 

_ DETROIT. ‘Neither war produc- Traymore, Atleatic City, N. J. 
tion nor the civilian economy have! Sept. 30-Oct. 1-2 — Automobile Dealers 
yet felt the full effect of material Assn. of Alabama, Inc., annual conven 
shortages, Brig.-Gen. Merle H.| tion, Buena Vista hotel, Biloxi, Miss. 
Davis, chief ‘of Army Ordnance’s) Sept, 30-Oct. 2— South, Carolina Auto 

sae : . v ‘ 
ammunition branch, told a meeting | (Ocean Forest hotel). ¥ 
of the Detroit chapter of the Ameri- Oct. 1-2—32nd annual convention, Minne 
can Society of Tool Engineers here | sota Automobile Dealers Assn., Radisson 
last week. hotel, Minneapolis. 

It is not likely that the full effect) Oct. ~ ie coemrone Detemaine J 
will be felt until next year, Gen. la oor An cae meres 
Davis said. By the middle of 1952, Oct. 5-7—Idaho Auto Dealers Assn. con 
he added, the U.S. will be “very, vention, Sun Valley. 
very strong in a military sense,”| Oct. 6-8—The South Dakota Automobile 

Dealers Assn. 1951 annual convention, 


and will have going production | Mitchell, S. D. 
lines on military items. | Oct. 14-16— Tennessee Automotive Assn. 
* * « } convention, Buena Vista hotel, Biloxi, 
} Miss. 
Steel Dearth Seen Acute | _ Oct. 21-23— Florida Automobile Dealers 


Assn., 195! Annual Convention, Tampa 
For Auto Industry olttace, hotel. Tampa, Florida. 
hea nd oo ct. 21-23—Georgia Automobile Dealers 
CHICAGO. Steel supplies for ase. Waaaeel Giabdiente baled, Eaves 
making automobiles and home fur- nah, Ga. 
nishings will be very tight in the| Oct. 22-24— Automotive Trade Assn. of 
next few months because of the | Virginia convention, John Marshall hotel, 


“ . Richmond, Va. 
preferred treatment being given 


Oct. 29-30—Annual Convention, Ohio Au 


“so-called defense supporting” in- fomebiie Posters Assn., Dayton Biltmore 
. hotel, Dayton, Ohio. 
dustries, Joseph L. Block, sales Nov. 3-6—Texas Automotive Dealers Assn., 


vice-president of Inland Steel Co., Shamrock hotel. Houston. 
said last wek. Nev. 4-5—Texas Used Car Dealers Assn. 

“To the best of my knowledge,” 195! convention, Waco, Texas. 

= sons se Nov. 14-15—Annual meeting of Oklahoma 

Block told a house furnishing press Automobile Dealers Assn., Skirvin hotel, 
conference here, “every important | Oklahoma City. 
steel consuming industry except| Now. 27-29—Annual convention of National 
automobiles and home furnishings 


Yeod Cor poser, Assn., Hotel Tampa 
+ errace aempa 4. 

is now tabbed as defense support- | LS 

ing.” | 


Dec. 6—Utah Automobile Dealers Assn. 





America’s most | 





—=Coming Events== 





‘President’s Conference Stresses Accident Causes .. . 





The three-day} ing in the promotion of highway 
safety. 


| WASHINGTON. 
| meeting of the President’s Highway | 
| Safety Conference developed a 12- 
| point program for renewed attack 
|on the nation’s emergency traffic|the recommendations of the Army, 


problems, it was reported by Maj.-| Navy and Air Force with respect} 
Gen. Philip B. Fleming, general| to a uniform policy on the handling 
chairman, 'of military violators of traffic laws 

As well as police concentration |2nd submit a suggested policy for 
against traffic violations, which | Cooperation with civilian authori- | 
frequently result in accidents, the | ties and traffic courts. — es 
conference urged that research 11. Colleges and universities be| 
be carried on to develop facts on |Urged to expand their facilities for 
personal causes of accidents, and | the training of technicians in high- 


the responsibility of engineering |W2Y engineering, police enforce- 
design in eliminating accident |™ent, traffic engineering, traffic 
causes. | courts, a os oO 
. ing accident records and motor 
The 12-point _ vehicle administration. 
mended by the conference 12. Traffic violators responsible | 
follows: for death by auto be sentenced to} 
1, All drivers charged with mov- i 
|ing violations be required to appear! President Truman, who officially 
jin person in traffic courts. ‘opened the conference in Constitu- | 
2. Legislative action at all levels |tion Hall, called for increased em- 
of government be instituted to in- | phasis on the need for safety and 
crease strength of law enforcement | efficiency in our highway trans- 
agencies in those areas where it is | portation system, 
now inadequate. “The defense effort,” he said, 
3. Police concentrate their efforts | “depends upon the efficient move- 
against those traffic violations|ment of goods and people on 
which are causing accidents. public highways and roadways. 
4, Motor vehicle administrators 
consider special examinations for 
drivers of tractor-trailer units 
and all bus drivers. 








recom- | 
was as | 





| 











traffic 
Caldwell said, “you will be stag- 
gered by the requirements if we 
are attacked.” 


12-Point Safety Fight Begun 


Traffic accidents slow down pro- 

duction and weaken the 
10. The secretary of defense be|economy at a time when there is 

requested to obtain and coordinate | |need for a strong America.” 


whole 


It was the consensus of the 
conference that the immediate 


adoption of the action program 


by all states and communities, 
would result in reducing the 
death rate from its present level 
of 7.5 per hundred million ve- 
hicle miles of travel, to five or 
less within the next year. Had 
such a figure prevailed during 
1950, 12,000 lives out of the 35,000 
lost in traffic accidents would 
have been saved. 


At the closing session, Federal 


Civil Defense Administrator Mil- 
\lard Caldwell 
equipment must “get through fast” 
jin the event of atomic attack, and 
that “police and rescue teams must 
|get into the damaged area and get 
the injured out” 
the highways. 


warned that fire 


without jamming 


“If you are impressed with the 
problems in peacetime,” 





Governor’ 8 Conclave Calls’ 


sails ears ‘a ae bead tae Fi or Ou ick Sea way mM ove 


them into conformity with model 

state traffic legislation. 
6. Research be carried forward Staff Correspondent 

to develop needed facts on personal OMAHA.—A call for quick action | 

causes of accidents, and on engi-| on the St, Lawrence Seaway project, | 

sisted design responsibility for as well as other midcontinent re- 

accidents. 


By Arthur R. Oleson | 





-_ 
|ways be brought as promptly as|o¢ Iniand America here last week, 


|possible to a standard and condi- Th f oun t 
ition consistent with the needs for je comierence Grew & star- 
studded assemblage of governors, 


|safe and efficient transportation. ; oh 
8. Responsibility for school high- | top government officials and top 


|way safety programs be vested in 
one person appointed by school 
officials. 
9. Advertisers be requested to 
give serious consideration to 
wider use of television advertis- 


and the Army. 

Instigated by Governors G. Men- 
nen Williams and Val J. Peterson, 
of Michigan and Nebraska, respec- 
| tively, the meeting was held for the | 
purpose of clearing the atmosphere 
for a definite statement of policy 
on resource development. 





tion came in talks by such figures 
as Charles E. Wilson, director of 
. defense mobilization, who spoke by 
ap. eee ——, — | direct long-distance wire from his 
Helena, Montana. | Washington apartment; Maj.-Gen 
Jan. 27-30, 1952—NADA convention, Wal. | Lewis A. Pick, author of the Pick- 
dorf-Astoria hotel, New York City. Sloan plan and wartime builder of | 
a. 2 2 the Ledo road and now chief of | 
Aftermarket Shows engineers; Secretary of the Interior 

Feb. 28-March 2, 1952—1952 Pacific Auto. Oscar L. Chapman; Frank Pace jr., 
motive show, Pan Pacifis auditorium, secretary of the Army; J. T. Sand 


ae. -. » ers, legislative counsel of the Na- 

G | tional Grange; James B. Carey, 

July 13-14—T — secretary - treasurer, CIO, and H. 
- -Third annual summer meeting, 4 

Truck-Trailer Migrs. Assn... Edgewater |Chapman Rose, counsel for the M. 


A. Hanna Co., of Cleveland. 


In addition to Williams and 
Peterson, the following governors 


Beach Hotel, Chicago. 
Aug. 21-24—S5th Annual Session, National 
Congress of Petroleum Retailers, Hotel 


herman, Chicago. 
Sept. 3-7—120th National Diamond Jubi attended: Forrest Smith of Mis- 
ee meeting, American Chemical So snicleeterhslaelhtlaneslidiesaeesiaeediaeaieiataenesiemnidenelcnaatiaaas 


ciety, Hotel Staller, New York City. 

Sept. 12—American Petroleum Institute 
(Lubrication committee business meet 
ng), The Traymore, Atlantic City, N. J. 

Sept. 12-14— National Petroleum Assn., 
The Traymore, Atlantic City, N. J. 

Sept. 24-26—National Truck Body Manu 
facturers and Distributors Assn., annual 
convention, Haddon Hall, Atlantic City, 
New Jersey. 

Oct. 4—!2th Anniversary Dinner of Auto- 
mobile Old Timers, Hotel Book-Cadil- 
lac, Detroit, 

Oct. 8-12—39th National Safety Congress 
and Exposition of National Safety Coun 
cil, Stevens Hotel, Chicago. 

Oct. 24-31—Annual meeting, National Lu 
bricating Grease Institute, Edgewater 
Beach hotel, Chicago. 

Nov. 5-8—Annual Meeting, American Pe 
troleum Institute, Chicago. 

Dec. 5-7—Annual convention, Motor and 
Equipment Wholesalers Assn., Stevens 
hotel, Chicago. 

* * * 
Engineering 

Aug. 13-15—Society of Automotive Engi 
neers, West Coast meeting, Olympic 
hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi 
neers, tractor and production forum, 
Schroeder hotel, Milwaukee. 

Oct. 29-31—Society of Automotive Engi 
neers, transportation meeting, Knicker 
bocker hotel, Chicago, 

Oct. 29-30—Society of Automotive Engi 
neers, diesel engine meeting, Drake 
hotel, Chicago. 

Oct. 3Il-Nov. | —Society of Automotive 
Engineers, fuels and lubricants meeting, 
Drake hotel, Chicago. 

Nov. 25-30—Annual meeting, The Amer 
ican Society of Mechanical Engineers, 
Chalfonte-Haddon Hall, Atlantic City, 


Truck Fee War 


Rages i in Illinois 


SPRINGFIELD, Ill.—Motor truck 
license fees were a storm center 
last week in the Illinois house of 
representatives, which turned down 
a bill sponsored by Gov. Stevenson, 
passed earlier by the senate, calling 
for $28,000,000 additional in annual 
revenue from truck operators. 

An all-night session Monday re- 
sulted in recommendation by the 
house, boosting fees $20,000,000. 


| from left) was presented with a wrist watch. 


representatives of labor, farmers |by insinuation, " 
reckless charges tries to sow dis- 


sention, confusion and disunity.” 


PAD Officials: 
‘Dispel Threat of 


Endorsements for affirmative ac- ‘Gas Rationing 


said, “other 
crude oil into Israel for refining 
and then take away the gasoline 
for Europe or other areas.” 


souri, Sigurd Anderson of South 
Dakota, Walter T. Kohler of Wis- 
consin and Edward F. Arn of 
Kansas. 

While virtually all of the day’s 


—_ ' sources developments, was sounded | speakers confined themselves to the 
7. The nation’s streets and high-| 4+ the First Governors Conference|resources angle entirely, CIO's 
Carey commented on “one of the 
opponents we must fight, in order 
to develop our resources, is the new 
| type of irresponsible demagog, who 


slander, false and 


WASHINGTON. U. S. gasoline 


rationing will not be necessary this 
|year, according to Petroleum Ad- 
|ministration for Defense officials, 
n. | who said last week that excess re- 
| fining capacity could easily fill the 
;demand left unsettled by Iranian 
|oil field shutdowns. 


A PAD spokesman pointed out 


|that the Haifa refinery, for exam- 
“| ple, is only operating at about 15,000 
barrels a day, but its capacity is 
listed at 90,000 barrels a day. 


Other refining potential in the 


|U.S., Japan, Israel and other coun- 
tries could complete the demands if 
needed, the spokesman opined. 


The PAD said that excess refin- 


jing capacity here is estimated at 
about 5 percent, 
higher-cost refining facilities could 
be brought into operation if the 
price warranted. 


and that other 


spokesman 
could’ ship 


“If necessary,” the 
nations 


But he continued that “if Iran's 


oil is shut off for any considerable 
period between now and then—and 
if the domestic oil industry can't 
meet its own expansion program 

then there could be the necessity 
for gasoline rationing in the sum 
mer of 1952.” 





| Kansas Dealers Honor R. D. McKay— 


A special meeting of the Kansas Motor Car Dealers Assn., held at Salina, was attended b 
| more than 60 dealers and officials of the Wichita OPS office. NADA President McKay (fourt) 


Among those at the speakers’ table at th» 


Jan. 14-18, 1952—Annual meeting, Society | manaust were Roscoe Hambric, secretary-manager; Willard Noller, treasurer; Larry Ryan, OP 


of Automotive Engineers, Inc., hotel 
Book-Cadillac, Detroit. 





| director for Kansas; G. N. Waddell, past president of KMCDA: C. D. Chapman, OPS pric 
| specialist, and Leo Britton, OPS industry specialist 
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A Typical Clinic Where Service Men See How Walker Oil Filters Remove Water From Oil Before Their Own Eyes 


Walker backs up its claims wi 


In hundreds of dealer clinics from 
coast to coast, thousands of service 
men have actually seen this amazing 
demonstration with their own eyes. 

The Walker Oil Filter demonstra- 
tor, shown above, simulates an actual 
oil filter installation. First, clean oil 
is circulated under normal tempera- 


ture and pressure through the sys- 
tem. Next, water and synthetic 
sludge are added—creating a dirty 
oil emulsion. Then, as the audience 
watches, the Walker Oil Filter with 
its exclusive Laminar material clears 
the oil of both water and dirt—return- 
ing the oil to its original condition! 


th actual proof! 


Here is a factual demonstration— 
not a mere claim—that the Walker 
Oil Filter does more than filter dust, 
dirt and abrasives. It recognizes and 
acts against the cause of harmful 
sludge and acid corrosion—water in 
the oil . . . the most dangerous of all 
oil contaminants! 








Exclusive Laminar Material Provides Extra Protection Against ‘““Crankcase Moisture’”’ 





. . . Minimizes Corrosive Acid Wear and Sludge Formations 





e WATER CAUSES SLUDGE —the major 
i cause of operating difficulties. Water in the 
presence of soot, lead compounds, road dirt 
and other solids in the oil creates a pasty 
is mayonnaise-like condition which is the start- 
: ing point of sludge. 


The basic filtering material used in 


the Walker Oil Filter Cartridge is 
pure wood cellulose fibre. In addi- 
tion to removing dirt, dust, metal 
particles and other abrasives through 
its normal “‘3-way filtration,” these 
fibres have two additional charac- 
teristics which provide extra protec- 
tion against “crankcase moisture.” 
(1) They will selectively remove 
water from oil. (2) They have the 
capacity of holding 16 times their 
own weight of water. (The average 
car size can absorb a full quart.) 











WALKER 


OIL FILTERS 


(>. 
WITH PATENTED £ (yggsssscie- CONSTRUCTION 
SY 





WATER DESTROYS DETERGENCY — the 
newest advancement in lubrication. According 

- to well-known authorities, water contamina- 
tion in the oil can destroy certain of the dis- 
persant or detergent actions of modern heavy- 
duty oils. 


Because of this water absorption, 
the Walker Oil Filter renders an extra 
service in the control of “crankcase 
moisture’’—the most dangerous con- 
taminant of oil. 

It reduces ‘“‘acid corrosion” to a 
minimum by absorbing the acids con- 
tained in the water it removes from 
the oil. It actually functions to pre- 
vent the formation of sludge by keep- 
ing the moisture content of the oil 
below the “sludge danger zone” — 
and it helps to preserve the deter- 
gency of heavy-duty oils. 


” 


iil aan 








WATER STARTS ACIDS — the major cause 
of engine wear. Highly acidic “blow-by” fumes 
condense in the presence of water, form dan- 
gerous corrosive acids which are carried in 
the water contamination of the oil stream to 
all parts of the engine. 


Here is an oil filter that does more 
than just filter. It recognizes the 
“triple-threat”’ of ‘“‘blow-by”’ con- 
tamination. It attacks the cause of 
acid corrosion and sludge formation 
—water in the oil. Certainly change 
oil periodically — but equally import- 
ant, keep oil clean between changes 
by giving your customers complete 
protection against all of the danger- 
ous oil contaminants, including water! 
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Willys Contest 
Boosts Sales of 
Station Wagons 


| 

| 

| 

TOLEDO.—In the first 10 days! 

of Willys-Overland’s nationwide | 

“station wagon sweepstakes,” sta- | 

tion wagon sales went up 133 per-| 

cent over the previous 10-day pe-| 

riod, according to Howard P. Grove, 
Willys general sales manager. 





Sales for the entire month of May | § 
finished 12 percent above April, he! § 


added. The contest opened May 1) 
and will close at the end of July. 
Willys has provided tens of thou- 
sands of dollars in merchandise 
prizes for stepped-up sales perform- 
ance. The campaign includes a dis- 
tributors’ “steeplechase,” a “claim- 
ing event” for wholesale represen- 
tatives, a dealers’ “handicap,” a re- 
tail sales managers’ “futurity” and | 
a retail salesman’s “sweepstakes.” 
Outstanding Willys retailers may 
gain additional recognition in a 
“Twenty Grand club” whose mem- 
bers will receive personal and cash 
bonus awards at a special meeting 
with Willys management, Willys 
salesmen who finish “in the money” 
will receive regional and national 


| 


| 
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Seen Along the Seine— 





itions will 





FOB FACTORY 





capable of speeds up to 75 miles an hour and features a built-in jack. Of medium size, it is | changes in plating up to the 


price-tagged $1!,800.—(Acme photo). 


ing nearly $10,000 in U. S. defense | eligible for regional 
| awards of U. S. defense bonds. | the 


bonds. 
In support of the campaign, near- 


furnished Willys dealers, along with 

showroom displays and a national | 

and local advertising schedule. 
Dealers achieving an assigned 


|“dealer handicap” quota receive a 


mystery award and become eligible 
for cash prizes based on additional 


ta " The campaign was plotted by E. 
ly 2,000,000 mailing pieces have been |L. Anderson, Willys sales promo- | 
| tion 
Gruenwald, 


eo 
The back pages of every issue of AUTO-| jum, However, the 
NEWS contain 


? : : : MOTIVE 
sales. De alers, like distributors and Section. Others are profiting from AUTOMO- | 





| wholesale representatives, also are 


TIVE NEWS WANT ADS! Are you? 


|present have 
terior parts of the car. 
and national | 


| methods, 


is available, the 


been applied to in-| 


While reports have appeared in| 
press describing new plating 
the new practices have 
not been as widely used as is gen- 
> ; osed. As lon chrom- 
and George H. —* supposed , oe 

; > tee oe aie S|“blackout” cars should be 
manager. R. F. Dutcher serves 85 | as a last resort. 

chief steward. 


so-called 
regarded 


Bumpers are still being plated 
with copper, nickel and chrom- 


underlying 


the WANT AD | nickel plate, which provides most 





There IS something YOU can do 
ABOUT INFLATION! 


Your future... 


the future of 


your business, 
large or small, 


HOW STALIN HOPES 
we witt DESTROY 


depends on how 


many people 


understand 
the story in 


this booklet! 


Businessmen recognize inflation as the nation’s greatest 
single threat. But most of us have felt ‘‘What can one 
do to stop it?’’ 

if enough of us work at it. We can 


man—even one business 


But there is a way 


vote and pay taxes. . 


AMERICA | 





help more people . . . the men and women who work and 
. to understand the nature of infla- 
tion, its causes and cures. Then we will have gone a long 
way toward eliminating this pending catastrophe. 





ONE TOOL YOU CAN USE: To help 
us give our own Bemis workers the 
inflation picture, we used the colorful, 
new 16-page booklet ‘‘How Stalin 
Hopes We Will Destroy America”’ pro- 
duced by Pictorial Media, Inc. The 
more widely the booklet is used, the 
more good it will do... and it is avail- 
able for distribution to your workers, 
too. It follows the time-proven “‘comic 
book”’ technique... dramatizes the 
dangers... and shows how all our 
citizens can help halt inflation before 
it’s too late. 


TESTS SHOW IT HELPS WORKERS: 
To get an impartial judgment of the val- 
ue of “‘How Stalin Hopes We Will De- 
stroy America,”’ it was tested in Bemis 
plants by the Psychological Corpo- 
ration under the direction of Dr. Henry 
C, Link, a foremost research authority. 


Dr. Link says ‘“Those workers exposed 
to the booklet were found to have a 
significantly higher appreciation of the 
recommended ways to stop inflation 
than did the workers who did not see 
the booklet. Details of this test are 
available upon request.’’ And Bemis 
factory workers make such statements 
as ‘Everything it says hit home, but 
you’d never figure it out for yourself 


Because we believe this message is grow- 
ing more urgent every day, Bemis is 
taking this means to commend to other 
businesses this weapon against inflation, 
It is the first of a series of such material 
that we expect to use. 


BEMIS BRO. BAG CO. 


St. Lovis 2, Missouri 





until you read it’’... .“‘It’s told in an 
interesting way so anyone can under- 
stand. My daughter, age ten, under- 
stood all of it’’...“‘In picture form it 
impresses you more. Most people don’t 
read about it’’.. .“‘Had ideas that we 
wouldn’t think about otherwise while 
we are working away—good book, 
agree with it—I guess I won’t be the 
only one.” 


FOR EVERY BUSINESS, LARGE OR 
SMALL: In quantities, it costs 
only a few cents a copy — $10.00 
for 100 copies, down to 3 cents 
per copy in larger quantities. 
Single copy free. For full infor- 
mation, write PICTORIAL 
MEDIA, INC., Attention: Harry 
Childs, 205 E. 42nd ST., NEW 
YORK 17,N.Y. 


of the protection against corro- 


How Makers Continue 


| To Keep Cars Bright 


| A}XTENSIVE changes in automobile plating practices have 
been forced by government regulations limiting the use 
‘of nickel. However, as long as chromium is available and the 
/use of nickel is permitted on bumpers, bumper guards and 
outside door handles, it seems likely that plating specifica- 
not be changed* 
The Aronde, made by Simca in France, is the latest French car. It is a four-door sedan radically. The most extensive | 


sion, has been reduced to 0.00! 
or less, depending somewhat on 
the availability of nickel. Prior 
to the alloy shortage, most cars 
had 0.0015 nickel plate — some 
even heavier. 

A significant change has _ oc- 
curred on hub caps, which are no 
longer permitted to use nickel. The 
practice formerly used to make a 
hub cap was to plate a carbon steel 
blank with zinc. A brass sheet, 
plated with nickel and chromium, 
was then crimped over the steel. 

At present, many hub caps are 


|being made by forming thin sheets 


of chromium-type stainless steel. A 
chromium flash is usually added 
to improve the finish. This type 
hub cap was also available prior 
to the shortage but has been in- 
creasingly used as government re- 
strictions have been imposed. 
* * © 


Process for Grilles 
LATING practice for grilles, 
hood and rear-deck lid decora- 


tions has been significantly 
changed, Whereas many grilles 
formerly were zine die castings, 


most of today’s grilles are steel 
stampings. The grilles are plated 
with copper and chromium, No 
nickel is permitted. Sometimes a 
lacquer or enamel] coating is added. 

Interior hardware and parts 
have been extensively changed. 
This is the group of parts on 
which copper and chrome plat- 
ing over zinc and chrome over 
the base metal has been tried 
most extensively. At least one 
car producer has an entirely new 
finish ready for introduction on 
interior parts, 

By applying a thin coating of 
10W oil to bumpers and grilles, say 
the plating experts, additional pro- 
tection for plating will be provided 
to the car buyer. 

If this is done three or four times 
each year, life of the plating is 
substantially improved and it will 
stand up quite well, auto engineers 
report. This applies particularly to 
jindustrial areas like Pittsburgh 
and St. Louis, which are even 
tougher on plating than the salt 
atmospheres found along the east- 
ern and western seaboards. 


‘Sound Market’ 
Ahead, Roche Tells 
‘Cadillac Dealers 


DETROIT.—"There is every rea- 
son for expecting the continuation 
of a sound market and good busi- 
{ness conditions in general,” J. M. 
Roche, Cadillac general sales man- 
jager, told more than 100 Cadillac 
|dealers and sales personnel here 
|The meeting was the first in a se- 
ries to be held throughout the U. S., 
| the company announced. 
| “It is anticipated,” Roche said, 
“that the demand for Cadillac cars 
| will continue at a very high level. 
|However, because of the defense 
| program, we must look forward to 
continued restriction of materials 
| available for civilian production.” 

C. W. Schooley, Cadillac mer- 
chandising manager, also spoke. 
| Additional meetings to discuss 
|current sales activities and future 
|plans have been announced by thx 
company. They were scheduled to 
be held in the eastern and wester: 
sectors of the U. S., the compan) 
said. 

Eastern meetings were to be held 
in Buffalo, Boston, New York, 
Brooklyn, Newark, N. J.; Philadel- 
phia, Jacksonville, Fla.; Pittsburgh 
and Indianapolis, 

In the west, sales meetings were 
slated in Chicago, St. Louis, Dallas, 
Kansas City, Denver, Los Angeles, 
San Francisco, Portland, Ore.; Se- 
attle and Minneapolis. 
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NOW...IN TWO MORE TOP: 
BUYING -POWER MAGAZINES 


THE NEW YORKER ano TOWN & COUNTRY 


We are telling more discriminating people how 


PO A 


gives distinction, durability and desirability 





iy He to the upholstery of fine automobiles 


HOLS 
A é 


These two new magazines on our 1951 list will help to tell 


the people you sell about the advantages of Genuine Leather 


genuine Leaied 
in the upholstery of your convertibles, “hard-tops’’, and 
other models; of the fashion-rightness of leather; its smart 
colors and interesting grains; how normal use and simple care 


in advertisements enhance its life and beauty. Here is further readership that is 
like this... 

in full pages... 
full color! 


discriminating; that responds to quality and hand-craftsman- 


ship; that looks to enduring value rather than fleeting price. 


eae a ee eee Ue ea 


. 

A nation-wide survey shows that buyers of open cars 
I 

prefer Genuine Leather upholstery 5 to 1 over any 


r material. More than halt of the car owners preter 


those who buy leather-uphol- ‘ , 
points of wearin all models (a 3 to 1 choice 
stered models of the extra : 


material). And 13° ¢ pref 
value they receive ... the Sen UREA LOR at 
simple, easy care that enhances 


the life and look of leather. 


THE UPHOLSTERY LEATHER GROUP .- 
Amerwan leather Manufoct 


Blanchard Bro & Lone Newark NJ + Deloware long Inc New York NY «tagle Ottawa Leathe 
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Auto Market 





| Chryslers, $2,295 to $2,500; Fords, 
New York | $1,895 to $1,750; Chevrolets, $1,395 
Automobile sales in the New York! to $1,750. 
area have picked up slightly during) +49 Chevrolets, $1,195 up; Fords, | 
the past few weeks, but there has $1,250 up; Plymouths, $1,195 up;| 
been no sensational improvement. | gtudebakers $1,395 up; Pontiacs, 
Immediate delivery can be ob- | $1595 up; Packards, $1,200 up; 


tained by consumers on any car 
except Cadillacs. 

Perhaps the best barometer of 
the business today, used-car prices 
indicate that the market has be- 
come somewhat firmer owing to 
newspaper stories about enforced 
cutbacks in automobile production. 

After holding back for a long 
time, some people are now shop- 
ping around because they’re again 
beginning to worry about the pros- 
pect of shortages. This has stopped 
the slide of used-car prices. 

Typical prices being quoted on|year ago, are now in plentiful sup- | 
the most popular used-car models| ply, at attractive prices ranging be- | 
follow: tween $650 and $750 for the 1946 


| Buicks, $1,500 up for lighter mod- | 
Chryslers, $1,895 up. 


$1,295 up; Chryslers, $1,395 up; 
Oldsmobiles, $1,395 up; Studebakers, 
$1,245 up; Nashes, $945 up. 

These offerings were not too plen- 
tiful, indicating that there are still 
plenty of buyers for good, clean 
late models on the used-car lots. 


Used cars of the '46 and ’47 





50 + Buicks, 


$1,895 to $2,395; 


els, $1,925 up for heavier models; | 


’48 Plymouths, $995 up; Pontiacs, | 


variety, practically unobtainable a/| 


models and between $750 and $850) 


Page 


| for the 1947 models. (Bernard | 
Brown). 
| * * * 
San Antonio 
Motor vehicle sales in Bexar 





|county (San Antonio) totaled 1,249) 
during May, compared with 1,514 
vehicles in May, 1950. 

Of the total, 1,051 were new | 
| cars, while 234 were commercial 
vehicles and trucks, indicating a | 
steady market for commercial 
cars and trucks but a diminishing | 
demand for passenger cars as 
compared with 1950 figures. 


In the new-car field, Gillespie | 
Motor Co. (Ford) led with the sale | 
of 96 cars, followed by Jordan | ~ 
Motor Co. (Ford) with 79 and | 
Milam Chevrolet Co. with 74. 


Ford dealers took first and sec- 
ond places for the month in the| 
| sale of commercial vehicles, Gilles- | 
pie copping first place with 22 sales, 
and Jordan second with 15. Smith 








There 2a Herman Gody 





ODS PROVIDE 
PRODUCTION BAS 
THE COMPLETE 













TIONAL 


The HERMAN “WALK-IN” 
Retail Delivery Body 


The easiest in and out body on the road. 





Where drivers make frequent stops, this 
model saves time—permits more deliveries 
per day. Interior walls are straight from 
front to back and top to bottom so that 
inside lining, shelves and partitions may 
be easily inserted when required. 


NA 


with 


The ‘HERMAN “FORWARD CONTROL” ‘Delivery Body 


Trim, modern, with ‘room to spare interior-- Used wherever 
shorter wheelbase and larger capacity is paramount. Herman 
builds many special interiors for these bodies—bookmobiles, 
display rooms, hatchery bodies, lunchwagons, etc. 


* ¥ yp FA 


on Ul 


gor 


The HERMAN “COLDAIRE” Self-Refrigerated OF, 
Retail Milk Delivery Body 


Drive-On-The-Road refrigeration. Maintains a product tem- 
Available as a package—No engineering to do 


With 
perature of 40°. 
with the customer. 


The HERMAN “NIGHTLOADER” Refrigerated 
Retail Milk Delivery Body 


With Drive-On-The-Road and Plug-In refrigeration, maintains a 
continuous product temperature of 40° 24 hours a day. Especially 
designed for dairies who want to LOAD TODAY FOR TOMOR- 
ROW. Available as a package—No engineering to do with the 
customer. 







designed for your Customers Speeifie needa! 


— . HERMAN’S UNIQUE 
CUSTOM DESIGNING 


ALL BODIES FOR ALL TYPES OF CUSTOMERS 
—THE BUTCHER, THE BAKER, THE CANDLESTICK MAKER... 


TRIED AND PROVED BY 
USERS OVER THE 
RECOGNITION AND 
SELLING JOB MUCH EASIER. 


INCREASE YOUR PROFITS... 
BUSINESS WITH HERMAN STANDARD BODIES. . 


* NATIONALLY ADVERTISED 








PRODUCTION METH- 
ON A 
IS. OPTIONS THAT COVER 
FIELD ARE AVAILABLE ON 


AND 


YEARS, 


AUTOMOTIVE NEWS, JUNE 25, 1951 


in 1520 


Emperor Mazimilian 
| owned a vehicle similar to this 


one. It is believed that men 
worked the cranks from _ the 
inside. 





Motor Sales Co. 


International Harvester Co. led in 
new-truck sales with 17, followed 
by Gillespie with 16 and Smith 
with 12, 

New-car sales by makes in May 







THEY ARE DESIGNED FOR YOUR CHASSIS... 


COUNTLESS THOUSANDS OF ENTHUSIASTIC 
HERMAN BODIES HAVE EARNED TOP NA- 
ACCEPTANCE, 


HERMAN MAKES YOUR 





(Chevrolet) was 
'third with 13 sales, 


were: Buick, 69; Cadillac, 33; 
Chevrolet, 214; Chry sler, 34; Cros- 
ley, 1; DeSoto, 28; Dodge, 52; 
Ford, 238; Hudson, 17; Kaiser, 6; 
Henry J, 6; Lincoln, 3; Mercury, 
56; Nash, 12; Oldsmobile, 42; 
Packard, 6; Plymouth, 110; Pon- 
tiac, 51; Studebaker, 34, and Wil- 
lys, 3 

New-truck and commercial-vehi- 
cle sales were: Chevrolet, 70 
Dodge, 16; Ford, 86; GMC, 16; In 
ternational, 26; Mack, 1; Reo, 2 
Studebaker, 4; White, 11; and Wil 
lys, 2.—(J. H. Reed). 

* * 


* 


Detroit 


Motor - vehicle sales volume ir 
Wayne county (Detroit) during 
May was up for all departments 
except new-car sales. The totals in 
other classes were up over May, 
1950, and all classes were up Over 
April of this year. 

In new cars, 15,893 were sold in 
May, against 17,178 in May of last 
year and 14,164 in April of this 
year. New-truck sales totaled 1,564 
in May, against 1,446 in May, 1950, 
and 1,199 in April, 1951. 

Used-car turnover rose to 15,858 
in May, compared with 13,098 in 
the same month last year and 
| 11,915 in April, 1951. Used-truck 
sales reached 849, against 703 in 
| May, 1950, and 797 in April, 1951. 
| New-car sales by makes were: 
Austin, 1; Chevrolet, 3,197; Crosley, 
14; Ford, 3,955; Henry J, 114; Plym- 
|outh, 1,986; Willys, 15; Buick, 890; 
Chrysler, 493; DeSoto, 333; Dodge, 
907; Frazer, 2; Hudson, 270; Kaiser, 
|126; Mercury, 846; Nash, 285; Olds- 
|mobile, 627; Pontiac, 903; Stude- 
baker, 391; Cadillac, 323; Lincoln, 
|78; Packard, 133, and miscellane- 
| ous, 14, —(Bob cordon). 


| Springfield, , Mase. 


The national slump in used-car 
isales has been duplicated in the 
Springfield, Mass., area, local deal- 
|ers report. The annual spring boom 
in used-car sales just failed to show 
up, according to the dealers, most 
of whom blame credit regulations 
for the lack of sales. 

A Chicopee new-car dealer with 

a large used-car business blames 
credit controls for “75 percent of 
| the cause of the slump.” The 
slump was dismissed by a Spring- 
| field dealer with the remark: 
| “There just isn’t any money 
| around.” 
| A new angle as to the cause of 
the unusual spring drought of used- 
car buyers was offered by another 
| Springfield dealer: “The war news 


|was pretty bad in February and 


Se Sure... Sl a Hewnan 


TIONALLY ACCEPTED, 


SATISFY YOUR CUSTOMERS . 


.. BUILD 
. HERE’S WHY 


NATIONALLY KNOWN ... 


* DESIGNED TO FIT YOUR CUSTOMERS’ NEEDS. 
* STANDARD AND REFRIGERATED MODELS. 
* INTERIORS TO SUIT ALL BUSINESSES. 


* QUALITY-BUILT BODIES THAT COST LESS PER MILE. 


EXCELLENT DELIVERY 


You can order HERMAN STANDARD BODIES 
arge 
Herman plant has stocks of steel and materials, 
and fast-moving production lines to speed up 
your order, 


issurance of excellent delivery. The | 






SHORTAGES ? 
REDUCED QUALITY? 
NOT HERE 







We're Looking for Business 







| 


The HERMAN WHOLESALE Refrigerated 


Delivery Body For Store Delivery 


Complete with 


40° product temperature 24 hours per day. 
store delivery of dairy products . . 
a package— 


For complete literature, specifications, 
and detailed information write, wire 
or phone collect: 


cial BODY CO. 


TE dd 


4400 CLAYTON 


all equipment necessary to maintain a_ continuous 


Especially designed for 
+ meats ... ete. Available as 


—No engineering to do with customer. 








- LOUIS 10, MO. 


| lowest weekly 


| year, 
| reached 32,842, or 17,411 units above 


|week and 506 
of 1950. 


March, so people who were going 
to buy cars got them then.” He 
said that his dealership had a late 
winter boom in sales but that busi- 
ness was way off now.—(John A 


Noll). 
* 


Cleveland 


New cars showed a marked drop 
in sales during May in the Greater 
Cleveland area, although used cars 
and trucks reflected a_ strong 
market. 

For the week ended June 1, a 
similar trend was reflected as new- 
car sales continued to be under 
previous weeks and year-ago totals. 

For May, according to Leonard 
Fuerst, clerk of courts in Cuya- 
hoga county, new-car sales to- 
taled 5,698, or a drop of 1,140 
units from May, 1950. In the 
week ended June 1, new-car sales 
were 1,044, one-third under the 
like week a year ago, and the 
turnover in six 
weeks, 

In used-car sales, May’s total was 


|7,070, up almost 1,000 as against 
|@ year ago. 
| 1,000 
| seven-day period. 


However, this was 
under the previous 
Used-car sales 
for May were 24 percent above the 
figure for May, 1949. 

For the first five months of the 
Cleveland’s new-car_ sales 


units 


the same period a year ago. Used- 
car sales were up 6 percent to 28,- 
433; new trucks up 11 percent to 
| 3,206, and used-truck sales were up 
5 percent to 1,404.—(Sanford Mar- 
| key). 

* . 


Akron 


New-car sales rallied during the 
week ended June 9 in Summit 


| county (Akron) as 408 units were 


titled, against 371 in the preceding 
in the same week 


Used-car sales kept up their rapid 
pace with 720 transactions during 
the week, compared with 631 in the 
previous week and 639 in the same 
1950 week. 
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(The opinions expressed herein 
are those of Columnist Jordan 
and not necessarily those of 
AUTOMOTIVE News.) 


Ww you care to listen while 
I tell a story of adventure to 
a couple of healthy young men who 
are planning to retire this year at 
the age of 65? I might call the story 
“My Adventure in Retirement.” 


It could not be as funny as the) 
little “best seller” which a certain 
lady has suggested I ought to write 
before I reach the age of discretion. 
The title would be “Advice to 
Young Grandmothers... But Wild.” 


However, my hobby is giving 
advice to young men, and since 
the average age of Americans is 
now 66, I can’t help but wonder 
what these guys are going to do 
with the “best” part of their lives. 
My Lord, I was 60 before I even 
began to suspect anything. . . not 
to say know anything. 

Oh ...1I realize they may be a 
bit tired of the _ responsibilities 
through which they have contrib- 
uted much to the progress of the 
automobile industry and may wel- 
come that antique regulation by 
which corporations fix the age of 
retirement. 

But, imagine tossing all that in- 
valuable experience out the window, 
only to sit in the sun, hoping that 
someone will come along with a! 
problem more interesting than golf 
or gin rummy. 

7 


How to Grow Old 


KNOW, because I’ve had the ex- 

perience myself and I’ve known | 
many men who never really became 
old until they tried so energetically | 
to retire. Huh, who listens to a chap | 
who's retired? What ... no audi- 
ence? 

The scene of my first adventure 
in retirement was in Arizona, where | 
I went to be a guest on the arrival | 
of my first grandchild. As a peri- 
patetic automobile salesman, cov- | 
ering 86 distributing cities twice | 
each year, with six weeks every! 
summer in the “bush.” 

I had fished and hunted every- 
where on the North American con- 
tinent . . .except Mexico . , . There 
was the answer. 

I ran into a chap named Ben | 
Tinker ... brother of the famous 
Joe Tinker (Tinker to Evers to 
Chance) down in Tucson. Ben 
knew all about Mexico. So, I 
financed a busted aviator, who 
owned a plane, and we took off 
from El Paso on a flight into the 
interior where we shot wild tur- 
keys, caught trout and hobnobbed | 
with the Mormons in the isolated 
villages where they had long ex- 
iled themselves since polygamy 
had been abolished in Utah. 

It was great fun for a while .. .| 





but . . . there were no automobile 
dealers or salesmen around ,.. no 
advertising “bull sessions” ... no 


one knew anything about what 
new gadgets would be on next years 


cars. I became bored. 
= * 


Vainly to Tucson 


I WENT back to Tucson, took my 

daughter, her husband and the 
baby to Hollywood. That was sure- 
ly the place ... fair daughter of 
the gods and goddesses of publicity 
... the carefree headline ...a sort 
of oasis of intellectual excellence in 
a humdrum America. Anyway the | 
temperature, for the baby, was 
never 130 degrees in the sun. 

Of course, I found that most of | 
the people came from Cedar Rap- 
ids or Punxsutawny, and were 
friendly. Then I met a busted | 
broker who had lost his shirt and 
almost his yacht during the de- | 
pression. I bought gas, oil and | 
provisions for the “Little Cor- 
sair” and we cruised down the 
coast of Southern California, cast- | 
ing for sailfish, and on down to | 
Ecuador. Then we decided to cast | 


* 
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off for the Galapagos Islands. | 
Surely that would be an exotic | 


| adventure. Remember that book | 


| 
..- “White Shadows in the South | 
Seas”... Wow... 
On my return to Los Angeles I} 
started to play on nearly every golf | 
course between Pebble Beach and) 
San Gabriel and I waved blithely to 
the retired presidents, vice-presi- 
dents and sales managers of auto- 
mobile companies, who gathered in | 
the locker rooms... “Hyah, Ned?” | 
“Hyah, Joe?” ... “Waddud yuh 
do on that tough water hole?’| 
Nuts!! 


* * 


Manhattan Bound 


I TOOK a plane at Glendale and 
headed for New York. They put 
us down at Salt Lake in a blizzard, 
cancelled the flight. A young fellow | 
from the Graselli Chemical Co. and 
I wangled a spot in an airmail | 
plane, presumably headed for Chey- | 
enne. The same blizzard grounded | 


13 





us at Rock Springs. Disgusted, I 
called Carlie Downing, at Cody, 
Wyo., took a train, went up and 
spent the winter at Buffalo Bill’s 
old ranch on the South Fork of the 
Shoshone. 

One day I packed my duffle 
bag, said farewell to Wyoming 
elk and antelope ... and “hoopy- 
hoo” for Billings, Mont., where I 
hopped a plane for Chicago. 
Even the stockyards emitted an | 
aura which made it seem like | 
God’s country ... I was home | 
again. le 
That was the end of my adven-| © 

ture in retirement. 


* * 

P S. The psychiatrists call it an| > 
¢ obsession ... sort of a trau-| 
matic complex, yuh know. No man 
who is interested in ideas can ever 

escape it by retiring. He will al- 

ways be itching to plant a little 


acorn somewhere, hoping that it 
will some day become a mighty oak. | Huntington Park, Calif., backs a baseball team in the Southeast Junior League. 


* 








Sponsored by Eddie Nelson, Inc.— 


Believing that organized sports help build better boys, this Dodge-Plymouth dealership of 


ee 








- 


piretor Value as though 


wee 


pyou were Buying 
rather than Building the Car! 





Put yourself in your customer’s shoes. Lasting performance 
is vital to him—and it’s certain to effect the selection of his 
next car. It is only logical then, to specify components that 
will insure that characteristic in the engines you build. In 
carburetors, Stromberg is unique in this respect, for it is a 
proven fact that Stromberg* Carburetors last longer. Take 
the long-range view of carburetor value and you will agree, 
it’s good business to specify Stromberg Carburetors. 


*REG. U. 5. PAT. OFF. 


ECLIPSE MACHINE DIVISION OF 


e Standard Equipment Sales: Elmira, NY. 
@ Service Sales: South Bend, Ind. 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


AVIATION CORPORATION 
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THE TOP 100 NATIONAL NEWSPAPER ADVERTISERS: 1950 
vs. Their Newspaper Investments of 1949 
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General Motors Corp..... 
Chrysler Corp. ..........0++« 
Ford Motor Co............. 
Procter & Gamble Co..... 
Lever Bros. €0............. 
Colgate-Palmolive-Peet 
Distillers Corp.- 
Seagram's Ltd........... 
General Foods Corp..... 
Schenley Industries...... 
Reynolds Tobacco Co... 
Standard Brands Inc..... 
General Electric Co....... 
National Distillers........ 
Philip Morris & Co....... 
Quaker Oats Co........... 
General Mills Inc......... 
Radio Corp. of America 
National Dairy Products 
American Home Prod. 


Swift & CO... sccsseeennees 
. Admiral Corp.............-. 
. Studebaker Corp........... 
. Westinghouse Electric. 


Philco Corp.........-.:-+-0++ 


. Publicker Industries...... 
. Hudson Motor Car Co... 


Doubleday & (o........... 
Nash-Kelvinator Corp... 


. Kellogg CO...........::0+:0 
. Armour & Co..........--+0 
. American Tobacco Co... 
. Motorola Inc.*........... 
. Le Blanc Corp.” .........+- 


Kaiser-Fraser Corp. ...... 


. Coca-Cola Co...........-++4 
Hiram Walker-Gooder- 


. Bristol-Myers Co......... 


Borden CO......c-rcrsssscreee 


.  AvCO Mfg. C0......--rree0ree 
. Pillsbury Mills ............ 
. Pepsi-Cola Co. ........ 
. Packard Motor Car...... 
. National Biscuit Co..... 
. Nepera Chemical Co.*.. 


7 ee 


. Institute of Life 


INSUTONCE ........-.000000 
gg ee 
Wesson Oil & Snowdrift 
United States Rubber* 
S. C. Johnson & Sons 

Dee os nccsscavcuatenaen 


1950 
Expenditures 


$27,594,071 
13,703,451 
13,586,716 
9,800,614 
9,625,279 
8,998,024 


7,195,437 
6,415,618 
5,967,184 
5,368,930 
4,527,375 
4,202,942 
4,103,204 
3,571,013 
3,529,399 
3,376,986 
3,168,624 
3,021,091 
2,865,296 
2,730,084 
2,724,631 
2,660,131 
2,407,941 
2,373,382 
2,370,627 
2,351,204 
2,324,841 
2,210,038 
2,149,556 
2,141,452 
2,088,336 
2,046,758 
2,036,026 
1,994,246 
1,890,302 
1,880,012 
1,777,922 


1,696,159 
1,612,839 
1,598,955 
1,540,582 
1,509,412 
1,471,228 
1,428,025 
1,426,120 
1,373,466 
1,360,668 


1,321,257 
1,318,971 
1,308,017 
1,293,889 


1,279,149 


1949 
Expenditures 


$24,869,072 
8,747,966 
10,629,320 
8,535,325 
8,047,565 
12,089,890 


6,790,148 
5,124,784 
6,229,403 
4,811,843 
2,717,617 
3,927,574 
3,941,493 
4,069,170 
3,763,699 
3,253,998 
2,056,591 
1,785,675 
2,546,819 
3,397,211 
1,117,121 
2,549,565 
2,499,786 
1,756,458 
1,300,840 
3,125,840 
1,775,991 
2,292,452 
2,306,289 
2,814,009 
3,449,973 

547,945 

140,521 
3,085,305 
1,782,423 
1,669,006 
1,782,044 


1,142,921 

939,910 
1,511,270 
1,356,158 
2,884,770 
1,095,708 
2,317,814 

793,837 

256,801 
1,073,236 


1,095,600 
1,041,056 
1,117,876 

391,690 


800,849 


*Not among top 100 national newspaper advertisers for 1949, 
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W Advertisers in The New York New 
s 





. Standard Oil (N. J.).... 
54. William Wrigley 
. 
. Gillette Safety Razor... 
. Brown-Forman 
DIStHMOS ........0sccrseeee 
. Liebmann Breweries 
BE diisaCncccodesiniccnte 
. Continentat Baking Co. 
. Corn Products 
Refining Co. ............ 
. Socony-Vacuum Oil .... 
. Pork & Tilford.............. 
. Glenmore 
Distilleries Co.* ...... 
. Greyhound Corp........... 
_ Internatl. Cellucotton.. 
. Eastern Airlines............ 
. Unicorn Press Inc......... 
67. Libby, McNeill & Libby 
. Pan American World 


. Ralston Purina Co......... 
71. Carnation Co..............+ 
. Block Drug Co.............-+ 
AE Bl PRE Cia ees 
. Bayuk Cigars Inc.*...... 
_ U. S Governmentt...... 
76. Standard Oil (Ind.)...... 
. Johnson & Johnson...... 
. General Cigar Co........... 
. Sinclair Refining Co.*.. 
. American Airlines Inc... 
. P. Lorillard Co............. 
. Union Carbide & 
GARY necsssccicsescon 
83. Walter J. Black Inc....... 
84. Zenith Radio Corp.*.... 
. Manhattan Soap Co..... 
. Renfield importers Ltd.* 
ION CR esnesssccicacseee 
. Transcontinental & 
Western Air Inc......... 
89. Plough Inc.”............00+ 
90. William H. Wise & Co... 
91. Andrew Jergens Co.".... 
92. Canada Dry Ginger Ale 
. Thomas Leeming & Co. 
94. Sunshine Biscuits Inc..... 
. Scott Paper Co.*............ 
96. Hills Bros. Coffee Inc... 
Ponds Extract Co.”........ 
. Van Camp Seafood Co.* 
99. Standard Oil (Calif.).... 
. Lady Esther Ltd........... 


1950 
Expenditures 


1,270,023 


1,243,796 
1,225,125 


1,198,206 


1,160,080 
1,142,096 


1,119,931 
1,104,982 
1,099,593 


1,095,998 
1,090,778 
1,083,279 
1,082,531 
1,066,058 
1,018,493 


982,443 
957,421 
955,644 
918,649 
911,762 
895,415 
887,575 
885,533 
882,898 
869,437 
859,091 
847,270 
842,666 
834,314 


820,286 
819,310 
792,991 
789,768 
782,538 
780,243 


780,240 
777,651 
772,440 
770,976 
769,305 
767,220 
765,503 
765,452 
761,157 
754,306 
728,923 
723,946 
713,453 


1949 
Expenditures 


1,030,323 


1,623,568 
1,090,082 


876,914 


1,153,511 
1,388,129 


708,580 
1,143,303 
1,024,889 


391,032 
1,139,365 
1,141,826 
1,062,119 

847,747 
1,282,828 


674,301 
633,706 
720,686 
810,012 
939,246 
1,549,161 
494,682 
1,250,818 
609,002 
905,114 
1,035,949 
211,188 
855,896 
760,992 


302,149 
904,988 
558,868 
1,164,660 
519,651 
415,087 


671,964 
586,856 
961,617 
599,649 
720,583 
755,136 
646,308 
292,564 
642,486 
523,852 
553,358 
871,553 
735,137 


+ Combines U. S. ad accounts formerly listed separately; see Page 36. 
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lar LC ST advertisers 


of the 100 national advertisers with the largest expenditures in newspapers 
in 1950...as reported by the Bureau of Advertising, American Newspaper 


Publishers Association 


large ST market 


... 96 advertised in New York newspapers 


largest medium 


... 94 advertised in he News 


largest expenditure 


... 6F+ spent more in The News than in any other New York newspaper— 


including 14 of the first 16, and 32 of the first 50 


LATHOST seeponse 


The largest medium in the largest market gives largest response for America’s 
largest advertisers—does an equally efficient selling job for advertisers 


of any size, at one of the 


smallest costs 


...in the United States! 


THE @ NEWS 


New York’s Picture Newspaper 














a es ______ AUTOMOTIVE NEWS, JUNE 25, 





AUTOMOTIVE WASHINGTON 


Doubt Voiced on Value 
Of Small Firms’ Bill 


By William Ullman 


Washington Correspondent 


that government agencies shall ac- 


cept the certificate as conclusive. 


Some members of Congress be- 
lieve that the proposed corpora- 
tion would so burden government 
agencies with restrictions and 
directives that small business and 
all other business would be hurt. 
They also fear that cost of the 


| defense program would be _ in- 


creased. 
The sponsors of the amendment, 


| however, maintain that small busi- 
ness is not getting a fair share of 


_—o Congress appears ready to set up a Small Defense | defense business, despite many pro- 
Plants Corp. for the purpose of aiding small business, testations by Administration offici- 
such action, in the opinion of some legislators, may hurt |als, and that creation of a corpora- 


both small business and the Defense effort. Right now, a) 
bipartisan drive is on to? 


tion Act by setting up the |@tion. 
corporation to aid small busi- | iin 
ness in getting defense contracts.| Other Points in Measure 

Sen, Sparkman of Alabama, leading BE directed to make an inven- | 
the Senate drive, claims that 55 out . 
of 96 Senators have already en-|™ine 
dorsed the amendment. 


* * * 


within an_ industry 


as “small 


|tion is necessary. 


Concern has been felt because the 


, |corporation would be an independ- 
amend the Defense Produc-|on recommendations of the corpor- | ent agency and would, 
extent, bypass Mobilization Direc- | —-——— 
tor Wilson. 


to some 


o * * 


Materials Checking 
* tory of small business; deter-| QO FAR as American industry is 
those |” concerned, one of the most im- 


There is|COncerns which should be classed | portant government agencies is the 
business;” consult and | Office of Program Requirements in 


strong bipartisan support for it in cooperate with government agen-|the Defense Production Adminis- 


the House. 
The proposed Small Defense 
Plants setup would: 
1. Be a government corporation 
run by an administrator, with a 
revolving fund of $50,000,000, and| ernment 
having authority to lease or buy 


land, plants or| Adhesive Makers 


equipment for 


small business, Ask Price Relief 


and take prime 


cies to assure small business a fair 
Share of government contracts. 

6. Have authority to certify a 
small business as a competent gov- 
contractor, 





thority to sup- |materials for manufacturing its 
ply technical | products, has asked OPS to permit 
and managerial |them to calculate higher research 





aids to small (costs in computing their ceiling 
business. | prices. 
Sam Ulene 3. Be empower-| Industry spokesmen told OPS 


ed to claim ma-|they are having to put out heav 
terials through allocations. | expenditures rn Gvcdins new od 

4. Be aided by Reconstruction|ments. Rubber adhesives are used 
Finance Corp., which would be|in many industries such as the 
given special authority to loan up|automobile. shoe and construction 
to $100,000,0C0 to small businesses | industries. 





; come 
and __insure| Controlled Materials Plan goes into 
effect July 1. Heading it is Charles 
E. Wampler, who is on temporary 
leave of absence from American 
|Telephone and 
| where he is assistant vice-president 
WASHINGTON.—The rubber ad-|in the operations and engineering 


tration, which is charged with the 
task of screening requirements for 
military and supporting programs. 


The agency’s importance will be- 
more apparent after the 


Telegraph Co., 


In all, 19 government agencies 
for estimating 


contracts from 
the government. |hesive industry, faced with the | department. 
2, Have au- | problem of finding many substitute 


are responsible 
basic material requirements of 
the various segments of the 
economy during the present 
emergency. They are to submit 
their estimates to Wampler’s 
office, where they are to be 
screened and matched against 
estimates of the total supplies of 
materials. 

Acting DPA Administrator Ed- 


win Gibson says that for the period 


‘ 
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Florida Trading Post's New Home in Tampa— 


These headquarters were recently opened by Florida Trading Post, Tampa, for Kaiser-Frazer 
| distribution in 14 counties, according to J. D. Hawks, general manager. 













ahead there are not enough critical Detroit Field Office 
materials, such as steel, copper and 

aluminum to meet direct defense Opened by Texaco 
— a - es  eee DETROIT.—A new technical serv- 


demands and at the same time pro- |. : ar 
vide civilian industries with all |ice field office to maintain a close 


these materials they would like. working liaison with the automo- 
“This means,” he says, “that|tive industry has been opened in 

these scarce mater‘als will have to|Detroit by the technical and re- 

be distributed as equitably as pos-|search division of Texas Co., ac- 
sible throughout the economy.” ;cording to Dr. W. E. Kuhn, man- 
+ * * lager of the division. 

Salary Stabilizing | K. L. Hollister, technical repre- 
ROCEDURES now being drafted | sentative, is in charge of the new 
for the Salary Stabilization! Texaco office, He will cooperate 

Board “are intended to expedite| closely with manufacturers of pas- 

salary adjustments by enabling| senger cars, buses, trucks and allied 

business men to act without prior) equipment on problems relating to 
approval under government regula-| fuels and lubrication 

tions,” Executive Director Joseph | F 

Cooper reported last week to Eco- 

nomic Stabilizer Eric Johnston. 

Cooper drew an analogy to pro- 
cedures under income tax laws 
“which place responsibility for 
making determinations on the filer 
of a return.” 

“In some cases the employer 
would keep a record of action, in 
others he would act and file a 
report for review,” he continued. 
“The cases where prior approval 2 
is required should be kept at an |Evidence of unprecedented rural 
absolute minimum.” | prosperity is the fact that 5,000 
Cooper, on leave from the De- farm families in the audience of one 
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American Farms 
an Excellent Source 
for New Car Sales 


PERFECT 
a TUNE-UP JOBS 
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ADJUST ...in half 
SPARK PLUGS ° 
Las DISTRIBUTOR the time 
coiL POINTS 
NTT MM CARBURETOR 


WIRING IDLE 
FUEL PUMP IGNITION 
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..» Because you save 
80% of the test time 







ADJUST Bass 


AS EVERY SERVICE MANAGER KNOWS... testing and 
checking take more than half the time required for a con- 
ventional tune-up. With the Clayton Dynamometer, all 
functions of ignition, compression and carburetion are 
tested simultaneously, cutting diagnosis time by 80%. Send 
the coupon and learn how every tune-up can be completed 
in half the time, with customer satisfaction guaranteed. 


OPERATION” 








CLAYTON MANUFACTURING CO. AN-7D 

BOX 550, EL MONTE, CALIF. 

Without obligation on our part, send us the 

story of doubled tune-up profits. 

EA cette Se eT = 
NIT ecient a ae Se 
ADDRESS 2a elas liana a accents 

CITY : a scteiaenieligikmannlanaee a re 








FREE! 


“A PROVEN PLAN. OF 
SERVICE DEPARTMENT 


for the 


return of this coupon. 


partment of State, was appointed 
May 14 to set up the board machin- 
ery. A salary stabilization division, 
which he is directing, pending the 
appointment of a chairman, will | 
execute board policies and make| 
salary decisions. 


|monthly magazine bought Cadillacs 


in the postwar period 1947-49, An 
equal number bought high-priced 
Lincolns and Chryslers. 


These figures were brought to 
light in a survey recently completed 
by Industrial Surveys. The maga- 





Cooper said about 50 applications 
are being received daily for rulings 
on salary adjustments. He said that 
there were approximately 750 cases 
awaiting attention. 

a” * * 


Trade Safeguards 


URCRE safeguards for Amer- 
ican industry against indiscrim- 
inate and ruinous tariff cuts are 
provided in the new bill extending 
the Reciprocal Trade Treaty Act 
for three years. 

Under the new measure the 
President must submit in ad- 
vance to the Federal Tariff Com- 
mission a list of imported com- 
modities on which he proposes 
to negotiate tariff concessions. 
The commission, after hearings, 
will establish “peril points” be- 
low which the tariffs could not be 
reduced without disrupting do- 

| mestic industries. 

If these “peril points” are ignored 
|in trade treaties, the President 
/must make a report to the public 
and an explanation to Congress. 

Furthermore, future treaties 
must contain an escape clause 

junder which they could be abro- 
| gated if tariff concessions result 
|in increased imports which threaten 
| American business, 


If A-Bomb Falls 


Tests Show Auto Offers 


Fairly Good Shelter 


WASHINGTON.—Being in an au- 
tomobile would offer a certain de- 
gree of protection in the event of 
an A-bomb attack, according to Dr. 
Shields Warren, director of the 
Atomic Energy Commission’s divi- 
sions of biology and medicine. 

Dr. Warren said that in Nevada 
tests a few months ago, automo- 
biles a mile away from explosions 
remained relatively intact although 
their windows shattered and doors 
buckled. 

“Hence,” he said, “a certain de- 
gree of protection would be af- 
|forded occupants, particularly if 
{they crouch under the dashboard 
| or on the floor in back of the car.” 


zine was Farm Journal, the largest 
rural magazine in the country. More 
than 600,000 Farm Journal families 
bought a new car in this period. 


The car-ownership trend in the 
country is at a high level, and will 
go higher. Federal Reserve Bulletin 
Reports show that the proportion 
of automobile-owning families is 
highest in rural areas. Perhaps that 
is why 81 percent of the nation’s 
dealers are located in towns of less 
than 25,000 population. 


Auto manufacturers believe 
strongly in the influence of maga- 
zines in reaching their huge pros- 
pect market. Weeklies, so important 
in reaching city customers, fail to 
do a thorough job in the rural 
areas. Farm Journal says that in 
rural America it has twice as many 
families as the largest weekly maga- 
zine, that its families own more 
than 6 million motor vehicles, in- 
cluding trucks and tractors, points 
to its “Keep ’Em Rolling” features 
as evidence of its big interest in 
this market and in the automotive 
industry. 


FL asaeany: eX) 


NAME PLATES 


DEALERS: 
The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-size 
FREE SAMPLE... Yours to keep and 
compare! 
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Dealer Business Counsel | 


Heart-to-Heart Talks, Bonuses for Helpful Ideas 
Are Proven Boons to Labor Relations 


(The opinions expressed herein are those of Columnist Van Tassel and are not 


necessarily those of 


By J. B. Van Tassel 

oe you asked your employes | 
lately what they think of you, 

or don’t you care? Now is an ex- 
cellent time to have a_ heart-to- 
heart talk with every man and 
woman you have working for you | 
in your place of 
business. | 
Take them one} 
by one into your} 
office and sit} 
them down on the | 
other side of your | 
desk and ask} 
each one what he) 
thinks of you,} 
how they like} 
their work and | 
the conditions| 
under which they | 





J. B. Van Tassel 
work. Tell them to be frank and | 
that you will be frank. If you like| 


them, tell them; if you don’t like | 
them, let them know why you don’t the door open 24 hours a day to| boxes so they can write down their! proved customer relations. 


like them and don’t pull any 
punches, and tell them not to pull 
any either. 

Get on a common ground with 
every employe in your business 
as to what they think of you and 
what you think of them. If the 
employe is a good worker, en- 
courage him to keep up the good 
work by not only paying him a 
small bonus or a Share in the 
profits, but also with a good old- 
fashioned slap on the back once 
in a while, telling him what a 
good job he has done and how 
much you appreciate his loyalty. 

Another good way to get the most 
out of employes and keep them 
thinking and working is to set up 
suggestion boxes in your new-car 
showroom, office, service depart- 
ment and stockroom department, 
offering to pay for constructive 
suggestions for improvement in 
your business. 
of * 7 
Stimulus to Originality 
‘YUGGESTION boxes, thus located 
7 conveniently in your place of 
business and offering employes 
special bonuses for suggestions 
used, should help to promote some 
hard thinking and planning in their 
respective departments on how best 
to do a better job for you. 

Every time you pay a bonus for| 
a better job it generally means plus | 
profits over and above what you} 
have been making, so in the long 


Truck Leasers 
Urge Owners to 
Rent Vehicles 


CHICAGO.—Truckers who insist | 
upon operating their own vehicles | 
have been urged by the National | 
Truck Leasing System to maintain 
only skeleton fleets. | 

A folder issued by headquarters | 
of NTLS in Chicago pointed out! 
that “in peak seasons you need 
more trucks” and “in slack seasons 
you have trucks sitting around 
costing money.” Copies of the 
folder have been supplied to mem- 
bers for imprinting and distribution 
to private truck owners. 

“This is a seemingly unavoidable 
waste of storage, insurance, li- | 
censes, depreciation, frozen capital | 
and out-of-balance overhead,” the 
folder continues, “But it is not un- 
avoidable—there is something you 
can do about it. Operate a mini- 
mum fleet only—then rent extra 
trucks during your peak-season 
overloads. 

“Many businessmen and _indi- 
viduals, too, have found that they | 
can profit by renting a truck oc-| 
casionally, on certain days of the 
week or for a week or two each| 
month. Draw on our truck rental 
fleet for your ‘standby’ trucks. 

“When your truck breaks down, 
during holidays or rainy days when 
deliveries step up, have a ‘spare’ | 
handy.” 


Morrison—Louisville 

Fielding R. Morrison has been 
elected president of Packard Louis- 
ville Co., Louisville, to succeed his | 
father, the late Fielding D. Morri-| 
son, who died May 17. E. F. Story | 
continues as _ vice-president and 
general manager. 





ithe amount paid 


Automotive News.) 


run you are creating both better} 
employes and more money while} 
in bonuses has 
cost you nothing. 

It just stands to reason that 
the best suggestions for improve- 
ment in your business should 
come from the people who are 
working all day and every day 
within your own organization. It 
is not uncommon for a dealer to 
spend a lot of time and money to 
bring an outsider in for a few 
days to try and make some im- 
provements in his business. 

While I think it is a very good! 
idea to have a specialist from the| 
outside come in occasionally to look | 
over your business and make sug- 
gestions for improvements on a 
comparative basis with other deal- 
ers that only he could do, I still 
think it is a very good idea to have 
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Tourist Trade 


Auto Plants Are Ready 


For Visitors 

DETROIT.—A popular attraction 
\for visitors to Detroit during the 
city’s celebration of its 250th birth- 
|day this summer are the conducted 
|tours through the huge automobile 
| plants. 

A survey of the scheduled tours 
through the DeSoto plant reveals 
that visitors are impressed most by 
| the “body drop,” the point at which 
|a finished body is lowered onto an 
|assembled chassis, 

At the body drop, a specified body 
meets a chassis that matches it in 
color, wheelbase, and other specifi- 





Buffalo Dealers Honor Top Salesmen— 

Possibly the only man now in the Army who sold 100 autos last year is Capt. Edward . : 
Stewart, of Mernan Chevrolet Co. of Buffalo. The officer appears between B. C. Carter, zone [aed ure A ee ane 
manager (left), and W. T. Few, president of the Buffalo Zone Chevrolet Dealers’ Assn., at a cletypewriters roug — ut e 
|plant controls what goes into each 


banquet honoring star 1950 salesmen. 


.|car so that they will match exactly 
Beleve at the body drop. 

| The chassis line continues while 
r . | bodies are being lowered to it and 
| Most important of all is to pay|the split-second accuracy of the 
| them well for suggestions used and|operation never fails to fascinate 
}on which you will make more | visitors, DeSoto officials say. 


|money by expense reductions, in- ~-- - 
John O. Munn’s Dealers Tell Me and J, B. 





receive suggestions from the people | suggestions right now or 
(your employes), who are actually|they are likely to forget them. 
doing the work and know your} 
problems best. 


* . 


Pay for Good Ideas 


E SURE and have a pad of creased sales, decreased cost of | ¥ 2 . - 
aver an a penci ex els an —_ ie : Cie. « how an assel’s column are regular AUTO- 
paper and a pencil next to the/sales, financial liquidity and im-| worry NEWS columne which ma forward- 


looking dealer can afford to miss! 
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x A model for every 
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Your Heil distributor does the mounting 
and servicing —saves you time and money 
dumping. Heil weight-saving design 


helps them haul bigger loads, saves 
gas and tires, 


A single sale brings double profits, 
when you sell a Heil-equipped truck. 
You make your regular profit on the 
truck — and an extra profit on the 


a sad tier Let your Heil distributor help you 


recommend the right body and hoist 
for every job. He does the mounting 


Heil Bodies and Hoists also help 
for you, expertly and quickly — and 


you build a loyal following of satis- 
fied customers, Heil no-sag construc- 
tion and quick-acting hydraulic hoist 
help your customers enjoy long dump- 
body life; less down-time; fast, clean 


THe HEIL co. 


DEPT. 5961, 3059 WEST MONTANA STREET, MILWAUKEE 1, WISCONSIN 
Factories: Milwaukee — Hillside, N. J. an 


District Offices: Hillside, Washington, D. C., Atlanta, Milwaukee, Detroit, Chicago, Minneapolis, 
Kansas City, Dallas, Los Angeles, Seattle 


stands ready to provide prompt service 
on genuine Heil quality-built parts. 
Get acquainted with your Heil distrib- 
utor now. He’s as near as your phone, 


6H-170 


oist 


XUM 
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|Highways & Safety... 


for passing. Don’t pass on a nar- 


Driving Tips Given 
By Ford Test Chief 


By Tom Hewitt 
Staff Writer 

Mi“QTEER clear of every situation rhe : oe : 
5 in which an accident could ane w hen woe eee ——— — 

ao ce ie ie a he other enly, signaling your stop to the 
| develop, even if it is t driver behind. On ice, use gears 
| fellow’s fault. : to slow down before applying 
| This is the good-driving philos-| brakes. Never jam brakes on ice. 
ophy of Al Esper, chief test driver; 5, In driving through rain or fog, 
of Ford, who has | ——— —_—$—— - . 
driven more than 


. 
a million miles Detroit Study 
without a serious C Mi h 
accident. 

“While I am overs us aps 
out on the road 
on my own | 
time,” Esper | 
said, “I am glad (in Detroit in the past 10 years has 
to let the other fellow cut in |been published in booklet form by | 
ahead if he seems to be in such |the Traffic Safety Assn. of Detroit 
a hurry to get somewhere.” ‘as a guide for action that will pre-| 
He gives the same advice to his | Vent traffic accidents of the future 
crew of 100 drivers, who drive a| Entitled “Detroit Motor Vehicle | 
. ; ; total of about 6,000,000 miles a year |Accident Fact Book,” it is believed | 
truck license fees which would in-|i, their work on both tracks and|to be the first study that deals| 
crease road construction funds by 





Practical Lessons in Safety for German Kids— 

After receiving instructions from Berlin police, children participate in simulated traffic 
conditions, By riding toy autos, trucks and bikes, under supervision, the youngsters get | 
familiar with safety rules, signs and traffic officers. The hazards of motoring are graphically 
illustrated to the youngsters when an accident happens. Here, a ‘truck driver'’ is reprimanded 
for disobeying a traffic signal.—(Acme photo). 


Illinois Official Requests 


“ seen 7 ighways. wholly with accidents in one com- 

$183 Million for Roads | approximately $44,000,000 a year. nee - -. = munity for a period longer than| 
A biennial rehabilitation and ee a | fror safety, Esper advises that | one year. 

construction program, proposing | Michigan Group Seeks motorists follow these rules:| The booklet points out that 2,010 


: . ’ — 1. Sit erect and grip the wheel| Persons lost their lives in Detroit 
End of Safety Commission with both hands, The best place for Motor vehicle accidents in _ the| 
Michigan’s “Little Hoover com- |the hands is at the 10 and 2 o'clock | Period 1941-50, compared with 2,929 
‘ . heen | Mission” has recommended aboli- | positions in the previous decade. 
= = cot Se. ey ee eee tion of the state safety commis- | PS Maintain a safe distance be-| “If Detroit motor vehicle fatali- 
submitted to the general assembly | con . 7 ties had increased in direct ratio 
»s P. Casey, director of |- 2 ’ _| tween your car and the one you are , L 3 
by Charles P. sey, , . | The group called for creation of | following, Stay in your own lane |to the gain registered in motor ve- 
the state ao of public|, single department of driver serv-| away from the shoulder. erg since 1927, Detroit would 
works and build_ngs. lices to combine all driver examina- | ee , : |have recorded more than 6,800 
Banca noel — = wens oth deaths in the 10-year period instead 


Of this amount, $73,086,167 repre-|tion and licensing, auto registra- | n 
sents federal-aid money. ition and titling and administration of 2,010, the booklet states. 
$23 Million for Arizona | Detroit’s. traffic problem today, 
Arizona's 


expenditure of $183,093,300 on Illi- 
nois’ primary road network during 
the two-year period from July 1, 


| . : s4ste 
lof the financial responsibility law. | 
The program, prepared by the |® : oe ng ; = 
division of highways under the di- | highway department | the booklet asserts, is: Older pedes- 
| trians and younger drivers. 


The committee said driver and, 
Of the 2,010 persons killed, 1,434 


: were pedestrians and most of these 
et ete more than 50 years old. At 
ithe same time 40 percent of all 
| drivers involved in fatal accidents 
were 18 through 29 years of age. 
|For example, the 20-29 age group 
was involved in more than twice 
as many fatalities as the 40-49 age 

| group. 

June, July and August, with their 
|dry streets, more hours of day- 
| light and clear visibility, even 
ithough they were the peak travel 
| months of the year, were still the 

|low-accident months. November, 
December and January, with more 
‘hours of darkness and bad visibil- | 
jity but with the lowest travel, 
|were the peak accident months. 

| The eight-hour period from 7} 
p.m. to 3 a.m, Saturday night was | 
the most dangerous of the week, 
|nearly three times as many deaths 
occuring than during an average 
eight-hour period. Seventy-three 
percent of the fatal accidents 
happened in darkness, with the 
hour between 2 and 3 a.m, the most 
fatal of all. 


rection of Chief Engineer Frank|motor regulatory services are only | will have available nearly $23,000,- | 
N. Barker, is predicated on ap-|a “sideshow” to the normal func-| 000 for highway construction in the | 
proval by the legislature of pend-|tions of other agencies now, but/ 1951-52 fiscal year, 
ing measures authorizing a five-|that mounting traffic accidents de-| Earl Rogge, chairman of the 
cent gasoline tax and increases in!mands a separate control. 


| highway commission. 


ENGINEERED 









GRULE GUARD 
TRUNK GUARD 








Safety Poems 
Seiberling of Canada 


Publishes Kids’ Book 


Seiberling Rubber Co, of Canada 
gubieeers want the is sponsoring a safety campaign 
5 directed to boys and girls of pre-| 

best protection for school age and their parents. 

their cars. When you The feature of the program is/| 
sell CELLO both you and |“Let’s Play Safe,” a 20-page book | 
the customer are satisfied, jillustrated in color and made up of | 
because Cello Grille Guards |mnursery rhymes, safety verses and | 


are specifically ENGINEERED | safety songs, a coloring section and | 


E y , jan elementary safety game. A| 
to provide the finest protection lsample verse from “Let's Play| 
money can buy. 


| Safe” is: 
F is for Foolish, 
And that’s what you are 
When you run on the road 
From behind a parked car. 
® * * 


Traffic Institute Honors 
Johnson, Damon, 2 Others 


You want extra 


iat’ aii profits . . . your 







TRUCK 





GUARD 





Only top-quality materials 
and workmanship go into the making 
of Cello Guards. 


Join the thousands of success: 
ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the ye See : 
extra profits the complete Cello line The traffic institute of North-| 
provides. Styles to fit all makes. 1946-195]. |western university has honored | 
|four safety leaders. They represent 
|the two organizations which helped 
|found and develop the institute 15 
| years ago. 

They are Pyke Johnson and Nor- 
man Damon, president and vice- 
president, respectively, of the 
| Automotive Safety Foundation, and 
James S. Kemper and H. G. 
Kemper, board chairman and presi- 
dent, respectively, of Lumbermens 
Mutual Casualty Co, Each man re- 
|ceived a diamond-studded traffic 
| institute key. 





For full information on Cello 

Guards and License Plate frames write 

to the factory today for FREE catalog pages 
and price lists. 


4 GRILLE GUARDS 
) Ei | your GUARD for life 


Cello Products Co. 161 Prescott Street, East Boston 28, Mast 


DJUSTABLE 








An analysis of vehicle accidents | 





keep speed down since you nee 
twice the distance to stop as yor 
would under normal circumstances 

6. When driving at night, switc! 
|headlight beams to low and watc! 
the shoulder. By not looking at on 
coming glare, you will be able t 
see better. Be sure you can stop ir 
the distance you can see Clearl) 
| ahead. 

+ + + 

|-7 SLOW up for an oncoming car 
| 4¢ to pass at night. It takes about 
|seven seconds after it passes for 
|your eyes to again become accus- 
tomed to darkness. At 35 miles per 
hour you will travel 367 feet in 
that time, 

8. Driving at night is more than 
ithree times as dangerous as day- 
|time driving because 60 percent of 
all fatal accidents accur between 
6 p.m, and 6 a.m, 


Esper said to stay awake while 


Of 10 Years | driving at night, motorists should 


go easy on bread, potatoes and 

other starchy foods. He said they 

should avoid greasy foods, onions, 
beans or anything else that is 
difficult to digest. 

When driving long distances, 
Esper said autoists should get out 
and stretch about every 100 miles. 
Avoid anti-sleep pills because, while 
the drug will keep you awake it 
will slow down reactions, he said. 
A couple of whiffs of smelling salts 
will keep you awake about 10 min- 
utes, he added. 








Spray WITCOTE under 
fenders and underbody to 
prevent rust. It resists the 
pounding of stones and 
gravel, as well as the cor- 
rosion of road chemicals. 
Lasts the life of the car. 
Valuable to car owners, 
and profitable to car 
dealers. 


GET IT FROM YOUR JOBBER 


ASK FOR IT BY NAME- GENUINE 


WITCOTE “4 
QGNDERCAR 
PROTECTION 


PRODUCT OF WITCO CHEMICAL CO., CHICAGO 


TM ele 
Brings ’Em Back with 


Carlife. 
Guaranty 
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LARSON BUICK 


LONG ISLAND 
NEW YORK 


WRITE OR WIRE 
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8827 Strathmoor 
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Merchandising 


Memos to Dealers 


By Bob Finlay 





iy ADVERTISING agency has a 
“& slogan that goes something 
like this: “A good idea doesn’t give 
1 good gosh darn who has it.” | 

That’s by way of saying that you 
shouldn’t overlook any source in 
your shop. Making it easy for em-| 
ployes to offer ideas is a good de- | 
vice to improve morale and team-| 
work, not to mention the value of | 
the ideas themselves. 


Publicity on such a plan doesn’t 
hurt either. The other day, the 
house organ of Ver Hoven 
(Chevrolet), Detroit, carried a 
photo of General Manager Ed 
Stinn, of the Woodward store, 
presenting an award to Virginia 
Mitchell for her idea. 


She suggested that at the time 


jtion will 
| reaction. 


for everyone and an hour show 
on Station KOY. 


Prices at the last auction ranged 
from $20 to $170. 

On Cheapies, it is a good plan to 
inject into advertising the idea that 
these are recommended only for the 
mechanically minded folks who 
want a bargain that they can put 
into safe operating condition. 

A frank statement of their condi- 
help avoid bad public 


* * * 


| Conducted Tours 


of television pro- 
the new $500,000 


OPULARITY 
grams and 


|super service station of Courtesy 
| Motors, Inc. (Hudson), in Chicago 


has caused Jim Moran, the owner, ' 





Hartman Auto Service, Lemay, Mo.— 


William H. Hartman, co-owner of the 


to inaugurate twice daily conducted 


itours of the building winding up 


with a viewing of the TV shows. 
The tours occur at 11 a. m, and 
4 p. m. seven days a week. 

With three television shows 
each day, Moran is believed to be 
the largest users of video time of 
any dealer in the United States. 

Among the innovations he has 


launched is a lifetime warranty of 
cars sold by his firm. 
Starting with an inspection of the 


Nash dealership, was presented with a clock by 
Nash officials at a testimonial dinner in recognition of his 26 years as a dealer. Left to right | 
are: R. C. Mackey, assistant St. Louis zone manager; C. D. Keller, zone manager; Hartman; | 
| Anthony Schnorbus, partner, and F. M. Tirre, St. Louis district manager. | 


FLASH-A-CALL 
STAC HO) 


offers you 


100% to 200% Absorption 


We will personally discuss 
| with you the problems of 
| your shop, the corrective 

measures that must be 

taken, Train your entire 
| shop personnel, guarantee 
| to increase your customer 
| paid labor sales or you owe 
| us nothing. As manufac- 
| turers, we offer you direct, 
| equipment designed for 
this purpose alone, having 
the highest known standard 
of quality, in two complete 
packages, for the large 
dealer or smaller service 
department. Our program 
meets and goes beyond the 
requirements of all major 
factories. Write us today 
and we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 
SERVICE CONTROL SYSTEM 


536 South Clark Street 
rien CHICAGO 5, ILLINOIS 


center, where service equipment is | 
seen and explained, each tour con-| 
tinues with a view of the condi-| 
tioning assembly line containing | 
nine departments and 67 mechan- 
ics, The final stop is the main 
building with its showrooms, ga- | 
rage, additional service facilities | 
and commercial television rooms, | 
including a visit to Moran's tele- 
vision studio-office. 








More than 100,000 persons read AUTO- | 
MOTIVE NEWS every week! | 


of writing up a repair order the 
writer quote the approximate price 
of parts as well as the estimated 
cost of labor. 

It was pointed out that this would 
help to eliminate confusion when 
the customer picks up his car. 

* * * 


Something New 

[* YOU'VE got something new in 
your shop, play it up to your 

customers. 

For example, Midway Motors 
(Ford), Lansing, tells its customers 
“It’s a new age in bumping” out at 
the Midway shop. 

In a publication § circulated 
among customers, Midway ran a 
picture of its paint and body team 
under the heading, “Auto Body 
Beauticians at Midway.” 

The story says that “It’s a far cry | 
from the bump shop of a few years | 
ago to Midway’s modernly equipped | 
body and paint shop.” 


* * * 


Stop Me 
ICHMAN NASH has a Rambler 4 
convertible running around the A 

streets of Farmington, Mo., with 
this sign: “Stop me if you want to os 
drive this car.” 

More than a dozen persons took 
up the offer on the first day. 

* * * 


Remember? 


ALPH HORGAN (Ford), New 
York, used this copy to pep up 
new-car sales: 
“Pretty soon you'll be saying ‘Re- | 
member back in June’... when we}! 
could have bought a 1951 Ford 





WEAVER TWIN PG 


is the ONLY automotive type lift that 
can handle ALL wheelbase lengths =f 
without loss of lifting capacity! Yer 


Yes, the WEAVER TWIN POST LIFT is the O 
automotive type lift that offers wheelbase 
justment from 40” minimum to any desired 
imum ... Provides unobstructed under 
accessibility. No rails in the way. It 
more in a lift than any other dev 
more working room... more dep 
more exclusive features . . . mor 
duction for your shop. It pay 
Twin Post Lifts. 

Ask your jobber, or write 
and time study proof o 
riority. Ask for Bulle 















4-door Custom 8 for a low, low 
$1,784.79 .. .” 
co * x 
Cheapies 
(Ariz.) 


CUARE SMITH, Phoenix 
4 used-car dealer, holds a periodic 

auction to get rid of his cheapies. 
He uses a carnival atmosphere 

with balloons for the kids, punch 


Auto Salesmen 
Good Citizens, 


L-M Survey Shows 


DETROIT.—Today’s retail auto- 
mobile salesman is a _ substantial 
citizen in his community, according 
to George O. Hackett, manager of 
Lincoln-Mercury’s sales council. 

Hackett, who recently completed | 
a survey of the 100 leading “Inner | 
Circle” Lincoln-Mercury salesmen | 
throughout the nation, reports that 
they are young (average age: 36), | 
married and active in civic affairs. | 

Most are well qualified for their 
work, Hackett says. On the aver- 
age, they have had 10 years of sell- | 
ing experience, with some as much 
as 42 years. Most of them have 
been selling Lincolns or Mercurys 
for the past four years. 

Half of the leading L-M sales-| ee 


men are veterans. Most of those! \ 


With rear post remaining in position, the front 
post is adjustable to any wheelbase length. For 
example—the Model EC-100 TWIN POST can 
take an 80’ wheelbase Crosley and a 164” 
wheelbase Cadillac Ambulance. 


WEAVER MOTOR support | 


The Weaver Motor Support is inex- | 
pensive and provides a convenient i 
method of supporting motor, and 
thereby increases production on re- 
moval and replacement of transmis- 
sions and rear motor mountings. 
Furnished complete with hydraulic 
jack for raising and lowering con- 
tact channels. 


SERVICE SHOP EQUIPMENT 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL. 


Twin Post Lifts... Unit Lifts... Wheel Alignment Equipment .. . Headlight Testers... 
Brake Testers... Wheel Balancing Equipment... Jacks...Dollys...and Air Compressors. 





who were in service had enlisted 
ratings, although one attained the 
rank of lieutenant colonel. Six are 
still in the reserves. | 

Community associations, civic} 
‘lubs and veterans groups are ac- 
tively supported by 70 of the divi- 
sion’s leading salesmen, Hackett 
says, Thirty report membership in 
fraternal organizations, with 38 
claiming membership in churches. 
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NO. 3 IN A SERIES 


FREE REPRINTS — Hudson, Studebaker 
Buick, Cadillac, Willys, Nash Ford. 
Packard and Oldsmobile dealers oun % 
a reprint, suitable for framing, of thei 
first car ad in the Post by writing on th : 
letterhead to Automotive Division The 
Saturday Evening Post, Philadelphia 5, Pa. 


AUTOMOTIVE NEWS, JUNE 25, 1951 


March 26, 1g1o S SATURDA} 


Send for a copy of the “MOTORIST’S LOG BOOK,” 
(with maps), giving the actual experience of a prominent 
motorist while touring through France, Spain and Italy 
in a STUDEBAKER at a car cost of $3.80—less than one 
cent per hundred miles—for repairs. 


HE STUDEBAKER-GARFORD idea is /asting 
in quality and dependability—the refusal to sacri- 
fice the strength or cfhiciency of any one feature at 
another feature’s gain. 
—To make an evenly balanced automobile of consistent design 
and construction. 
—Not to seek for speed at the expense of comfort, safety and 
excessive wear-and-tear—yet the car will do a mile a minute. 
—Not to break hill climbing records at the cost of economical 
maintenance and touring flexibility, but—abundant power always. 


ELENING POST 


= — es a eapemaenntenanes o eiiammataadecasasiiaaad 
Touring in a STUDEBAKER through the Chateow Dustrict of France 


—To build a car for all work, on all roads—to stand up to that 
work steadily and surely——to give vou as good a car at the end 
of five years as the day it was bought. 

In other words, the STU DEBAKER-GARFORD 
is a consistently balanced combination of‘ proven 
essentials, which results in a chassis good enough at 
the end of ten years to warrant a new body, that will 
give satisfactory and economical service every day of 
the ten years. 


When you buy a car, don’t let some glib salesman hold a magnifying glass before some “freak” 
feature as a selling point which is obtained at the sacrifice of comfort, reliability or service. 


Address Department L 


STUDEBAKER AUTOMOBILE CO., General Offices: South Bend, Ind. 


Branches and Agencies Everywhere 


STUDEBAKER.GARFORD “40” seven-passenger; 
comfortable aad roomy, showing disappearing folding seats 
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Hudson Twenty Equipment: Two large 


headlights, generator, two 
side ont lamps, tail lamps, 
full set tools and horn 

$900 F. 0. B. Detroit 


eile | : SS ie EES 
since 1909 


Strong—Spéedy — Roomy =Stylish 


in the Hudson “Twenty” you the best automobile value ever offered for less than $1000. In this car 
You find that something called class—that something which other cars at or near this price have lacked. 


Most low priced cars have been too small In the Hudson “Twenty” Here is a car that is good looking 
you get a bi Ger. Note the long wheel base—100 inches. Note the big, the graceful and harmonious lines. Observe the sweep gt the fenders 
strong wheels, the barge radiator, big hood, staunch, clean-made frame. and the frame. There is no car with better lines. None from this 

This car locke a big car. It #a big car. Other cars selling under standpoint more satisfying 
$1.000 have not pouen nas aus te a. — a pie - A man who can o a half dozen cars will fnjoy the Hudson 

that affords more comfort to those who ride in wenty” as well as the man who can own but Ome 
dash 


the there is a space of 31 inches. Judged by every mechanical and engineering standard this car 
gelling around the price of the Hudson is thoroughly up-to-date without embodying amy experimental features. 
t it is as easy to make a good It is @ car that looks and acts like the more expensive. It is big, roomy, 

Stylish, satisfying. 


me High Grade Features 


The Hudson “Twenty” has . weted together with hot rivets, and allows the driver » comfortable position Fulfille Every Demand 
tranemission, selective type. braced against ali possible strains. Our The penerene diameter of the steering 3 
forward and reverse, such as eames are made by the Hydraulic Pressed whee! makes the car easy to handle « The Hudson “‘Twenty" not only looks 
Packard, Peerless. oy Company of Detroit, the company The springs are of ah chest, events ee we mere expensive cars, but it acts 
ich makes frames also for the high eiiiptic in front, and three-quarter-elliptic - 
care in the rear, such as you find in the It can go faster thas most careful 
Renault, Chalmers-Detroit, Pierce and dnvers want to ride, it can climb all of 
others | : the hills, and stand up on all sorts of 
roads, and it will do this work on a sma’ 
ont axle is @ one piece dro Lubricat f the culated, . 
m section, of the best grade constans epiach epehenn, Leen hap proved amount (of gasoline, and at « low cost of 
chrefully beat so satisfactory on the Oldsmobile, Chal = - bs 
serce, Matheson, mers.Detroit and other highly success- The Hudson ‘* Twenty ™ is the ideal car 
high grade care use fy) cara “ ~ price. It leaves nothing to be 
The Hudson ** Twenty" motor develops 7 pont antes, The body is composed of the best grade “*>" 

all the power you can me, Any Hadson is of the semi-foating of ash, carefully placed and securely recaas enpertnaates about it. Noth- 

“Twenty” will do 60 miles an hour. On . bolted to the frame. The senate are large ‘PS Untr! ‘ 
the Grosse Pointe rece track one of them and roomy and weil The “Twenty “ has been recognized by 
bas been driven s mile o minute é : the Association of Licensed Automobile 
The frame of the Hudson “Twenty is It Pleases the Eye Manufecturers. It te the only four cylin: 
the best open hearth stock It is 34° de 40 In color the ““Tewenty” is rich ma- ncensed car selling for less than $1,000. 
ur Bh LAYS) co with mouldi: 3 a Deliveries will begin in July, and orders 
x will be filled in rotation as received. 


It 18 big and racy lodv.ng. Note 


nONWIMh<& 


, . om 
Rett SI POT 


lease wire or write for catalog and name 
ene of nearest dealer. 
colursn; side lamp 


ind side canytrol levers are of brass. Hedeoe Meter Car Company ay 
Dewen, Mach. 


3° in front and 32°34 

rank shaft hasa tensile 

000 pounds; the clutch is 

be faced, cone type; the clearance is 
A under the steering knuckles. Name 

and segment type steering gear, 

xtra large bearings, is used, and ADdreee 

rol is of the accepted standard 

ifted by lever on the right hand 


Picase send me catalog and oame of near 
ent dealer 


ny, Detroit, Michigan 


| 
. 
| 
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A Giant in Action 

If there is one word that most fully 

expresses Buick efficiency, it is ““UNITY’’— 

all Buick parts being made at the one great 
Buick plant —everything excepting lamps, carbu- 


retors, coils and magnetos — no essential parts t 
entrusted to other makers. 


‘ " % mt a $ 
hi! The Saturday Evening, 
This ‘‘one-ness’’ of construction insures that unison of o 


tion which today makes the Buick such a favorite wherever i 
utmost in automobile service is demanded. 
Every Buick Car develops horse power far in excess of its rati : 
The roughest going presents no difficulties to the Buick, for the Bu Y 
Motor 1s a veritable giant in action, fully sustained by the utmost stabi 
of every part— transmission, frame, body, steering gear, axles, sh: | 


1iff : . | k 5 e ° . 
differential, brakes, springs, wheels —everything down to bolts, nuts a 
cap screws. All this enables the Buick to take “‘low gear” hills on hi 
“2 4: : 
gear speed, ““picking up” at every yard without the shift of a lever. 
In addition to all this, the Buick Motor has been so retined that all Buick models for 

1912 stand in the front rank with the most silent-running cars. As every car-wisc man is 
familiar with the unequaled racing record of the Buick, it is not necessary to mention speed 

Five models, priced according to power and 
size—$850, $1000, $1075, $1250, $1800. One- 
ton Buick Truck, $1000. Catalogue showing the 


various models sent on request, also the name 
of nearest dealer. 


Buick Motor Company 
° * . Model 35—Price $1000. 
Flint, Michigan “ With Top. Glass Front 


Prest-O-4 te Tank. $1066 
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--+ by Jack Weed 





HE truck business seems to at- 

tract big, strong, vital men and, 
for some reason unknown to me, 
they pop into strategic positions in 
the industry at 
the most oppor- 
tune time. 

This big, strong- 
men idea is not 
wholly my own 
it was first point- 
ed out to me by 
our own Eddie 
Kruspak in the 
New York office 
and is constantly 
being brought to 
mind every time 
I go around with him on anything 
that pertains to the truck business. 


The story goes back to the last 
ATA national meeting in Boston, 
when Eddie and I were coming 
down a hall and we ran into Mike 
Peckels and W. K. Perkins from 
Harvester. Eddie had never met 
them so I started to introduce 
him when Perk asked where 
Eddie was. Eddie, five feet four, 
was right behind me, 

Eddie claims he gets a kink in 
his neck from looking up to men 
in the truck business. 


I took a swing around the truck 
circuit recently and Eddie was with 
me when we called on E. D. Bran- 
some, president of Mack. Bransome, 
who went through part of the last 
war days as right-hand man to 
Jeffers in the rubber control agency, 
is now the top man at Mack and, 





Michael F. Peckels 


as the records will show, has been) 


doing a grand job of revamping 


that “oldest of the old” truck com-| 
pany into a vital fighting organ-| 


ization. 
* * * 

Ready to Fight 

RANSOME has that directness 

of purpose and ability to cut 
through red tape and custom that 
seems to characterize guys that 
head the successful revitalization of 
companies in this truck business. 
Independent truck making isn’t go- 
ing to suffer too much as long as 
the industry can attract the Bran- 
somes, the Bob Blacks, the Roger 
Kyes, the Pete Moulders and men 
of that stamp. 


It’s a good thing for our country 
that we have men like them in top 
positions where they can fight for| 
“on-rubber” transportation during 
times of stress such as we are in 
now. They don't take the rail 


I-H Launches Big Truck Saver Program 


N AN attempt to unravel some of 
the confusion surrounding truck 
maintenance and parts replacement, 
the International Harvester Co. will 
launch a program July 1 designed 
to insure its approximate million 
owners of trouble-free operation, at 
least so far as the factory can pro- 
vide. 

The plan, to be known as the 
International Truck Saver Pro- 
gram, provides the owner first 
with a free inspection and analy- 
sis over a period of 90 days of 
the operating condition of his 
vehicle, followed by a selection of 
three basic preventive mainte- 
nance plans tailored to meet the 
ability of various haulers to par- 
ticipate. 

Plan A is designed to meet the 
needs of the hauler who can set a 
designated time for his truck to 
come in for certain services. This 
plan incorporates three different 
group services that will be per-| 


propaganda in a reclining position. 
In fact, the old copperhead slogan 


of revolutionary days could well be 


their emblem—“Don’'t tread on me” 
and expect to get away with it 
unscathed. 

I just can’t help liking guys 
like them who are willing to fight 
at the drop of a hat for the things 
they believe in and feel are just 
and right. They don’t quibble over 
the terrain of the battleground— 
all they want is a gun and plenty 
of ammunition. 

It may be a coincidence, but they 
get a lot of fun and satisfaction 


| 
| 
| 
| 
| 
| 
| 
| 
| 


out of building big, powerful trucks | 


that answer the haulers’ prayers. 


They can do the mass production | 


thing if their company is so situ- 
ated that they can build the dealer 
organization to sell ‘em, but their 





‘Materials Approach Branded as Unrealistic . . . 








Output Faces Pinch 


aos motor truck industry is being 
asked to support the defense 
effort on a “lip service” bridge un- 
til Washington gets the industry 
operating under CMP. 


According to authorities in the 
industry, there has been no realistic 
approach to the acute bottleneck 
condition in the industry that al- 
ready has forced several truck man- 
ufacturers to cut back materially on 
production. This will, according to 
more than one manufacturer, result 
in plants going down for lack of a 
small amount of material during 
the next four months. 


While the National Production 
Administration has known for 
some time that high alloy steel is 
essential to produce gears and 
other forging blanks for heavy- 
duty trucks, and that there exists 
a “lead time” of at least six 
months in the five bottleneck 
plants which produce the units 
that will force factories to close 
down, nothing realistic or mate- 
rialistic has been done to prevent 


|are getting no relief or aid in their | will alleviate the difficulties of the 
futile scramble for this bottleneck | industry as soon as it goes into ef- 
material. fect. It was claimed in Washington 
° that this CMP program will start to 
| J¥T TAKES carbon steel and 4” to|function this week, but up to a 
9/16” plate to make truck axle| very few days ago no truck manu- 
housings. Yet as far as this publica-|facturer contacted had seen any- 
|tion can learn this material is all| thing that faintly resembled a defi- 
tied up at the steel mills on direc-| nite program. It has been all con- 
|tives from manufacturers of other | versation thus far. 
| products, which it is understood in In the meantime there has been 
/many cases are still not ready for, no realistic approach as to how, 
| production. even if the plan does get into 
Some of these manufacturers, it, effect by the first of July, it can 
is understood, are getting material possibly furnish these acute ma- 
stocked for them although their) terials to plants in time to head 
{tooling has not been completed, In| off drastic cuts in production and 
'a few instances it is claimed that| anticipate shutdowns with the 
| the manufacturing plants for de-| consequent layoffs of workers. 
|fense production are still in the! at present the lead time in any 
| building stage, although no defi-| axie and transmission plant is from 
|nite proof to substantiate these | six to as high as 10 months, Thus, 
claims has been made available. | steel] that is allocated to these 
It is known commonly in the | plants today will not become avail- 
industry that carbon plate and able to truck makers in finished 


extent in both the railroad car 
and ship building programs that 
have been authorized. 


| 
| 
tubing is being used to a large 
| 


}components until nearly the first 
| of the coming year. 

Even if some of these plants had 
ithe steel in their warehouses right 







this calamity from happening. 


Heavy-duty trucks need high al- 
loy steel in rear axle gears and 
transmissions, yet the axle sources 
|for the industry, Eaton, Timken 
‘and Clark and the transmission 
sources, Spicer, Clark and Fuller, 


first love seems to start at about 
14,000 GVW and gets more ardent 
the higher the gross rating goes. 
Of course there may be a slight 
monetary reason for that love, but 
be that as it may, they seem to get 


‘Continued on Page 34, Col. 1) 


The Score 


Production and Sales— 
U. S. manufacturers turned out 721,690 commercial vehicles from 
Jan. 1 to June 17, compared with 593,227 in like 1950 period. 
New-truck sales for four months, plus five states for May, totaled 
347,605 units, compared with 336,560 in like period last year. 
* * * 


I-H Acts to Save Trucks— 

Retail branches and dealers of International Harvester will partici- 
pate in a nationwide plan to conserve trucks, beginning July 1. The 
program will feature free inspections. It is designed to help I-H 
anticipate future parts requirements, 

* * * 
Higher Rates Sought by Midwest Haulers— 

The Central States Motor Freight Bureau, which represents 750 
truck lines, has called for a 10 percent across-the-board increase 
in rates. 


on Trucks 


* * * 


Leasing of Trucks Urged— 

The National Truck Leasing System has urged truckers who insist 
on operating their own vehicles to maintain only skeleton fleets. 
Truckers were told to lease extra vehicles during peak seasons. 

* * * 


Now the question comes up as to| now, it could not be assembled into 
whether the “lip service” that es-| finished components for at least 
| tablishes truck transportation as of | six to eight weeks, with eight weeks 
|equal importance to the defense ef-|the normal processing time. Six 
fort with rails and boats has been | weeks is the shortest time it would 
made to pacify the hundreds of| be possible to fabricate some heavy- 
thousands of truck users and mil-|duty units if an order was given 
|lions of drivers who earn their| every “rush” and “special handling” 
| livelihood from wheeling the truck | attention it is possible for the mak- 
|transports over the road or, has/er to use. 
the channeling of all of this type of * ¢ *¢ 
steel to users other than the truck; JT IS pointed out that rail cars 
|business been a case of premedi- and ships, which have the same 
tated blundering by those in charge | claimant agency, have been set on 
| of the material alloting agencies? | their steel requirements at the mills 
| Or is it, as many have intimated, | for months. The steel allotment for 
|that trucks are being classed with) rail cars even had to be cut back 
passenger cars owning to the fact| because the rail car manufacturing 
that several firms which build pas-| plants did not have the facilities 
|senger cars also build trucks and|nor the ability to make the author- 
| because the passenger-car industry | ized number of units per month. 
| has repeatedly taken the stand that Yet, it is claimed that none of 
i would prefer an open market in-| this steel has been diverted to the 
stead of material controls? | critical truck component makers. 
re Farm machinery under another 
| ypeprom and heavy-duty trucks, claimant agency, and with the aid 
|+"* from 14,000 GVW up in weight of the Grange and other farm lob- 
| classification, cannot be made with- | bying bodies, has been able to get 
| out axle and transmission gears (Continued on Page 27, Col. 1) 
ithat contain nickle in the steel al- | ————— — — — 


loy, claims the truck engineers. ° 
Nor can they be made without Meonomy Drive 
To Close Some 


| heavy-duty axle housings which in| 
|a great many cases are made from 
carbon tube or plate. Nor can the 
replacement parts for these trucks 






N. J. Truck Violations— 


Almost 38 percent of all trucks stopped by New Jersey state police 
in the first four months of the year were found to be in violation of 


the state’s maximum load limits. 





formed at different times or mile- 
age intervals. 
* * ok 
ROUP 1 consists of lubrication 
and safety item checks and ad- 
justments. Group 2 repeats Group 1 
services and adds engine tuneup, 
clutch pedal linkage adjustment 
and various tightening and check- 
ing operations. Group 3, which 
comes at intervals of 10,000 to 20,- 
000 miles or at least once a year, 
includes all of Groups 1 and 2 plus 
wheel- bearing pack, front - axle 
check and additional tightening, 
adjusting and checking operations. 
Plan B is designed to meet the 
maintenance requirements of op- 
erations in the general hauling 
category and _  is_ particularly 
adaptable for trucks operating in 
small town or rural areas. It pro- 
vides specific services and inspec- 
tions on a regularly scheduled 
basis at intervals of 1,000 miles. 


In this plan the vehicle receives | 


certain services every time it comes 
into the dealer or branch shop. It 
is hoped that this plan will be of 
greatest benefit to those operators 
who usually have no set program of 
maintenance for their trucks. 

Plan C is scheduled to meet the 
needs of the truck owner who may 
find it impossible to schedule in- 
spections in advance because of 
seasonal, or other unusual, type of 
operation. It consists of a complete 
diagnosis of the truck’s mainte- 
nance requirements each time it 
can get into the dealer shop. 

* * * 
TE purpose of the Truck Saver 
Program is to provide Interna- 
tional Harvester truck users with 
maintenance programs that will in- 





Truck Highlights 
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be made without this material being 


ICC Offices 


| available. 


; si Sac WASHINGTON. — The Interstate 
The ae Vehicle es of! Gommerce Commission announced 
NPA feels that the Controlled Ma- plans last week to close some of its 


ee Fe ar ao — motor carrier bureau offices July 15. 
ee - proposed to operate! the commission said it would 
close eight local motor carrier 


supervisory offices and reduce the 
number of district headquarters for 
motor carrier inspection and other 
field services from 16 to 10. 


crease the life of their trucks and|, ICC said the economies would 


keep them in peak operating effi- | have to be carried out because of 
ciency and safety during the criti-|@ Prospective reduction in the 
cal days ahead. agency’s appropriation of money, 
It is expected to build good will | "OW Pending before Congress. — 
with customers, who should repre- | ICC supervisor offices tentatively 
sent “repeat” sales, and to increase scheduled to be closed are at Provi- 
shop and parts income and main-| dence, Syracuse, Salisbury, Md., 
tain dealers in a profitable opera- Columbia, S. C., Tallahassee, | Fla., 
tion despite the number of trucks|TUlsa, Dallas and Spokane, Wash 
they may get to sell. District offices to be reduced to 
From the factory standpoint, it local status and to be absorbed into 
as ace ee other districts are at Charlotte, 
is hoped the plan will give the N. C., Nashville, Minneapolis, Little 
parts department advance esti- Rock Ark. Denver and Portland 
mates of replacement parts re- (6... ' " . : 
quirements to the end that re- ; 
gardless of how tough material 
shortages may become, it will be 


Portland Terminal Opens 


able to anticipate maintenance PORTLAND, Ore.— Opening of 
requirements and as far as pos- (the new $225,000 Pierce Freight 
sible, prevent expensive “tieups” |Lines terminal and office buildin 
and breakdowns due to lack of |here at 2825 Yeon Ave. has bee 
proper parts. jheld. The site covers 4% acre: 


In announcing the Truck Saver|with facilities for loading 42 unit 
Program, W. C. Schumacher, gen-|of truck and trailer equipment a 


(Continued on Page 28, Col, 2) | the same time. 
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Mixed Changes on Limits 


Some States Ease Truck Lids, Others Tighten 


Them, 1951 NHUC Survey Reveals 


WASHINGTON. —A _ variety of 
changes in size and weight limits 
for commercial vehicles have been 
made in 1951, a survey by the Na- 
tional Highway Conference reveals. 

Georgia and Michigan increased 
length of common carrier buses 
from 35 to 40 feet. 

Iowa increased height limit for 
automobile transporters from 12% 
to 13% feet. 

Maryland reduced the weight of 
tandem axles from 44,800 to 40,000 
pounds, but increased the multiply- 
ing factor in the gross weight for- 
mula from 750 to 850. Maximum 
gross weight, however, is limited to 
65,000 pounds. | 

Minnesota eliminated its formula | 
and provided gross weights based 
on axle spacing graduated from 
28,000 pounds if axles are spaced | 
four feet apart, to 66,500 pounds if | 
spacing is 42 feet or more. 

Nevada increased the weight for | 
tandem axles from 30,800 to 32,000 
pounds. 

North Carolina repealed the re-| 
quirement that the motive power of | 
vehicles or combinations in excess | 
of 50,000 pounds gross weight must | 
have a piston displacement of at | 
least 350 cubic inches. | 

Oregon amended its table of 
weights based on axle spacing to 
provide a maximum limit of 76,800 
pounds, instead of 72,000 pounds. 

Texas repealed its 48,000-pound 

gross weight limit, eliminated its 
formula and also provided gross 
weights based on axle spacing | 
graduated from 32,000 pounds if 
spacing is four feet, to 58,420 pounds 
if spacing is 41 Zeet. 

West Virginia eliminated its for- 
mula and provided gross weights 
based on axle spacing graduated 
from 32,000 pounds if spacing is 
four feet, to 73,280 pounds if spac- 
ing is 57 feet, but gross weight is 
limited to 60,800 pounds. 

Wyoming made slight changes in 
gross weights for various axle spac- 


PMT A Opens 
Summer Clinic 


Of Driver Tests 


HARRISBURG, Pa. — (UTPS) 
Pennsylvania Motor Truck Assn.’s 
mobile safe driver clinic opened its 
summer schedule for free public 
tests last week at Brookville. 

The trailer, equipped with pys- 
cho-physical driver-testing equip- 
ment, is used by Pennsylvania's | 
truck operators for driver testing) 
as well as being offered as a public} 
service by PMTA. 

In the first year and a half that} 
PMTA has had this equipment | 
available, more than 40,000 Pennsyl- 
vania motorists and truck drivers | 
have been tested. 

No charge is made for the use| 
of the testing equipment, nor is | 
any record kept of the results of 
the test. Each person tested re- 
ceives a special booklet furnished 
by the association, in which is re-| 
corded the results of his test. 


Truck Fines Net 
Tenn. $802,409 


NASHVILLE. —“A_ two-year-old 
crackdown on overweight trucks 
brought the state $802,409 in fines 
and assessments against truckers,” 
S. A. Gillem, field division director 
of the finance and taxation depart- 
ment, said recently. 

Gillem added that about a third 
of all arrests are made of truckers 
exceeding the 42,000 pound maxi- 
mum weight limitation, while the 
rest are for exceeding weight lim- 
its for the class of license carried 
by the truck. 








Albany Transit Firm 
Buys 24 New Buses 

ALBANY, N. Y.—United Traction 
Co. has ordered 24 new buses at a 
cost of about $400,000, announced 
Neile F. Towner, president, at a 
meeting of the common council 
here. 

Thomas F. Riedy, general man- 
ager, said five of the new buses 
have arrived and the rest are ex- 
pected shortly. They are being pur-| 
chased from General Motors Corp. 
to replace obsolete equipment. 


ing between 11 feet and 56 feet, but 
the maximum limit in existing law 
was not changed. 

Proposed changes in size and 
weight limits were defeated in 
Delaware, Indiana, Kansas, New 
Mexico and North Carolina. 
Changes are still pending in IIli- 

nois, Missouri and Pennsylvania, 

The governor of Oklahoma vetoed 

a bill that would have provided a 
weight tolerance, as well as a bill 
that would have provided a length 
limit for “unitized equipment” so 
constructed and attached that the 


| vehicle and load become a unit. 





‘Chicago Haulers 
‘Get Mail Runs 


CHICAGO.—Word has been re- 
|ceived here from Washington that 
| the postoffice department has 
|}awarded nine contracts to motcr 
|truck operators for mail runs in 
'this area formerly handled by ra‘l- 
roads. 

Recipients of the contracts were 
oe Motor Express, Chicago, with five; 
7 , Murrill Cunningham, Antioch, IIl., 
Akron Truckers’ Road Patrol— one; Henry J. Rentner, also of 
Three Akron trucking companies have formed a joint highway safety patrol of Ford station | Antioch, one, and Seymour Silver- 
wagons to police their own trucks on the highway and to assist in other road emergencies.| man, Chicago, two. 

The Ford station wagons are equipped with two-way radio-telephones operated by a trio of The decision of the postoffice de- 
safety engineers (left to right): Russell Davis, Roadway Express; Arthur Smith, Motor Cargo, partment was attributed to lowered 
and William Sheffer, All-State Freight, all of Akron. : : 

rates made possible by using trucks 
|instead of rails in the handling of 
mail. 





John O. Munn’'s Dealers Tell Me and J. B. Van Tassel’s column are regular AUTO- 
MOTIVE NEWS features which no forward-looking dealer can afford to miss! 


Cee: 


FRUEHAUF TRUCK BODY already 
esigned fo fit your special needs, too! 





a COM “DT TCE 
Offer All These Options ... 


5. Double Side 


9. Express Gate 


Rear (Outside Type) 


6 Narrow Double 
Door Rear Doors 


10. Tail Gate 11. Toil Gate 











Gonsane 


_o 
MADE RIGHT C@ec4 FIT RIGHT 
PARTS 


LAST LONGER 
FACTORY AUTHORIZED EXCHANGE ENGINES 


INSTALL ~ insteao or OVERHAUL/ 
gi 
Pa 





Ve Lm nS Old 
GRAND AVE. MOTOR CO. 


GRAND AT VICTORIA eles 


‘tye all the advantages of buying 
a Fruehauf before you consider 
any other Truck Body. 1) Custom-fit- 
ted to your job over 500 ways—in body 
options alone. 2) All steel ‘‘Unit- 
Built” like Fruehauf’s rugged Aero- 
van Trailers. 3) Wheelhousing and 
straight-frame models . . . in all popu- 
lar lengths. 4) Fast assembly, mount- 
ing and painting service at 80 Branches 
coast-to-coast. 5) Custom-built quality 


3. Solid Sid ‘ ‘ i 
ree - . . production-line prices. 


See your local Truck Dealer or Frue- 
hauf man, or write for our new catalog 
and model make-up kit — Fruehauf 
Trailer Co., Body Division, 10969 Har- 
per Avenue, Detroit 32, Mich. 


FRUEHAUF 


7. Full-Width Double 8. No Rear Door 


Rear Doors 


12. Tail Gate 


(Flush Type) (Doors Above) 


Trach Bodies 
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The signs are going up, the news is going out about the-- 
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|TRUCK SAVER Plan 


q 


} 





Free Truck Saver Inspection starts 
the ball rolling on a complete plan to keep 
International Trucks rolling at peak efficiency! 


Now there's a life saver around the familiar Triple Dia- 
mond Service sign. It points out that America’s largest 
truck service organization has a practical Plan to meet 
threats of shortages caused by the present emergency. 


The first step in this program is a free inspection of every 
International Truck now on the road! On the basis of 
what that first inspection reveals, International Dealers 
will make available to truck users a complete maintenance 
“package”— the new International Truck Saver Plan. 


The new International Truck Saver Plan 
pays off 3 ways for International Truck Dealers 


The Truck Saver Plan gives every International Dealer a 
chance to do a good turn right now for his country, his 
customers and his cash register. It’s a timely new service 
campaign that will help him: 


1. Provide International Truck users with maintenance 
programs that will increase the life of their trucks and 
keep them operating at peak efficiency and safety. 


2. Build a mutually profitable relationship with customers 
who represent “repeat” truck sales. 


3. Increase his shop and parts income and maintain his 
business in profitable operation. 


The Truck Saver Plan moves into 
high gear in July 


In July, the signs will be up and the news will be out 
about International’s Free Truck Saver Inspection. A bar- 
rage of national and local advertising, displays, publicity 
and point-of-sale material will spread the word fast. Once 
truck owners get complete facts about the complete Truck 
Saver Plan, they’ll sign up for the full schedule of inspec- 
tions, servicing, parts, accessories. 


An important point proved again 


The Truck Saver Plan will help keep International Trucks 
rolling with supplies and materials vital to the nation’s 
defense and economy. To do that job, it takes an exclusive, 
nation-wide truck service organization with special facil- 
ities, special men. We have the facilities and the specialists. 
The Truck Saver Plan proves again that—for dealers and 
customers alike—International Truck Service gets bigger 
and better all the time. 








International Harvester builds McCormick Farm Equipment and Farmall 
Tractors...Motor Trucks...Industrial Power...Refrigerators and Freezers 


International Harvester Company * Chicago 
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Truck New Products 





Norton Co., Worcester 6, Mass.,{low temperature welding alloys| 
has announced the availability of | used in welding, brazing, and hard- | 
“Grits That Grind,” a color motion surfacing is now available from 


picture on abrasive and grinding|Eutectic Welding Alloys Corp., 
wheel manufacture. 172nd St. and Northern’ Blvd., 
*. *¢ # Flushing, N. Y. Also included is a 


full-page listing of “1,001 Ways to 
Save in Your Plant,” covering a 
variety of welding applications and 
ithe alloys recommended in each 
instance. 

* + + 


Mix-I-Go Designed to Ease 


Truck Maintenance 


Mix-I-Go Hydro Sales Co., 
dapted for trucks and buses. The line con- Oakland, Calif, has an-| 
adapte or ruc 
sists of four compact shell-and-tube-bundle | | nounced Mix-I-Go, a gasoline mix- | 
models ranging from 3% inches to 6!/ inches | ture designed to reduce gas con- 
es for —— with fad to 450 h. p.| sumption, remove carbon lead and | 
ratings. Young units are original equipmen 
on some of the initial torque converter instal- | sludge deposits abrasive to cylinder | 
lations. and have been “road tested" for| Walls and so cut engine wear. It | 
withstanding rugged use, the firm states. can be added to regular truck) 

no ania "oe the maker states. 

For Welding | Basic to Mix-I-Go’s success is the 

A six-page folder containing spe- | fact that it causes gasoline to give 

cifications — on | almost 100 different ! more uniform push to the power 
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TRUCKS, 
has announced a new | 


especially 16th St., 


COOLER FOR BUSES—Young 
Radiator, Racine, Wis. 


line of torque converter coolers, 
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\New Jersey Finds 


37% of Trucks 
‘Are Over Limit 


TRENTON, N. J.—New Jersey) 
Attorney-General Theodore D. Par- | 
stroke, reducing friction and vibra- 
tion which ordinarily shorten en- 
gine life. The product also lubri- 


cent of all trucks stopped by New 
Jersey state police in the first four | 
months of the current year were} 
found to be violating the state's | 
maximum load limits. 


Of 1,105 trucks weighed in var 


cates upper rings and valves and 
prolongs spark plug life, it adds. 


|417 were found to be overloaded. | 
|Since the first of the year, truck- 
| ers have paid $57,852 in fines and| 
117 cases are still pending, he) 
| added. 
The latest report released by Par- | 
sons, covering March and April, 
showed 203 of 543 trucks checked, | 
or 37.3 percent, were overloaded. | 
Parsons said overloads ranged from 
15,000 to 28,000 pounds, 
| Of the total trucks weighed in 
|the two-month period, 333 were, 
lunit especially designed for fast switching | New Jersey-registered vehicles. Of | 
land spotting of semi-trailers, has been re-|that number, 8&7, or 26.1 percent, 
 eatydevejonsa, by the American Colones | were overloaded. 
lueore to. cut terminal tena costs by as} Parsons warned that the truck | 
much as one-third, the manufacturer states.| weighing program will be continued | 
oe —e a ~~ wg of the | as part of the daily enforcement 
switched and spotted. in the terminal, and | activities of the state police. 


|the fact that over-the-road tractors are free | 


— servicing and overhauls, the firm ‘Truckers Called 
Chief Violators of 
N.C. Speed Laws 


RALEIGH, N. C.—Truckers are 
“the greatest violators of North| 
Carolina speed laws,” according to | 
| Out of Truck Tires,” has been the North Carolina highway — 


i : 7 ; | mission. 
published by B. F. Goodrich, | The commission said checks made 
Akron. Copies are available upon 


| by its statistical and planning divi- | 

request. sion at 23 points on typical sections | 

The nine methods to have tires Se highways showed 51.6 percent of | 
provide their maximum service | the tractor-trailer trucks clocked | 
are: Proper selection of tire for | were traveling faster than the legal | 
the job; correct inflation; correct | 45 miles per hour. 
loading and load distribution; | However, out-of-state passenger | 
correction of mechanical defects; | cars had the highest average speed, | 
proper care of tubes; regular ro- |the report showed, averaging 52.8) 
tation of tires; proper matching | miles per hour, with 35.2 percent of | 
and spacing of duals; savings | them traveling faster than the 55) 
through recapping and repairing, | mile per hour limit. 
| and proper driving habits, the Buses checked averaged 51.7 miles | 
| firm points out. |per hour, and 29.4 percent of them, | 
| Text of each of the subjects is |the report said, were exceeding the 
_ short and illustrated. A truck tire |55 mile per hour limit. 
load and inflation table and a Local passenger cars averaged | 


dual spaci ble s 48.3 miles per hour with 19.1 per- 
ee lag an Cones aoe Seay The cent traveling above the speed limit. 






PULLS THE BIG BOYS AROUND—The Yard- 


|mobile, a small but powerful new towing 


* * 


Goodrich Book Lists Tips 
(On Truck Tire Wear 


Containing easy-to-understand 
information on the subject of tire 

| conservation, an eight-page book- 
let, “9 Ways to Get More Miles 





10 Pct. Rate Hike 
Requested by 
Midwest Haulers | 


CHICAGO.—Following an all-day 
| meeting of midwest truckers, the 
|Central States Motor Freight Bu- 
manager of the Sparton Automotive division | reau went on record in their behalf | 
of Sparks-Withington, Jackson, Mich., has an-| for a 10 percent across-the-board | 
coumaed “~ ‘ ~ self- secant directional | | increase in rates. | 
signal switc as been added to the Sparton | i i 
automotive safety signal line. "This new Spar- | Higher operating costs make the| 
ton switch," said Bigelow, "is our answer to|imcreases necessary, it was pointed | 
j}out at the meeting. Attention was | 





SPARTON SIGNAL — J. J. Bigelow, sales | 





dealer demand for a dependable, medium- 


patos carrier. 
|some of the bus stations by en- 
|ployes of carriers is almost getting 


| weekends in particular, 
'ing a serious problem.” 


sons has announced that 37.7 per-| 
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Write for complete information 
THE PERFECTION STEEL BODY CO. 
Galion, Ohio, U.S.A. 





| priced turn indicator switch which meets SAE | 
| specifications and commercial standards. It is | 
| designed | te fit all trucks and most passenger | 

cars.'' Bigelow pointed out that although the 
| switch is self- -cancelling, it is engineered so it 
| may also be operated manually without dam- 
| age to contact points. An adjustable bracket 

| assures quick, easy mounting on steering col- 

}umns and permits ample clearance for gear | 
| shifts and for truck air brake arms, the com- 
| | pany states. 


CY ae 
Crt ae 
gouge high. 
a eee ee ee 
Ptr 





* Pe * 
Autocar Booklet Describes 


Trucks in Building Field 


| The part being played in the| 
construction industry by heavy- | 
|duty trucks and highway tractors 
|is described in pictures and text by 
the Autocar Co., Ardmore, Pa., in 
a six-page folder, the first in a 


series of six covering different 
industries. 

The folder, produced in four 
|colors, points out that heavy-duty 


Autocars perform specialized tasks 
in all construction operations right 





the building site, 


| Twin Coach Issues Bulletin 


|On Fageol-Liner Buses 


| Publication of a bulletin describ- | 
|ing its Fageol-Liner motor coaches | 
|is announced by Twin Coach Co. 
Kent, O. 


The bulletin contains specifica- 


from the forest and the quarry to! 


|called to increased costs of tires, 
| other equipment, licenses, labor and 
| taxes. 
By way of backing up verbal ap- 
|proval of the action, the bureau 
soon will send notice to midwest 
shippers with instructions to con- 
| firm the increases in writing if they 
|agree with the recommendations. 
The bureau represents approxi- 
| mately 750 trucck lines. Spokesmen 
|said that if further increases in 


other hike in rates will be sought 
from the _ Interstate 
Commission. 


|North Carolina Warns 
|Buses on ‘Competition’ 


|lina’s state utilities commission has 
|reprimanded “certain” bus compan- 


for business. In a letter signed by 
the passenger transportation direc- 
tor, E. A. Hughes jr., the commis- 
sion said: 

“For some time the commission | 
has been considerably concerned 
over some of the competitive prac- | 
»| tices of certain bus companies, Re- | 


| ports have come to us of passengers | 


| being routed over a roundabout 


| taxes, license fees and other operat- | 
jing costs are put through by state | 
legislatures or federal agencies, an- | 





RALEIGH, N. C.—North Caro-| 


ies for fighting among themselves | 


Commerce | } 
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tions, photos and data on 30 to 52- |way so that one particular com-| 
passenger urban coaches and sev-|pany would receive the entire or 
eral intercity models. Fageol-|major portion of the haul. Sched- | 
Liners were designed by L. J.|ules are being deliberately held 
Fageol, Twin Coach president. | past departure time for the purpose 


of obtaining passengers of a coin- 
Soliciting arouid 


and overloading, on 
is becom- 


out of hand; 


ays wenTHe 


: SAFELITE 


GREATER SAFETY 


ous: sections of the state, he said, | THROUGH earven VISIBILITY! 
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MODEL 
500 
PATENTED 


FAIR TRADED 


EVERYONE WANTS THE 
SAFETY PROVIDED BY 


ALL-WEATHER SAFELITES! 


WITH SAFELITES 
YOU GET USEFUL LIGHT ONLY! 


NO HARMFUL LIGHT—BETTERS VISIBILITY IN SNOW, 


RAIN, MIST AND FOG. 


REQUIREMENTS 


we PERFECT ROAD 
~ UGHTING 


USEFUL 
LIGHT 


, se MORE SAFETY ~ 
ye REDUCES GLARE 


WITHOUT SAFELITES 
YOU GET HARMFUL AND USEFUL LIGHT 


an HARMFUL LIGHT 


REDUCES VISIBILITY IN 
. SNOW, RAIN, MIST AND 
HARMFUL LIGHT FOG, CAUSES GLARE 


SEALED BEAM HEADLIGHTS EQUIPPED 
WITH SAFELITES MEET S.A.E. AND 
ALL OTHER LIGHTING REQUIREMENTS 


Order Through Your Regular Supplier 
* 
APPROVED AND SOLD BY LEADING 
NATIONAL MERCHANDISERS 
os 
ASKE PRODUCTS, INC. 
1015 FISHER BLDG DETROIT 2, MICH 





RELIEVE HOT SUMMER DRIVING! 


TRUK-VENT air wings put comfort and 
safety in truck cabs—bring in cool, fresh 
air—keep out bugs, dust, gravel, stale arr 
and fumes—reduce fatigue, protect visio: 
Easily installed, stay adjusted, rugged! 
built. Fit any truck. 
ORDER NOW for Summer Profits! 

TRUK-VENT sales soar when summer 
heat hits. 


Write today 
for litera- 
ture, prices, 
dealer dis- 
counts. 


HARBEN METALFAB CORP. OPER? ‘INC 
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Materials Approach Branded as Unrealistic .. . 


Big Cut Looms in Truck Output 


99 


(Continued from Page 22) 
relief on material for June, it is 
claimed, up to 90 percent of their 
authorized output. This relief, it is 
claimed, extends over into July. 

In the meantime, one of the 
largest component makers in the 
truck industry has sent a letter 
to the vehicle manufacturers he 
supplies stating that it will be 
unable to furnish more than % of 
the units for July that it fur- 
nished for June, and this forecast 
may result in being only hopeful 
thinking. 

Some materials are so short in 
supply that heavy-duty parts no 
doubt will have to be downgraded 
in their alloy content to supply the 
minimum number of components, 
even under CMP, that may be au- 
thorized by government. 

Meantime, defense production 
marches on and the need for trucks 
to haul the extra tonnage may be 
critically short. Recent reports indi- 
cate that few if any trucks are now 
held in reserve by the over-road 
haulers. 

Factories and dealers report that 
there is an active demand for me- 
dium and heavy-duty units and 
that in many areas they are not 
able to keep up with the present 
demand of users in these sizes de- 
spite the fact that the industry has 
enjoyed one of the highest pro- 
duction periods for the past five 
months that it has ever had. 

* - * 

y= cutbacks of 50 percent or 

more, even disregarding the 
anticipated cutback that is sure to 
come when NPA finally comes out 
with its CMP program, it is certain 
that there will be a heavy-duty 
truck shortage if Washington comes 
anywhere near reaching the goal of 
defense production that it claims 
will be evident in the last half of 
the year. 

Industry leaders claim that the 
pressing need to keep the whole 
industry from going flat is for but 
a comparatively few hundred tons 
of material. They feel quite certain 
that this steel is now available in 
stockpiles that won’t be needed for 
months. 

They are quite certain that if a 
realistic approach had been given 
to the needs of all essential require- 


Mexico Needs 
4,300 Buses, 
2.000 Trucks 


MEXICO CITY.—Mexico urgent- 
ly needs 4,300 new buses and 2,000 
new trucks, the ministry of finance 
has been told. 

Jose L. Canales, general manager 
of Credito Comercial, S. A., finan- 
cier of most bus lines in this coun- 
try, said 80 percent of Mexico’s 
buses are so rickety they must be 
junked. 

He told the ministry that the cost 
of supplying the buses would total 
$26,000,000, and the trucks would 
cost $13,800,000. 

Canales said the plight of bus and 
truck lines is serious. 


Truck Sales U pP 


In Canada 


OTTAWA.—Sizable gains in sales 
of new commercial vehicles were 
made in some areas of Canada dur- 
ing March, the Canadian govern- 
ment reports. Dealers in British 
Columbia set the pace by register- 
ing increases of as high as 104.1 
percent over the same month last 
year. 

The report listed the following 
figures for the provinces, with to- 
tals for the same month last year 
bracketed: British Columbia, 992 
(486); Ontario, 4,639 (2,301); Mani- 
toba, 681 (413); Quebec, 2,049 (1,- 
365); Alberta, 1,350 (1,070); Atlantic 
Provinces, 838 (768), and Saskatche- 
wan, 970 (1,295). 

Trains to Buses 

PASADENA, Calif.—The _ state 
public utilities commission has 
granted permission to the Pacific 
Electric Railway to purchase 35 
buses, at a cost of $800,000. Railway 
transportation on the Pasadena 
Short line and the Sierra Vista line 
will be replaced by the buses some- 
time before September when the 
‘ails will be abandoned. 





‘of a separate 


ments and a realistic time schedule 
applied to DO orders that have been 
assigned military and essential sup- 
pliers, that the great vacuum of 
uncertainty and discouragement 


|that the industry is now in could 


easily been avoided without any in- 
jury whatever to the defense pro- 
gram. 

They don’t blame the boys in 

the automotive division of NPA 

for the predicament that the in- 
dustry is in. They feel that gov- 
ernment is just repeating the 
same mistakes and bulls in mate- 
rial allotment that were made in 

the early days of World War II 
and that trucks have been caught 

in the tangle of pressure politics. 

Regardless of how good and well 
informed the men are that are put 
in charge of industry branches in 
the NPA setup, they are helpless 
without authority to demand and 
effect a realistic approach to an 
industry problem. 

When they are put at the mercy 
steel division with 
seemingly no overall umpire to 
make certain that their recommen- 


| 
| 


dations and requests are given! 
sound and unbiased consideration, | 
the end result will always be just | 
what the industry faces for the 


third quarter of this year. 
a * * 
| EALERS will be hurt, of course. | 
They will also be hurt in addi- 
tion by another ruling that is being 
made to the effect that all orders 


Ta 





for military use must come out of Minnesota Truck Drivers Honored— 


the truck makers’ allotment of ma- 
terial. 

Thus, regardless of what is final- 
ly decided as to the maximum pro- 
duction the industry is allowed to 
build, trucks for civilian use will 
still be a much mooted question as 
any branch of military can order 
as many trucks as it needs and re- 
duce civilian output by just that 
much. 

There is no question but that in 
an era when lobbying and pres- 
sure politics play such an impor- 
tant part in shaping the destinies 
of industries that are admittedly 
most essential to the overall 
economic picture of our country, 

that the three-way split in the in- 
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Ce 
do the job. Power is also necessary to 
prevent delays in getting away under 
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tough spots. 


Eaton 2-Speed Axles provide drivers with 
rll) 
by the two gear ratios which Eaton provides 


EATON 
AXLES 
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Axle Division 


At a meeting sponsored by the Minnesota 
Minneapolis district manager of International 


Motor Transport Assn., J. H. Shafer (left), 
Harvester, presented merchandise awards to 


the men selected as ''Drivers of the Month" during the past six months. Honored were: Elton 
Rannow, Schirmer Transportation; Floyd Bartlett, Raymond Brothers; Joe Scheffel, Merchants 
Motor Freight; Otto Oltmanns and James Jensen, Minnesota-Wisconsin Truck Lines, and C. H. 


Decker, Werner Transportation. 
dustry front that has been ap- 
parent so far this year has done 
the end result of material for 
trucks, trailers and truck equip- 
ment no good. 

There is no use crying over this 
spilt milk. 

Truck dealers, who up to this| 
time have not entered the ranks of | 
those who prostrate themselves in 
supplication before the Allahs of | 


|industry destiny in Washington, 


can help the picture, however, by 


|standing up and fighting for the 


rights of their customers, the truck 
owners large and small who repre- 
sent “America’s on-rubber trans- 
portation” system, the most impor- 
tant transportation that a nation in 
trouble, in war or in peace can pos- 
sibly have. 
Jack Weep. 
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pulling power when needed, speed when 
desired. The result is faster running time. 


And, exclusive Eaton features assure longer 
me ee mie er ee a 
Eaton’s planetary gearing, positive lubrica- 
UM imei et 


EATON MANUFACTURING COMPANY 


i SODIUM COOLED, POPPET, AND FREE VALVES e TAPPETS ¢ HYDRAULIC VALVE LIFTERS ¢ VALVE SEAT INSERTS « JET ENGINE 


PARTS e ROTOR PUMPS 


SPRINGTITES 


e SPRING WASHERS 


CLEVELAND, OHIO 


*¢ MOTOR TRUCK AXLES e 


PERMANENT MOLD GRAY IRON CASTINGS -« 
e COLD DRAWN STEEL « STAMPINGS e LEAF AND COIL SPRINGS « DYNAMATIC DRIVES, BRAKES 


HEATER-DEFROSTER 
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Pienadian Rails 
Losing Lucrative 
Trade to Trucks 


CHARLOTTETOWN, P. E. I.— 
Truck operations are siphoning off 
railway net revenues by taking the 
most profitable business, and rail- 
way net revenues are small enough 
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so that this experience is a most) Griffin Motors in Jacksonville, N. C.— 


painful one, declared Donald Gor- 
don, chairman and president of the 


South American pine is used in the interior of the new building of Griffin Motors (Stude- 


Canadian National Railways, in an| baker), Jacksonville, N. C. The dealership covers 9,600 square feet of floor space, plus a 


address before the Charlottetown 
board of trade. 

“The dilemma facing the rail- 
ways is that somewhere, somehow 
they must recover costs which can- 
not be directly allocated to any 
particular traffic,” said Gordon, “If 
they attempt to do so with higher 
rates on basic commodities, an im- 
portant part of the traffic may be 
choked off. If they try to find a 
margin of return on merchandise 
traffic, they create a more profit- 
able field of opportunity for truck 
operations. 

“The public does not understand 
how the truckers can cause the 
railways so much concern, since 
the volume of physical traffic which 
they have diverted has not reached 
disastrous proportions. It isn’t the 
quantity of traffic, but the quality 
of traffic which is significant.” 


Many railway rates on high val- 
ued traffic have been drastically 
cut over the past 20 years to meet 
truck competition, he said. Last 
year the average unit revenue to 
the railway for handling all classes 
of traffic amounted to 1.4 cents per 
ton-mile, “a level of rates on which 
no trucker in North America could 
survive,” he said. 





Wondering how new-car and truck produc- | 
tion and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every | 
week throughout the year. ' 


When You Specify 


body shop in the rear that has 350 square feet 


onger Life Is Target . . . 


Truck Saver Drive 


Launched by 1-H 


(Continued from Page 22) 


eral manager of the company’s Mo- 
tor Truck division, said: “It is our 
aim to keep International trucks 
operating at peak efficiency through 
an emergency. With demands in- 
creasing on the existing trucking 
transportation and delivery system 
and with the average age of the 
truck population 1% years higher 
than it was in 1941, we feel that a 
great effort must be made to con- 
serve trucks. 

“We hope to be able to anticipate 
future new parts requirements on 
the basis of the information pro- 
vided by the inspections. This is 
not only of importance to the truck- 
ers but to the company in allotting 
time, materials and manufacturing 


Truck Capacity 


DONT OVERLOOK 


PRIMER 


When you sell new equip- 
ment, be sure you improve 
driver efficiency as well as 
mechanical efficiency. Bear in 
mind that nothing contributes 
more to driver fatigue than 
poor seating. Recommend 
Bostrom hydraulic seats that 
reduce fatigue, promote safety, 
and cost less in the long run. 
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Leading 
Manufacturers 
Offer Bostrom 
Hydraulic Seats 
“Factory Installed” 


International Harvester 
Ce.: No. 1656 * GMC: No. 
2233268 * Diamond T: No. 
P-1378 © Federal: No. 56- 
D-3201 * Reo: No. 734-R6X 
No. 
No. 


and 
* Four Wheel Drive: 


56B8-47 * Oshkosh: 
1957G ° Sterling: No. 
4UB1416-3 * Walter: No. 
AD-904 * Peterbilt: Stand- 
ard Equipment ¢ Available, 


ings 


Coleman, Dart, Duplex, 
Hendrickson, Kenworth; 
Bostrom No. 20601 
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Shock absorber and suspension mech- 
anism of Bostrom seats soak up 
jolts and jars. Fore and aft adjuster 
accommodatesall drivers. Steel frame 


mechanism outlast the truck; 


eliminate repairs. Snap-on seat cover- 


can be replaced in 10 minutes; 


eliminate upholstery jobs. 


Recommend “factory installed’”’ 
Bostrom hydraulic seats on all new 
equipment orders. 


BOSTROM MFG. CO. 


iwaukee 4, Wisconsin 





facilities to the manufacture of re- 


placement parts.” 
| > DISCUSSING the increasing 

importance of trucks to the na- 
| tion’s economy, Schumacher pointed 
}out that the total U. S. fleet had) 
| increased from 5.1 million vehicles 
}in 1941 to 8.5 million in 1950. 


He stated that this fleet traveled 
55 billion miles in 1941, whereas the 
| 1950 fleet traveled more than 80 
| billion miles, transporting products | 
}and rendering indispensable serv- 
|ices including fire fighting, public 
utilities, services to communication 
systems and oil field operations. 


The program is based on the 
company’s truck conservation 
knowledge gained during World 
War II, he said. It is designed to 
meet the needs of the one-truck 
owner, or to supplement the fa- 


+ * 





cilities of the fleet owner who has 


his own service shop. 

Schumacher urged truck opera- 
tors to take full advantage of the 
truck conservation program as of- 
| fered at International branches and 
|dealerships throughout the coun- 
| try and designated as “Truck Sav- 
ing Stations.” 

“Costly road failures and high 
maintenance charges can be re- 
duced sharply through proper in- 
spection, while assurance is gained 
|that trucks are in safe operating 


| condition,” Schumacher said. 


* * 

| == program provides for more 
| uniform scheduling of service 
work, Schumacher 
most efficient use of available serv- | 
| ice facilities and manpower. Owner- | 
| dealer agreements, setting forth the | 
schedule of inspections, will be} 
signed. A _ special service manual | 
has been developed by Internation- | 
al’s Motor Truck division to guide| 
| service men in the program. 
| Branches and dealerships will | 
be identified as Truck Saving 
Stations through use of display | 
material, including service en- | 
trance banners, showroom posters 
and identification buttons for per- | 
sonnel. National, local and direct | 
mail advertising will be used to 
acquaint International truck op- | 
erators with the program. 
| The 99-point free inspection that | 
International is giving to all owners 
|of its trucks follows the diagnosis 
plan of service merchandising that 
is fast growing in importance. In 
this inspection every part of the 
truck that is subjected to wear or 
maladjustment is checked and the 
condition noted. 





When the inspection is completed | 


the truck owner then has a record 


of every thing about his vehicle} 


that needs attention mechanically 
and, if the inspection has _ been| 


made properly, it will in most in-! 


stances point out trouble that is 

about to happen in time to have 

| corrections made before they cause 

jeither a breakdown on the road or 

a major expense item. 
7 * 


NTERNATIONAL, in announcing 
the program and putting it into 
operation, is also extending a trend 
toward providing customers with 
| “packaged” preventive maintenance 
|Service that has been instituted to 
varying degrees by several truck 
companies. 

Such programs tie the customer 
closer to the dealer or truck out- 
let, enable that outlet to build up 

| its repair service on a much more 
| profitable and efficient basis, 
maintain a much higher absorp- 


said, making) - 


CUUTUs 19 covets trived ov Gian 
Truck Saver Plan—Free Inspection 
CO terete 
oo Servet - on) Tae Fes “s kev 
Model Serial No Engine No Year Purchased .__ Mileage 





= 


OK 

Should be adjusted 
Should be ughtened 
Should be repaired 


5. Should be overhauled 


6. Should be replaced 
7. Refer to “Remarks” et bottom of this sheet 


Indicate code number in proper column following item 


Fuet Tank 

Fuel Lines 

Battery and Cables 
Battery Mounting 
Propeller Shaft 

Midship Bearing 

Universal Joints 

Muffler and Tail Pipe 
Exhaust Pipe 

Transmission Oil Level 
Brake Linkage 

Brake Master (ytinder 
Brake Wheel Cylinders 
Hydraulic Brake Tubing 
Body Bolts and Clamps 
Rear Spring — Right 

Rear Spring—Left 

Rear Spring U-Bolts 

Rear Spring Shackles 

Diff —Looseness of Pin. Shaft 
Differential Grease Level 
Differential Housing ‘sasket 
Frame 

Rear Fender Right 

Rear Fender— Left 

Rear Wheels 

Condition of Tires— Front 
Condition of Tires— Rear 
Engine ) Make 
Cluteh Short 


Cab (General 
2 Body (General 
Paint 
Windshield 
5. Hood 


Engine 


Front Fender Right 
7. Front Fender— Left 
Headlighty Brght 
Headlights Dim 
Taillight 
Directional Signals 
Clearance Lights 
Front Wheel Beg Adjustment 
Front Wheel Toe-In 
5 Front Spring — Right 
Front Spring— Left 
7. Front Spring U-Bolte 
Front Spring Shackles 
Steering Gear Assembily 
50. Steering Arms 
Tie Rod and Drag Link 
52. Clutch Pedal Clearance 
53. Trans --Looseness Main Shaft 
54. Shifting Lever 
55. Hand-Brake Lever 
56. Horn 
57. Wirdshield Wiper 
58. Rear View Mirror 
Instrument Panel 
Crauges 
Foot Accelerator 
2. Seat Cushions 
Torboards 


7. Intake Valves 


and 
Check 
by 


Exhaust Valves 
9 Conn Rod Bear 


6. Piston Pins 


Tappets 
2. Exhaust-- Smoke 
Water Pump 
Distributor 
5. Distributor Points 
Carburetor 
7. Choke Control 
Air Cleaner 
Throttle Control 
20. Spark Controt 
Ignition Wiring 
Crenerator 
23. Starter 
26. Coil 
25. Oil Pan Gasket 
Rediator 
27. Radiator Stay Rods 
Hose Connections 
29. Cylinder Head 
Cylinder Head Studs 
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Manifolds Floor Boards 97 — Transmission Road Test 
Manifold Gaskets 5. Brakes Service 98 Differential ) and 
Fan Assembly Brakes —Emergeocy 9 Brakes Check 
REMARKS — eee - een a 
I errttcrtntncenteemninainnent ‘ 
Nempertoe 


Vee Reveree Sade for Additonal Remarks) 


Bumper to Taillight— 

The 99-point free inspection that is being offered all International truck owners for the 
90-day introductory period of its Truck Saver program is a complete diagnosis of the vehicle 
From the customer angle, it is designed to provide more efficient and economical operation 
free from road breakdowns and expensive tieups. From the factory standpoint it is hoped 
to provide a workable basis for replacement parts needs during this critical period 


lasting confidence in the truck 


outlet. 


tion of gross burden apart from 
its vehicle sales activity and at 
the same time provide its custom- 
ers with a lower cost of opera- 
tion. 

Such programs are usually easier 
to introduce and “seat” under times 
of uncertainty such as we are now 
experiencing, but once seated and 


Lipman Motors Builds 

Lipman Motors, Hartford (Conn.) 
Nash dealer, has started construc- 
tion of a $100,000 addition. The one- 
story structure will have parking 
facilities on the roof. The new 
in operation, are sure to endure | building will house the service and 
just as long as the dealer or retail| parts departments as well as pro- 
outlet provides the type of mainte- | viding storage space for new and 
nance that is economic and accept- used cars. The plan has been ap- 
able to the owner of the vehicle. | proved by NPA. 

Good maintenance is perhaps the | 
best sales promotion that a vehicle |, .* Tassel’s column are regular AUTO- 


sales outlet can have and, if prop-| yorrveE NEWS columns which no forward- 
erly handled, can lead to building | looking dealer can afford to miss! 


John O. Munn’s Dealers Tell Me and J, B 


Quantity 


PRODUCTION 
of 
GREY IRON CASTINGS 
ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


: 


s 
“ 


ESTABLISHED 1866 
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FOUNDRY DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 
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Commercial Credit’s Wholesale Plan Keeps Showrooms Well Stocked—Dealers can stock cars as fast as factories ship them with this complete financing 
package. COMMERCIAL CREDIT offers everything dealers need in the way of financing—from factory drive-away, wholesale and demonstrator plans down to the last detail 


of car insurance, credit investigation, collection, adjustment and prospect follow-up. 


Commercial Credit 


helps car dealers grow 


ne Crepit’s years of experience in 
financing millions of cars and trucks assures 


smooth, efficient service in furnishing dealers with 





a complete financing package—from factory to 
customer. Through the wide facilities of our more 
than 300 offices, you get quick, sound credit deci- 


sions that enable you to close more sales faster. And 





Customers Benefit From Commercial Credit Financing—Life Insurance Cover- our plan helps you control the financing and avoid 


age, which pays off the indebtedness in case of death, is a big selling point. Plan also loss of sales due to outside influences. 


includes Automatic Car Insurance, Hospitalization, Personal Insurance and Bail Bond, 
(Life Insurance Coverage not available in California) Find out today how CommerciaL Crepir can help 


your business grow... write, wire or phone your 
nearest COMMERCIAL Crepir office. Our representa- 
tive will be glad to call and give you full details at 


no obligation. 





COMMERCIAL CREDIT 
CORPORATION 


A subsidiary of Commercial Credit Company, Baltimore... 
Capital and Surplus over $100,000,000...more than 300 
offices in principal cities of the United States and Canada. 





See This Timely Study—This interesting analysis of the Time Sales market shows 
how our plan helps dealers grow by offering many dealer and customer benefits. Ask your 
ComMerciAL CREDIT office to see “The Dealer’s Stake in Time Selling.”’ 




























“TI was forced to buy a new car 
—my wife found out the old one 
4 was paid for.” 
| 
| Montezuma Motors 
Montezuma Motor Co., Monte-| 
zuma, Ga., has opened a new and} 
used-car lot adjacent there. 
Williams is manager. 





@ The best truck protection against 
loads—that extra margin of safety 
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Michael Lewandos, president 
and Richard A. Russell, treasurer, 
have announced that their com- 
pany, American Motors, 625 New 
Park Ave., West Hartford, Conn., 
has been named a dealer for | 
Kaiser, Frazer and Henry J cars. 


The company has operated a 

used-car business in Hartford 

for six years. 
* « * | 


Meals Names Harrington 

Walter Meals, president of East-| 
wood Motors (DeSoto - Plymouth), 
549 Connecticut Blvd., East Hart- 


\ford, Conn., has appointed Robert 


| presented at a dinner by Al Chris- 
— Atlanta 





zone 


manager. 
* * + 


Lubbock Opens 


Lubbock Auto Co. (Ford), has 
opened its new sales and show- 
room building with eight officials 
of Ford present for the ceremon- 
ies. These included IL. B, Groves, 
Southwest regional manager, 


s i S Jav » © ll, . . . 
ee eit sae tiias, Tg, | Paterson Opens Building in Queens, N. Y.— 


O'Neil, manager of new and used Over 3500 persons attended the opening-day ceremonies of the new building of Nat Pater- 
cars at Dearborn, and I. L, | 0 Motors (DeSoto-Plymouth), Ozone Park, Queens, N. Y. The event also celebrated the 
Pierce, assistant to the service firm's sixth anniversary which was the following day. Civic officials participating in the event 
manager of Dearborn. included State Sen. Seymour Halpern, Magistrate Paul Balsam, Councilman Al Maik 

* * * | Assemblyman Angelo Gracci and others. 





Roy | water, 


company. 
+ + 


Nash Honors Iley 


Dan Iley, Nash dealer in Clear- 
has received the 10- 
| point award. The factory honor was 


Fla., 





* HELPER SPRINGS 
* BUILD-UP KITS 


wear and tear due to excessive 


for pay load travel on any road. 


Provide your customers with this added safety factor by installing 


Trainor Helper Springs and Build Up Kits now. 


Trainor Helper Springs are individually heat-treated, individually 


load-tested, and incorporate the highest quality in spring design, 


Brackets are of alloy steel and installation of these units on any 2, % 


| and 1 ton truck is quick and simple. There is no need for special tools. 


Trainor Build Up Kits do exactly what the name implies—they ac- 


tually build up the load carrying capacity of the vehicle while protect- 


ing the main springs, helper springs, 
ment of added weight. These kits 


chassis and tires from the punish- 
come complete with extra long 


U-bolts, rebound clips and bolts, and are individually boxed. 


omPtet 


VRire 


FOR © 





PII Am a 
CINCINNATI 


COLUMBUS 
INDIANAPOLIS wewcAs 


— INFORMATION 





|Harrington service manager of his | 


| materially, MO 
No motive has been established ~ (7 Power with 
|for the dynamiting, according to Lae extra reserve 


offices are finished in knotty pine. 
| * 


| Hyden, 


| Automobiles and trucks at the rear 
|of the building were not damaged 


Berger Appoints 3 ; 

| Berger Motors (Oldsmobile), Bal- | 2" Sales Corp., is president of the 
|timore, has appointed Harry Salz- | newly opened K-F dealership, Fa- 
|man as general sales manager;| mous Motors, Inc., 210-01 Northern 
| James H, Rew, used-car manager, | Blvd., Bayside, N. Y. 

land Steve Pollack, manager of the | * * #* 


Great Lakes Lot 


|firm’s second used-car lot at Reis- 
|terstown Rd. and Rogers Ave. 

* ¢ 8 Great Lakes Motors has opened a 
|used-car lot at 2710 Main St., Buf- 


Lammerts’ U. C. Eden fala 
Lammerts, Inc., has opened a} F * ee 
“Used Car Gardens” at Main St.| Clevel 1N 
and Park Pl., Niagara Falls, N. Y. leveland Notes 
'The display is in a real garden| Al Hanstein and Joseph Troha 
setting, featuring magnolia trees,|have been named to head the serv- 
shrubbery and tulips. ice and parts department, 
+ * # | tively, at Cleveland Heights Pack- 
‘dw 8 : ard. 
ele ea ee donne Ww. A. McInerney has been named 
under way for a sales and services | hia a a ae 
naa ae a ; oa | COED. 
Se = ey a. es More than 325 dealers and their 
x oo a wey vA 400 Third Ave.,| guests attended the annual Cleve- 
a ‘land Automobile Dealers Assn.’s 
: 5 |baseball party. Following dinner, 
Epstein Buys $31,000 Lot | and no speeches, the members saw 
Epstein Chevrolet Co., 6330 Eas-|the Cleveland Indians defeat the 
ton Ave., St. Louis, has bought a/| Boston Red Sox. 
plot at 6343-45 Easton to be used * * 


as a used-car lot. Revenue stamps . . 
affixed to the deed indicated a price Metropolitan Expands , 
Another phase of the expansion 


of $31,000. 

program being carried on _ by 
Metropolitan Chevrolet Co., Spring- | 
field, Ill., has been completed, ac-| 
cording to W. C. Bates, general! 























* * * 


Pontiac Honors Cooper 

Floyd P. Ceoper, parts and acces- 

sories manager of Gridley Motor 

Co., Wichita, Kans., has been 

awarded the “Belt of Champions” 

by Pontiac for sales achievement 
during the past year. 
* + * 


Evans Heads Cash Motors 


Wally Evans has been ap- 
pointed general manager of Walt 
Cash Motors (Studebaker), Cul- 
ver City, Calif. Evans, who came 
from Fort Dodge, Ia., has for 
the last five years been district 
manager for Studebaker in south- 
ern California. 

x + * 


Seifert in New Home 
Paul Seifert Motor Co. (Pontiac- 
Cadillac-GMC), McPherson, Kans., 
has moved into its new building at 
318 N. Main St. The showroom and 


More Anthony Lift 
Gates are pur- 
chased than all 
: 7 others combined! 


Myner—Shreveport, La. 


Te 
L. L. Myner sold his interest in yr aii 
Myner Motor Co., Shreveport, La., a it aearas 


payload and economy. 


to D. S. Ricord and M. R. Veal. The 
firm is the Willys-Overland dis- 
tributor for Louisiana and four 
counties in Texas. Veal, formerly 
secretary-treasurer, succeeds Myner 
as president, and Ricord, vice-pres- 
ident, will continue in that post. 
William R. Veal is secretary-treas- 
urer. 


Simplicity 


ih 
Coa 
AAR Mee ee 


working parts. 


* * * 
Lewis Motor, Hyden, Ky., 
Blasted by Dynamite 
The building of Lewis Motor Co., 
Ky., has been virtually 
wrecked by a dynamite blast which 
rocked the town. The explosion blew 
out the front of the stone building. 


Greater 
Naess safety to load 
and operator through 


specific features. 








loadings oat 
plicity 
elevating tail gotes 
Anthony Lift Gates. 


be) 
oiah9 
an GATE, Instantaneous 
ial ic 
WU oo finger tip 
Me control at any level, 
even with maximum load. 






cylinder to handle the 


Sheriff George Wooton, who an- 
most unusual type of load. 


nounced that three men have been 


arrested for questioning. oN 
: - \ aa) GR. A choice of 
Mallory Motor—St. Louis ee ind sin rene 


power closing of your selection. 


Mallory Motor Co. (Lincoln-Mer- 
cury), St. Louis, has purchased for 
$18,500 a 30-by-90-foot site at Lef- 
fingwell Ave. and Olive St., across 
the street from its salesroom. The 
building on the site will be torn 
down so a parking lot can be in- 
stalled. 


+ * * 


Schaflander Opens K-F Deal 


Gerald Schaflander, former sales 
promotion manager of Kaiser-Fra- 


respec- | 


Choice of Power closing—(see below 
of operators who moke comparisons. 





RAMP TYPE Gate for wheel-on 
ground level, Sim- 
is the reason 8 of 10 





| manager. A larger used-car lot has 


been acquired. 
+. * 


Hurst Plans to Build 


Following a fire which burned 
the $90,000 Hurst Motor Co. 
building to the ground in Hays, 
Kans., C. W. Hurst, owner, said 
he plans to rebuild on the same 
location as soon as structural 
steel and other building materials 
are available. 

+ o + 


Packard Dealer Files 


Packard Motors of Lake Charles, 
500 Broad St., Lake Charles, La., 
has filed articles of incorporation. 
Authorized capital stock was listed 
at $30,000. 

* +. . 


Feduccia Pontiac Co. 
Feduccia Pontiac Co., New Roads, 
La., has filed articles of incorpora- 
tion, listing authorized capital stock 
at $37,000. 


x * ® 


Nash’s Kipp Feted 
A farewell dinner honoring John 
Kipp, former San Francisco zone 
manager for Nash, was held with 
Rayford Ely, sales manager of 
James Motors, Inc., San Francisco 
(Continued on Page 31, Col. 1) 









GATE TYPES 
TO SUIT ALL 
LOADING 
METHODS 






GENERAL PURPOSE TYPE GATE. Suits over 90% loading methods 
Anthony Lift Gotes ore the choice 





“PICK-UP” TYPE for 
Y% ton trucks—Hydravlic power 
Speed, durability and simplicity 
identify Anthony Lift Gate. 


Y,. and 


you see ore 





YOUR CHOICE 
OF POWERED CLOSING 


HYDRAULIC POWER Closing (top) 


—a flip of a lever closes it. 


SPRING POWERED Closing (bot- 
tom)—a flip of the hand does it. 





FITS ANY MAKE OF BODY 


NATIONAL DISTRIBUTION 
SALES and SERVICE 


Sl ae SEs gD hes «eal 


ANTHONY CO.,STREATOR,ILLINOIS: 





Dept. 103 
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Doings 








(Continued from Page 30) 


Yash dealer, as host. Kipp has 
ioined Ed Zane in the San Jose 
Nash dealership. Kipp’s successor, 
W. E. Boyer, was among those at- 
tending the dinner. 

* * + 


Pontiac Cites Pope 

Ed Pope Pontiac Co., Jennings, 

La., has been named a “better 

dealer” by Pontiac division, The 

formal citation was made by H. 

L. Robinson, manager of Pon- 
tiac’s Houston zone. 
+ + * 


Burd-Goodhue Home 

Burd-Goodhue Motors (Ford) has 
held open house in its new $40,000 
headquarters in Quincy, Calif. The 
building provides repair and parts 
departments in addition to a glass- 
walled showroom. 

* * * 


Beadles Sells Out 
W. C. Beadles announces that he | 
has sold out his interest in Stew- | 
art-Beadles Motor Co, (Dodge- 
Plymouth), Logan, Utah, to Perry | 
Stewart. The action leaves Stewart 
as sole owner of the dealership, 
Beadles said. 


* * 


Fleming Joins Slack 

Robert L. Fleming has_ been 
named used-car sales manager for 
Lyman Slack Motors’ (Lincoln- 
Mercury), Portland, Ore., it is an- 
nounced by Atlee Carmichael, gen- 
eral manager of the dealership. 
Fleming was formerly sales man- | 
ager for Northwest Light Car Co. 

* a * 


Day Heads Forum 

H. Vance Day, sales manager of 
Scott Motor Co., Washington, Pa., 
has been elected chairman of the 
Sales Managers’ forum of Chevro- 
let’s Pittsburgh zone. Joseph Sulli- | 
van, of Donaldson Motor Co., Pitts- 
burgh, was named secretary-treas- 
urer. 


* * * 


Jack Swank Pontiac 

W. W. Carver has been named 
general sales manager of Jack 
Swank Pontiac Co., Hillsboro, Ore. 
Others added to the staff in an 
expansion program are Charlie 
Richardson, formerly of GMAC, and 
Leo Pearson, new-car sales. 

+ * * 


Honors in K-F Contest 
Hansen Brothers, of Cottage 
Grove, Ore., and Utne Brothers 
K-F, of Roseburg, Ore., won two 
of three first-place sales awards 
in the Kaiser-Frazer fifth anni- 
versary sales contest. 
+ ca +” 


Paul George Ups Bateman 

E. W. Bateman has been named 
used-car sales manager for Paul 
George Kaiser-Frazer, Portland, 
Ore. 

x + a 
Polk Motor Expands 

A $3,500 service building is being 

constructed by Polk Motor and 


| Equipment Co., Orlando, Fla., di- 
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WRITE OR WIRE 


The Carlife Guaranty 


8827 Strathmoor 
Detroit 27, Mich. 


rectly east of its present location 
on Central Ave. It will be 40 by 60 
feet in size. 

* * * 


Clark to Deines 

Bruce Deines has purchased 
Floyd Clark Motors (Willys- 
Packard), Ocala, Fla. and has 
changed the firm name to Bruce 
Motors. Deines operated a dealer- 
ship in Prophetstown, IIL, for the 
past six years. 

* * * 


Lakeland Ford Expands 


A $15,000 addition to the repair 
shop of Lakeland Ford Co., Lake- 
land, Fla., has been started. The 
firm also has installed an automatic 


baking oven for paint jobs. 
* * * 


Wurzweiler Picks Sheller 


Lee R. Sheller has been named 
wholesale manager of Portland 
Motors, Portland, Ore., Kaiser- 
Frazer distributor for Oregon and 
southwest Washington, by M. A. 
Wurzweiler, president of the firm. 
He succeeds Jack S. Moore, who 
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Barbeque by Berl Berry— 


Chef's hats and red shirts adorned about |,500 guests at a barbeque sponsored by Berl | 
Berry, Inc. (Ford), Kansas City. Guests included factory fieldmen, wholesale parts customers, | Manchester, 
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organization last July. “The re- 


sults of the operation during the 


last few months have been so 
good,” Goemans said, “that I de- 
cided some of the men who have 
made this possible should be 
given a chance to become my 
partners.” He added that he may 
start a profit-sharing plan. 

New partners are: Howard C. 
Moe, operating manager; Vern O. 
Larson, service manager; Duane 
Powell, office manager, and C. E. 
Becker jr. and Francis La Roche, 
of the sales department. 

+ * * 


Antonen-Gar field, Inc. 


Antonen - Garfield, Ine. (Ford), 
N. H., has_ been 


independent garage owners and fleet account personnel. Prizes were given to the winners of awarded a contract for seven Ford 
horseshoe pitching, dart throwing and calf-roping contests. Music and entertainment were | Police Specials by the Manchester 


provided. 


has taken a tractor and imple- 
ment distributorship in Salem, 
Ore. Sheller has been with Port- 
land Motors for 12 years. 


* + * 


Stan Block Ups Two 


M. T. Peterson has been named 


used-car manager of the Hollywood 
Block Motors 
Eddie 


of Stan 
Portland, 


location 


(Hudson), Ore. 


POSITION | 


NORMAL TOWING CRANE LOAD CAP, LOAD CAP. 
Cab to Axle 
60° 10,000 Ibs. 9,000 Ibs. 
84° 10,000 Ibs. 10,000 Ibs. 
POSITION II 
60” 8,000 Ibs. 6,000 Ibs. 
84” 8,000 Ibs. 7,000 Ibs. 
POSITION III 
MAX. EXTENSION 
60° 6,000 Ibs. 3,000 Ibs. 
84" 6,000 Ibs. 3,500 Ibs. 
10 TON MODEL 
34-10 EXB POSITION 3 


ALSO AVAILABLE 
(SPEC’S. ON REQUEST) 


POSITION 2 


POSITION § 














TOWING OR CARRYING 







Johnson is the new assistant used- 


car manager. 
* * * 

Capitol, Milwaukee, Ups 

5 Employes to Partners 
Capitol Sales (Lincoln - Mer- 

cury), Milwaukee, has added five 

partners, announces Edward M. 

Goemans, general manager. 
Goemans started rebuilding the 


FEATURING 


(2 styles) 















police department. 
* * + 


Curlee Foils Burglars 
A protective tear gas bomb 
foiled burglars who attempted to 
rob the safe of Curlee Chevrolet 
Co., Clinton, Tex. 
* * oo 


Trafalgar Motors, Ltd. 

A receiving order in bankruptcy 
has been made against Trafalgar 
Motors, Ltd., Oakville, Ont., accord- 
ing to notice filed in Ottawa. 


EXTENSION BOOM 


WRECKER 


@ Telescopic Extension Boom with full 
swivel head for straight or side pulls 


@ Power Winch, 712 tons safe load 


@ Hand Winch positions boom also raises 
maximum suspended load 


@ All operating controls at left rear 
@ All-steel, all-welded streamlined bodies 


@ Ashton universal towing spacer and 


The boom may be 
extended from a 
normal 814’ to any 
desired length up 
to 14’... extension 
and retraction of 
boom is done b 
hand or winc 
power—the boom 
raises from level 
up to 80°, 

This flexibility of 
boom operation 
lus the swivel 
ead permits side 
ulls without inter- 
erence to traffic, 


AMAZING POWER — 
RANGE — SIMPLICITY 


Here is America’s most versatile all-purpose 
wrecker—it easily does all work expected 
of any conventional wrecker—and much 
more. The new extension boom permits the 
safe, rapid recovery of wrecked cars or 
trucks from difficult places like deep ravines, 
in ditches, off the highway, submerged or 
in any position which usually requires com- 
plicated block and cable rigging. 

The Ashton Model 19-5 EXB is complete. 
Many exclusive features. Extra earning power 
— Extra value. Never before so much wrecker 
equipment at such low cost. Other heavy 
duty extension boom models 
SEND FOR ASHTON’S APPRAISAL 
CHART —A GUIDE FOR SELECTING 
YOUR WRECKER. CAPACITIES FROM 
2% TO 10 TONS. 


Ashton. 


POWER WRECKER EQUIPMENT COMPANY, INC. 
1701 W. Lafayette Ave., Detroit 16, Michigan 


available. 
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Timken Forms 


New Section 


DETROIT.—Timken-Detroit Axle | 
Co. has organized a field sales and 





Auto Personnel | 


Frank O. Prior, vice-president of | ies. Hoot will cover parts of IIli-| 
service engineering department, un- Standard Oil Co. of Indiana, has | nois, on, > Sw oe 
i der supervision of | Peen named executive vice-presi- wie ae ‘ ais | 
N. R. Brownyer, dent, it has been announced. Prior icetes : oe a a n eee 
vice-president, ac- entered the industry in 1919, and | a ee ea vee 
: 7 at | hon since | 28S joined the division and is as- | 
cording to Presi |signed as field representative for 
Son W. F. Rock- | 1945. . «© # farm tire sales to oi] companies. 
>i, x * * 


The department Associated Div. of Goodrich | pontiac Transfers Bates 


s »stablished , 
ee ing ubont «| Ups Two, Names Another To Cincinnati Sales Zone 


to bring about a 
closer coordina-| Associated Tires and Accessories Carl L. Bates has been named 
F. Goodrich has 





been a_ vice-president 


kz 


L. A. Chevrolet Zone Managers Elect— 





tion between pro-| division of B. assistant manager of Pontiac’s 

duction, engineer- | promoted two men and added an- | Cincinnati zone, L. W. Ward, 

ing and sales,|other, M. G. Huntington, division | general sales manager, has an- 

N. R. Brownyer Rockwell said. general manager, announces, motmeed, fe thas been ausictant 
a aa R. L. Garman has been promoted | general service manager at the provident 


Pontiac plant for more than a 
year. 

He will assist Harold Milliken, 
Cincinnati zone manager, in co- 
ordinating activities of 199 deal- 
ers in that area. Bates has been 
with General Motors for 19 years 


and with Pontiac 15 years, 
* * 


to special field representative. He | 
Munro Promoted |will assist W. A. Green, manager 
J. S. Munro has been named as-|°f special accounts, in contacting 


ietant wel manamer of the C |oil company accounts east of the | 
a B e <8! Rocky mountains and in merch- | 


nadian Raybestos Co., Ltd., Peter-| andising programs on tires and 
borough, Ont., it is announced by | accessories. 
J. F. D. Rohrbach, president of Ray-| porest E. Hoot, formerly in the | 
bestos-Manhattan, Inc., the parent) accessories department, replaces | ; Sia 

company. Munro has been with Ca-|Garman as a special accounts rep-| Riley Succeeds Robins plant, will retire Aug. 1 after 48 
nadian Raybestos 10 years. resentative for tires and accessor-| J, Jam Handy Organization years with the company. William 
aa eet Porter Goodman, general superin- 


‘com it Sele a Geeeee cae: | tendent of the plant since 1946, will 
leutive for the Jam Handy organ- | Succeed Murton as chief operating 


ization, George B, Finch, vice- | cial without change in title. 


|president in charge of sales devel- Bemis Bag Promotes 


opment, has announced. E 3 
| Robins is leaving the organiza-| Deaderick and Scott 
Two appointments, one to a new- 


ition to join Dearborn Motors Corp. 

in an_ executive sales capacity.|}y-created post, have been an- 
Riley has assisted Jam Handy! nounced by Bemis Bros. Bag Co. 
customers in the planning and| fF, y, Deaderick has been named) 
development of training and sales} eastern sales director, a position 
programs for the past two years. | created to coordinate sales and| 
7 ™ services on the seaboard. Deader- 
lick, who joined the firm in 1918, 
headed the plants. in| 


and general 
visions, 


manager of both di- 


* * * 


Murton to Retire 
Crawford B. Murton, for the last 
27 years works manager of the 
Inland Steel Co.’s Chicago Heights 





* 
Heads Firm’s Engineering 
John C. Wallace, formerly with | formerly 

| Baldwin-Lima-Hamilton Corp., has Houston. — 

~ been appointed chief engineer for, R. V. Scott, formerly in sales) 
ithe newly created diesel engine Promotion in the Buffalo branch, is | 
parts research and development di- NOW manager of the Chicago gen-| 
vision of Hunt-Spiller Mfg. Corp.,|eral sales division. He succeeds 

Boston. Harvey W. Clements, who died in| 

April. Scott joined the company sas 

Gair Elects Rose 1961. Mie dl 
David H. Rose, president of Gair Jess to American Plan 

Co., Canada, Ltd., has been elected American Plan Corp. has elected 


a director of Rob:rt Gair Co., the|,,’ ans : 
parent firm, anno:xces George E. Everett M. Jess secretary of the 


i int eal . corporation, according to Mark M. | 
Sees 5 wuethe tetenea Hart, president. Jess recently re- 
* + * 





© heavy channel shaped uprights ® beveled tailgate extension 
© rachet holds at any position® tailgate closes flush to truck 


t + * 


tailgate loader” 


....for 4%, %, 1 ton trucks 


Yes, the one-man VENCO loader means easier, more economical, more efficient 
signed his position as assistant sec- | 
retary with a large insurance com- 
pany engaged in writing physical | 
damage insurance on financed auto- 


delivery. It has a 600 Ib. capacity, is simple to install and operate. VENCO can 
Caldwell Named to Head 


2 Borg-Warner Divisions 


build business, can prevent injury to personnel or damage to merchandise, so 


don’t suffer any longer with old fashioned loading methods — order VENCO today! 


. “A . Election of W. B. Caldwell ag) ™0biles. ‘cay ax 
puts the “pickup” in your pickup truc president of Borg-Warner Corp.'s} ° 

Calumet steel division, Chicago aa rae ree | 

i Heights, IIL. Franklin steel di-| liliam fFeterson has been elec~-| 

at half the cost of comparable loading equipment. a a Pa. has been|ted vice-president and general 

announced. manager of Thermoid Western Co., 


Prior to Cafdwell’s election, Roy| Nephi, Utah, according to Fred 
C. Ingersoll, president of Borg-|Schluter, president of Thermoid 
Warner, had also held the presi-|Co., the parent organization. Prior 
dency of the t@vo divisions. Cald-|to joining Thermoid with the open- 
well previousl s vice-president |ing of the plant at Nephi, Peterson | 

+ | was employed as a technical super- 
|intendent by the Gates Rubber Co. 
| * 


@ For FREE \iterature and name of nearest truck equipment dealer write: 


2832 NEWELL ST., Dept. a 
The VEN corp. LOS ANGELES 39, CALIF. 


* * 
Joins Surety Group 


Appointment of Robert H. Harle- | 
|ston jr. as traffiic engineer in the} 
| accident prevention department of | 
ithe Assn. of Casualty and Surety | 
Companies is announced by J. 
| Dewey Dorsett, general manager. 

* x + 


ECA Gives Fruehauf 


Certificate of Cooperation 


Fruehauf Trailer Co, has _ re- 
ceived a certificate of cooperation | 
from the Economic Cooperation | 
Administration for its contribution | 
to the technical assistance pro-| 
gram, B. C. Patton, manager of 
the company’s Los Angeles plant, 
has announced. 

The company was awarded the 
certificate for a tour it had con- 
ducted through its Los Angeles | 
plant for eight European visitors | 
ing features that make selling easy. Sold engaged in the perishable food in- 
and serviced by Hercules distributors dustry. The visitors, who were in| 
throughout U.S.A, ee a a ee ee ee ee ee the U. S. on technical assistance | 


missions, were shown all details of | 
HERCULES STEEL PRODUCTS CORP. 


DEPT. 606 GALION, OHIO 


| 


Take ALL the profits on EVERY truck sale with 











Rugged Dump 
Bodies—sizes 
for all jobs 





TRUCK EQUIPMENT 





Pickup Dump 
Conversion—engine 


Every chassis needs something to go with : 
driven low mount 


it, and you can greatly increase your 
profits by selling each unit complete with 
Hercules Truck Equipment. Hercules 
equipment, for all truck sizes and needs, 
provides extra strength and work-speed- 






load-N-Gote— 
twin cylinders lift 
smoothly, powerfully 


~~~ — FREE LITERATURE—Send Coupon Now! -AF 
y | 





Correction 
Correcting an error in the June} 
11 issue of AvTomotive News, Huff- | 
man Mfg. Co. reports that no per- 


Please send me information on 
equipment checked 


| 
| 
| 
| 
| 
DUMP BODIES COMPLETE HERCULES LINE | c 
LOAD-N-GATE FERTILIZER &LIME SPREADER | ee ee eee | 
renee Sie ee sion and its sale of service station 
| |equipment. Robert E. Dorman, 
NAME | | Huffman’s automotive sales man- 
tieioaee | | ager, explained that Henry Ellis is| 
| a new appointee as midwestern 
ADDRESS territory sales representative for 
| the bicycle division and is not con- | 
ey STATE | | nected with the automotive division. | 








| | 


frigerator trailers. 
* 


Schroeder 
manager. His previous positions in- 
cluded tool supervisor, supplies and 
machinery buyer and traffic man- 
ager. 





Newly elected officers of the Chevrolet city zone managers’ forum in Los Angeles are 
congratulated by C. S. Marshall, zone sales promotion manager. Left to right: Dick Sullivan 
Milliken Chevrolet, Culver City, secretary-treasurer; Marshall, Al Wesson, Charles Schc law 
Chevrolet, Hollywood, president; and Jim Hess, Southwest Chevrolet Co., Los Angeles, vice- 


the production of Fruehauf  re- 


* * 


Schroeder Heads New Plant 
For Timken-Detroit Axle 


Appointment of Arthur F. 


Schroeder as factory manager of 
Timken-Detroit 
plant at Newark, O., is announced 
by Walter F. Rockwell, president. 
Schroeder has been with Timken- 
Detroit since 1933. 


Axle Co.’s new 


Prior to his new appointment, 
was assistant factory 


* * 


MEWA Appoints Mehler 
Washington Agent 


Motor and Equipment Whole- 
Salers Assn, announces appoint- 
ment of Richard A. Mehler, chief 
of the capital equipment section 
of the War Production Board 
during World War II, as resident 
Washington representative in 
charge of its Washington office. 


Howard Reed, MEWA man- 
agement and legislative counsel, 
will continue as the association's 
special Washington representa- 
tive, a capacity he has served in 
since the outbreak of hostilities 
in Korea. 


pm 
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‘“Best Rig Ever!”’ 


That's what prominent New York City 
Depts. say. It's the most inexpensive 
unit on the road, too. Positive up and 
down control from rear by worm-driven 
winches. No pawls, no clutches, no 
ratches. Choice of four different cranes, 
two body types, 3, 6 & 9 ton capaci- 
ties. Discount to dealers. Open terri- 
tory available. Write for catalog. 


WELD-BUILT 
BODY COMPANY 


5903 Preston Court 
Brooklyn 34, New York 





y NAME PLATES 
Ne PRECISION CAST... 
ELIMINATING ALL DIE COSTS 


Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily plated. 


Write for details, 


CASTING co 


29th & McKean Sts, 
Phila. 45, Pa., Dept. Le 
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By George Deery 
Associate Editor 

Redbook is the first general cir- 
culation magazine to increase its 
U. S. price per copy—to 35 cents 
from 25, beginning with the August 
issue—but there is a feeling that 
other rises in newsstand prices are 
not far off. 

In the non-general field, the ice 
was broken by Popularity Photog- 
raphy and U. 8. Camera’s hikes in 
price effective with the June and 
July issue, respectively. On a sub- 
scription basis, Redbook will cost 
$3 instead of $2.50. 

As the first reason for the 
move, Redbook’s editor, Phillips 
Wyman, said that “it has become 
increasingly evident in recent 
months that, from a marketing 
viewpoint, the magazine is under- 
priced in relation to its improved 
editorial quality and that a 35- 
cent newsstand price is a more 
natural reflection of product 
value.” 


He also referred to there being 


Affecting Factories and Dealers. . . 
Auto Advertising 
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agency, were elected to Adver- 
tising’s Hall of Fame at the an- 
nual convention of the Advertis- 
ing Federation of America in St. 
Louis. D’Arcy founded that 
agency in 1906. Both men died in 
1948. Lewis had also been ad 
manager of Burroughs Adding | 
Machine Co. 


* * * 





On National Group 


Clarence Hatch jr. executive} jx. 
| vice-president of D. P. Brother &| ™ ; 
Co., ad agency, has been appointed a , ane 
a member of the national commit- Nash-Kelvinator's New TV Show 
tee on radio and television produc- 
tion of the American Assn. of 
Advertising Agencies. The an- 
;nouncement was made by Louis N. 
| Brockway, chairman. 


| program. 
‘ ‘ | mercial distributors. At the agency,| defense program, companies 
Hatch has been prominent in De-| tatch supervises the development| should still continue their full- 


|troit television activities si ; ‘ = 

|introduction of the medium, fe is | °% Oldsmobile national advertising.) scale promotion and selling ef- 
president of the Detroit Television . forts, so they will not lose pres- 
Council, a citywide group of lead- A Reminder tige when materials again open 
ers from ad agencies, company ad “Despite shortages of mate- up,” according to L. V. Chamber- 
departments, TV stations and com-| rials that may appear during the | lain, district merchandising man- 


“no substantial reduction in sales” | 
since the publication upped its Ca-| 
nadian price to 35 cents last Octo-| 


ber. 


cal situation and will have to go 
up to meet increased costs that 
have more than doubled since 
1940.” 


Joins Farm Journal 


William M. Ogden, formerly ac- 
count executive covering automo- 
tive and farm implement manufac- 
turers for the De- 
troit office of Cap- 
pel, MacDonald 
and Co, has 
joined the Detroit 
office of Farm 
Journal, Clayton 


ager, has an- 
nounced. Ogden 
was trained in 
journalism at Sy- 
racuse university 
Wm. M. Ogden and business ad- 
ministration at Temple university. 
x * * 


A Lotta Lines 

The Chicago Tribune’s 14,404,- 
285 lines of advertising last year 
gave it top position in 19 dailies, 
all with Sunday editions, carrying 
10 million or more lines last year, 
according to Media Records. 


Following the Trib in this order 
were: the Milwaukee Journal, Los 
Angeles Times, New York Times, 
Miami Herald, Washington Star, 
Baltimore Sun, Philadelphia In- 
quirer, Detroit News, Houston 
Chronicle and the Dallas Times- 
Herald. 


Others were the Cleveland 
Plain-Dealer, New York News, 
New Orleans Times - Picayune 
and States, Minneapolis Star and 
Tribune, St. Louis Post-Dispatch, 
Akron Beacon-Journal, Atlanta 
Journal and Constitution and the 
Philadelphia Bulletin. 


* * * 


Daly Joins G. N. & G 


Arthur J, Daly has joined Geyer, | 
Newell & Ganger, ad agency, as a 
television program manager in the 
agency’s radio-television depart- 
ment, H. W. Newell, executive vice- 
president, has announced. Daly was 
formerly radio and television direc- 
tor of the Peck Advertising Agency. 
Prior to that he was with the Kas- 
tor Agency. 

He previously served in the di- 
rection and production of radio 
shows for the William Weintraub 
Agency, N. W. Ayer & Son, and 
was associated with National Broad- 
casting as a producer of programs. | 
In his new post at G. N. & G., Daly 
works on the new Nash-Kelvinator | 
television program, the Paul White- | 
man TV Teen Club, telecast over | 
the ABC-TV network, Saturdays. 


> = * 


2 Added to Hall of Fame 
William Cheever D’Arcy, | 
founder of the ad agency which 
still bears his name and E. Elmo 
St. Lewis, for 10 years a vice- | 
president of Campbell-Ewald, ad 








Armitage, man-| 


Wyman is reported to have said | 
that no increase in advertising| 
rates is planned “at the moment,” | 
but added that rates are in a “criti- | 


ve times! 


a ee 








Paul Whiteman's ''TV Teen Club"' is now sponsored by Nash-Kelvinator. N. F. Lawler (left), | 
Nash director of advertising and sales promotion, and J. B. Huntress (right), Nash advertis- | 
ing manager, welcome Whiteman just before going on the air with his first Nash-sponsored Post for Donaldson 


italien eee 


ager of Electric Auto-Lite in 
Long Beach, Calif. 

He stressed that “many com- 
panies discovered this fact the 
hard way during the last war, 
when they did not properly serv- 
ice their accounts. When the war 
was over, they awakened to the 
fact that competition had moved 
ahead.” 


* x > 


C-E Promotes Vincent 


Kenneth T. Vincent has been ap- 
pointed an executive on the creative 


_| staff of Campbell-Ewald, ad agency, 


Edward E. Rothman, general man- 
ager, has announced. Since gradua- 
tion from art school, he has been 


associated with the ad agency of 


Cunningham & Walsh (formerly 
Newell-Emmett) until coming to 


Campbell-Ewald. 


* * = 


Ben R. Donaldson, Ford direc- 


| tor of advertising and sales pro- 


| 
| 


motion, has been reelected treas- 
urer of the Advertising Federa- 
tion of America. The Federation 
at its annual meeting in St. Louis 
also elected Graham Patterson, 
magazine publisher, as chairman 
of the board. 








Here’s a White 3000 sale made 
by El Paso White Truck Sales— 
one of the Mitchell Brewing 


MORE SALES IN EL PASO... and across the country . . . because Company's new Whites. 


the complete line of White Trucks isthe greatest truck line 
in the industry! 
The amazing White 3000... fast-selling Super Power Models 
. and rugged and dependable Diesel Power Whites—all team 
up to provide today’s finest truck line for today’s operating condi- 
tions .. . for today’s great selling opportunities. SUPER 
As Harry Graham, general manager of El Paso White Truck 
Sales, says it: “Our formula for a booming business: our complete 
line of White Trucks!” 


THE WHITE MOTOR COMPANY ° Cleveland I, Ohio 


Builders of the complete line of White Super Power and Diesel Power 
Trucks, the revolutionary White 3000 with power-lift cab... city and 
intercity motor coaches, and safety school busses. 


FOR MORE THAN 50 YEARS THE GREATEST NAME 





POWER 


IN TRUCKS 









(Continued from Page 22) 


a huge satisfaction out of doing; Gordon Eldredge, advertising man- 
things in a big way and doing them | ager. 

right. Larry Doyle, “papa” of the 

party and manager of the Central 

region, with his assistant, Fred 

Yando, and the five district man- 

agers including my assigned host, 

Paul Larson, were also there, not 


* * * 


A Real Jamboree 


eo about doing things 
right, I attended a two-night 
and one-day “jamboree” in New s 3 fer 
York, staged by the Central region) t© Say anything of visiting fire- 
of Ford Motor. They took the win-| ™en in the shape of northeastern 

| regional manager, Charlie Seyffer; 


ners—dealers, service managers and | dey 
parts managers—of a three-month | the new New York district man- 
| ager, Jimmie Connors, who just 


service sales contest to New York J 
| came down from Boston in time 


1 ll al 

A td co daaea te Wes} to clean up the debris after the 
and Johnson, that snazzy pair noted co > [ aa giltidiey than, tetas: 
for their Hell’z A Poppin’ produc- | log "Scan Sattier one Dick 


: f s m ars. 
tion that ran for so many ye Paulson. 


i i he 30 
Os course, included in the | But to get back to that “doing- 


laneloads of guys from all over) .,* ” : 
tne region that eommreuated at the | things-right” deal. This contest was 
|rigged up as such contests should 


Waldorf for the event, were some}, s Sa the feet place, five dealers 
top Ford ee ee ae pm i. from the dealer council sat in on 
g0e, general manager © e Forad|the rules and regulations of the 


division; Lew Smead, sales mana-| contest. 

ger; Tommy O’Brien, car sales! 4s, q result, the contest was set 
manager; Don Burdette, fleet sales|tg sel] more service in dealers’ 
manager; Carl Doman, service|shops and sell more parts over 
manager; Henry Strout, manager dealers’ counters. The factory got 


of parts and accessories sales, and!its benefits from the movement of!66.3 percent higher. That’s what I 


Car registrations by states are | 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


CHRYSLER 
TOTAL 





| 








iccnennmmmamenl 


_White Opens San Antonio Branch— 
White Motor Co. has opened this building at 287 Probandt St. Parts and maintenance 
| facilities were emphasized in the construction, rather than a truck showroom, the company 


| said. 


, oe 


| 
ithe parts out of the dealers’ bins,| meant when I said this contest was 


not loading those bins. based on the right premise. 
| This, to my notion, is the way > * 8 
|such contests should be set. To| Morale Breaks Down 


indicate just how beneficial this 
lcontest was to the Ford dealers) ANY contest that stops at the 
who participated, parts sales for |~ dealers’ receiving door only | 
the dealers in the Central region | makes disgruntled dealers and tends 
| were 70.4 percent higher for Febru- |to break morale. 
lary, March and April (the months| Any contest, such as this one, 
of the contest) than they were for | Which tends to help the dealer in- 
| the same period in 1950. Labor sales |crease his sales and bring in new) 
|for the contest months were 58.2 customers; which peps up the deal- | 
|percent higher than for the same/ers and their help in such a way| 
|'months last year and combined |that the stimulus lasts over the | 
|parts and labor was 65.8 percent |contest period, indicates that the) 
|higher. And, of course, the thing|contest was basically right in its 
that rings pleasing bells in my ears|inception and in the manner in 
|was that dealer gross profits ag | fats it was carried out. 
Larry Doyle and Fred Yando tell 


“New Passenger Car Registrations Seven States for May, 1951-1950 


Oldsmobile 

















me that the excellent sales in- 
creases set during the contest hav 
|already carried over into the firs 
half of June. 

” 


‘Good Selling 


S. RUBBER CO. isn't leavin 

* anything for granted whe 

they go after truck tire busines 

|They want the quality profit bus 

ness and go to great lengths to ge: 
|their tire distributors and dealer 

salesmen trained to sell proper! 

In their truck sales training pr: 

gram, they point out to the sales- 
|man that he has to do more tha 

just ask a user if he needs tir« 

when he calls on him. 

They tell their men to check up 
on users’ vehicles and make notes 
on the condition of every tire in 
sight. Then when they get in to 
see the buyer, they are in position 
not only to point out the need 
for recaps as well as new casings, 
but to make recommendations to 
the user on how to save tire dol- 
lars from the evidences of abuse 
that the tires show. 

This is good selling and, if done 
properly, builds lasting customers 
who are inclined to give a salesman 
an edge when competition on price 
gets real tough. 


* * 


a4 + * 
He Must Know 
F COURSE, the tire salesman 


has to know his business and 
(See TRUCKIN’, Page 35, Col. 1) 
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Miscellaneous 
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Truck registrations by states are 


New Commercial Car Registrations, Five States for May, 1951-1950 
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pleted by R. L. Polk representa- 2 ° $ 2 ° 2 2 = pleted by R. L. Polk representa- 
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Arizona ‘SI 242 3 2 I 62 2 164 83 52 ! 2 I 20 10 18 663)'5! Arizona 
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The following advertised-delivered prices 
are based on factory retail prices at the 
factories, for new cars with four tires 
only, as established by the Office of Price | 
Stabilization, The prices include federal 
excise taxes and factory handling charges, 
and dealer delivery and handling charges. 





| 129.70; lim., $3,259.35. 





Current Prices on New Automobiles 


New Yorker—-4-dr. |luxe 8 











|Matie standard on Patrician 400, optiona! 


at $185 on other models.) 


PLYMOUTH—Concord 2-dr. sed., $1 


534.35; bus. cpe., $1,409.32; Suburban, 
$1,891.58; Savoy, $1,999.81. Cambridge 
4-dr. sed., $1,594.04; cl. cpe., $1,560.69 


4-dr. sed., $1,664.12; 2-dr. sed., | Traveler. $2,366.14. (Hydra-Matic optional | 





They do NOT include transportation |sed., $3,099.52; cl. cpe., $3,072.28; New- | $1,614.81; cl. cpe., $1,620.47; conv., $1,983; | at $158.61 on all models.) | 
charges, state or local sales taxes or | Port, $3,484.12; conv., $3,592.24; Town &/| stat .wag., $2,146.08. (Fordomatic optional LINCOLN—4-dr. sed., $2,621.93; cl. cpe., 
optional equipment. Country wag., $3,693.03. Imperial—4-dr. | at $168.20 on all models.) $2,573.43; Lido, $2,773.43. Cosmopolitan— 
BUICK — Special Standard — 4-dr. sed., | S¢4., $3,374.49; cl. cpe., $3,363.04; conv., FORD OF BRITAIN—4-dr. sed. (Pre-|4-dr. sed.. $3,304.58; cl. cpe., $3,250.08; 
$1,972.91; 2-dr. sed., $1,918.60: cl. cpe., | $4,041.78; Newport, $3,711.68. Crown Im- | fect), $1,022; 2-dr. sed. (Anglia), $1,004. | Capri, $3,477.08; conv., $4,032.58. (Hydra- 
$1,885.81; bus. cpe., $1,831.50. Special De- | perial—-8-pass., $6,048.39; lim., $6,156.16, | (Delivered in New York.) Matic optional at $174.25 on all models.) 
luxe—4-dr. sed., $2,015.96; 2-dr. sed., $1,- | (Fluid-Matie optional at $120.90 on Wind- FRAZER—4-dr. sed., $2,329; Vagabond, MERCURY 4-dr. sed., $2,065.72; cl. 
962.65; Riviera, $2,053.88; conv., $2,- | Sor, standard on all other series but Crown | $2,379. Manhattan —conv., $3,055; Vir- | cpe., $2,012.22; Monterey (cloth and leather 
366.49. Super—4-dr. sed., $2,175.61; sed. | [mperial. Fluid-Torque standard on Crown | ginian, $3,055. (Hydra-Matic standard on|trim), $2,184.72; Monterey (all-leather | 
cpe., $2,075.17; 4-dr. Riviera, $2,250.42; | Imperial, optional at $152.60 on all other | Manhattan, optional at $158.61 on other|trim), $2,195.22; conv., $2,456.22; stat. | 
Riviera cpe., $2,175.59; conv., $2,520.99; |}models but Windsor and Windsor Deluxe.) he - * or + toe ft ar one ee optional at | 
stat. wag., $2,898.17. Roadmaster—4-dr. ‘ROSLEY— 50: ; =NRY . -dr. sed., $1,321.56, e- | $168.50 on all models.) 
Riviera, $2,814.27; Riviera cpe., $2,906.50; gore sor Hotshot, $924 ae re a | luxe 6—2-dr. sed., $1,455.07 | NASH—Rambler Super — Suburban, $1,- 
conv., $3,036.65; stat. wag., $3,499.94. | §1 003: stat. wag.. $1,046: > €1.005.50:| HELLMAN MINX 4-dr. sed., $1,597; | 763.80. Rambler Custom—conv., $1,870.90; | 
| ,003; s . g&., $1,046; conv., $1,005.50; | : , 5 : 0.90. § 1 
(Dynafiow standard on Roadmaster, op- | super Sports—$999. lconv., $1,849. (Delivered in New York.) stat. wag., $1,870.90. Statesman De juxe— | 
tional at $169.20 on Special and Super.) | ‘ ere. tinea Peeitens bie nat bus. cpe., $1,739.50. Statesman Super— | 
CADILLAC—62—4-dr. sed., $3,293.83; cl. DeSOTO—Deluxe—4-dr. sed., $2,042.07; | oe 2 127 Pie 4dr, sed. | 4-dr. sed., $1,847.10; 2-dr. sed., $1,821.40; | 
cpe., $3,207.81; Coupe De Ville, $3,590.76; |cl. cpe., $2,030.77; Carry-All, $2,251.40; oS on Os “a1 O27 — _sed., $2,- cl. cpe., $1,844. Statesman Custom—4-dr. | 
conv., $3,724.91. 60 Special—4-dr. sed.. | 8-Pass., $2,747.36. Custom — 4-dr. sed., | 084.80; ae = $1,947. rt conv., $2.- | sed., $2,010.10; 2-dr. sed., $1,984.40; cl. | 
$3,871.06. 15—7-pass., $4,860.70; lim., $5,- | $2,234.19; cl. cpe., $2,215.87; Sportsman, | 45.55. er s — ae oe and | cpe.. $2,007. Ambassador Super—4-dr. sed., | 
054.11, (Hydra-Matic standard on 62 and | $2,532.34; conv., $2,624.89; 8-pass., $2,-|Cl. cpe.. aos seaturna 83.08: $2,200; 2-dr. sed., $2,174.30; cl. cpe., $2,- 
60 Special, optional at $174.25 on 75.) | 939.46; Suburban, $3,263.94; stat. wag., | COMV.. $2,808.10 ~ —— pr oe. 195.90. Ambassador Custom—4-dr. | sed., | 
CHEVROLET — Styleline Special — 4-dr. | $2.790.84. (Tip-Toe Shift standard on Cus- | Commodore 6 Custom—4-dr. sed. $2,463.23; | $2,363; 2-dr. sed., $2,337.30; cl. cpe., $2,- | 
| cl. cpe., $2,438.32; conv., $2,992.27; Holly- | 358.90. (Hydra-Matie optional at $158.50 | 


sed., $1,474.61; 2-dr. sed., ot €25.43; #. | tom, optional at $120.90 on Deluxe.) 
cpe., $1,430.55; bus. cpe., $1,349.55. ityle- 5 a sed. 86.32: 
Sak Sitioee - ddr. ged. $i, 555.61; DODGE—Wayfarer—2-dr. sed., $1,7 2; 
sed., $1,507.41; cl. cpe., $1,523.81; Bel-Air, | weadowbrook—4-dr. sed., $1,898.76. 
$1,772.93; conv., $1,881.59; stat. wag., $2,- | Meadowbrook -4-az, sed. $1,008.76. 
028.65. Fleetline Special—4-dr. sed., $1,- | 9g5 50; conv., $2,370.69; Sierra, $2,549.66; 
474.61; 2-dr. sed., $1,425.42. Fleetline De- 8-pass., $2,684.02; Diplomat, $2,282.98. 
luxe—4-dr. sed., $1,555.61; 2-dr. sed.. $1,- | (Gyro-Matie optional at $94.60 on all mod- 
507.41. (Powerglide optional at $158.50 on els but Sportabout. ) 
Deluxe models.) 
CHRYSLER—Windsor—4-dr. sed., $2,- 


Wind- | Custom Deluxe 6—4-dr. sed., $1,582.40; 


wag., $2,807.67; 8-pass., $2,929.50. 


sor Deluxe—4-dr, sed., $2,302.84; cl. cpe., | 2-dr. sed., $1,533.64; stat. wag., $2,066.02. 
$2,371.06; Traveler. 2° 038 99 Newport, | Deluxe 8—4-dr. sed., $1,569.18; 2-dr. sed., 
$2,708.25; conv., $2,816.38; 8-pass., $3,- 


| wood, $2,763.41. 
2-d |8 Custom—4-dr. sed., 
T. | bus. cpe., $1,656.64; Sportabout, $1,776.36. | $2,526.62; conv., $3,080.55; Hollywood, $2,- | 9-ar 
Coro- | 851.72. ; 
$1,- | Pacemaker and Commodores. 


FORD—Deluxe 6—4-dr. sed., $1,493.13; | 2-dr. 
192.63; cl. cpe., $2,172.23; Town & Country |2-dr, sed., $1,444.68; bus. cpe., $1,350.87. | bus. 


$1,520.70; bus. ¢pe., $1,439.33. Custom De- | $2,099.12; 2-dr. Traveler, $2,314.80; 4-dr. 





Hornet 6 and Commodore | on statesman and Ambassador. ) 
$2,551.52; cl. cpe.,| OLDSMOBILE—88—4-dr, sed., $2,011.89; | 
sed., $1,952.43. S D — 
(Drivemaster optional at $98.67 on | 4-ar. sed., gn.i7zes, on aa $2,114 12: 
Super-Matie | 0}, cpe., $2,071.36; Holiday,’ $2,389.20: 
optional at $158.30 on Pacemaker Super | cony., $2,497.86. 98—4-dr. Holiday del., 
and Commodores. Hydra-Matie optional at $2,438.40; Holiday, $2,428.14 (del., $2,- 
$158.30 on Super, Hornet and Commodores.) | 693.65); ‘conv. del., $2,825.23. (Hydra- 

KAISER—Special—4-dr. sed., $2,150.47; | Matie optional at $158.50 on all models.) 





sed., $2,099.12; cl. cpe., $2,078.57; PACKARD—200 — 4-dr. sed., $2,399.34; 
cpe., $1,934.81; 2-dr. Traveler, $2,-|2-dr. sed., $2,348.01; bus. cpe., $2,235.81. 
201.82; 4-dr. Traveler, $2,253.18, Kaliser| 200 Deluxe—4-dr. sed., $2,543.05; 2-dr. 
Deluxe—4-dr, sed., $2,263.45; 2-dr. sed., | sed., $2,491.72. 260—Mayfair, $3,144.16; 


$2,212.10; cl. cpe., $2,232.64; bus. cpe., | conv., $3,298.15. 300—4-dr. sed., $2,949.08. 
Patrician 400—4-dr. sed., $3,563.55. (Ultra- 


Cranbrook—4-dr. sed., $1,673.27; cl. cpe., 
$1,646.67; conv., $2,036.11; Belvedere, $1,- 
937.75. 

PONTIAC—Chieftain 6——4-dr, sed., $1.- 
774.39; 2-dr. sed. and sed. cpe., $1,722.11; 
bus, cpe., $1,596; stat. wag., $2,303.70. 
Chieftain 6 Deluxe—4-dr. sed., $1,871.78; 


|2-dr. sed, and sed. cpe., $1,819.51; conv., 


$2,161.91; stat. wag., $2,384.70; Catalina, 
$2,036.85 (super deluxe, $2,096.32). Chief- 
tain 8—4-dr. sed., $1,844.12; 2-dr. sed. and 
sed. cpe., $1,792.84; bus. cpe., $1,666.73; 


| stat. wag., $2,373.43. Chieftain 8 Deluxe— 


4-dr, sed., $1,941.51; 2-dr. sed. and sed. 
cpe., $1,890.23; conv., $2,231.64; stat. wag., 
$2,454.43; Catalina, $2,107.58 (super e- 
luxe, $2,167.04). Streamliner 6—sed. cpe., 
$1,700.58 (deluxe, $1,797.97). Streamliner 8 
—sed. cpe., $1,771.31 (del., $1,868.7) 
(Hydra-Matic optional at $158.50 on all 
models. ) 

STUDEBAKER—Champion Custom—4- (ir 
sed., $1,602.02; 2-dr. sed., $1,569.40; cl 
epe., $1,596.38; bus. cpe., $1,499. Cham- 
pion Deluxe—4-dr. sed., $1,681.64; 2-:(ir. 


sed., $1,649.02; cl. cpe., $1,676; bus. cpe., 
$1,578.65. Champion Regal — 4-dr. sei 
$1,762.80; 2-dr. sed., $1,730.44; cl. cpe., 
$1,757.41; bus. cpe., $1,660.06; conv., $2,- 
076.41. Commander Regal—4-dr. sed., 
872.92; 2-dr. sed., $1,840.55; cl. cpe., - 
867.52. Commander State — 4-dr. se'., 
$1,975.90; 2-dr. sed., $1,943.29; cl, cpe., 
$1,970.25; conv., $2,289.52. State Land 
Cruiser—4-dr. sed., $2,111.51. (Automaiic 
optional at $201.25 on all models.) 

WILLYS-OVERLAND—4 — Jeepster, ¢', 
490.38; stat. wag., $1,707.32 (four-whe:'- 
drive, $2,121.44). 6—Jeepster, $1,597.&°; 
stat. wag., $1,788.38. 
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| Boost to 80.000 
Seen in Output 


Of Home Trailers 


WASHINGTON. 
|makers told NPA last week that 










Transport Alliance Urged 
C. of C. Conference Advises Ending 
Of Cutthroat Competition 





House trailer 


ATLANTA. — Pleas for coopera-| tended by transportation execu- 
tion among the several transport | tives, government officials and | |despite material regulations they 
media and for an end to cutthroat! businessmen from 13 southeast- | hope to build 80,000 units this year, 
competition have been made at 4/ ern states and the District of | 15,000 more than in 1950. 
An advisory committee for the 


Southeastern Regional Transporta- | 


A 





tion Conference held here by the| 


S. Chamber of Commerce. 

The conference was the second 
held by the chamber to survey the 
transportation field, with a view to 
proposing measures for improving 
the structure and services of the 
nation’s transportation facilities. 
The first was held at Oklahoma 
City earlier in the year. 

The Atlanta conference was at- 


Truckin’ 


‘Continued from Page 34) 
his product. He can’t go in to suc- 
cessful haulers and give them a line 
of talk based on bluff or guessing. 
His information must be accurate 
and factual—and buyers really ap- 
preciate that type of service com- 


U 


ing from one who is qualified to| 


speak as an expert. 

The same is true in selling 
trucks. The salesman who takes 
time to analyze the buyers’ needs 
and is able to make factual rec- 
ommendations based upon known 
factors also is able to build con- 
fidence in the mind of the buyer 


Columbia, 

Alvin W. Vogtle, vice-president | 
lof DeBardeleben Coal Corp., Birm- | 
|ingham, warned that a “headlong | 
rush of transportation to self | 
destruction, carrying its patrons 
|with it, must end.” He said there 
|}seemed to be no hope of the Inter- 
|state Commerce Commission's 
|guiding the several types of trans- 
portation under its supervision into 
[their economic spheres, and that it 
remains to be seen if the different 
|carriers will accept these spheres 
voluntarily. 

Deputy Administrator Homer C. 
King, of the Defense Transport 
|Administration, said the main 
|problem of his agency is one of 
|dealing with insufficiency in trans- 
| port capacity. 

Speaking for Phillip A. Hollar, 
deputy undersecretary of commerce, 







Fruehauf reports. 


Herbert Ashton, of the Commerce 
department's office of transporta- 
tion, reviewed national transport 
policy and procedure for the emer- 
gency. 

“Every month that passes,” he 
declared, “should witness improve- 
ment in the basic condition of our 
transport carriers.” 

President juy 


A. Huguelet, 


Lines, 


Southeastern Greyhound 


Helps Select Proper Truck Body— 
Fruehauf Trailer Co.'s model kit enab'es a customer to assemble a replica of the body he 
desires. The model pieces are to exact scale. Over 500 options are available in these bodies, 


|valuable asset to the defense pro- | 


trailer makers told NPA that their 
industry was operating at only 65 
' |percent of capacity, and that the 
80,000 trailer houses scheduled this 
year will mean permanent housing 
for 280,000 persons. 

More than 50 percent of the trail- 
ers, it was said, will house defense 
workers. The trailer makers said 
only about 10 percent of their pro- 
duction falls in the “vacation,” or 
; , | nonessential class. 

LanIngtOn, My. ante the meter word The trailer makers’ committee re- 
industry is in better shape now | quested that, in view of the 35 
than at the beginning of World| percent cutback already in effect 
War II, but that the government|for them, NPA apply no new re- 
should give aid to the industry. | strictions on their use of aluminum. 
Jack B. Cole jr., president of aj NPA said it would study the 


Birmingham trucking firm, as- | Matter. 
serted that the decentralized nature | 


of the trucking industry makes it a| Wondering how new-car and truck produc- 
| tion and sales are making out? AUTOMO- 
| TIVE NEWS gives you the entire story every 
; week throughout the year. 





gram. 





Sell More Trucks .. Make Bigger Profits. . by Featuring 


that often swings deals at higher | 


prices than when the salesman 
tries to “buy” the business with 
long discounts or long trades. 

And truck salesmen of this type 
never overlook the opportunity to 
sell completed trucks. They sell the 
body, tire changeover, lighting 
equipment and other truck equip- 
men that the user is going to need 
on the job he is going to put the 
new truck on. 

* + * 


Tests Inconclusive 


IMKEN has devoted the entire 

issue of the last Timken News 
to a counter-attack on the insidious 
propaganda that has been directed 
at the trucking industry, principally 
through the highway commissioners 
and legislatures of the various 
states in an attempt to limit truck 
hauling by limiting the size and 
weight of commercial vehicles. 

In the foreword, “Maryland, 
My Maryland,” Timken points out 
how the Maryland tests didn’t 
prove anything; yet the propa- 
gandists would like people to 
think they did, In this foreword, 
Timken says: “Of course, no such 
thing has been established by the 
Maryland road test, and it would 
be folly to favor any legislation 
reducing the present limitation of 
axle loads in your state based on 
that test. The legislature and the 
governor of the state of Maryland 
felt this way about it and de- 
feated an attempt to reduce axle 
loads to 18,000 pounds in the re- 
cent sessions.” 

Timken points out that after a 
thorough airing before a Senate 
committee, the axle limit in the 
bill was raised to 22,400 pounds. 


NU ae eae 
Cuts Overhead with 


newbies 
CATT rin ar 
“7 


fa 


THE WOODHEAD 
COMPANY, INC. 


Ford Dealer 
MINNEAPOLIS 


WRITE OR WIRE 


Cee 
8827 Strathmoor 
Detroit 27, Mich. 











Montpelier FF 


YOU HANDLE THE COMPLETE DEAL—WITH ABUNDANT HELP 


“Ask Your T 





Many Large BAKERY Fleets are 
Engineered by MONTPELIER 





You Make More Sales, Bigger 


Profits — when 


you Give Them 


What They Need and Want.... 
Delivery Vehicles Engineered and 


specially designed for 
minimum cost. 


Built to Their Specific Needs. 





Here's How MONTPELIER Helps You— 


1. You tell us the nature of your customer's business, 
the weight and size of commodity to be delivered, what 
specific features he needs and wants. 


2. Tell us the Make and Model of Chassis to be used. 
3. MONTPELIER will submit 


YOU—our recommendations 
five years of experience in building delivery vehicles 


poe and quotations to 
ased upon almost twenty- 


maximum delivery efficiency, 


4. Simple, isn't it? It will help you make More Plus-Profit 
Sales. MONTPELIER is especially interested in helping you 
get MORE FLEET BUSINESS—both Local and National. 


WRITE, PHONE OR WIRE FOR COMPLETE 


DETAILS 


SPECIALIZED 
IVERY VEHICLES 


ruck Dealer” 


Says MONTPELIER Advertising in Leading 
BAKERY, DAIRY and LAUNDRY Publica- 
tions and in Direct Mail Programs. 


“AND WE DO MEAN YOU” 


YOU, the Truck Dealer, handle the complete deal—with 
the full cooperation of MONTPELIER Sales, Engineering and 
Manufacturing Specialists—whether it be for one vehicle 
or a large fleet. 





JERSEY 
DAIRY 





WANT TO SELL DAIRY FLEETS? 
MONTPELIER Will Help You. 





The MONTPELIER "URBAN" is 
a "Natural" for Laundries and 
Bakeries. 


THE MONTPELIER MANUFACTURING CO., MONTPELIER, OHIO 


SPECIALIZED MOTOR VEHICLES 
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PICTURE OF 
A TREND 
ON THE MOVE! 


p 
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LAA Ad 


Where the Decision Men Get Their Weekly News— 
That's Where Your Advertising Message Should Be! 





Automotive News reaches the Decision 

Men of the automotive industry 

like no other single medium does. These are 

the management, engineering, sales and merchandising 
executives in the plants turning out cars and trucks. 
They're also in the plants of suppliers of parts, accessories, 
and equipment. They pay $8 a year (highest in the 
industry) and renew at the rate of 84.2% (also tops!) 
because they answer ‘‘nowhere"’ to the question 
‘‘Where else can you get attomotive news 

but in Automotive News." 


It's the same with. top-bracket men in the car dealerships. 
Automotive News is now reaching 28,536 car 
dealers—all paid. They read it thoroughly and then 
pass it around. 





Automotive News, tle weekly newspaper of the 
industry, gets read by top management every Monday 


HIGHEST CAR DEALER morning—that's why it belongs on your schedule. 
CIRCULATION EVER! 


THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 





PENOBSCOT BUILDING ° DETROIT 26, MICHIGAN 


REPRESENTATIVES 


New York —Edwerd Kruspek, Advertising Manager, 51 E. 42nd St., Murray Hill 7-6871 
Chicago — J. Goldstein, Western Manager, 360 N. Michigan Ave., State 2-6273 
Les Angeles —R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 











Court Decisions | 


By Leo T. Parker seller for the warranty of a use’ 
Attorney at Law automobile, and the automobile is 


not in good operating condition at 
| HIGHER COURT has held that| ti. time of the sale. 
‘ an automobile dealer is liable wi a. @ 
lin treble damages for warranting 
an automobile which needed re-| Liable for Theft 
| pairs. [7 IS the duty of a garage owner 
For example, in Stephens-Frank- to exercise due care to prevent 
lin Motors v. Lambros, 228 Pac.|loss or damagé to stored automo- 
| (2d) 267, it was shown one Lambros|biles. For failure to exercise such 
|purchased from Stephens-Franklin| care the garage owner is liable for 
Motors a used 1942 DeSoto. In sub-/|any “resulting” loss or damage. 
sequent litigation, Lambros alleged In Schulze v. Allison. 227 Pa 
that she was overcharged and dam-| (94) 659, it was shown an automo- 
aged because the automobile waS/hije was stolen from a garage 
|not in good operating condition at) whore it had been left by its owner. 
the time of the sale, although the The car was stolen from the 
|seller warranted the car and Lam-| garage, was later found in another 
| bros paid additional charges for the part of the city in a damaged con- 
| warranty. dition. The damage to the automo- 
The higher court awarded Lam- | bile was $400 and it cost $16 towage 
bros treble damages and $250 |to bring it back to the garage. 
attorney fees because the seller In subsequent litigation, the 
had violated the government reg- | higher court held the garage owner 
ulation on warranties and guar- (liable to the car owner for $416, 


antees. . = = 
The higher court held that an | Used Cars Held Subject 


| automobile dealer is liable when an iT 
‘additional price is charged by a|/0 Idaho Property Tax 
enero a 7 BOISE, Id.—(UTPS)—Used cars 


" in dealers’ hands are subject to 
Texas High Court 


| Lawsuits Affecting Dealers .. . | 


| 
| 





taxation as personal property, even 
|if they still have the former own- 






| |er’s license plates attached, accord- 
To Hear Case ing to Robert E. Smylie, Idaho 

| attorney-general. 

On Jeep Status | Smylie pointed out that under 


|Idaho law, owners obtain exemp- 
a tion from property tax by buying 
be heard er, ” a ee |a license plate. Dealers do not have 
supreme shar rt i; noth - a jeep is| this exemption, and cannot possibly 
= question Of W 7 Jeep 'S/ obtain it by purchasing individual 


AUSTIN, Tex.— Arguments will 


a “private passenger automobile| pj,tes for cars in stock, either new 
exclusively of the  pleasure-car = used, he said. 
type. 

The case coming before the high ; 
state tribunal originated in Gray-| Advertisement 
|son county, where a jury answered | - a 
|the question in the affirmative. The Wh ° 
trial jury held that Paul Pennell, th Is Going 
a rural letter carrier, can collect 
$200 a month, plus $2,500 attorney | 


fees and penalties under an acci- to Buy 
dent insurance policy written by 


: « 
| United Insurance Co. the 195l Cars ? 
Two justices of the Dallas court 
| of civil appeals answered the =. a 0 

question negatively, while the | With or city families already 
other Dallas judge agreed with committed to short-term, high- 
the trial jury. payment obligations on their homes, 

“The jeep is an all-purpose car,” | Cars, appliances, where are new-car 
wrote Associate Justice William M.| dealers going to find customers for 
|Cramer in the majority opinion.| the industry’s big 1951 production? 
“Like the mule, it ig hybrid: It ls] “According to Farm Journal 
type nor exclusively a freight-| America’s ee on Sa 
‘carrying type, but a combination of | OM® @nSwer is obvious. tural pros- 
| all.” perity is at an extremely high, sound 

The civil appeals court ruled that level. Unlike urban families, rural 
Pennell could not collect under a| families are not predominantly wage 
double-indemnity clause of his acci- | earners. Farm families own a busi- 
dent insurance policy, which pays; ness operation worth nearly $130 
off if he is hurt while traveling in| billion—have about $20 billion in 


a “private passenger automobile| cash and US. Savings Bonds 
lexclusively of the pleasure-car : e- 5; 
type.” He still could collect $100 a Right now rural families play an 


month under the policy, but not| important part in the success of 
double indemnity, dealers everywhere. In fact, the 

In giving the minority view, Chief majority of U.S. car dealers make 
Justice Joel R. Bond quoted a U. S.| more than half their sales to out-of- 
| court of claims opinion on the jeep:| town families—two out of three of 

“The Army called it a truck, | them rural. As production continues 
but that is not very persuasive | far above what used to be considered 
since the Army called all wheeled | normal, as credit tightens and 
vehicles trucks, including pas- | income taxes take more of earnings, 
senger cars, except sedans. It was | these prosperous rural customers 


| greatly used in hauling light | wil! become even more important. 
equipment, especially in combat E 
| areas. To confirm this, Farm Journal 
| “But it was used all over France,| points to a survey in which dealers 
|North Africa, and India, both in| the country over were polled a few 
icombat and noncombat areas, by} months after Regulation W went 
j all soldiers, from private to gen-| into effect. While all dealers are 
jeral, as a passenger car. It was not! affected by credit controls, the most 
| a ee eee = serious complaints came from dealers 
jit was ae a Use a ltt located in the larger cities, with 
pani pe lone tong dee ae not | @ smaller proportion of rural trade. 




















go. We find that the wartime jeep | Big-city and smaller trading een- 
|'was primarily a passenger car.” ter dealers alike agreed that cash 
Pennell’s jeep was a 1946 model.| transactions were much more com- 


A jeep dealer testified that its main| mon among rural customers than 

difference from other passenger! among city customers. 

pore ae o— the jeep — “a four-| Farm Journal points out that 
, > > 7 > > > = . 

ee ctpalbey Was registered as * rural customers surround every city, 

| P 8 A | large or small, and come what my, 


+ x 
| will continue to be good custom rs 
Arkansas Judge Rules | of the automotive industry. Vi‘al 
Against Truck Law | marketing information is availa’ le 


LITTLE ROCK, Ark.—Act 151| from Farm Journal which shows, 
of the 1951 Arkansas legislature,| county by county, the rural ci's- 
requiring additional signal devices| tomers right around you. To ¢et 
on commercial hauling vehicles, has} information on your locality, wr::e 
been ruled invalid by Judge Guy| Dealer Service Department, Farm 
Amsler in Pulaski circuit court! Journal, Philadelphia 5, Pa. 





here. 





= A 
ages 
divider 
pare f 
accordi 
lished 
Exchar 
Last 
in the 
than © 
cated 
Chry: 
compar 
precedi 
tors ste 
holders 
percent 


1. 
ceiv 
their ta 
12 mon 
baker 1 
1950 its 
Amo 
covere: 
source 
was ni 
lantic 
cent, a 
as The 
“low | 
Onerou 
percen 


Coll 
Puts 
At 4 


Auto | 
cent of 
Aikman 
March : 
annual 
Wilming 

Follov 
nounced 
Whitwo: 
Chance, 
ward He 
Frank 
Loesche, 
McCullo 
lough a 
reelectec 

Stockl 
356,474 t 
ing, for 
which n 
which @ 
percent 
may be 
ployes at 
of the m 


Tric 


Clim 
Trico ] 
ings in 1 
eral anc 
compare: 
Sales in 
Employn 
record, ¢ 
$17,000,00 
Trico | 
its 287,06 
the Sout! 
Babcock 
will | bri 
space in 
600,000 s¢ 
addition, 
about $1( 
ery and 
years. 


Big B. 
Alcoa 
The « 
num C 
traded 
exchang 
Alcoa t 
While 
lative | 
unlisted 
mitted 
Announ 
tion to 
Big Bos 
Hunt, c 
committ 
of stock 











AUTOMOTIVE NEWS, JUNE 25,1951 as 37 


43,000 Drivers 
Help ATA Plug 


Courtesy on Road 


WASHINGTON.—Drivers of more 
than 43,000 trucks belonging to 550 
companies have pledged themselves 
to a new highway safety program 
sponsored by the American Truck- 
ing Assns., according to G, D. Son- 
theimer, the ATA’s director of 






On the Financial Front. . . 


Auto Firm Dividends 
Top Previous Year 


By George Deery |from 44.8; Socony-Vacuum dropped 
Associate Editor | to 33.5 from 35.6, while Standard 


= A TABLE of sampled percent-/Oil of New Jersey raised its por- 
ages of net income paid out in tion to stockholders to 69 from 65.2. 











dividends, the auto companies com- Of the four steel stocks discussed, 

pare favorably with other firms,/only Inland failed to pass on more safety. 

according to The Exchange, pub-|jast year than it did in 1949. In| International Fire Truck Delivered— | Sontheimer said that the ma- 

lished by the New York Stock 1950, it distributed 45.1 percent.| An International mode! L-I85 fire truck has been placed into service in Brush, Colo, The |jority of vehicles are beginning to 

Exchange. | This compares with 58.8 percent @| truck was outfitted by American Fire Apparatus Co., Battle Creek, Mich. The truck is provided appear with “I'll Help You Pass” 

Last year the four auto makers | year earlier. with 144 maximum brake horsepower to meet demands required for fire-fighting. | ag seas : 

in the compilation paid out more Bethlehem’s 33.7 - — $$ _—___—<— — ____*__________ |signs attached to them, indicating 

etnhienems oo./ percent com- participation in the program. Each 





than they did in 1949, as indi- |pares with 24.8 and Armco dis-|Net profit $362,292, or 81 cents a,to April 30: Net profit, $1,127,961, or : : 
cated in the following figures: tributed 34 percent against 32.5 in|share on net sales of $5,499,148,|$4.45 a capital share, compared |%#Y, he added, the mail contains 
Chrysler’s 66.3 percent in 1950|the year ended Dec. 31, 1950. U. S.| against $356,927, or 79 cents On| with $816,361, or $3.22 a share for | 2dditional company pledges of co- 
compares with 34.6 percent in the|Steel declared 48.7 percent of its| sales of $3,900,886 a year ago. Back-| ij, months to April 30, 1950; net | (Peration in the driving-courtesy 








preceding year, while General Mo-|income in dividends. This compares|log of unfilled truck orders, $4.- ; | effort. 
tors stepped up its outlay to stock-| with 39.9 in 1949. 200,000. sales, eee os $13,918,559. | Motor carriers joining in the na- 
holders to 64.1 percent, against 54.6 * * *¢ *“ * & | |tionwide campaign are seeking to 
percent in 1949. Earnings Gar Wood Industries—Six months Dayton Raises Dividend promote highway safety and public 
ee Waukesha Motor —Nine months|to Apr. 30: Net profit $517,684 or! Dayton Rubber has increased the| goodwill by eliminating “tailgating” 
|= shareholders of Hudson re-|to Apr. 30: Net profit $1,576,139,|43 cents a share, contrasted with | quarterly dividend rate on the com-|—two trucks traveling too closely 
ceived 39.7 percent, whereas/equal to $2.63 a share, compared|net loss of $1,354,731 in prior! mon stock to 45 cents a share. This|together—and by requiring their 
their take was 28.3 in the preceding | with $262,990 or 44 cents a share! year’s period. |compares with 30 cents in the two| drivers to pull over to the right on 
12 months, The figure for Stude-|a year ago. * ¢ 8 |preceding periods and 15 cents a/hills so as to allow faster moving 


baker last year was 35 percent; in Diveo — Six months to Apr. 30: 
1950 its stockholders received 21.4 |—————— ee sa a ame — : si ai 


» they tell us! 


Lee Rubber and Tire—Six months | quarter prior to that. | vehicles to pass safely. 


Among the four oil companies 
covered in the tabulation, whose 


source was Moody’s, the trend | [ 
was not uniform. Last year, At- | 
lantic Refining paid out 19.3 per- | 
cent, against 21 in 1949, However, | 
ba el 


as The Exchange points out, its 
“low percentage was made less 
Onerous On stockholders by a 20 
percent stock dividend.” 
Ohio Oil increased to 47.4 percent 










~ 
sinc y 


Collins & Aikman : : , da > 


Puts Auto Sales 
© The Remind-O-Matic System* 


At 40 Percent 
brought us a big increase in our 


Auto fabrics accounted for 40 per- 
cent of the production of Collins &| 
Aikman in the fiscal year ended 
March 3, it was announced at the 
annual stockholders’ meeting in 
Wilmington, Del. 

Following the meeting it was an- 
nounced that Percival B. Baldwin, 
Whitworth F. Bird, Percival H. 
Chance, Ralph N. Cornman, Ed- 
ward Hopkinson jr., Albert R. Jube, 
Frank M. Kaufman, William H. 
Loesche, Paul M. Mazur, Donald F. 
McCullough, Robert W. McCul- 
lough and Charles M. Willon were 
reelected directors. 

Stockholders also voted favorably, 
356,474 to 24,339 with 32,050 not vot- 
ing, for a stock option plan under 
which not more than 40,000 shares, 
which amounts to approximately 7 
percent of the outstanding stock, 
may be optioned to officers or em- 
ployes at a price equal to 90 percent 
of the market price. 

* * * 


Trico Profit 
Climbs in 750 


Trico Products has reported earn- 
ings in 1950 of $4,873,750, after fed- 
eral and Canadian income taxes, 
compared with $3,407,783 in 1949. 
Sales in 7950 were at a record high. | 
Employment reached 4,500, also a 
record, and payrolls totaled about 
$17,000,000, the firm states. 

Trico has started construction on 
its 287,000-square foot addition to 
the South Buffalo plant at Elk and 
Babcock Sts, The $1,000,000 project 
will bring total manufacturing | 
space in five Buffalo plants to 1,-| 
600,000 square feet. Exclusive of the | 
addition, Trico said it invested} 
about $10,000,000 in plants, machin- | 


service department business! 9® 


IT’S ALMOST IMPOSSIBLE . . . not to 
get increased service business from 
using this system. It’s tried-and- 
proven sure fire! 


Surprisingly inexpensive—it’s 
both a big time-saver and a real 
money-maker. And it’s simple... 
not complicated like some other 
follow-up plans you may have 
tried, 


So why not look into it now? Get 
the Remind-O-Matic story from 
your Quaker State distributor, or 
drop a card to Quaker State Oil 
Refining Corporation, Oil City, 
Pennsylvania. 





TIMELY REMINDERS . . . READY- 





cn ee ee ee 6) e © MADE! To get the most out of 
y . rersanend vou To REMIND THEM. This e KEEPS CASE HISTORY ON EACH CUSTOMER. your new Quaker State Remind-O- 
Big Board Lists | signal file " cabinet has 60 double : This cabinet holds up to 1,000 ser- Matic System, use the 8 direct mail 

; pockets for filing the signal card which vice record cards. (Larger outfits available.) folders and the 32 reminder post-cards 

Alcoa Common matches each customer’s record card. Only Only one card is required for each customer, prepared for the exclusive use of Quaker 
The common stock of Alumi- one set of pockets—one pocket for “active” to record all service calls and reminder con- State dealers. They cover every service 
num Co, of America is now | accounts and one for “inactive” accounts— tacts. Tells at a glance everything you need to you sell. Each carries a different sales 


traded on the New York stock 
exchange, Gordon W. Cameron, 
Alcoa treasurer, has announced. 

While the firm’s $3.75 cumu- 
lative preferred stock remains 
unlisted, it continues to be ad- 
mitted to trading on the Curb. 
Announcement of Alcoa’s inten- 


==! QUAKER STATE @Y REMNDOMATE SISTEM 


requires attention each day. know about each customer’s car. message Over your firm name imprint. 





of stockholders Feb. 15. 


* PATENT APPLIED FOR 
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Used-Car Auction Prices 


Market Trend 


Dealers who like to use the word “steady” to describe the used-car 
market are really getting their chance to do so these days. The 
overall average price of used cars slipped only $1 last week to $927, 
the same average that prevailed in May. 

For the past five weeks, the overall average has ranged between 
$926 and $929. Evidently that price range has been attractive, because 
the percentage of cars sold at wholesale has been hovering around 
70 during the period. 

Last week’s action saw ’51s gain $17 in value to $1,931, the first 
notable increase in such models in a month. The rest of the postwars 
lost $1 or $2, except '48s, which slipped $7. The only other gain was 
$3 in the price of ’49s. The prewars slipped with '425 down $15, and 
"41s, $2. 

There were 1,383 units sold out of 1,863 offerings at 12 auctions last 
week for a mark of 74 percent. This was the highest percentage of 
sales since last July. In the previous week at the same auctions, 
1,346, or 70 percent, of the 1,929 offerings were sold. 

Prices marked with an * indicate a unit equipped 
with automatic transmission or overdrive. 


N. PLAINFIELD, N. as ‘47 Super conv., $1,010; sedan, $940, ‘46 


Super sedan, $770, $740. '42 Super sedan, 








(Lebanon Auto Auction, Sale every Wed-| $335. '39 Century, $185 
nesday. Prices are for sale of June 13.) CAD AC—'49 (60) Special sedan, §2.- 
(Market stronger for third straight (62) sedan, $2,350*, $2,275*, '4S8 
week, Sold 131 units out of 167 offerings.) (62) sedan, $1,950*. °46 (62) sedan, 
BUICK -’'50 RM sedan, $1,650*%, $1,635". $1,150". 
"49 Super sedan, $1,450*%, 2 at $1,440*, |CHEVROLET— "51 SL sedan, $1,890*, ‘50 
$1,430. ‘48 Super conv., $1,200; RM Bel-Air, $1,870*, $1,710; conv., $1,610; 
sedan, $1,195", $1,150*, $1,080*, $1,000* SL Deluxe sedan, §1,510*; club coupe, 





The “Eager Beaver’’— Model M-34, 214-ton, 6x6 truck for the Ordnance Corps, U. S. Army—climbs 70°; grade. 








$1,495*; FL Special sedan, $1,240. '49 SL 
Deluxe sedan, $1,285, $1,280, $1,240, $1.- 
210, $1,200, $1,160, 2 at $1,150, $1,140, 2 
at $1,125; SL Special sedan, $1,150, 2 at 
$1,125, $1,120, 4 at §1,100; FL Special 
sedan, $1,090, 2 at $1,075, $1,000, ‘48 
FM conv $1,085, $925; FL aerosedan, 
$925. ‘47 FL sedan, $800; FM _ sedan, | 
$770. ‘46 station wagon, $600. '39 MD 
sedan, $220 | 

CHRYSLER—'51 Windsor sedan, $2,785*. 
‘49 Windsor club coupe, $1,535* ‘47 | 
Windsor conv., $700* 

DeSOTO.—'50 Custom sedan, $1,710*; De- | 
luxe sedan, $1,560*. '47 Custom (7-pass.) | 
sedan, $640* | 

DODGE—'51 Coronet sedan, $1,835* "50 | 





Coronet sedan, $1,550*, °49 Coronet se-| 
dan, $1,450*, $1,325. '47 Custom sedan 


$775. 

FORD—'50 Detuxe (8) sedan, $1,300, '49 
Custom (8) sedan, $1,150, $925; conv., | 
$1,135 #8 Deluxe (6) sedan, $675. ‘47! 
SD (s) club coupe, $790; ‘'~-ton panel 
$505. ‘46 SD (8S) station wagon, $765; | 
sedan, $640, $600 

HUDSON~—-'46 Super (6) sedan, $510 

KAISER—'49 Custom sedan, $800. ‘48 se- 
dan, $660. '47 sedan, $610 


LINCOLN—'49 Cosmopolitan sedan, §1,- $2,575*. ‘50 Chieftain (8) 
150*. '46 sedan, $460 700*. '49 Chieftain (8) conv., 
MERCURY—-'50 conv., $1,760*; sedan, §$1,- Chieftain (S) station wagon, 


485. '49 conv., $1,390, 2 at $1,320; sedan, 
$1,275, $1,235 

NASH—'50 Statesman sedan, $1,150 16 
(600) sedan, $660, $410, 


STUDEBAKER—'50 Land 
$1,550" *49 Champion 





sedan, $1,450", $1,400*; (98) sedan, §1,- 


520*; (76) sedan, $1,330*, $1,300*, §1,- ALBANY, N. me 


285. ‘48 (78) sedan $910* "47 «4(66) se , 
sedan. $690* (Tim Anspach's Dealers 


PLYMOUTH —'51 Suburban, $1,925. '50 Sp | Sale every Monday. Prices are 
sedan, $1,460, $1,400; Deluxe sedan, $1,- | June 11.) 
260, $1,210 19 SD conv., $1,325; sedan, (Prices higher than previous week, ex- 
$1,180. "48 SD sedan, $975, 2 at $950 cept on °48 and °51 models, Spurt in re- 


‘46 SD sedan, $700. ‘41 SD sedan, $360 tail aided market. Sold 118 units out of 


PONTIAC 51 Chieftain (8) station wagon, 139 offerings.) 
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“EAGER BEAVER” CLIMBS TO FAME 
WITH REO GOLD COMET POWER 





Mud-slogging, water-plowing, hill-climbing, 
cross-country ‘“‘Eager Beaver’? with REO Gold 
Comet Power holds an important place in the 
Army’s Ordnance picture. 


Extensive performance tests at Aberdeen Prov- 
ing Grounds proved conclusively to Army 
Ordnance Engineers that the REO-built ‘‘Eager 
Beaver” has what it takes to deliver the goods 
under any conditions. 


Mud and water, hills and rough countryside... 
all become highways to the ‘‘Eager Beaver.” 


...OHIP VIA, TRUCK. 









REO MOTORS, INC., Lansing 20, Mich. 


No wonder the Army has placed thousands 
upon thousands of ‘Eager Beaver” units on 


order with REO! 


Commercial truckers, too, have tested new 
REO Gold Comet Trucks in their own fleets. 


They’ve learned that REO rock-bottom econ- 
omy and greater earning ability pay them back 
the purchase price of a REO in 4 years! 


No wonder these fleet owners are replacing 
with REO! 







TRUCKS AND BUSES 


Average Used-Car Prices 


(Compiled by Automotive News/ 





sedan, 


$975. ‘46 '4-ton pickup, $435 
OLDSMOBILE— ‘49° (8S) conv., $1,600*; | WELLYS-—'50 station wagon, 








June 1951 May April 
Model (to date) 1951 1951 
1951 $1,931 $1,934 $2,054 
1950 1,416 1,434 1,524 
1949 1,177 1,169 1,224 
1948 888 893 937 
1947 735 740 758 
1946 661 650 655 
1942 328 327 317 
1941 282 264 278 


Overall - 
Average $ 927 $ 927 $ 968 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News./ 





BUICK—'50 Special 2-dr., $1,385; 4-dr 


"48 $1,650*, $1,309. '49 Super conv., $1,325 


'48 RM 4-dr., $1,110, $1,000. °47 RM 
4-dr., $900 46 Super 2-dr., $640; 4-dr 
$730 

CADILLAC ‘49 (61) club coupe, $2,210* 
(62) 4-dr., $2,380* 

CHEVROLET —'51 SL Special 4-dr., $1,601 
$1,670; SL Deluxe 4-dr., $1,745, $1,910" 
2-dr., $1,685; conv., $2,060. "50 SL De- 
luxe 4-dr., $1,305, $1,430, $1,370, $1,550", 


for sale of $1,500*; 2-dr., $1,450, $1,410; club coupe 


$1,440; SL Special 2-dr., $1,350, $1,160 
FL Deluxe 4-dr., $1,490(t)*; 2-dr., $1 
380, $1,250; conv., $1,660*, $1,525; Bei 
Air, $1,710*. '49 SL Special club coupe 
$1,120, $1,100; 4-dr., $1,135, $1,025; SL 
Deluxe club coupe, $1,170; 4-dr., 2 at 
$1,300, $1,225; FL Deluxe 2-dr., $1,245 
$1,230; FL Special 2-dr., $1,110. '48 FM 
conv., $990, $935; 4-dr., $860, $855, $830 
SM 4-dr., $860. ‘47 FL aerosedan, $850 
FM conv., $960, $860. °46 FL 4-dr., $760 
CHRYSLER—'48 NY conv., $990, $970. 
DeSOTO—'51 Deluxe club coupe, $2,000. "50 
Custom 4-dr., §$1,670*. ‘48 Custom club 


coupe, §$1,100* ‘46 Deluxe 4-dr., $750 
‘41 Custom 4-dr., $160. '40 Dé@luxe 4-dr 
$270 


DODGE—'51 Meadowbrook 4-dr., $1,900 
$1,960; Coronet 4-dr., $2,210*. ‘49 Coro 
net 4-dr., $1,390*, $1,310, $1,370, $1,375 
club coupe, $1,330, '48 Custom 4-dr., $1 
000, ‘47 ‘s-ton panel, $510. '42 Custom 
4-dr., $300 

FORD—'51 Custom (8) conv., $2,175*. ‘49 
Custom (S) conv., $1,135*, $1,000, $1,150; 
club coupe, $1.060. '40 Deluxe 2-dr., $155 

HUDSON—'51 Hornet conv., $2,925*, ‘50 
Pacemaker 4-dr., $1,380, ‘46 Super (6) 
4-dr., $385; Commodore (6) 4-dr., $400 

MERCURY—'51 4-dr., $2,075; club coupe 
$2,000, "49 club coupe, $1,260*. '42 conv 
$360 

OLDSMOBILE—'50 (98) 2-dr., $1,675. ‘49 
(98) 4-dr., $1,370*%; (S88) 2-dr., $1,360* 
"48 (98) 4-dr., $1,180*; (66) conv. $935* 
‘47 (68) station wagon, $730*; (76) 4-dr., 
$830", ‘46 (66) 2-dr., $710; (76) 4-dr., 
$680 

PACKARD ‘42 conv., $400 

PLYMOUTH —'50 SD conv., $1,575; 4-dr 
$1,400. ‘49 Deluxe 2-dr., $1,225. ‘48 SD 
2-dr.. $910; 4-dr., $790 

PONTIAC—'50 (6) club coupe, $1,450. ‘48 
SL (8) 4-dr., $1,220; (8) conv., $1,110* 
‘47 SL (S) 2-dr., $910. ‘42 (6) 4-dr 
$285 

STUDEBAKER ‘50 Champion 4-dr., §$1,- 
180, $1,170; Commander 4-dr., §$1,400* 
"49 %-ton pickup, $680, ‘48 Champion 
4-dr., $940*. '47 '%-ton pickup, $530. 

WILLYS.-'51 ':-ton pickup, $1,000, ‘49 
Jeepster, $810. ‘48 station wagon, $910 


VALDOSTA, GA. 


‘Tom Hewitt Auto Auction, Sale every 

Friday. Prices are for sale of June 8.) 
(Sold 131 units out of 202 offerings.) 

BUICK—'51 Ral 4-dr., $2,375. '50 Special 
4-dr., $1,230, $1,300*. "49 RM 2-dr., §$1,- 

225, $1,250; 4-dr., $1,200, $1,300; Super 
i-dr., $1,luv, $1,170. '47 RM 4-dr., $7SU 

AMmLLAC—'50 (62) 4-dr., $3,310", §3,- 

41u*, '49 (62) 2-dr., $2,30u". 

CHEVROLET—'51 #'L Deiuxe 4-dr., $1,825, 

4-dr., $1,745 ‘50 SL Deluxe 4-dr., $1,- 
Zlu; conv., $1,4u¥; club coupe, $1,350"; 
,-ton pickup, $850. FL Deluxe 4-dr., 
$1,310". ‘49 SL Deluxe conv., $1,230; 
2-dr., $1,150; FL Deluxe 4-dr., $1,130; 
%-.on pickup, $775. '48 FL aerosedan 
$y0U; ‘2-ton pickup, $780. '47 FM ciub 
coupe, $7UU; #L aerosedan, $775, $i7v 
‘46 SM cluo coupe, $670. ‘41 SD club 
coupe, $400, '38 '‘,-ton pickup, $175 

CHRYSLER—'51 Windsor conv., $2,678, ‘50 
NY 4-dr., $1,521. '49 NY 4-dr., $1,400 
‘48 Windsor Traveler, $1,175. 

DeSOTO—'49 Custom club coupe, $1,015 

FORD—'51 (8) conv., $1,830, $1,SU00. ‘50 
Custom (8S) 2-dr., $1,255, $1,425", §$1,- 
480*; Deluxe (8) 2-dr., $1,125. '49 Cus- 
tom (8) 2-dr., $1,090, $1,000, $1,075 
$1,180, $1,040; club coupe, $1,110; Deluxe 
(8) 2-dr., $950. '48 SD (8) 2-dr., $825 
cony., $830; club coupe, $925. '47 SD (8) 
4-dr., $900, $715; station wagon, $625. 
‘46 SD (8) 2-dr., $770; Deluxe (8) 2-dr., 
$625. '41 conv., $390. 

HUDSON—’50 Super (6) 2-dr., $1,100 

KAISER—'51 4-dr., $1,430. '48 4-dr., $450. 

LINCOLN—'49 Cosmopolitan club coupe 
$1,025. 

MERCURY—’51 4-dr., $2,225. ‘50 4-« 
$1,355. °49 4-dr., $930; club coupe, § 
000, $1,050. 

OLDSMOBILE—'50 (88) 2-dr., $1,660*. ‘47 
(78) 4-dr., $890*. '41 (76) club coupe 
$225. 

PLYMOUTH—’'50 SD 4-dr., $1,370; Deluxe 
2-dr., $1,270, '49 Deluxe suburban, §1,- 
100. '48 SD 4-dr., $700. '47 Deluxe 4-dr 
$755. '46 Deluxe 4-dr., $600. 

PONTIAC "50 (8S) conv., $1,850%; SL (8) 


ir., 
1, 


2-dr., $1,445 '49 (8) conv., $1,410* 
Chieftain (8) 4-dr., $1,360*; 2-dr., $1,- 
295. °48 2-dr $855, $920, ‘47 Torpedo 


2-dr., $825 

STUDEBAKER—’50 Champion 4-dr., §1,- 
025; Commander 4-dr., $1,325. °48 Land 
Cruiser 4-dr., $800. 

WILLYS—’51 station wagon, $1,475. ‘50 
Jeepster, $925. '47 station wagon, $625 

| MISCELLANEOUS—'49 MG roadster, $875 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. 
Sale every Friday. Prices are for sale of 
| June 8.) 

(Sold 68 units out of 131 offerings.) 
| BUICK—'51 Super Riviera 4-dr., $2,520° 
Special 2-dr., $2,000. '49 RM conv., $1.- 

590°; Super 4-dr., $1,405. °48 RM con‘ 

$1,115. '46 Super 2-dr., $850. 
CADILLAC—'50 (62) conv., $3,890*. 


| (Continued on Page 39, Col. 1) 
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sedan, $655 
MERCURY—’51 sedan, $2,125. '50 sedan, 
| $1,600, $1,550*, $1,625. '49 sedan, $1,250, 


$1,250*, $1,225 '48 conv., $955 46 
conv $800 41 club coupe "29 





sedan, $100 
| NASH 48 (600) sedan, $600. $860, $760 














(Continued from Page 38) ‘47 Ambassador sedan, $690*. '39 sedan, 
(62) 4-dr., $1,180. '46 (60) Special 4-dr., (61) club coupe, $1,325 $180 
$975 CHEVROLET—'51 SL Deluxe sedan, §$1,- OLDSMOBILE—'50 (88) sedanet, $1,600*. 
CHEVROLET—’51 SL Deluxe conv., $1,860;| 930%; %-ton pickup, $1,200. '50 SL De- ‘46 (66) sedan, $635*. ‘41 (78) sedanet, 
4-dr., $1,470*. °50 Bel-Air, $1,620; FL luxe conv., $1,680. '49 SL Deluxe sedan, $250. '39 sedan, $100. '37 club coupe, 
Deluxe 4-dr., $1,435", ‘49 SL Deluxe 2- $1,250, $1,175, $1,160; conv., 2 at $1,350 $130 
dr., $1,215; FL Deluxe 4-dr., $1,170. '48 SL Special club coupe, $1,055; FL Deluxe PACKARD—’'49 Deluxe club sedan, $1,100 
FM 4-dr., $940. "47 FM 4-dr., $800 sedan, $1,150, $1,210; FL Special sedan ‘42 Clipper (8) business coupe, $250. ‘41 
CHRYSLER—'50 Imperial 4-dr., $2,150. '49| $1,075. °'48 SM business coupe, $765, | (120) sedan, $115 
Windsor 4-dr., $1,550; club coupe, $1,500 $740; sedan, $945; FL aerosedan, $880. | PLYMOUTH —'50 Deluxe sedan, $1,375, '49 
‘48 Windsor 4-dr., $1,065. ‘46 Windsor '$7 aerosedan, $835; %-ton panel $510; | SD_ sedan, $1,025; Deluxe club coupe, 
4-dr., $770. : SM sedan, $700; FM conv., $900. ‘46 wa . SD "a $800. "47 9 sedan, 
DeSOTO—’50 club coupe, $1,680, '49 Cus- FM sedan, $695; FL sedan, $600; aero- a i inci i. 665. "46 sedan, $575. ‘41 SD sedan, 
tom 4-dr., $1,525*, 31580. sedan, $815; SM sedan, $540. ‘41 MD Used-Car Showroom and Lot in Cincinnati— $150. '40 business coupe, $250 
DOBDGE—'51 Coronet 4-dr., $2,020. ‘49 sedan, $368, $430, $300; SD sedan, $405; George Byers Sons (DeSoto-Piymouth) displays its used cars in this well-lighted setting. | PONTIAC—’'49 (8) club coupe, $1,410". ‘48 
Coronet 4-dr., $1,350. ‘48 Deluxe club club coupe, $490, $300. ‘40 sedan deliv- | Overhead floodlights and strings of bulbs make the cars sparkle while at the same time Straight (8) station wagon, $1,000, $1, 
coupe, $865 ery, $260; SD club coupe, $330; sedan, |, . . ‘. . b O85; SL Straight (8) sedan, $1,090; SL 
FORD—'51 Custom (8) 4-dr., $1,830. °50 $275; Master sedan, $110. '39 Master illuminating the large signs. The showroom aids used-car sales during bad weather. The lot Straight (6) Deluxe sedan, $1,035*, °47 
Deluxe (6) 2-dr., $1,170. '49 Custom (8) sedan, $85, $240. '36 coupe, $105 is hard-surfaced and parking space for customers is provided. Torpedo (6) sedanet, $860. ‘46 SL (8) 
CHRYSLER—'47 NY conv., $985; Royal sedanet, $800. ‘41 (S) sedan, $155, $335 
sedan, $960 "40 ea 2 at $335. °39 (8) club 
y ~ y DeSOTO—’'41 (7-pass.) sedan, $160. $2,075*, ‘50 Custom (8) sedan, $1,300; $325. '40 sedan, $230, $250; coupe, $175, coupe, $125 
New Serv ice DODGE—’49 Seman conv., sr aioe; se- Deluxe (8) sedan, $1,300. '49 Deluxe (6) $215; sedan delivery, $95 38 sedan, a ane Ta he RD yom i a 
. ite o sat dan, $1,345; club coupe, 1,375*. °48; sedan, $925, $940; Custom (S) sedan, $125, $130. '36 sedan, $80. '30 roadster, $1,825*. '50 Champion sedan, $1,300. 
In order to bring its subscrib- Custom ‘club coupe, arebe.” "41. sedan, | $970*, $1,085; Deluxe (S) sedan, $130. WILLYS—'46 station wagon, $65! 
MISCELLANEOUS—'48 Anglia 2-dr., $290. 





| ; Custom (6) sedan, $925, ‘47 (6) | HUDSON—'50 Pacemaker conv., $1,550. '48 ‘ 5 = 
2.- taxi, $310; SD (8) sedan, $800. ‘41 1%- Commodore (8) sedan, $760. International %-ton pickup, $550 
ton chassis and cab, $275; sedan, $280, | KAISER—'50 Traveler sedan, $1,200. ‘48 (Continued on Page 40, Col. 2) 


ers up-to-the-minute information $345. 

on used-car prices, Automotive | FORD—'51 Custom (8) conv., $2,010, 
News is carrying the results of 015; sedan, $1,770, $1,560 (od yi Victoria, © 
the latest auction sale in Detroit 

on Page 2 of this issue. In addi- 
tion, the previous week’s prices 
at the same auction are repeated 
for comparison purposes. 





2-dr., $1,080. ‘47 2-dr., $735 46 2-dr., 
$630 | 

MERCURY 51 conv., $2,160. ‘49 4-dr., 
$1,160 

NASH 50 Rambler station wagon, $1,470. 
‘49 Ambassador 4-dr., $1,020. '48 (600) 
4-dr., $770 

OLDSMOBILE 49 (98) 4-dr., $1,360*, °47 
(66) conv., $850*; (78) 4-dr., $700. 

PACKARD —'49 4-dr., $1,095, 

PLYMOUTH—'51 Concord, $1,620. '50 SD 
4-dr., §1,420. °49 SD 4-dr., $1,250. ‘46 
SD 2-dr., $790 

PONTIAC ‘50 Chieftain (6) 2-dr., $1,530°; 
SL (8S) 2-dr., $1,290. '49 Chieftain (8) 
i-dr., $1,385. °47 (8) 4-dr., $950, | 

STUDEBAKER—'51 Commander 4-dr., $1,- | 
790. "50 Champion 4-dr., $1,275. "49 Com- 
mander 4-dr., $930 


DANVILLE, VA. 


(Danville Auto Auction, Sale every Wed- 
nesday. Prices are for sale of June 13.) 
(Market remaining stable with fewer 
ears available, Sold 55 units out of 71 
offerings.) 
BUICK—’'51 RM 4-dr., $2,275", ‘47 RM 
conv., $960; 2-dr., $800 | 
CHEVROLET—'50 1-ton pickup, $905; FL 
Deluxe 2-dr., $1,400, $1,300, $1,230, §1,- | 
380; SL Deluxe 4-dr., $1,475*, $1,230; | 
2-dr., $1,370. °49 SL Deluxe 2-dr., $1,- 
150, $1,120; FL Deluxe 2-dr., $1,165; | 
1-ton pickup, $560. ‘48 FL aerosedan, | 
$940. '47 SM business coupe, $700; FL} 
4-dr., $815, ‘46 FM club coupe, $750. 
DODGE—’51 Coronet 4-dr., $1,715. '46 De- | 
luxe 2-dr., $775 
FORD—’'51 conv., $1,810. '50 Custom (8) | 
2-dr $1,380, $1,450; conv., $1,510, $1,- | 
395. ‘49 Custom (8) 4-dr., $920; 2-dr., | 
$1,120. '48 Deluxe (S) 2-dr., $775; SD} 
(8) club coupe, $830; 4-dr., $955. '47 | 
SD (8) 4-dr., $670, $600; 2-dr., $835; 
(6) %-ton pickup, $575; (8) 2-ton truck, 
$620. "46 SD (6) 2-dr., $400; SD (8) 
2-dr., $670. °40 2-dr., $290. '39 2-dr., | 
$210. '38 2-dr., $175 } 
MERCURY "51 4-dr., $1,800 (od). °42) 
4-dr., $350 | 
PLYMOUTH—'51 Cranbrook 4-dr., $1,565. 
"50 Deluxe 4-dr., $1,340 | 
PONTIAC "49 (S) conv $1,260. °47 (8) | 
conv., $780. '46 (8) club coupe, $600. 


CONCORD, MASS. 


(Concord Auto Auction, Inc, Sales every | 
Monday and Friday. Prices are for sales of 
June 8-11.) 

(Sold 178 units out of 243 offerings.) 
BUICK—’50 Super sedanet, $1,500; RM | 

Riviera sedan, $1,625*. ‘49 Super seda- | 

net, $1,300, $1,340*; sedan, $1,335; RM| 

sedanet, $1,250*. ‘47 RM sedanet, $885; 


sedan, $750; Super sedanet, $925; Spe- 
cial sedanet, $800. '46 Super sedan, $705, 
$625; RM sedanet, $750. '42 Special se- 


danet, $130. ‘41 Super conv., $310. '40 
OVER 


Special club coupe, $100; Super sedan, 
e 


$110. '47 Special sedan, $150. 
o * 
| in its simplest form 














CADILLAC—'49 (62) sedan, $2,200*. ‘47 
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BEACH CITY | a 
CHEVROLET CO. 
LONG BEACH, 


tae Those who know STEEL PRODUCTS COMPANY 
POWER BRAKES 6660 Mt. Elliott Ave. ° Detroit 11, Mich. 
Choose MIDLAND Export Department: 38 Peorl Street, New York, N. Y. 


i ’ ‘ 
Air and Vocuum World’s Largest Manufacturer of woe Air and 
Electro-Pn i 
& on oe s AUTOMOBILE and TRUCK FRAMES 2% Se eraoeemeane 


With this remarkable engineering development, Midland offers a new 
advance in effective brake control—easy operation—and lower costs. 


Midland Air Hy-Power has passed rigid tests by leading truck manu- 
facturers. Adaptable to all hydraulic controls. Provides many important 
advantages. 

See your nearest Midland Distributor, or ask us in Detroit, for all the 
facts about Air Hy-Power. 
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im ACCEL iL8y 


WPA Tells 
Detroit 27, Mich. 






















Buffalo Dealer Offers Reward 
In ‘Demonstration’ Death 


BUFFALO.—The used-car dealer 
here, whose auto was used in a re- 


cent fatal hit-run accident, 
offered a $200 reward for informa- 
tion leading to the arrest and con- 
viction of the fugitive driver. 

The man had taken the auto for 
“a trial spin” from Gorenflo Motor 
Sales used-car lot at 1470 So. Park 
Ave. a few minutes before the acci- 
dent. He returned the car a short 
time later without mentioning it or 
giving his identity. 

“I feel as badly as anybody about 
this,” Harold Gorenflo said, “. . . I 
believe that a $200 reward, which 
I am posting, will encourage some- 
one to give police the information.” 

s . + 


Dealer Patterson Glad 


He Left Money in Desk 

PHILADELPHIA. — David Pat- 
terson, returning to his used-car 
lot office shortly before midnight, 
was robbed of the money in his 
wallet by a gunman. However, the 
robber missed $1,200 which was 
hidden in a secret compartment in 
the office desk. 

Patterson had gone back to the 
lot at the late hour to leave a key 
for the repair shop so that a me- 
chanic could open up in the morn- 
ing. 

s . > 
Texans Evade Tax 

AUSTIN, Tex.—Widespread eva- 
sion by automobile owners of city 
property taxes on their vehicles 
has been reported by the Texas 
league of municipalities. The league 
said one out of every three car 
owners in 146 cities surveyed failed 
to pay taxes on his vehicle. It 
added that 29 cities did not even 
attempt to levy the tax because of 


has 
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Minton Chevrolet Aids Boy Scouts— 

In celebration of its 25th anniversary, this Logan, W. Va., dealership donated a pickup to | 
the local Boy Scouts. J. Richard Willis (right), sales manager, is shown presenting the title | 
to R. Paul Holland, vice-president of the Boy Scout council. O. B. Roberts, local scout 


executive, looks on. 


(Continued from Page 39) 
. : 000*; 2-dr., $1,860*, $1,825*; (76) 2-dr., | 
OAKLAND, CALIF, $1,410. ‘49 (98) conv., $1,450*. ‘41 (98) | 


(A. I. Pollock Auto Dealers Wholesale 4-dr., $225; club coupe, $250. 


Auction, Sale every Wednesday, Prices are | PACKARD—’49 4-dr., $1,605. 
for sale of June 13.) PLYMOUTH—'51 Cambridge 4-dr., $1,605, 
(Prices stronger on °46, °47 and °48 $1,555. '50 Deluxe 2-dr., $1,220; SD 4-dr., | 
models, about even for others.) $1,500; club coupe, $1,405, '49 SD conv., | 
JICK——'51 Super 4-dr., $2,405*; RM 2-dr.,| $1,380; 4-dr., $1,245; 2-dr., $1,190. '46| 
2.600" 150 Special ia. $1,415; 4-dr.,| SD 2-dr., $690; 4-dr., $755; Deluxe club | 
$1.485; RM 4-dr., $1,790, $1,750. ’48 tps, 9670. '41 2-dr., $105. 
} 2-dr. 190, °41 4-dr., 325. '40 - / 
wie, piab. °38 4 ‘ $1,070. '46 4-dr., $705. '42 4-dr., $265. 


4-dr., $145. '38 4-dr., $130. 


"40 (8) 4- 260. '39 2- 55. 
CADILLAC—'50 (62) 4-dr., $3,530*; Coupe 40 (8) 4-dr., $260. '39 2-dr., $155 


STUDEBAKER—'50 Champion 4-dr., 


de Ville, $3,750*; conv., $3,940*. "49 (62) 370 1,365, $1,330: 2-d 12ag. 

2-dr., $2,375; (60) Special 4-dr., $2,600°.| CGhambion ded 1840 ad Foueent | 

"48 (62) 4-dr., a $1,905*; (61) 4- dr., $320. °41 Champion sane $205 

dr., $1,750. 34 4-dr., $405. MISCELLANEOUS—'51 G.M.C. i4-ton pick- 
CHEVROLET—’51 conv., $1,900. '50 SLJ" un $1 400 1 G.M.C. %-ton pick 

Deluxe 4-dr., $1,365, $1,395, 2 at $1,355, Ce 

2 at $1,355; FL Deluxe 2-dr., $1,350. 


49 FL Deluxe 2-dr., $1,210, $1,195, $1,- 
065. '48 conv., $1,005. ‘47 4-dr., $670; 
conv., $1,065, $1,005. '46 business coupe, 


$585; %-ton pickup, $400. 
CHRYSLER—'50 Windsor 4-dr., $1,800*; 
Royal 4-dr., $1,660. "48 T. & C. 4-dr., 


$1,000, '42 4-dr., $280. 
DeSOTO—'51 Custom 4-dr., $2,220*, $2,- 
100*; club coupe, $2,100*. '50 Deluxe 4- 
dr., $1,660*; Sportsman, $1,800*. ‘49 De- 
luxe club coupe, $1,400*; Custom 4-dr., 
$1,365*. '48 Custom club coupe, $1,255*. 
'42 business coupe, $275. 
DODGE—’50 4-dr., $1,405, $1,495. 
dr., $1,415. '47 business coupe, $605. 
conv., $365, 
FORD—'51 conv., 
2-dr., $1,310; Custom 
4-dr., $1,230; Deluxe 
$1,215. ‘49 Custom (8) station wagon, 
$1,160; club coupe, $1,130; 4-dr., $945, 


"49 4- 
41 


50 Custom (8) 
(6) 2-dr., $1,160; 
(8) 2-dr., $1,185, 


$1,905. 





$1,050, $980, $1,100; Deluxe (8) business 
coupe, $955; Custom (6) 2-dr., $990. '47 
(6) club coupe, $645. '46 (8) 4-dr., $660. 
’41 (8) business coupe, $280; 2-dr., $170, 
$250. '40 4-dr., $275. 
HUDSON—’48 4-dr., $1,050. 
LINCOLN—'49 4-dr., $1,050. 
$210, $175. 
MERCURY—'50 4-dr., 
dr., $1,625. '49 2-dr., 


collection difficulties. 
= + . 


Ricker Retires 
ALTON, N. H.—(UTPS)—H. Clif- 
ton Ricker, a used-car dealer here, 
has retired after 38 years in the 
auto business. His first tank of 


gasoline, containing 250 gallons, was 
hauled over the road with horses. 


‘41 +4-dr., 


$1,785, $1,755; 2- 
$1,270. '46 station 


wagon, $655. 
NASH—’50 4-dr., 
OLDSMOBILE—’51 

(88) 2-dr., $2,650*. 


$1,205. °49 4-dr., $860. 
(98) 4-dr., $2,700; 
"50 (88) conv., §$2,- 





it is designed for regular 





body use. Quick installatio any /pick-up ‘ 
truck. 
The Constructor does heavy-duty because its vd a hous : 












I! gauge, all steel, electrically welded body 

is built for the profitable handling of heavy ~~ 
loads. This body is sturdier and more ef- 
ficient than conventional type bodies, yet 
lower priced. Check its many exclusive = 
features. 





Ask your distributor for 


complete information! MANUFACTURING CO. 





CAMBRIDGE CITY, INDIANA 





CUSHIONING 
CARS 


THE EXTRA-COMFORT SEAT 
IN THE NATION'S LEADING 


GEORGE P. HOOPER 


TFOAM 1914 FISHER BLOG DETROIT 2, MICH 


SALES. 








MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
Wednesday. Prices are for sale of June 13.) 

(Market much stronger. Sold 123 units 
out of 174 offerings.) 


BUICK—'49 Super 2-dr., $1,125*, $1,230*; 
RM 4-dr,, $1,230*%, $1,245*, $1,290*, ‘47 
Special 2-dr., $745. '41 Super 4-dr., $175. 

CADILLAC—’'50 (62) 4-dr., $3,250*. °49 
(62) 2-dr., $2,175*. '47 (60) Special 4- 
dr., $1,290*. 

CHEVROLET—’51 conv., $1,810, °50 SL 
Deluxe 2-dr., $1,290, $1,285, $1,240, ‘49 


FL Special 4-dr., $920, $980, $1,000. '48 
FL aerosedan, $885. '47 FM 4-dr., $775; 
SM 2-dr., $695, $700, $775. '46 SM 4-dr., 
$620, $650, $510. '40 SD 2-dr., $210. 

CHRYSLER—’51 NY 4-dr., $3,005*, ’50 
Windsor club coupe, $1,385*. '48 Windsor 
2-dr., $1,040. 

DeSOTO—'51 Custom 2-dr., $2,030*, 

DODGE—’50 Coronet 4-dr., $1,495, $1,465. 
‘49 Coronet club coupe, $1,095, $1,195. '47 
2-ton truck, $795. 

FORD—'50 Custom (8) 4-dr., $1,200*, $1,- 
240, $1,280*; Deluxe (8) 2-dr., $1,125, 
$1,145; (6) %-ton pickup, $875. '49 Cus- 
tom (8) 2-dr., $1,005*, $985, $950; conv., 


$1,100*; Deluxe (8) 4-dr., $890*, $915, 
$930; Deluxe (6) 2-dr.. $825, $830*. "48 
SD (8) club coupe, $805*, $730, $780. '47 
(8) 4-dr., $665. "46 (8) 4-dr., $605, '41 
(8) 2-dr., $300. 

FRAZER—'49 4-dr., $705, $830. ‘48 4-dr., | 
$640", | 

KAISER—'49 4-dr., $680, $790, $725. ‘48 | 
4-dr., $500. 


HUDSON—'49 Super (6) 4-dr., $940, '48| 
(6) 2-dr., $715. 
MERCURY—'49 conv., $1,260*, °48 club 


coupe, $800. '47 4-dr., $685. 


NASH—’'50 Ambassador 4-dr., $1,280*, *49 


. | 
(600) 4-dr., $850, $880, $905. °47 (600) | | 
4-dr., $595. 

OLDSMOBILE—'49 (98) 4-dr., $1,350*, 
$1,270*, $1,210*, $1,170*. '47 (78) 2-ar.. 
$710 (t)*. 

PACKARD—'51 (200) 4-dr., $1,950*. °49 
4-dr., $990. 

PLYMOUTH—’'51 Suburban, $1,855; conv., 
$1,910. ’°50 SD 4-dr., $1,315, '49 Deluxe 
2-dr., $895. '48 SD 2-dr.. $755, '47 De- 
luxe 4-dr., $645, $685, $575. ‘46 4-dr., 
$560. 

PONTIAC—'50 (6) 2-dr., $1,410. '49 (8) | 





conv., $1,350*. "48 (8) club coupe. $890*; 


(6) 4-dr., $720*. '46 (6) 4-dr., $660. '41 
(6) 2-dr., $140. 
STUDEBAKER—’'50 Champion 2-dr., §$1,- | 


280*. '47 4-dr., $740; 1%-ton truck, $605. | 
WILLYS—'48 station wagon, $710*; %-ton 
pickup, $525. | 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every | 


1951 


In the Hopper 


A bill given final passage by the 
Texas legislature allows a 1 percent 
tax discount to motor fuel distribu- 


tors to pay for shrinkage and loss. 
* * a 


Responsibility Bill OK’d 





| By Texas Legislature 


A stringent motorists’ financial 
responsibility act, ruling off the 
road those unable to pay for dam- 
ages, has been given final pas- 
sage by the Texas legislature. 

Similar to laws already effec- 
tive in more than a score of other 
states, the Texas measure requires 
motorists involved in accidents 
to prove they can pay for dam- 
ages, or lose their driving privi- 
leges. The motorist can offer evi- 
dence of ability to pay through 
liability insurance or posting 
bond. 


. * 


New Hampshire Kills 


Weight, Registration Bill 





The back pages of every issue of AUT 
|MOTIVE NEWS contain the WANT A 
Section. Others are profiting from AUTOM( 
TIVE NEWS WANT ADS! Are you? 





| for service stations, ¢ire shops, auto 
| accessories stores—this slick, quick 
| way to keep white sidewalls white. 
| Specially treated (the cleaner is in 


Two automotive bills were killed | the pad), this new steel-wool clean- 


House Bill 365 would have per- 


|mitted motor truck owners to pay 
| registration fees in four quarterly | e 
payments each year. 


* * * 


| Inspection Proposal Dies 
'In Wisconsin Senate 


A bill providing for annual 
compulsory inspection of motor 
vehicles has been rejected by the 
Wisconsin senate, The proposed 
legislation would have required 
motorists to have their cars in- 
spected each year before renewal 
of licenses, 

It would have authorized state, 
city, county or private testing 
stations to issue inspection cer- 
tificates, at a charge of $1, Driv- 
ing an uninspected car would 
have called for a fine of $100 or 
six months in jail. The measure 
was introduced at the request of 
the Wisconsin Automotive Trades 
Assn, and the Wisconsin Assn. 
of Insurance Agents. 

+ = * 


Fenced In by Texas 
A bill given final passage by the 


Texas legislature fixes stiff prison 
penalties for willful destruction of 
property. Proponents of the meas- 
ure said it would curb violence in 


abor disputes. 
* * * 


|Buffalo Lawmakers Urge 
New York Inspection Plan 


A resolution requesting New 
York state to institute a yearly 
automobile safety inspection has 
been unanimously approved by 
the Buffalo common council. The 
resolution was introduced by 
Councilman Joseph F. Dudzick. 

Councilman-at-Large Elmer F. 
Lux said that states having rigid 
inspection of vehicles have an ac- 
cident record which in some in- 
stances is 50 percent better than 
New York’s. 





Thursday. Prices are for sale of June 14.) * * * 
(Sold 74 units out of 109 offerings.) 
BUICK—’50 Special sedanet, $1,525* 49 | California Ups Benefits 
RM 4-dr., $1,310*, $1,300*; Super se- . “ 
danet, $1,350", 4-dr., $1,315. ‘48 RM 4-|For Disabled Workers 
dr., $975. '47 RM 4-dr., 2 at $730. '46| , ; : 
Super 4-dr., $730, $515. '37 Century 4-dr., | Gov. Warren has signed into | 
~ oss as |California law a bill increasing 
49 (62) 4-dr., $2,135°. |benefits under the state’s disability 


CHEVROLET—'51 SL Deluxe 2-dr., $1,700. 


ls 
ji 





nsurance program from $25 to $30 








‘50 Deluxe 4-dr., $1,475; station wagon, | 

$1,400; SL Deluxe club coupe, $1,365, | a Week for 26 weeks, 

$1,300. 49 SL Deluxe sedan, $1,225; FL | . sed 5 aes a i 

Deluxe 4-dr., $1,160, $1,150, $1140: sL| .2he new law, which goes into 

Special 2-dr., $1,090. ‘48 FM 2-dr., $930. |effect next January, also provides 

47 FM_ 4-dr., $855, $835. '46 %-ton/that any worker whose disability 

panel, $425; wrecker, $795. ‘42 4-dr., uires h italizati vill +t the 

$200.’ '41 Special Deluxe 4-dr., $415, |eQuires hospitalization will get the 
$360. '39 4-dr., $150 benefit payments even though he 
CHRYSLER—'51 Windsor Newport, $2,700.|continues to receive his regular 

49 Royal 4-dr., $1,400. ‘48 NY 4-dr.. a ee 

$800 wages. 
DeSOTO—'49 Custom 4-dr., $1,365, $1,280 * . . 

'47 Custom 4-dr., $790 . , rs 
DODGE—'50 %-ton pickup, §900*. ‘40 4-| Better to See You With 

dr., $215. 7 il a oe ‘ 
FORD—'51 Crestliner, $1,875. '50 Deluxe The Massachusetts. house has 

(8) 4-dr., $1,200, '49 Custom (8) conv.,|Ppassed a bill to include rear 

$1,170; 4-dr., $930; station wagon, $1,-| windows in the compulsory periodic 

200. '47 SD (8) 2-dr., $705. '46 SD (8) inspection of mot vehicle 

4-dr., $670. '37 (85) 4-dr., $100 | Insp n or cies. 
FRAZER—’50 4-dr., $1,215. 
eam sone (6) club coupe, $135. 

AISER—’51 Henry J 2-dr., $1,080 . ° > 
MERCURY—'49 4-dr., §1.240. | Overseas Highway Toll 
NAS "47 (600) 4-dr., $680. '46 (600) 4- 

dr., $585; club coupe, $580. °36 Ambas- | To End Before 1953 

sador (8) 4-dr., $115*. , ?, 7 ; 
OLDSMOBILE—"49 (76) conv., $1,365*. '47 _Gov. Warren of Florida has 

(76) sedanet, $910*. signed into law a bill to free the 
PACKARD—'51 Deluxe (200) 4-dr., $2,030°. Overseas Highway of tolls on or 
PLYMOUTH—’'50 Deluxe 2-dr., $1,205. '49 before Jan. - san 

SD 4-dr., $1,145; Deluxe 4-dr., $1,105. ° P 





PONTIAC—’50 (8) sedan coupe, $1,415°. | 





by the New Hampshire house re-/ing pad leaves no stain, restores 
|cently. House Bill 230 would have| whiteness, 
'48 SL (8) 2-dr., $1,110; 4-dr., | authorized the state commissioner 
of public works and highways to 
si,- | fix weight limits of motor vehicles 
;on certain roads. 


won’t harm rubber. 
(Large bulk package for wash 
racks). If your jobber can’t supply 
you, order from: Las-Stik Mfg. 
Co., Hamilton, Ohio. 


CLEANING PADS 


| fer While Side Wall Tires 


LICENSE PLATE 
FASTENERS 


er) 


On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 2 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from 
HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 
mY beaut 


Oke as Service 


DEALERS! 


WE 
WHOLESALE 
USED CARS 


Dick CONNELL 


12240 JOS. CAMPAU 
DETROIT'’S OLDEST 


CHEVROLET DEALERSHIP 
TW 1-0600 


Crm HLL Laas 
ee 


12330 JOS. CAMPAU 


TW 3-5100 
DETROIT'S VOLUME 
CADILLAC DEALER 


DEALERS ONLY 
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Auto Forum | 


(Continued from Page 4) 







reported as being forced to “make|tion, are equally valuable to the 
outlandish deals” in order to move | factory in the overall sales picture 
ears. Others tell of “sagging com-| This is not a_ factory-baiting | 
pany profits due to more liberal |jarticle. I entertain no ulterior mo- 
tradein allowances and discounts |tives against any manufacturer. 1 
on the list price.” There are declar- | more than suspect they, too, would 
ations about “buyer balkiness.” |welcome; indeed receive with open 

* * * larms, any prescription, however | 

» j}humble the source, that would dis- 
VARIETY pel forever the profit-ills of this} 







| 






of reasons can be 









A ejven for. basen alin ee eat i 
tion W. High up on the list, too, | tustry: ~ os @ 






are the various regulations pro-| a eee ss 
pounded by the Office of Perpetual | a ae I m “hg yooan Me "s 
||Static (pardon me, the Office of| ; . ae I ta feell 
4\Price Stabilization), which have |COUrse of action. It is my feeling 
|dealers and businessmen in a state | that the several automotive trade 
Pontiac 'Horsepower'— of contrived confusion. All of these | #8sociations in the country, aligned 
Pontiac dealer Art Miller, Omaha, copped|have their effect, but I contend | Ph lers ia : if chat po “ pac 
another cup during a recent international|there is a greater obstacle to the}, willi t ” he d a ; 
horse show. His Palomino, Peavine's Golden| ability of the automotive merchant |'S Willing to spearhead the move- 


; ‘ ment by vigorous attention and 

j Id champi d f s do his contempor- fat 
on sys! eae world champion parade ga ox atite teen P | activity, can render no. greater 
and rider class horse. s : |service to the motor vehicle retail- 









cea at 











, aan) aa oa. car a ae ing industry (an honored ie eta 
n > : reaches to the very warp an dor of which I am privileged to be) | 
’ Price Relief Rule | woof of the industry, is the dis- |than to work unceasingly, in a| 
5 ] : count structure ... the tradi- | sincere and cooperative manner 
: Eased for P ants tional discount structure over | With officials of the manufacturers, | 


to bring about the revision of the 


. | which so much fuss and furore 
ee re . |factory-dealer relationship as_ it 


y manufacturers last week that they| has been stirred up in the past. japplies to the profit potential of 
could appeal for upward adjust- | Now, if you have forgotten OT \the dealer body. 
ment of ceiling prices if they are|have never given it much thought,; ‘That I may not, later, be accused 
experiencing losses in the operation | please bear in mind that a dealer|of plagarism let me inform the 
of separate plants or factories. |in Detroit, who has no transporta-|reader now that the nucleus of the 
Manufacturers were advised to | tion charge, operates on a 25 per-|idea expounded below was first 
appeal under the provisions of {cent gross profit. Is it then _not| broached, to my knowledge, at the 
amendment 1 to General Overrid-|plausible that a dealer in New | meeting of the Region Ten Ad- 
ing Regulation 10, which became | Mexico, California, Utah, Florida,|visory Council of NADA held in| 
effective June 7. Prior to issuance | Maine or any other state should be|Dallas on Apr. 30, by George H.| 
of the amendment, manufacturers /|entitled to the same margin of | Jones of Corpus Christi, Tex. . . a 
could apply for price relief only if | profit? I believe so, and in this/a dealer of long standing and | 
they suffered overall losses because | belief I am steadfast for I opine | eminently 


successful. Reduced to | 
of price rules. |that all dealers, regardless of loca-|simple terms here is the proposal: | 


ia — —-- —_ — | 1, The manufacturer shall in- | 
voice the vehicle to the dealer at | 
a certain established cost. “Cost” 
to mean “total cost to dealer and | 

shall include freight, accessories, | 
taxes and all extra charges what- 
| soever made by the manufacturer 
and the delivering agencies.” In 
short, “cost” will be the total | 
| cost of the vehicle set down at 
| the dealer’s place of business. 


| 2 The dealer shall be permitted 
to markup the total cost to him | 
by 33% percent. Thus cost, plus 
the one-third markup, becomes | 
the selling price to the consumer. 
Nothing complicated about that. | 
It is elementary merchandising, but 
its adoption will assure every 
dealer of a 25 percent gross profit | 
}on the selling price , . . an accom-| 


WASHINGTON. 











IN SPECIALIZED 


service. The Truckstell Company, Cleveland, Ohio. 
;would result. Imagine an OPS| 
jregulation comprising but a few 





see your |concise and understandable para- | 
| graphs. 
“Astounding — impossible,” you 


|say? Not so. See for yourself what 
|miracle could be wrought, The en- 
visioned regulation need only say: 
| “The retail ceiling price for 
each make and model new car or 
| truck, at the point of delivery to 

the customer, shall he the dealer's 
| total cost as invoiced by the 
manufacturer (cost includes 
freight, advertising, accessories, 
taxes and all extra charges made 
| by the factory and delivering 
agencies) plus a markup of 33% 
percent. 

“Each and every factory-fran- 


TRUCKSTELL 


distributor 





plishment which is not enjoyed | - 

TRUCK EQUIPMENT Mg Ry Be hg Bg gh EY 

a little figuring. Prove to yourself | 
what this would mean in the profit 

Look on your Truckstell distributor as headquarters commen of oa — CARON, 

for dual-axle drive conversions and all items of \(XOING a bit further... if we 
special truck equipment. He can handle all your re- must have governmental inter- 
a ; . al eal |ference in private business . , . if 
quirements for special equipment, installation, an We must have regulation OPS, FTC, 
|FRB, consider the simplicity that | 


/MORTON SPECIALTIES CO., NORWALK, OHIO 


1951 _ 41 


indispensible to the economy of the| motive journal, I closed an article 
country. Daily he labors to keep); “Obsolescense: Saboteur of Dealers’ 
America on wheels. At times, de-| Future” with the paragraph: “The 
pending upon conditions, he rides| future ahead can be bright—illum- 
the crest . .. yet frequently he is | inating for the factories and bril- 
the buttress against which the pub-|liant for the dealers — provided 
lic vents its spleen, aroused by/there is present at all times an 





circumstances which usually are|understanding and cooperation that 
beyond the dealer’s control. For| is mutual and just.” 
example: Today many persons | ia 


excoriate dealers because their de- | ° 
sire to obtain a new car has been| Mexican Race Results 


frustrated by the drastic terms of |_| MEXICO CITY.—Frenchman Jean 
Regulation W. | Treveaux, driving a 1951 Tatraplan, 
a a | beat two other Tatraplans, three 

CONTEND that many of the|Henry Js, a Citroen and a Mer- 
actual and fancied ills of this eee a — oot ae 
grand industry can be cured if we | tye agi ah . . 


: . ‘ ;,,,|80-kilometer course of 25 laps in 
hd ged ee Wertas ar’ te minutes, 412/5 seconds, at an 
Hire emer ee a > “| average speed of 112.341 k.p.h. The 


Class B. race, 48 kilometers in 15 
laps, was captured by Arturo Alva- 
rez, driving a 1951 Austin, in 27 
minutes, 163/5 seconds to beat 


Boiled down to simple everyday | 
language, this means that every 
dealer must be assured the fullest 
possible profit on his operations. [three other Austins, a D. Panhard 

In June, 1947, writing in an auto-! and a Skoda. 


"KICKS? THE WORK OUT 
FAST AND CLEAN! 


Steam clean cars and trucks 
with the cleaner that is 
engineered for simplicity 
and long, trouble-free serv- 
ice. CHEM-THERM handles 
the toughest jobs faster. 
Easily moved between jobs. 






You can make more 
money with a CHEM- 
THERM Steam Cleaner 


wy .* 


CHEM-THERM 


STEAM CLEANER 


. . . Anyone can operate it’ 





Write for descriptive 
literature today! 






“Engineers built it 


CHEM-THERM MANUFACTURING CO. 


MONROVIA, CALIF 















SHAMROCK & EVERGREEN STS 










eeeeeveeeeee eee @ 

“ 

c - FOR ALL CARS 

e . 

le * COLORS: 

e e MAROON 
TAN 
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Top and sides of molded sponge GRAY 


rubber for extra comfort. Metal 
screws furnished for easy installation. 
LIST PRICE 
No. 200 Fabric and Vinyl Covered 
$7.95 Pair 
No. 201 All Vinyl Covered $9.95 Pair 
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"CARS IN EVERY PRICE CLASS” 
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| chised dealer shall file with the 


nearest Office of Price Stabiliza- 
tion the ceiling prices for each 
make, year model and body style 
of new vehicles which said deal- 
er is franchised to sell. Such 
ceiling prices shall govern re- 
gardless of who may sell the 
vehicle. Said prices shall be 
posted in a prominent place in 
the dealer’s establishment, and no 
dealer or person shall deliver any 
new vehicle covered by this regu- 
lation until the required ceiling 


| prices have been so filed and so 


posted, 

“For the purpose of this regu- 
lation, a new vehicle shall mean 
a vehicle which has not been 
registered or licensed anywhere.” 


The retail automobile dealer fills 
is | 


a niche in American life that 


| whether there 


Most passenger-car dealers make 
over half of their new-car sales 
to families living outside the city 
limits, according to a survey just 
released by Farm Journal. 

Questionnaires were sent to 
every tenth passenger-car dealer 
in the United States. Dealers from 
every city-size responded. 

The purpose of the survey was 
to find out (1) where the cus- 
tomers of dealers live and (2) 
is any difference 


| between out-of-town and city cus- 


tomers in buying habits. 


Some of the facts brought to 
light are that cash purchases are 
25 percent more common among 
rural car buyers than among city 
car buyers, and that even big- 


city dealers depend upon country 
customers for a healthy portion 
of their annual sales. Credit Regu- 
lation W, according to the com- 
ments of the dealers themselves, 
hit the big-city dealers harder than 
those located in smaller centers. 
Although, currently at least, de- 
mand now outstrips supply, if 
production is allowed to continue 
at a high level, dealers will once 
again feel the effects of restricted 
credit and higher taxes. Then 
rural buyers will become even 
more important than before. 


A complete summary of this 
interesting and vital survey may 
be obtained from the Dealer Serv- 
ice Department, Farm Journal, 
Philadelphia 5, Pa. 
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After Daily Shutdowns for 2 Weeks... 


Hudson Is Threatened 
With Major Strike = 


(Continued from Page 1) 





of final assembly employes of slow-|share the rostrum with Lewis, but | 
ing down, thus logjamming the line|also urged all union members to) 
and compelling the management to! boycott the affair. 


shutdown production daily right 
after morning punch-in time. The _— led to a charge by Local 600 | 
President Carl Stellato that 


plant was closed daily in such a r 
fashion from June 11-15 and from| Reuther was “afraid” to face Rouge 
June 18-21. workers because they opposed his 
: for th ion. Crai recent dues-increase proposal. The 

oeea oe ry “mectug” m4 UAW convention at Cleveland voted 
the final assembly tempo. He at- | t° raise the rank-and-file monthly 
tributed the “speedup” condition dues from $1.50 to $2.50, despite the 
to a layoff of 94 workers in 17 “no” votes of the Local 600 dele- 
$ . ents, conte di gation. | 
oa an wan aemtiag = Stellato denied reports that the 
spread the same work load among Local 600 executive board was con- 
fewer workers, 


Acknowledging that a relatively 
small number of workers was being 





UAW for a new allegiance with the 
UMW. But he promised reporters 
é : : that Local 600 would wage a vigor- 
idled directly, Craig declared that] oy, fight against what 4 santa 
it will only pave the way for more|the “undemocratic” policies of the | 
cuts if we let the company get away | aw international. 
with it this oa ; The leadership of Ford Local 
: 600 has said nothing to refute in- | 
_ LOCAL 154 president charged! gications that its recent actions | 
* anew that Hudson was provok-| are being influenced by the hard | 
ing the daily plant shutdown in or-| core of pro-Communists at the 
der to give its dealers a chance to Rouge plant, 
move heavy stocks of unsold cars.| Paradox of the Local 600 situation 
The company categorically denied |i, that Stellato ran for office as an 
this allegation. anti-Communist, with Reuther’s 


Ss 


Windows Trimmed for "Big Fi 
; : . ow ‘ Elaborate window trim supported the participation of Feister Auto Sales, Wayne, 
sidering a disaffiliation with the | x. F's national Big Five dealer sales ‘contest which closed June 23. Admiring the eyecatchers 





ve" Drive— 
Mich., in 


are Hal Marshall, sales manager, left, and Salesman Vonge Zoumbaris. 


Chrysler Sets 
Keeps Six for ’52 Line 


(Continued 


|two years combined. “Our dealers 
at present have about 35,000 firm 
orders for our V-8 models,” he re- 
vealed, adding that dealers in some 


V-8 Saratoga, 


from Page 1) 


figure will be boosted considerably 
as material supplies permit. 

Efforts are being made also to 
step up production of the Fluid 








Hudson workers collected barely 
13 hours of working time from June 
11 through June 21. They had re- 
turned to their jobs June 11 after a 
19-day layoff ascribed by the com- 
pany to materials shortages and the 
sales inroads of Regulation W. 

Across the city, meanwhile, ex- 
citement was mounting over the 
scheduled appearance in the De- 
troit area of John L. Lewis, lone 
wolf of the labor movement and 
. resident of the 
Look around in almost vinited Mine Workers. 
any car you drive and 
you'll see one or more 
products manufac- 
tured by the F. L. 
Jacobs Company. We 
are one of the largest 
parts manufacturers 
supplying the auto- 
mobile industry 


troit early Saturday (June 23) for 
an address before the 10th anni- 
versary party of Ford Local 600 of 
the UAW. It was 10 years ago this 
week that Ford astounded the na- 


to the UAW’s organization demands. 

The Local 600 invitation to Lewis 
has widened the political chasm 
between the huge Rouge plant un- 
ion and the UAW international. 
UAW President Walter P. Reuther 
not only declined an invitation to 


tess 


(Continued from Page 1) 
on a vehicle price rise. This policy 
was spawned by OPS in March 
after new-car manufacturers were 
allowed a 3% percent price rise. 
* * 8 





oe foe 
rol eke 
7s storm of protest raised by 

NADA since that discount de- 
nial has buoyed up hopes that OPS 
would allow full markups on high- 
er truck prices. 

The new Supplementary Regula- 
tion on trucks must also define 
what happens to I-H dealer dis- 
counts in the light of lower prices. 

Dodge and Ford acted to raise 
their prices to truck dealers last 
week after waiting 15 days follow- 

ing receipts of OPS notices ac- 


Push button top and win- 
dow controls « Automotive 
hardware and stampings e 
Instrument panels e Hood 
ornaments e Visor brackets 
e Glass channels ¢ Mould- 
ings e Seat backs e Radia- 
tor grilles e Bumper guards 
e Escutcheons e Door han- 
dles « Ash receivers e Leaf 
spring covers « Zinc die 
castings ¢ Cushion and 
back coil spring assemblies 








independent | 


Lewis was slated to arrive in De-| 


tion with its dramatic capitulation | 


blessings. The underlying reasons 
for his defection from the Reuther 
camp remain pretty much of a mys- 
tery. 


Stabilization branch of the Wage 
Stabilization Board assured the Na- 
tional Council of Salesmen’s Or- 
ganizations last week that no indis- 
criminate cuts in salesmen’s earn- 
ings would be permitted under 
wage stabilization reguiations. 
~Mac Gorpon 


General Expands 


Powers’ Duties 


AKRON. — Appointment of John 
E. Powers as trade sales manager 
for General Tire & Rubber Co. was 
announced last 
week by L. A. Mc- 
Queen, vice-presi- 
dent. Powers will 
be responsible for 
General’s replace- 
ment tire sales 
program, and the 
direction of its 
Akron and _ field 
sales personnel. 

Powers joined 
General in 1934 as 
a territory sales 





John E. Powers 
representative, but in 1939 he was 
promoted to the job as General’s 
assistant eastern division sales man- 


ager, and in 1942 was appointed 
manager of the New York branch. 
In 1946 he was named to his most 
recent job as manager of automo- 
bile tire sales, 


OPS Finally Issues 








e Ventilating windows 


knowledging their requests for | 
price relief, The waiting period is | 
required by CPR 30, which will | 


take final effect July 2. 
CPR 30 has been on the books 
since early May, 





























cut June 20. 
* * * 

OP officials of OPS, meanwhile, 
held conferences last week to} 
develop methods of carrying out | 
the industry earning standards an- 
nounced in April by Economic) 
Stabilizer Eric Johnston. 


Packard Survey Finds 


Courtesy Inspires Sales 
DETROIT.—A dealer’s reputation 
and the courtesy he practices rank 
high among a purchaser’s reasons 
for buying a particular make of 
car, according to a survey being 
taken among owners of 1951 Pack- 
ard cars. 
An 11-question form is placed in 
the glove box of every new Pack- 
ard as it rolls off the assembly 





the Ford rise June 19 and the I-H|} 





has been certifying pricing applica | 
tions as rapidly as possible. The} 
Dodge boost was effective June 15, | 


| 


Chrysler Markup OK 


WASHINGTON. — The formal 
orders giving Chrysler division 
dealers clearance on retail ceil- 
ing prices for 1951 V-8 models 
were finally announced by OPS 
Thursday, a2 month after Chrys- 
ler division was allowed to hike 
wholesale prices. The orders, ef- 
fective June 30, allow Chrysler 
dealers their full discount on the 
increases. 

OPS’ action is embodied in 
Amendment 4 to SR 5 and Spe- 
cial Order 1 to SR 5. These 
establish a similar pricing pro- 
cedure for future new-car mod- 
els not counterparts of former 
models, 





abit 





Denver Buick's New Service D 


About 20,000 square feet of service department area has been added by Denver Buick and 
line, Karl M. Greiner, Packard sales will be formally opened July 5, according to Harold Cohan, president. The total area of the 
vice-president, revealed last week. | dealership is 115,000 square feet. 


cases are being forced to return; Torque drive, which is now stand- 
deposits because they’re unable to| ard on the Crown Imperial line, but 


Meantime, officials of the Salary 


supply demand. 
+. * + 
OTH new and used-car stocks of 
Chrysler dealers are well below 
normal, O’Malley declared. 

If present demand holds up and 
production is reduced as much as 
Washington officials indicate, 
O'Malley expects a scarcity of new 
cars throughout the industry this 
| fall. 
| He believes Regulation W is ad- 
| versely affecting the sale of low- 

priced cars and late-model used 
cars, because the average worker 
buys in those price classes. Buy- 
ers of the higher-priced new cars 
usually can meet credit terms 
without too much difficulty, he 
said. 

O'Malley also revealed that pro- 
duction of Chrysler’s new Hydra- 
guide power-steering device will be 
stepped up enormously in the near 
future. Currently output is at a 
rate of 175 units per day, but that 








Holler Fountain 


William jr. Sponsors 


Honor to Father 


DELAND, Fla.—Through the ef- 
forts of William E. Holler jr., auto- 
mobile dealer here, the Holler Foun- 
tain, honoring William E, Holler 
sr., former general sales manager of 
Chevrolet, has been reconstructed 
and set up on the campus at Stet- 
son university at Deland. 

Dedication of the Holler Fountain 
was part of the baccalaureate serv- 
ice held at the university on June 3. 
It is at the center of the quadran- 
gle between Sampson library, Eliza- 
beth hall and Holmes hall. 

The fountain was featured in the 
Florida exhibit at the Great Lakes 
Exposition and the World’s Fair at 
New York. Known as the aqua-lux 


| shortages of machinery and mate- 
rials are a problem at the moment. 
+ > > 


25,000th V-8 Engine 


Built by Chrysler 

DETROIT. —Chrysler has _ pro- 
duced the 25,000th V-8 180-horse- 
power FirePower engine, it was re- 
ported last week by J. A. O’Malley, 
general sales manager. 

“Production has now reached the 
rate of approximately 400 a day,” 
said O’Malley. 

“We hope to have production of 
FirePower engines up to 450 a day 
in July and hold that rate for the 
remainder of the year unless un- 
foreseen curtailments should result 
from national defense program re- 
quirements.” 


Studebaker Bags 
S.C. Stock Race 


COLUMBIA, S. C.—Piloting a 
1951 Studebaker, Frank Mundy, 
Atlanta stock-car racer, paced a 
field of 34 drivers here on the half- 
mile speedway to win his first 
Grand National event this year. 

Second place was taken by Bill 
Blair, High Point, N. C., driving a 
1950 Plymouth. Fonty Flock set a 
new track record during the speed 
trials before the race, but was 
eliminated from the race with three 
blowouts. Marshal Teague, Hudson 
Hornet winner of several events 
already this year, placed third, 








fountain because of the water and 
light displays, it is not surpassed 
in size and beauty in the state of 
Florida. 





Union Shop at Kingham 
LOUISVILLE. Employes of 
| Kingham Trailer Co., 1409 W. Hill 
| St. here, have voted in favor of a 
| union membership as a condition of 
| continued employment. The bar- 
| gaining union is the AFL Interna- 
- | tional Assn. of Machinists. 


See the 
Reference Book of 
The Auto Industry 
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APRIL 30 ISSUE! 
epartment— 


(There is still a limited supply of 19 
Almanacs available at $2.50 per cop) 
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\s FRB Refuses to Act. . 
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Reg. W Relief Due from Congress 


(Continued from Page 1) 


Senate committee reversed itself 
and voted to relax Regulation W to 
the extent that the government 
would not be permitted to require 
down payments of more than one- 


third of the sales price or a time- | 


payment limit of less than 18 
months. 

On the same day the House Bank- 
ing committee, in separate session, 
approved identical terms for new 
cars, and added that for used cars 
down payments should not be more 
severe than 25 percent down with 
18 months to pay balances. 


* * * 


OLLOWING the action of the 
two committees, there was wide- 
spread speculation that perhaps the 
FRB might move quickly to extend 
the time-payment limits of Regula- 
tion W in an attempt to retain its 
absolute authority over consumer 
credit. 

Other circles held that it was too 
late for the FRB to do anything 
about the situation. It was felt that 
members of the Congressional com- 
mittees were “fed up” with the 
FRB for its refusal to ease auto 


credit restrictions, despite recom- | 


mendations by several committee 
members that such action be taken. 


Strong presentations were made 
by the NADA before both Con- 
gressional committees. Chairman 
Charles Freed of the NADA’s 
Public Affairs committee, was 
spokesman at the Senate hearing, 
while Vice-Chairman Alton Cost- 
ley told the dealers’ story to the 
House, 

The victory before the Senate 
and House committees—which was 
expected to be carried over to the 
final floor voting—-was considered 
all the more noteworthy because, 
just before the committees’ votes 
were taken, the FRB struck back 
with a 20-page confidential com- 
munication to each member of both 
groups. 

In stating the case for continua- 
tion of Regulation W in its present 
form, FRB Chairman William 
Martin declared: 

1. Low income purchasers of used 
cars are being helped, rather than 
hurt, by the present rules, 

2. As a result of the Regulation, 
all purchasers are today getting 
cheaper cars and a better choice 
from which to pick. 


3. There is no validity to the con- | 


tention that the regulation is keep- 

ing old cars in operation and in- 

creasing accident rates. 
+ * * 

It is not true that dealer bor- 

* rowings to maintain inventory 
have offset the credit reductions 

effected by the regulation, or that 
the installment curbs are tougher 
than those on other types of credit. 

5. A public opinion survey by 

University of Michigan students has 
shown that eight out of 10 citizens 
who understand the regulation fa- 
vor it. 

Other administration spokesmen 
apparently supported the FRB 
chairman’s views. For instance, 
Economic Stabilizer Eric John- 
ston, speaking in New York last 
week, declared there was a need 
for direct wage and price con- 
trols as well as such indirect con- 
trols as higher taxes, tighter 


credit and accelerated savings. 
“Instead of softness in our path,” 


|he said, “we have a huge, hard 
hump to get around. I want to see 
jus over it by 1953. I think we can 
be—barring allout war. I want to 
jhead up the parade for removing 
controls. 

“And we can do that when our 
production capacity is sufficiently 
ample to supply both our military 


and civilian needs, Not before.” 
* * + 


A NOTHER prediction of tighter 

controls came from Raymond | 
Rogers, New York university pro- 
fessor, who said: “The _ present | 
slackening in many lines of busi-| 
ness is in general a temporary 
phase. 

“Those who overbought, overpro- 
duced, overborrowed or overstocked 
will be given another chance by 
|increased inflationary pressures this 
fall and winter. 

“Because of this more controls, 
especially credit controls, may be 
expected and borrowing should be 
on an increasingly conservative 
basis.” 

It was apparent, however, that 
Congress is bent upon relaxing 
the present stringent terms of 
Regulation W, and in this, it is 

| soundly backed by finance com- 
panies, dealers, dealer organiza- 
tions, unions and a great many 
consumers, not to mention auto 
makers. 

Dealer reaction to the extensions 
in time payments voted by the 
House and Senate committecs was 
immediately favorable. Most dealers 
predicted that the extension would 
be more helpful to used-car sales 
|}than new-car movement, although 
they admitted that some help 
should also be apparent in the lat- 
ter department. 

* * + 

OME used-car dealers contacted 

expressed the opinion that the 
extension was not enough, and that 
dealers ought to continue their ef- 
forts to get 21 months as the time- 
| payment limit. 

This was by no means a general 
|}opinion, however. Many used-car 
|operators thought the 18-month 
|limit would provide a boost for 
1948 and older models, but would 
|/not have too much effect on ’49 
|and '50 models. 

They said they expected increased 
sales on all models as a result of 
any extension, with most of the in-| 
| crease concentrated on three-year- 
old and older cars, 

The House Banking committee’s 
action in voting for down pay- 
ments of 25 percent on used cars, 
instead of the present 331 per- 
cent, brought little favorable 
comment. 

Such a move might help in the} 
sale of older models, the majority of 
dealers contacted said, but would 
have little effect on newer cars, | 
and would also find little favor} 
with finance companies, most of | 
which would require a one-third | 
down payment anyhow. 

One dealer pointed out that un-| 
der present used-car credit restric- | 
tions, the down payment on a $1,500 | 
ear is $500 with a monthly payment | 
of $66.67. Under the House-approved | 
extension, the down payment would | 
be $375, but monthly payments | 

















| 


| 
| 
| 
1 


would still amount to $62.50, only 
$4.17 under the present monthly 
payment. 

Dealers’ complaints on credit re- | 
strictions have generally been aimed 
at high monthly payments, and not 
at the one-third down payment re- 
quirements of Regulation W. 

It became apparent during the 

week that the personnel of the 
FRB will be undergoing some 
changes soon, The resignation of 
Marriner S. Eccles, effective July 
15, was announced Thursday, and 
it has been learned that Matt S. 
Szymezak, senior member of the 
board, will also resign. 

Previous reports in Washington 
had it that Edward L. Norton and 
Oliver S. Powell, two other FRB 
members, also plan to resign from 
the board this year. 

* * * 

SKED for a statement after the 
‘% favorable committee votes were 
recorded, NADA Managing Direc- 
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Twin City Dealers Meet at St. Joseph, Mich.— 


Members of the Twin City Automobile Dealers Assn. met recently in St, Joseph, Mich., to 
hear Peter Talentino, deputy commissioner of the state banking department, discuss the motor 
vehicle finance act. Left to right: Joseph Frick, president of the association; Talentino, Mary 


tor Robert Deo said the credit 
belongs largely to the recent cam- 
paign of the association’s Public 
Affairs committee to make both the 
public and Congress conscious of 
the automobile’s essentiality in 
everyday life. 

One member of the House com- 
mittee is reported to have said 
that he was moved to favor re- 


| Lou Ross, secretary; Floyd Brown, Petoskey, president of the Michigan Automobile Dealers 
| Assn., and Gilbert Haley, executive-secretary of the state association. 


laxation of Regulation W because 
the wealthy can afford to buy 
cars at any terms for any pur- 
pose, while the poor man is at a 
disadvantage, 

With only five days to go before 


the Defense Production Act expires, 
this week is expected to be a mo- 
mentous one on Capitol Hill for the 
NADA, the FRB and John Public. 











Finds it produces more revenue 


per square foot than any other 


department 


“Frankly, we were skeptical at first,” Mr. 
Wirth continues, “But the volume of busi- 
ness derived from our complete INLAND 
RADIATOR DEPARTMENT has 
exceeded my fondest hopes. In fact, com- 
paring this department with others, we 


were amazed to 


service absorption fifteen percent.” (See 


chart at right) 
“Then, too,” he 


in service section. 


far 


find it alone increased 


says, “With the uncer- 


tainty of automobile production and sales 
our radiator department will help carry the load and keep our dealer- 
ship in the black no matter how much new car sales lag.” 

The demand for Radiator Service is increasing . . . the market poten- 
tial phenomenal. Now is the time to learn how an INLAND RADI- 
ATOR DEPARTMENT can increase business 
and build extra profits for your dealership! 
Mail coupon below for your free copy of “Blue- 
print for Profit” and get complete details. 


INLAND MANUFACTURING COMPANY 


Contains factvol data 
on Radiator Service, 
tells hew to build cus- 


15.2% Related 
Service Items 
(Labor Only) 


INLAND 


Radiator Department’”’ 
says Mr. Frank Wirth, 


Partner, Booth Motor Company, 
Harlan, lowa 








52.1% Wholesale 
Customers 





Chart shows figures on 
sources of revenue de- 
rived from radiator de- 
partment at Booth Motor 
Company. 


1108 Jackson Street — Omaha 8, Nebraska 


tomer satisfaction . . . 
+ profits! 


| volume . . 
Inland Manufacturing Company, Dept. ANé 

1108 Jackson Street, Omaha 8, Nebraska 

Please send your free copy of ‘Blueprint for Profit.”’ 
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| 
At Dealer Murphy's Open House in Newark— | 0 
Gerald J. Murphy (left), president of Murphy Oldsmobile Co., is welcomed to Newark, orf aL aia a ae eae a 
N. J., by B. N. Barber, eastern regional manager, and by Clyde R. Swartz, New York zone Address. at as = eae a a 
manager. Murphy, who previously operated a dealership in Oakland, Calif., recently acquired 
Mallon Oldsmobile Co., of Newark, one of the largest Oldsmobile operations in the East. City State 


Barber and Swartz were guests at the open house celebration that marked Murphy's debut 
in Newark, 














orean Invasion Really Started a Whirli 





Topsy-Turvy Year Ends for Autos 


(Continued from Page 2) 


appreciation of the importance of 
the auto to the war economy. 

The Office of Price Stabilization 
in January assigned Financier John 
M. Hancock to hear auto makers’ 
complaints about CPR 1. His rec- 
ommendations, filed subsequently, 
have never been made public as 
such. 

Rumors of auto production cut- 
backs materialized gradually in in- 
direct form. The spare tire was or- 
dered removed from new cars, and 
nickel allocations for trim were 
curtailed. Second-quarter reductions 
in auto steel allotments were not 
as great as had been feared, but 
extension of the Controlled Mate- 
rials Plan quota system to the in- 
dustry for the third quarter prom- 
ised greater cutbacks and brought 


especial criticism from the Big 
Three. 

* * o 
Fe in January, the OPS 
4 clamped a General Ceiling Price 


Regulation on all retailers, only to 
follow this up on Feb. 26 with Sup- 
plementary Regulation 5 isolating 
new- and used-car dealers from the 
pack. SR 5 fixed used-car ceiling 
prices at the levels of January 
guidebook editions. New-car deal- 
ers were forbidden from grossing 
a higher “total realization” on a 
tradein deal than they did between 
Dec. 19 and Jan. 25. Amendment 
3 to SR 5 repealed the perplexing 
“total realization” clause. 


Treasury Secretary John Snyder 
kept the pot boiling in February. 
He proposed a boost in the auto 
excise tax from 7 to 20 percent. 
NADA and AMA joined in opposing 
the Snyder idea. They have suc- 
ceeded in persuading the House 
Ways and Means committee to lop 


GM, Chrysler 
Deny Scrapping 
Old Engines 


DETROIT.—-Spokesmen for Gen- 
eral Motors and Chrysler last week 
categorically denied charges eman- 
ating from Washington that their 
dealers are ordered to destroy old 
engines to keep them from getting 
into the hands of engine rebuilders. 


In Washington, Ira Saks of 
Cleveland and Charles Dunmore of 
Garland, Tex., had leveled such 
charges against GM and Chrysler 
before a House subcommittee on 
“monopoly power.” 

Saks and Dunmore said that 
Ford was the only major automo- 
tive producer which doesn’t prac- 
tice such a policy. Both Saks and 
Dunmore are motor rebuilders. 


They said that both GM and 
Chrysler, by their instructions to 
dealers, hamper metal conservation 
by making wornout engines un- 
available for rebuilding purposes. 


Saks and Dunmore said it meant 
a terrific metal loss for the nation 
and the loss of millions of man- 
hours of labor. 


Chayne Heads U p 
AMA Committee 


DETROIT. Charles A. Chayne, 
engineering vice-president of Gen- 
eral Motors, has been elected chair- 
man of the engi- 
neering advisory 
committee of the 
Automobile Man- 
ufacturers Assn. 

Chayne, an en- 
gineer for over 25 
years in the auto- 
motive business, 
succeeds J. M. 
Crawford who 
had served as 





, ” committee chair- 
C. A. Chayne man for the past 
two years. Crawford recently an- 


nounced his retirement from GM. 


The AMA engineering advisory 
committee serves as the auto indus- 
try’s means for dealing coopera- 
tively on technical and engineering 
problems, particularly those prob- 
lems of a safety nature in which 
















































the auto excise measure to 10 per- 
cent, but the committee has offset 
the cut somewhat by calling for a 
boost in the truck and parts levy 
from 5 to 8 percent. 


March brought auto workers a 
five-cent escalator pay boost, in- 
ducing OPS to grant new-car 
makers a 3% percent rise in 
prices. New-car dealers were 
burned up, though, when the 
price agency refused to let them 
apply their full discounts to the 
amount of the increase. All they 
could do under Amendment 1 to 
SR 5 was pass along the whole- 
sale billing hike to the customer. 
As Cadillac began production at 
its Cleveland tank plant, the first 

evidence of an auto sales letdown 


began to appear. “Scare buying” /19 cents. 


had evaporated under the weight of 


|cars and trucks in the first quarter. 


|Factory and dealer car stoeks rose. 
” * * 


| THE selling tailspin put new im- 
| petus into the anti-Regulation 
|W drive. Layoffs at Hudson, Kai- 
ser-Frazer and Ford caused the 
UAW grave concern. Regulation W 
| was made « target of auto manage- 
| ments and labor. 

| Approach of the June 1 deadlines 
| for a new escalator review and the 
|1951 “annual improvement” factor 
| prompted several new-car firms to 
| complain of a price-profits squeeze. 





manding price relief. 


| 
/eent hike in auto cost-of-living 


| bonuses, bringing the total bonus to 
Then the WSB gave a 
'conditional go-ahead on the four- 


- production which totaled 2,000,000 |cent “improvement” raise—the at- 


Obituaries 


Carlton, 69, Aide 
At Motor Wheel 


LANSING.—Funeral services have 
been held for Clarence C, Carlton, | 


69, vice-president and secretary of 
Motor Wheel) 





tive and Aviation | 
Parts Manufac- 
turers, Inc. 

Mr. Carlton 





motive Council | 
for War Produc- | 

st tion during World | 
Cc. C. Cariton War II. He was 
made vice-president of Motor Wheel | 
in 1938. Mr. Carlton moved to Lan- | 
sing in 1917 to become sales man-| 
ager of the Pruden Wheel Co., later | 
merged with Auto Wheel Co. to 
form Motor Wheel Corp. 


* * x 


Editor Herschel Blewett, 


In Business 35 Years 

LOS ANGELES.—Herschel Blew- | 
ett, auto editor of the Los Angeles | 
Herald-Express, died here last 
week. Mr. Blewett was widely 
known in Southern California auto- | 
motive circles, having been in the | 
business for the past 35 years. 

* * * 





Carl J. Collopy 
BEDFORD, Mass.—Carl J. Col- 
local automobile dealer, died 
an illness of four months. 


NEW 
lopy, 56, 
June 16 
Mr. Callopy, 
and Benson Motors, 
wintering in Florida. 

* * * 


Marion K, Zwolinski 
GROSSE POINTE WOODS, Mich.-—~Mar- 
ion K, Zwolinski, 64, a prominent automo- 
tive engineer, died at his home here June 
17. For the past five years Mr, Zwolinski 
had been associated with Electric Auto-Lite 


after 
president of Motor Sales Co. 
was taken ill while 


in a consulting capacity. Previously, he 
spent 20 years with Hudson, having been 
that firm’s chief engineer and master me- 
chanic 

* ab * 


John L. Drake 
TOLEDO.—John L. Drake, director of 
engineering for Libbey-Owens-Ford Glass 
Co., died here June 19. 


* * * 

W. L. Boyles 
BORGER, Tex. W. L. Boyles, Nash 
dealer here, died on June 13. Mr. Boyles, 


a prominent Democratic leader, established 
a Nash dealership in Pampa, Tex., six 
years ago, later moving to Borger. 





Dealer Rouser Cited— 
E. M. Christie (left), Nash Philadelphia 
zone manager, presents R. J. Rouser, owner 


of W. A. Rouser & Sons, Hanover, Pa., with 
}a clock trophy in recognition of his 30 years 
John O. Munn's Dealers Tell Me and J. B. | as a Nash dealer. Rouser was honored at a 


Van Tassel’s column are regular AUTO- ; : : : ; 
MOTIVE NEWS columns which no forward. | testimonial dinner attended by his entire staff 
looking dealer can afford to mias! | and Nash officials 


public officials are concerned. 





~|tached string being that auto com-| 
|panies must pledge to absorb the} 


pay hike and not use it to justify 
a price relief appeal. 

After listening to auto execu- 
tives declaim against a produc- 
tion quota system, the NPS set 
one up for the third quarter. It 
will permit a three-month output 
of approximately 1,200,000 cars. 
The FRB stood firm on the 15- 

month Regulation W, causing 


duction Act beyond the June 30 
expiration date. 

It’s been a year honeycombed 
with Reg. W, DPA, NPA, CPR 1, 


“improvement” factor and the like. 
Any wonder that boiling points have 
fallen lower and lower? 


K-F Sales Rise 
21% During 
3-Week Drive 


WILLOW RUN.—Tabulations of 
sales increases for the first three 
weeks of Kaiser-Frazer’s Big 5 
dealer demonstration campaign 
show that retail deliveries spurted 
21 percent over the three week pre- 
contest period, the company an- 
nounced last week. 

According to Walter deMartini, 
sales vice-president, Eastern divi- 
sion sales were up 27 percent; Mid- 
west, 26 percent; Western, 18 per- 
cent, and Central 10 percent. 

The dealer campaign-contest 
closed at midnight June 23 with an 
estimated $100,000 in salesman and 
dealer prizes at stake for best sales 
and demonstration reports. 

Meanwhile, due to the success of 
the drive, K-F announced a second 
Big 5 campaign patterned closely 
after the one just concluded. Dates 


25 through July 28. 

Leading regional increases under 
the demonstration campaign were 
52 percent for Memphis, 47 percent 
for Boston and 40 percent for New 
York. Other leading regions were 
Des Moines, 26 percent; Kansas 
City, 25 percent; St. Louis, 19.9 per- 
cent; Chicago, 19.5 percent; Atlan- 
ta, 19 percent, and Buffalo, 18 per- 
cent. 


Nash Captures 
Alberta Race 


EDMONTON, Alta.— Herschel 
Buchanan, veteran stock-car driver 
from Shreveport, La., drove his 
Nash Ambassador to first place in 
the 150-lap event during the season 
opener at the exhibition grounds. 

Buchanan covered the 50- mile 
distance in one hour, two minutes 
and 20 seconds. Twelve cars were 
entered in the event. 


Customs Reduction Cuts 


Chamois Prices 5 Pct. 
WASHINGTON. — The wholesal- 
ers’ costs on imported French 
chamois have been cut back to the 
schedule in effect on Jan, 1, 1950, | 
according to Schroeder and Tre-| 
mayne, largest importers of cham- 
ois skins in North America. 
This price cut, amounting to 5) 
percent, is made possible by reduc- | 
tions in the U. S. customs duties | 
which were agreed upon at the 34| 
nations conference recently con-| 


cluded at Torquay, England. 


for the new campaign will be June Defense orders for the automo- 
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|Minneapolis Area Dealers— 





Twenty-five representatives of DeSoto-Plymouth dealers in the Minneapolis area recently flew 
to Detroit for a driveaway. The group toured the plants and was entertained at a banquet by 
| Ford was particularly vocal in de- DeSoto executives. Pictured as they landed at Willow Run airport are R. F. Entzminger, Joe 
Albachten, Roy Almquist, B. J. Letourneau, M. T. Melguard, Ben Mikkelson, A. G. Gerhardt, 
The reorganized Wage Stabiliza- | 4H. H. Baker, Harry Nordin, Don Peterson, Guy Briggs, Hank Molden, Allan J. Cole, Georce 


. Board first allowed a three-| Yeg9er. Paul Huller, Willard Peterson, C. L. Larson, Gene Murray, Ed Helgeson, Loren Hoyt, 


C. W. Magnuson, Art Ruthenbeck, Dennis Bailey and Ail Frederickson. 


Ottawa Lays Sales Slump 
To Car Overproduction 


(Continued from Page 3) 


ucts covered by these compara- 
| tively new restrictions. 

However, official opinion seems to 
|be that a “wait-and-see” attitude 
must prevail for three or more 
months before final judgment can 


Corp. and founder |NADA to turn to Congress. Both|be passed on either credit controls 
and past presi- jegislative chambers are consider- | Or taxes. 
dent of Automo- | ing pills to extend the Defense Pro- | 


Nevertheless, with unemployment 
| threatened in the automotive indus- 
try, a “wait-and-see” attitude may 
|/not be practical for any lengthy 
|period so that some move to aid 


served as a mem-/| amdts. 1, 2 and 3 to SR 5, M-68, 20| the industry is expected. 
ber of the Auto-| percent excise tax, CPI, four-cent | a. oe 


| PECULATION here does not 

favor lowering of sales or excise 
| taxes on passenger cars. It has been 
| suggested that the flood of British 
|ear imports might be stopped to 
|help sales get going in the Cana- 
dian market, but this is also doubt- 
ful. 

At least no such drastic action 
is foreseen, particularly since 16,- 
| 281 British cars were sold in 
Canada in the first four months 
of 1951, compared with 19,136 in 
| the same period of 1950. In other 
| words, such sales appear to be de- 
| clining by themselves and dealers 
are overstocked in many parts of 
| Canada, even offering lower prices 
to induce business. 

The drastic credit 
might be overhauled slightly to help 
the automotive industry, rumors 
say, but this is not likely to come 
without a delay because officials 
here seem anxious to await a longer 
period of administration before 
making any such move. 

After all, the whole purpose of 
these credit curbs was to stop buy- 
ing to some extent on long-term 
credit arrangements and this is be- 
ing accomplished. 


restrictions 


tive industry may play a role later 
in helping to divert production from 
civilian channels. At the moment, 
such orders are not large by any 
means. 
+ * t 

NDEED, Defense Production Min- 

ister Howe said here: “The pos- 
sibility of securing U. S. orders for 
our Canadian factories was care- 
fully examined but there is excess 
capacity in that country for pro- 
ducing military vehicles.” 


There is no doubt that lack of | 





Output 
U. 8. truck production for 
1951, through June 17: 
1951 Pos. Make 1950 Pos 
1—228,549 Chev. 226,236— 1 
2—167,242 Ford 168,939— 2 
3— 81,312 Inter’l 54,561— 3 
4— 79,407 Dodge 27,182— 5 
5— 63,718 GMC 51,419— 4 
6— 40,708 Willys 17,566— 7 
i— 21,787 Stude, 24,692— 6 
8— 8,432 White 5,993— 8 
9— 8,119 Mack 5,008— 9 
10— 17,567 Reo 1,647—12 
1l1— 4,090 Diam. T 2,596—10 
12— 2,213 Divco 1,844—11 
13— 1,040 Federal 818—13 
li4— 367 Crosley 173—14 
7,139 Misc. 4,603 
Total All Makes 
721,690 593,227 





How Trucks Are Faring 





defense orders has contributed its 


| share to the present state of affairs 
in the automotive industry, If the 


plants had specific large orders and 
had been prepared earlier for such 
orders, there would be no threat of 
unemployment in the automotive 
industry and no oversupply of new 
cars with its trade dislocations, 
observers believe. 

The automotive industry, how- 
ever, may have to tool for large 
production, it is learned here. 
Even though up to now defense 
orders have been comparatively 
small, there is no likelihood that 
the plants will be allowed to be 
idle for any lengthy period, if at 
all, because such plants form an 
extremely vital link in the whole 
defense chain, especially when it 
is recalled that during World 
War II the vehicle program was 
the largest in Canada with an 
output in excess of 800,000 vehi- 
cles. Broad hints of such plans 
can be heard here. 


Evidently, aside from small deal- 
ers who cannot withstand events 
affecting their business in a “tem- 
porary condition in a period of 
adjustment,” as one official put it, 
there is no real réason for appre- 
hension since the present slump in 
sales of new cars may change 
within a_ relatively short time, 
though admittedly sales will not 
rise rapidly, nor likely reach earlier 
1951 figures. 

* * . 

T THE week's end, Finance 

Minister Abbott told Parliament 
Canada has no immediate intention 
“of making any change” for the 
time being to help car sales or 
avoid layoffs in the automotive 
industry. 

He blamed the present situa- 
tion on prebudget high produc- 
tion in anticipation of tax boosts 
on cars, 

However, Defense Production 
Minister Howe, made a_ hopeful 
statement when he declared the 
government will try to help em- 
ployment by making defense work 
available to the automotive indus- 
try. 





Sales 























New-truck registrations for 
four months, plus five states 
for May: 

1951 Pos. Make 1950 Pos 

1—119,547 Chev. 118,946— 1 

2— 84,872 Ford 95,088— 2 
3— 37,864 Dodge 28,160— 4 
1— 35,255 GMC 27,500— 5 
5— 33,152 Inter’l 30,703— 3 
6— 10,765 Stude. 15,710— 6 
J— 8,693 Willys 6,272— 7 
8— 4,654 White 3,276— 9 
9— 4,235 Mack 3,279— 8 
10— 1,766 Diam. T 1,852—10 
1l— 1,492 Divco 1,197—11 
12— 1,439 Reo 1,037—12 
13— 430 Federal 382—13 
14— 162 Crosley 164—14 
3,279 Misc. 2,994 

Total All Makes i 

347,605 336,560 | 

| 
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TBA Operations 
Of Standard Oil 
Curbed by FTC 


WASHINGTON. — 


Federal Trade Commission trial 
xaminer, five Standard Oil com- 
panies and the Atlas Supply Co., 
Vewark, N. J., which the five oil 
ompanies control, would be pro-| 
tibited from, according to the FTC, | 
‘engaging in practices found to be 


Under __ the} 
‘rms of an initial decision filed by | 





monopolistic” in the purchase and 
esale of tires, batteries and other 
‘.utomobile accessories, generally 
known as “TBA” products. 

Cited with Atlas in the provisional 
order of Trial Examiner Everett 


\ "eee 





Haycraft are Standard Oil Co.| 
Ohio), Cleveland; Standard Oil Co. 
Kentucky), Louisville; Standard 
Oil Co. of California, San Fran- 
cisco; Standard Oil Co. (Indiana), 
Chicago, and Standard Oil Co. (New 
Jersey), New York. 

The order is based on findings 
that through their operation of At- 
las, and by using it as an inter- 
mediary in the purchase of TBA 
products, the five Standard com- 
panies have “agreed and combined 


ceive illegal commissions or other 


Award Winners Visit Pontiac— 


Winners of a parts and service contest held in Pontiac's Atlantic zone received a trip to 


| the Pontiac plant as part of their reward. Winners were W. A. Jones, Trail Pontiac, Miami, | 


Fla.; Ron Henard, Burnett Motors, Morristown, Tenn.; L. J. Brown, Quigley's Specialty Co., 
Mobile, Ala.; G. L. Burnett, Burnett Motors, Morristown, Tenn.; Jess Wailace, Preston Bird 
Motor, Homestead, Fla.; John Hilliard Bros., Bradenton, Fla.. and Clarence Berryhill, Dent 
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By Bob Finlay 
Managing Editor 


| Miami lead to better 
| finishes. 

This was pointed out at a press 
conference at the General Motors 
Research Laboratories last week, 
during which it was disclosed 
that progress toward better cars 
is still going on despite defense 


complications and shortages. 


may 


To Better Car Finishes 


GM Continuing Research on Paints, Turbines 
Despite Materials Cutbacks 


FEW paint panels hung on a 
mountain in Chile and the ex- 
plosion of a couple of test cups at 
ear | 






| bine engine which probably will be 
| tested in a Greyhound bus, 
* * * 
C= L. McCUEN, head of 
| “4 the laboratories, emphasized 
|that there was no magic in gas- 
turbine engines, and plenty of draw- 
|backs. The test engine is being 
built solely for information pur- 
poses, As an example of the prob- 
|lems, the exhaust pipe will have to 
|be three-feet square. A 1% square- 
|inch pipe is used on present cars. 
Ralph J. Wirshing, head of the 
Research chemistry department, 
traced the patient 25-year work 


In addition to the development) of trying to piece together clues 


which holds promise of finishes on 


that will lead to better finishes 


Williams Motor, Clanton, Ala. Hosts were Ben Sweeney, Cy Huffman, Bill Dorris, Jack Bates, Cars resistant to chalking, it was) on automobiles. 


A. L. Drury, Dan O'Madigan jr., H. G. Hersh, J. H. Otis, Hugh Hales, A. H. Niederecker 
and Carl Hoffman. 


Ford Shutdown Ascribed to Taxes, Credit Lids .. . 





revealed that 


GM_ Research is} 


In the final analysis, it was an 


building a 300-horsepower gas-tur-| accident that changed the direction 


combined purcnaing ower Canada Makers Lash at Control 


compensation in connection with 
such purchases; and to obtain other | 
“preferential” treatment from sell-| 
ers.” | 

| 


i 


Wilson Resents 
GM Steel ‘Smear;’ 
Hits at Reg. W 


CHICAGO. — Charles E. Wilson, 
president of General Motors, denied 
published statements that the com- 
pany had obtained steel improperly, 
while speaking at ceremonies here 
marking the delivery of the 10,000th 
diesel-electric locomotive to the 
Wabash Railroad by Electro-Motive 
division, 

“When someone tries to smear 
GM,” Wilson said, “I feel the same 
way as President Truman does 
when someone takes a crack at 
Margaret's singing.” 

Wilson said that he opposed 
most of the controls being advo- 
eated in Washington except those 
calling for military priorities. He 
said he favored some credit con- 
trols, but thought the government 
was going too far with Regula- 
tion W. 


Liquid Glaze Line 
Okayed by Hudson 


LANSING.—John J. Mitchell, | 
president of Liquid Glaze, Inc., an- 
nounces that his company’s new 
line of appearance-treatment prod- 
ucts has been accepted and ap- 
proved by the Hudson Motor Car 
Company. 

National distribution is being 
made to all Hudson dealers. 


Ford, Studebaker Tell 


Dealers of Quota Cuts 
DETROIT. — Ford and Stude- 
baker dealers in this area were 
notified last week to expect sub- 
stantially fewer cars from their 





the union in its wage negotiations 
with the company. 

A delegation of union officers, 
headed by George Burt, regional 
UAW director, called on govern- 
ment officials in Ottawa recently 
* * to discuss credit limitations. 


— limitations require a cash They told government officers 
4 down-payment of 50 percent,|that very serious and almost imme- 
with no more than 12 months to) diate layoffs are threatened unless 
pay the balance. Sales and excise | credit curbs are relaxed. 
taxes were advanced to 35 percent * . “s 
-25 percent excise and 10 percent ONE UAW spokesman reported 
sales tax. that he expects some alleviation 
Most of the independent automo- | of credit controls next month, but 
bile companies in Canada have al-|he added that he was not sure this 
ready cut back production and laid | would cure the market's ailments. 
off some of their personnel, and; fe said the UAW’s research de- 


(Continued from Page 3) 


Canada that car sales have been 
on the skids ever since the govern- 
ment tightened up on credit con- 
trols and boosted sales and excise 
taxes. 


even British-made cars have felt! partment had learned that Ameri-| 
can companies with Canadian sub-| 
inde- | sidiaries had prevailed upon those | 


the tightening up of the market. 
Studebaker is the only 
pendent auto firm in Canada | subsidiaries to “produce as much as 
which has not as yet reduced | possible in the first four or five 
production or laid off employes. | months of this year. 
However, D. C. Gaskin, general | This was done, the union spokes- 
manager of Studebaker Corp. of | ™an said, in the expectation that 
Canada, Ltd., has warned that a unit production system might 
continuing credit restrictions be set up in the last half of this 


. year, with quotas based on output 
might call for a curtailment of “ the Rear quarter an first aif 


production. | of this year. 

Studebaker, he said, was fortun-| The result, he declared, was over- 
ate because it can swing orders, production and a glut of cars. When 
from domestic production to export | no material shortages developed, the 
markets. The company is one of|companies found themselves over- 
Canada’s largest vehicle exporters.| stocked and the market oversold. 

* * x } * * * 


TUDEBAKER was forced to close HE same union spokesman also 
its Hamilton (Ont.) plant for) hinted that the government im- 
two days early this month because | posed the drastic credit restrictions 
of a shortage of materials brought | because some of the auto companies 
about by strikes against three of|had refused to take defense con- 


the company’s suppliers, but is cur-|tracts, other than for military ve-| 


rently producing 74 cars and trucks | hicles. 
daily. 

Ford was the first of the Big 
Three to announce a production 
cutback, but Chrysler of Canada 
closed down its truck production 


in credit controls, he admitted that 
a “top federal administrative as- 
|sistant” had told him that “credit 
curbs and taxes are not the govern- 
i ment’s anti-inflationary program, 
last week because of material but only a part of it. Relaxation 
shortages, the company said. of part of the program will only 
This view was disputed by UAW | result in requests from other seg- 


| spokesmen, who said that its Chrys- | ments for relief from other portions 


Although he expects some easing | 








factories in July, owing to 
sharper governmental restric- 
tions on materials usage. 

Cuts for Ford dealers ranged 
from 20 percent upward, and for 
Studebaker, as high as 50 per- 
cent, 


|ler members had been laid off in- 
definitely “because credit controls 
have curbed the market.” 

UAW officials in Windsor also 
j}accused Ford of Canada of “blow- 
ing up” the dispute over credit 
controls in an attempt to weaken 





“ 
ad 





Fun for Ford Contest Winners— 

Fifty-two members from the Detroit district were among the 1,600 winners of Ford's Broad- 
way Flying Jamboree contest and flew to New York to enjoy a weekend of varied entertain- 
ment as guests of the company. Pictured above is the group just before boarding an 
American Airlines DC-6 flagship at Willow Run airport for the flight to Manhattan. The Air 


of the program.” 

A GM official said that when the 
|company said something—and if it 
said anything at all—the comment 
would probably be optimistic. He 
said that no production curtailment 
has taken place and that “the situ- 
|ation is not as black as it has been 
painted.” 
| * * * 
} 
mitted that “curtailment of 
credit and tax increases have had 
a definite effect on the market, and 
we look with some concern toward 
the latter half of the year.” 

A Chrysler of Canada official 
declared that “government pro- 
visions have had and will con- 
tinue to have an effect on the 
market.” The company’s field re- 
ports, he added, proved that sales 
have slowed perceptibly. 


However, no plans have been | 


made to curtail production, he said. 
Until the situation develops fur- 
ther, he added, it would be impos- 
sible to say what the company 
will do. 





A NOTHER GM announcement ad- | 


that 
workers 


officials 
Nash's 


been some layoffs.” 
* * * 
i be union official declared that 
Nash was building only 14 cars 
a day now, compared with 24 be- 
fore credit restrictions were tight- 
ened. 

He added that, whereas the plant 
formerly was about 800 units be- 
(hind in production, it now has 
}about 1,000 new cars unconsigned 
| on its premises. 

Hudson’s Tilbury (Ont.) plant 
has not produced a car since the 
third week in May. The company 
was closed throughout most of 
April and resumed operations for 
only the first three weeks in May. 
Hudson had been producing about 
70 units a week before the clamp- 
down on credit. 

Kaiser-Frazer is revamping its 
production lines at its Leaside 
/(Ont.) plant to permit the produc- 
'tion of both Henry Js and Kaisers. 

e * 7 

N THE meantime, Howard Moore, 
managing director of the Feder- 
| ation of Automobile Dealers Assns. 
of Canada, said that some relaxa- 
|tion of credit restrictions was pos- 
| sible in the near future, 


Willys to Run 


| 
Aluminum Plant 


TOLEDO. — Willys-Overland Mo- 
tors, Inc., announced here last week 
that it will assume active operation 
of the Aluminum Forgings, Inc., 
| plant in Erie, Pa., about July 1. 

| Selected by the General Services 
| Administration to operate the gov- 
|ernment-owned defense plant in 
| Brie, Willys announced that to- 
gether with its drop forge division 


| here, it will be capable of turning | 


| out in excess of 2,000 tons of alum- 
;inum and steel forgings a month. 


| 
| 
| 
| 


|of the search, 

For many years it was believed 
| that an oxidizing action caused auto 
|finishes to become dull with age. 
|Basis of the new hope for better 
finishes is the conclusion after a 
| series of tests that a reducing ac- 


almost a third of tion, rather than oxidation, causes 
in Toronto had 


been laid off already, and company 
spokesmen agreed that “there have 


the deterioration. 
- > > 

. theory was explained by 

Wirshing at a meeting of the 
| American Society for Testing Mate- 
|rials at Atlantic City, in the hope 
| that with the new knowledge in the 
|hands of more people the eventual 
|} improvement will come much more 
| quickly than it would if the knowl- 
;edge were kept within GM pre- 
| cincts. 
| It has long been known that a 
|combination of dampness and sun 
has a deteriorating effect on fin- 
| ishes. 
Samples placed in the dry air on 
| @ 10,000-foot mountain near 

Montezuma, Chili, for one, two 
and three-month periods shewed 
searcely any dullness or chalking. 
This indicated that sunshine it- 
self had little effect. 

Now for the exploded test cups. 
To determine how much effect 
moisture had, GM research men 
made special aluminum cups with 
circular window tops to let in the 
sun rays. A paint sample on the 
inside bottom could be sealed and 
exposed only to sunshine, Moisture 
could be eliminated or sealed into 
the cups in any desire amount. 

Two of the cups in the test racks 
at Miami exploded. 

* * o 

T WAS reasoned that the explo- 

sions resulted from formation of 
peroxide, which usually acts as an 
oxidizing agent but under certain 
conditions reverses this and be- 
comes a reducing agent. 

When the conditions were set 
up for the reverse role, lacquer 
and enamel surfaces dulled and 
chalked rapidly. 

This led to the theory that reduc- 
ing action rather than oxidization 
caused deterioration of auto fin- 
ishes. Tests with chemicals to 


counteract the reducing action in- 
| dicated a slowing down of chalking 





K-F Dealers Sponsor Contest— 
| The winning ticket in the "Ride and Drive" 


campaign held this spring by the Central 


| Indiana Kaiser-Frazer Dealers Assn., is shown being drawn by Herman Lawson (left), nominee 


for mayor of Noblesville, Ind. Others in photo (left to right): Cleo Kern 
Nash officials have scheduled a | Indianapolis Star; Rollins Stewart, distributor; D. E. Frederickson, Cincinnati K-F regional 
meeting for this week to decide | ™anager; D. B. Wartchow, divisional sales manager. The sales promotion contest was built 


auto editor, 


Transportation Assn. said that the group of 1,600 was the largest single movement in| what action to take, it was learned, | around demonstration rides and the lucky winner was Harold Robbins of Frankfort, Ind. His 


commercial airline history. 


|'A union delegate told government 


prize was a Henry J six-cylinder Deluxe model. 


XUI 
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Car, Truck Output Estimates 
o 
By Automotive News 
PASSENGER CARS 
(U, S. PRODUCTION ONLY) 
Week Week Jan. 1 = 1 
Ended Same Ended June, to 
June 23, Week, June 16, 1951, June 24, sen 23, 
1951 1950 1951* to Date 1950* 1951* 
CHRYSLER . 81,957 38,161 31,596 100,991 337,583 678,057 
Chrysler 4,330 4,921 4,722 14,014 47,537 91,722 
DeSoto . 3,189 3,746 3,166 9,680 35,438 60,764 
Dodge . 8,442 10,691 7,991 26,823 94,969 181,262 
Plymouth 15,996 18,803 15,717 50,474 159,639 344,309 
FORD 25,088 35,520 25,408 79,224 774,138 653,912 
Ford 19,291 27,186 19,551 61,622 595,723 507,473 
Lincoln 596 742 598 1,789 16,912 14,848 
Mercury . . 5,201 7,592 5,259 15,813 161,503 131,591 
GENERAL MOTORS 49,896 72,060 47,497 152,821 1,429,505 1,234,064 
Buick ... 9,429 11,976 8,455 27,802 258,184 222,426 
Cadillac . 2,173 2,791 2,047 6,678 44,132 53,958 
Chevrolet . 24,048 37,739 23,320 74,584 718,220 611,664 
Oldsmobile 6,445 9,046 6,345 19,842 188,253 156,824 
Pontiac .... 7,801 10,508 7,330 23,915 220,716 189, 192 | 
KAISER- FRAZER 398 4,146 853 2,806 40,856 66, 859 | 
Frazer 9,955 
Kaiser .... 898 4,146 853 2,806 30,901 66,859 
CROSLEY 55 137 53 157 3,010 3,246 
HUDSON 270 3,879 365 635 71,122 72,772 
ERIE, arécveisesce 3,654 4,365 3,213 11,255 102,988 87,366 
PACKARD ............... 1,636 iicumnes 1,633 5,209 31,941 45,216 
STUDEBAKER.  ....... 4,540 6,520 2,950 11,945 142,582 122,424 
WILLYS-OVERLAN Di 370 1,091 387 973 15,277 16,424 
Total Cars, U. S......... 118,364 165,879 113,955 366,016 2,949,002 2,980,340 
Fincludes station wagons and Jeepsters. *Revised. a 


COMMERCIAL CARS 


(U, S. PRODUCTION ONLY) 










Week Week Jan, 1 dan, 1 
Ended Same Ended dune, to to 
dune 23, Week, June 16, 1951, June 24, June 23, 
1951 1950 1951* to Date 1950* 1951* 

CHEVROLET 9,721 13,045 9,725 30,697 239,281 238,327 

CROSLEY ...... ; 10 5 6 24 178 373 

DIAMOND T.................. 142 141 119 402 2,737 4,206 

DIVCO 109 120 340 1,953 2,333 

DODGE 3,711 3,981 12,851 30,843 83,673 

41 66 187 859 1,097 

7,807 7,629 24,014 176,746 175,021 

2,455 2,519 7,822 53,874 66,434 

3,094 2,991 9,732 57,655 34,303 

Piarswsietiks eavebvaveedarecs 140 331 1,071 5,148 8,414 

eae ai drlatesaaacvats ainciieiws 161 292 1,098 1,808 8,442 

1,084 868 3,175 25,776 22,855 

WHITE / 327 395 1,247 6,320 8,827 

WILLYS-OVERLAND ~ 2,544 992 2,467 5,908 18,558 43,031 

MISCELLANEOUS ...... 358 151 358 1,142 4,754 7,497 

Total Trucks, U. S..... 32,387 33,263 31,867 99,710 626,490 754,833 
Total Cars, Trucks, 

IE Tacs csssecarhadsaieiatevenicl 150,751 199,142 145,822 465,726 3,575,492 3,735,173 
Total Cars, Trucks, 

9,228 9,617 30,437 178,528 236,025 





Grand Total 

Cars and Trucks, 

U. S. and Canada........ 159,971 208,370 155,439 496,163 3,754,020 3,971,198 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


3 Millionth Car Rolls 
Only Day Ahead of ’50 


(Continued from Page 1) 


alloys and types where the rub is 
expected to come. 

As a result, mass layoffs of work- 
ers and sharp production cuts at car 
plants seem unavoidable. 
shutdowns have already been an- 
nounced. 

GM will use some of its cutback 
time during the first week of Au- 
gust by closing all of its Michigan 
plants. Other GM plants will close 
for a week, probably later in Au- 
gust. 

. 


roRD expects to have to layoff a 
substantial portion of its work 
force sometime next month. Some 
Chrysler plants are reported plan- 
ning to shave schedules by as much 
as 30 percent in July. 

Whether the auto industry’s pro- 
duction picture will be about the 
same or better in the fourth-quar- 
ter of this year remains to be seen. 
At any rate, it appears that all of 
the nation’s manufacturers will be 
brought under CMP after Oct. 1. 

Special CMP forms were being 





Auto Stocks 





June June 1951 
20 13 High Low 
Chrysler 69% 69 8234 68% 
Crosley 8% 2% 5% 2% 
GM 48% 48% 54 46 
Hudson 15% 15 20% 15 
K-F 5% 5% 8% 5% 
Nash 18% 185% 22% 17% 
Packard 4% 4% 6% 4% 
Stude. 28% 27% 35% 27% 
Willys 9 9% lh 9 
22.45 *22.27 


*Average for nine stocks, 





Some | 





mailed to auto makers last week 
and are due back in Washington 
by July 31, After they are proc- 
essed, along with forms from all 
other types of industry, auto 
makers will probably be given 
some idea of what the last three 
months of this year holds for 
them. 


Rumors leaking out of Washing- 
ton last week were to the effect 
that fourth-quarter material 
strictions will be somewhat sharper 
than those in the third-quarter. 

oe = ok 


BY: although the final six months 

are clouded with uncertainty, 
it still seems likely that U. S. 
plants will wind up 1951 as the sec- 
ond best production year in history. 


By the end of this month, near- 
ly 3,100,000 cars and 785,000 trucks 
will have been produced in the 
first half of 1951 for a total of 
3,885,000 vehicles. It has been a 
surprising six months, yielding 
far more production than the 
most optimistic prognosticators 
forecast when the year started. 


As it turned out, the first six 
months of this year will show the 
production of about 130,000 more 
vehicles than were built in the 
same period of 1950, even though all 
the increase is in trucks. 

The most prominent spot in the 
1951 production scene so far has 
been Chrysler. This corporation’s 
divisions, granted “hardship” con- 
cessions by NPA because of last 
year’s 100-day strike, have been 
building vehicles at top speed in 
spite of sporadic labor trouble re- 
cently, 


re- | 


: 





| EXPERIENCED 


|| CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS 


(18¢) 


PER WORD for each insertion. Cash in advance. Position? 


hit eee tt) ee ee be ee ee Se ee 


ers. 


at regular rates, but if signed 
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Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


SAL ES MANAGER, who knows automotive 
service equipment market, wanted by 
internationaily known firm "recognized as 
leader in field. Man we seek is between 
35 and 45 years of age, with a proved 
record of accomplishment as a _ sales 
manager in the field of engine testing 
and diagnosis; must have established 
contacts with car manufacturers, field 
organizations, dealers, fleets, He must 
be a sound, hard-hitting salesman with 
executive ability. For the man that can 
produce with a product approved by the 
major car factories, here is an excellent 
opportunity, financial and otherwise. 
Send complete personal and business his- 
tory with recent photo. All replies held 
in strictest confidence. Address Box 5167, 
c/o Automotive News, Detroit 26. 


WANTED 
SERVICE MANAGER 


Large Southwestern 
Chevrolet Dealership 


Only aggressive men between ages of 
35 and 45 need apply. Chevrolet ex- 
training 


perience and administrative 


absolutely necessary. Mail picture or 


snapshot and application to Box 5205, 
c/o Automotive News, Detroit 26. 


OFFICE MANAGER-COMPTROLLER. Per- 
manent position with well established and 
big volume GM dealer, located in tide- 
water area of Virginia. Must have wide 
experience in automotive accounting. Ca- 
pable of control and supervision of costs, 
personnel, budgets, daily operating con- 
trol and all other business management 
functions, Outstanding opportunity for 
capable man, Letter should give full par- 
ticulars of experience, previous employ- 
ment, age and earnings. Enclose recent 
photo, No reference checks will be made 
without applicants permission. Box 5183, 
c/o Automotive News, Detroit 26. 


SERVICE MANAGER. Must be experienced 
in complete operation of service and body 
departments. One of the largest midwest 
metropolitan Buick dealers, Can earn 
$8,000 plus per year, Give age, experi- 
ence present employment, references. 
Confidential. Box 5145, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER, 
age 35-50, experienced in Chrysler Prod- 
ucts. Able to direct shop personnel and 
complete supervision of service depart- 
ment. Well established dealership, DeSoto- 
Plymouth in Long Island, N. Y. Com- 
pensation depends on qualifications, Give 





full details, Sox 5185, c/o Automotive 
News, Detroit 26 
WANTED 

| Experienced truck salesman. Must know 
Chevrolet trucks and truck equipment. 
Opportunity for truck managership for 
right man. 

BOX 5204, c/o AUTOMOTIVE NEWS 


Detroit 26 





OFFICE MANAGER-ACCOUNTANT. Large 
General Motors dealer, located in Brook- 
lyn, New York, requires an experienced 
competent automobile accountant to as- 
sume full charge. Only those having the 
above experience need apply. Write, giv- 


ing age, experience and salary desired. 
Box 5184, c/o Automotive News, De- 
troit 26. 


WANTED—Combination fleet and truck 
salesman by well established Dodge- 
Plymouth dealer in Los Angeles. Splendid 
opportunity for right man, Give complete 
qualifications. Box 5143, c/o Automotive 
News, Detroit 26. 

PARTS MANAGER, Chevrolet, New York 
State, 1,200 car potential. Experienced. 
Top salary plus bonus, Box 5197, c/o 
Automotive News, Detroit 26. 





EXCESS SHOP EQUIPMENT? 


Why not sell that extra equipment now 
standing idle in your shop? 

An advertisement 
answerl 


in this section is the 


See rates at start of this section. 


AUTOMOTIVE NEWS 
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— POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 










BUSINESS MANAGER-ACCOUNTANT with 
aggressive, soundly, capitalized new car 
dealership—150-800 units preferably lo- 
cated Nassau county or New York city. 
Top experience all phases automobile ac- 
counting systems. Can assume full charge 
of operations at intervals when necessary. 
May consider limited investment if desir- 
able to both. Minimum salary $6,500 plus. 
Box 5168, c/o Automotive News, De- 
troit 26, 

GENERAL MANAGER, Nine years factory 
and wholesale experience with Chevrolet. 
Five years retail management experience 
with Ford and Chrysler. Very familiar 
with all phases of factory and retail op- 


erations. Age 40, college graduate, best 
of health. Presently national business 
manager for an independent automobile 
manufacturer, Interested in volume op- 
eration. Can furnish best of references. 
Box 5187, c/o Automotive News, De- 
troit 26. 





QUALIFIED GENERAL MANAGER desires 
a connection with a ‘‘Big Three’’ dealer- 
ship, Past records prove results were pro- 
duced on a profitable basis in Detroit 
and Chicago region agencies. Thoroughly 
experienced in all departments of the 
business and present marketing problems. 
Unforeseen conditions in present connec- 
tion brings about this change, Best of 


references from present employer and 
others. Box 5190, c/o Automotive News, 
Detroit 26. 


GENERAL OR SALES ; MANAGER. Experi- 
ence: general manager, Chevrolet dealer- 
ship; also Ford experience. Ten years 
with national finance company in branch 
manager position, Presently empioyed as 
auto finance executive. Qualified operat- 
ing manager, well versed in departmental 
functions, procedures, new and used car 
merchandising. Interested in returning to 
retail field with dealer in Chicago or 
suburbs on profit basis. Box 5189, c/o 
Automotive News, Detroit 26. 

desired 


GENERAL MANAGER position 
with GM, Ford, L-M dealer—250 units up 
on net percentage basis somewhere in 
south. Former 100 unit Chrysler dealer 
fully experienced all phases now engaged 
in profitable used car operation. Young, 
married, non-drinker, Church, bank, 
finance company references. Trial period 
agreeable. Box 65172, c/o Automotive 
News, Detroit 26. 

FORD PARTS MANAGER, 10 years’ ex- 
perience $30,000 to $50,000 operations. 
Excellent record and recommendations. 
35 years old, married, two children, am- 
bitious, honest, sober. Write Box 5186, 
c/o Automotive News, Detroit 26. 


SALESMAN for wholesale automotive parts 
desires Rocky Mountain territory with 
Mopar distributor. Sober, reliable, good 
references. Box 5198, c/o Automotive 
News, Detroit 26. 

SERVICE MANAGER. 15 years General 
Motors, all phases, all makes. Good ref- 
erences, high rating. Box 5188, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP AVAILABLE 


AUTOMOBILE DEALER franchise in ex- 
cess of 100 cars, handling one of the 
oldest independent lines. A corner loca- 
tion in one of the best sections of the 
city. Eight car showroom plus a large 
and profitable service department, fully 
equipped aiso used car lot and show- 
room, 1950 sales over $700,000. Require- 
ments approximately $75,000 and factory 
approval, Located within 70 miles of 
New York City. Box 5195, c/o Automo- 
timbe News, Detroit 26. 


DEALERSHIP, now handling Lincoln-Mer- 
cury, in thriving midwestern town of 15,- 
000, trade area of 50,000. Well estab- 
lished business with top-flight organiza- 
tion. Parts and service volume exceeds 
$8,000 monthly, Net profit this year run- 
ning $2,500 per month. Modern equipment 





and inventory at book value. Will sell 
building or lease, All inquiries handled 
confidentially. Address Box 5178, c/o 
Automotive News, Detroit 26. 
DEALERSHIP AVAILABLE — Suburban 
area large southern Ohio city. New car, 


175-200. Used car 300-325. Volume over 
half million last year, Modern service de- 
partment with good volume. Used car lot 
same location. Interested in selling part 
or all to younger man. Must have experi- 
ence and ability to take full control of 
business. Box 5194, c/o Automotive News, 
Detroit 26, 


located in most prosperous 


DEALERSHIP, 
city inside metropolitan Los Angeles. 
Handling Kaiser-Frazer, Henry ‘‘J’’, and 


car rentals. Established 1946. Thorough- 
ly equipped, low overhead, good service 
business, competent help, Large paved, 
lighted, landscaped, used car lot adjoin- 
ing showroom. Will sell at inventory, 
other interests. Box 5196, c/o Automotive 
News, Detroit 26. 


DEALERSHIP, now handling Ford, north 
Central Washington state. Long estab- 
lished, Small town. Good trade area. 
Cattle and orchard country. Excellent 
hunting, fishing. Good deal—no pressure. 
1950 net—$18,000. 60 car franchise. $30,- 
000 handles everything; building, prop- 
erty, equipment, inventories, etc. Box 
5176, c/o Automotive News, Detroit 26. 


DEALERSHIP in rich western Pennsylvania 
oil town. 100 car yearly. Four car show- 
room. Ample service room, good location. 
$12,000. Box 5202, c/o Automotive News, 
Detroit 26. 


. in care of Automotive News, 


Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
“Box No. 
lar ($1) per insertion for address and extra service as replies are forwarded, 
$9.80 per inch, 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 


add One Dol- 


Ce Le Bg 


el teh as 
unopened, 


MICH. 


DEALERSHIP AVAILABLE 


DEALERSHIP ESTABLISHED 1926, 
handling Chevrolet and Oldsmobile. 
cated main coast to coast highway 
population approximately 10,000. Chict 
diversified manufacturing—excellent mid- 








western farming community surrounding. 
Ottices, salesroom, parts and service de- 
partments in excellent condition. Experi- 
enced personnel. Sole reason for sellin; 
ill health, Replies confidential. Box 5207, 
c/o Automotive News, Detroit 26. 
DEALERSHIP, now handling GM car, 


southwest La. oil and sugar town of 
approximately 26,000 and still growing. 
Well equipped and stocked, Doing excel- 
lent business, Priced right for party who 
can qualify, Reason for selling, other 
interests. Box 5177, c/o Automotive News, 
Detroit 26. 
EXCLUSIVE 
dealership 


INDEPENDENT fine car 
in Eastern North Carolina, 
world’s largest tobacco area, $15,000 will 
handle. Exclusive clientele, Factory ap- 
proval required, Other business inter- 
ests. Three year lease. Small rental. Box 
5180, c/o Automotive News, Detroit 26. 


60% to 70% RETURN per year on the 
investment, Now handling Dodge-Plym- 
outh franchise in middle Atlantic states 
Cash required about $150,000. Box 5203, 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 

eXPERIENCED REPUTABLE volume op- 
erator wishes to acquire substantial Ford 
dealership located in northern New Jer- 
sey or in the metropolitan areas of either 
New York or Philadelphia. All replies 
confidential, Box 5152, c/o Automotive 
News, Detroit 26. 


‘‘BIG THREE,”’ 100 to 350 car franchise 
in southwest, Colorado, Pacific Coast or 
Florida, Capital, background meet fac- 
tory qualifications. Experienced general 
manager in large dealership. In my upper 
30’s. Ready and raring to go at once. 
Replies confidential. Box 5199, c/o Auto- 
motive News, Detroit 26. 


WANTED TO BUY—GM or Ford agency in 
Florida, Factory approval assured. Prefer 
100 to 300 car deal. Reply and negotia- 
tion must be strictly confidential because 
of present ownership. Cash position ade- 
quate, Box 5016, c/o Automotive News, 
Detroit 26. aa 


LINCOLN-MERCURY dealership wanted on 
west coast, Must be over 500 car con- 
tract. Have factory approval. Will pay 
top price. All replies strictly confidential. 
Box 5191, c/o Automotive News, De- 
troit 26. 





G.M. DEALERSHIP WANTED 


200 car up franchise. Personal background, 
business experience and ample capital neces- 
sary to assure factory requirements. Replies 
confidential. 


Box 5182, Detroit 26 


c/o Automotive News, 





DEALERSHIP WANTED—120-250 cars. 
One of ‘‘Big Three’’ in midwest or west. 
Factory approval assured. Ample capital. 
Replies strictly confidential. Box 5192, 
c/o Automotive News, Detroit 26. 


FORD OR CHEVROLET, 100 to 300 cars 
yearly, wanted northern Ohio, Qualified, 
replies confidential, Consider management 
deal with option. Box 5193, c/o Automo- 
tive News, Detroit 26. 


G. M. DEALERSHIP — 150-200 cars year- 
ly. North Jersey or New York suburb 
preferred. Personal background, capital. 
Could withstand any factory require- 
ment. Replies confidential, Box 5141, 
c/o Automotive News, Detroit 26. 5 

WANT TO BUY Ford dealership, large or 
small, in Virginia, North Carolina, South 
Carolina, Georgia or Florida. Replies con 
fidential. M. S. Alford, P. O, Box 444 
Wallace, N. C, 

WANTED—100-150 car franchise. Middle 
west preferred. Please send complete de- 
tails and price. Have ample capital, All 
replies confidential, Box 5200, c/o Auto- 
motive News, Detroit 26. 

EXPERIENCED DEALER of long stand- 
ing wants to buy franchise in Florida. 
Factory approval assured. Answers con- 
fidential. Ample capital. Box 5201, c/o 
Automotive News, Detroit 26. 








BIG THREE 


environs New York City, De- 
Lawyer, ten years’ 


Prefer Florida, 
troit, consider anywhere. 


experience auto industry. Will buy all or part. | 


Active participation. Prefer part with exper'- 
enced dealer wishing to relax, improve ta 
position, hedge against uncertain future. To) 
references, Strictest confidence maintainec 


Box 5206, c/o Automotive News, Detroit 2 








ATTENTION, 
MANUFACTURERS REPS. 
DO YOU NEED NEW LINES” 


Automotive News can help you ¥ 
bringing your wants to the attention of 
manufacturers. 

An advertisement in this section will 20° 


the trick at a nominal cost. 


AUTOMOTIVE NEWS 
Classified Want Ad Departmer 
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DEALERSHIP WANTED | 


- 

LINCOLN-MERCURY DEALER wishes to 
expand. Prefers southeastern U. S. and 
another Lincoln-Mercury deal but would | 
consider Ford. Wm, B. Abramson, 1145 
Cleveland St., Clearwater, Fla. 


DEALER SERVICES 





INVENTORY SERVICE 


Parts Accessories 
Lerge and Small Dealerships 


Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi- 
dential. Inventories accepted by all account- 
ants and by the government. 
ALLIED INVENTORY CO., INC. 
6750 Stony Island Avenue, Chicago 49, lilinois 
MUseum 4-3500 
224 E. 36th St., New York 16, N. Y. 
Murray Hill 2-0064 








ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. | 
Phone Midwest 4-5355. 


INVENTORY SERVICE for all auto “4 





INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 





BUSINESS OPPORTUNITIES 


DEALERSHIP, now handling Dodge-Plym- 
outh, in county-seat town. Established 18 
years; building 70’x125’; paved used car 
lot; new car display room; large parts 
department; complete service department 
and body repair shop. Has made present 
owner financially independent. Approxi- 
mately $15,000 in parts; $10,000 equip- 
ment; $7,500 used cars. Price complete 
with real estate $60,000. Midwest Busi- 
ness Brokers, 216 Standard Bldg., Fort 
Wayne, Ind. 


DEALER OPPORTUNITY. One half inter- 
est available in Studebaker agency locat- 
ed in beautiful high income suburb of 
New York city. Modern building and 
equipment. Present owners enjoy excel- 
lent reputation. Prospective purchaser 
must be thoroughly competent and finan- 
cially able to handle this outstanding 
opportunity. For further information, 
write Box 5181, c/o Automotive News, 
Detroit 26. 


USED CARS FOR SALE 











AUTO AUCTION 


TIM ANSPACH 
“Midway”, Stop 20 
Abenee ene Road 
(For Dealers Only) 

EVERY MONDAY . . . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
"5 N. IMlinois St. Phone Lincoln 5383 





324 W. Main St. 


WANTED—FOREIGN CARS. 


USED CARS FOR SALE 


ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies—Good Motors 
1 to 500 
Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 
MORRIS FREEDMAN, Mgr. 
Saratoga 7-2300 Sherwood 7-1700 


Herbert J. Cole 
Evergreen 2-0400 





ATTENTION DEALERS 


. * 


"A Rare Opportunity” 


(15) 1948 PACKARDS 


(6 Cylinder - 7 Passenger) 


(Used at the 
Washington National Airport) 


* 


Black Paint 
Leather Upholstery 


A-1 CONDITION THROUGHOUT 
(Our Preventive Maintenance is TOPS) 
!! PRICED TO SELL!! 


CALL OR WRITE! 
AIRPORT 
TRANSPORT, INC. 


Administration Bidg., Room 280 
Washington National Airport 
Washington |, D.C. 


STerling 3215 





THE TUESDAY SALE—11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 
—DEALERS ONLY— 

(In the Heart of the Nation) 


Phones: E :33; 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
Ft. Wayne, Ind. 








SHELDON OLDS 
8421 Michigan, Detroit 
Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 








USED CARS WANTED 





Any make, 
or model—M-G’s, Jaguars, Anglias or 
Prefects. Nelson, 4115 Milwaukee, Spring 
7-5511, Chicago, Il. 











$500 cash to buyers and consignors. 


DO NOT FAIL TO ATTEND THIS BIG 
ROUND UP SALE. 


We will have plenty of b 
A BIG TIME FO 


| HORSEHEADS A 


HORSEHEADS, 


HORSEHEADS AUTO AUCTION 


BIG ROUND UP SALE 
Friday, June 29th 


12 o'clock sharp 


Ronald D. West — Owner 


Joseph E. Johnson, Tex Rickard and Evan Metcalf—Auctioneers 











| 
uyers and merchandise. 


R EVERYONE. 


UTO AUCTION 


NEW YORK 














ACCESSORIES WANTED 


We Pay 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 
ACT QUICKLY !! 


DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N.Y.C., N.Y. 
SAcramento 2-7600 





PARTS FOR SALE 


Oldsmobile 
Parts 


24-HOUR DELIVERY SERVICE 


« 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 





Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-6332 


PONTIAC PARTS 


EXCEPTIONALLY LARGE STOCKS OF 








® Quarters @ Tops 

@ Fenders ®@ Doors 

® Grilles ®@ Cowls 

@ Bumpers @ Frames 

® Hoods @ Deck Lids 


@ Body Moulding 
Over 10,000 Items in Stock 


THOMS PONTIAC 


5225 DELMAR BLVD. 
ST. LOUIS 8, MO. 


Rosedale 4800 














BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . . . Same Day Service 
On Mail Orders and inquiries. 
All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, IL!. 

All Phones WAbash 2-1030 








PONTIAC 
PARTS 


Most complete stock in Midwest 
Try Us for All GM Parts 


SHIPPED ANYWHERE — SAME DAY 


Write—Phone—Wire 
FRANKLIN-WEBER PONTIAC 


6101-25 N. Clork St. 
Chicago 26, Illinois 


Direct Phone Ambassador 2-7117 





PONTIAC. Hard-to-get body and fender 
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parts for Pontiac and related GM cars. 
Immediate shipment anywhere, Call Tren- 
ton 4-5194, Stacy Trent Pontiac, 224-236 
W. Hanover, Trenton, N. J. 


GENUINE LINCOLN-MERCURY parts— 
$100,000 stock. Freight prepaid on orders 
over $100 net. Enslen and Welter Motors, 
Inc., 5920 Hohman Ave., Hammond, Ind. 
Call Sheffield 8105. 


PARTS FOR SALE 


47 


BUSES FOR SALE 








FORD BODY PARTS 
OUR SPECIALTY. WE SHIP ANYWHERE. 
PHONE-WIRE-WRITE 
NORWOOD AUTO SALES CO. 
5050 Montgomery Rd. 
CINCINNATI 12, OHIO 
Me 4460 





PARTS WANTED 





MISTER 


CHEVROLET 
DEALER 


PARTS—MOTORS 
SHORT BLOCKS 


CASH WAITING 
Send your surplus inventory list to 


SPIELMAN CHEVROLET 


635-645 Avenue of Americas 
New York City, N. Y. 
or Phone Chelsea 2-7400 








TRUCKS FOR SALE 


FORD '50 "F-7" 
2'2-TON TRACTOR 


36-inch 5th wheel, cab, air 
brakes, 40 gallon saddle tanks, four 
1000x20 10-ply tires and 900x20 front, 
2-speed transmission. 


WALKER MOTORS, INC. 


Authorized Ford Dealer 
216th ST. & BROADWAY 
New York City LOrraine 9-1525 


sleeper 





BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- 
senger, National Bus Sales Co., Inc., 101 
N. 33rd St., Philadelphia 4, Pa, BAring 
2-7605. 





BIG VALUES IN 
USED SCHOOL BUSES 


16' to 26' on chassis in good condition. Ready 
to drive out. Can be converted for com- 
mercial use. Details and prices furnished upon 
request. 


BADGER BODY MFG. CO. 
2719 CUMING STREET = OMAHA 2, NEBR. 





; BUSES WANTED 
NEW SCHOOL BUSES wanted. Fords, Chev- 
rolets, Dodges, Internationals—48, 54 or 
60 passengers. Cash waiting. McLaughlin 
Bus and Equipment, 1224 N, Main, 
Providence, R, I. s 
SHOP EQUIPMENT WANTED 
WANTED—Used Bear frame machine, floor 
type, complete for frame straightening. 
Also need wheel balancer. Baxley Motor 
Co., Alamogordo, N. M. 
ANTIQUE CARS FOR SALE 


WILL SELL COLLECTION of 20 antique 
cars from 1902 up. Write Tom McDonald, 
Box 185, West Chicago, Illinois, Tele- 
phone West Chicago 50. 


ANTIQUE CARS WANTED 


WANTED—1922 Chevrolet superior model, 
any body style by Bonderchuk Chevrolet, 
Inc., 1285 South Broad St., Trenton, N. J. 


MISCELLANEOUS 


STOLEN 
Substantial Reward Offered 


1951 Cadillac Coupe De Ville 
From Indianapolis, Indiana 
This car was finished in a solid fiesta Ivory 
color with white sidewall tires and bearing 
motor number 516223098. 
If you have any information regarding this 
car, please Wire or Call COLLECT... . 
State Automobile Insurance Assoc. 


Underwriters Bidg., Indianapolis 9, Indiana 
Telephone—LIncoln 8571 

















ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S8t., 
Lynchburg, Virginia. 





AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 








Increase Truck Sales — By Featuring 


KNOX STAKE BODIES 


‘‘Built to Stand Hard Knocks’”’ 





Complete List of Sizes Available 
Satisfactory Delivery Guaranteed 


For Complete Details 
WRITE, PHONE OR WIRE 


KNOX METAL PRODUCTS, INC. 


oe 


THOMSON, GEORGIA 


New Subscription Order 





Send Automotive News to Address Below 


for One Year $8 [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


for which check is attached [_] or send bill [_] 


or Two Years $14 [_] 


Wii inciewetevedeewessas Chvodonseeseeeesebeceeees eeceeces eee ee 
Street Address...........00000. siaeen ans “es eran eae Zone No...... os ; 
Ciisscccawe eocccccccccce Coccccccccccce cocce Stale ee . eee | 
TRADE CONNECTION: i 
Car Dealer [) Truck Dealer [] Manvfacturer i 
Jobber [) Insurance [] Financial [J Supplier 0 | 
i 
6-25- "i 
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51% More Stopping Power! 
58% More Safe Mileage! 


Here, we believe, is the highest SAFETY LEVEL 
tires have reached —a tire designed to end the 
dangers of low-level stopping power and low- 
grade traction...(you get as much as 51% faster 


stopping under normal emergency conditions). 


The great tread depth insures much longer 


tire life; up to 58% more safe mileage! The ex- 


FISK 


SAFETY-FLIGHT 


THE NEW HIGH LEVEL OF SAFETY 


clusive SAFETY SLOTTING of the deep trac- 
tion tread establishes, for you and yours for years 


to come, this new high level of safety. 


FISK TIRES DIVISION > 


UNITED STATES RUBBER COMPANY 
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